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WARM BATTLE OVER 
FIRE RATING BILLS 





Commissioners Approve Six Pro- 
posed Laws Over Protests 
of Eight 





EKERN LEADS RADICALS 





State Control of Premium Charges En- 
dorsed by Convention in Adop- 
tion of Two Acts 





(PROM A STAFF CORRESPONDENT) 


New York, Dec. 9—With a strong 
dissenting vote on the last two mea- 
sures the Insurance Commissioners 
Convention went on record this after- 
noon at the Hotel Astor, after a long 
running debate led by Commissioner 
Ekern of Wisconsin for affirmative, as 
in favor of the six proposed bills on 
fire insurance rate making, as finally 
amended, thus giving partial endorse- 
ment to state made and controlled rates 
in instances where states may elect to 
interfere with existing conditions. 


Majority of Only Two 


The big fight of the convention came 
on the last two bills, and eight of the 
twenty states represented voted in the 
negative. 

The fifth bill, as adopted, permits 
companies to cooperate in the making 
of rates, and if any agreement arising 
out of such cooperation is not agree- 
able to the commissioner he may de- 
mand another one in its place. 

Two Ways to Correct Rates 


The sixth proposed bill opens two 
alternative propositions to states on 
the procedure to be adopted as to col- 
lection of rates. In one the state is 
given the right to review bureau rates 
for the purpose of determining whether 
any are discriminatory or unjust, with 
the right to order discriminations re- 
moved or to fix and order substituted 
a rate which it considers not dis- 
criminatory or unjust. The other pro- 
vides for the opening of established 
rates to competition with only anti- 
discriminatory power to the superin- 
tendent, as in New York at the present 
time. 

Two Bills Cause Disagreement 


In the committee meeting on Tues- 
day no agreement on the last two bills 
could be reached, and it was decided 
that no recommendation relative to 

(CONTINUED ON PAGE 27) 





The BIG FIRE in Chicago on October 8, 9, and 10th, 1871, just 43 
years ago, cost the AETNA INSURANCE COMPANY $3,782,023.10, 
the AETNA thus contributing more than any other company to the 
rebuilding of Chicago. 


The AETNA paid all claims promptly and in full while Chicago 
and Illinois companies were settling at from 5 to 20 cents on the dollar. 


AETNA AGENTS: The AETNA reputation and service is at 
your command here and everywhere. 


WM. B. CLARK, L. O. KOHTZ, 


THOS. E. GALLAGHER, 
General President. Asst. General Agent. 








**An agent is known by the companies be keeps”’ 


CONTINENTAL 


INSURANCE COMPANY 


OF NEW YORK 





The best company for a policy-holder 
is the best company for an agent. 





HENRY EVANS, President 


Home Office 
80 Maiden Lane, New York 
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EDW. MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-Pres. JOHN B. KNOX, Sec’y 


Surplus to Policy-holders, $8,160,915.38 


THOMAS C. TEMPLE, Sec’y 
Total Losses Paid, $76,000,760.74 





Cash Capital, Three Million Dollars 


Reinsurance Reserve +: - $6,619,137.31 
Reserve for Outstanding Losses - 578,003.19 
Reserve for all other Claims - - 210,000.00 
NET SURPLUS - - - 5,160,915.38 


Total Assets, $14,568,055.88 











PROMISED BLAST BY 
POTTS IS GIVEN OUT 


Fire Companies Charged With 
Many Malefactions In Con- 
duct of Business 





WANTS STATE MONOPOLY 





Companies, [Illinois Superintendent 
Says, Are Entitled to No Consid- 
eration—Rates Called Exorbitant 
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velop as result thereof. 


Superintendent Potts of Illinois has 
issued his promised attack on stock fire 
insurance companies. It charges them 
with many crimes. Practically all of 
the blame is laid on the “men higher 
up” as he calls the officers and man- 
agers of companies. The Underwriters 
Laboratories are discounted and the in- 
surance press put in the light of a de- 
vice used chiefly to hide the malefac- 
tions of the companies. 

r. Potts refers frequently to the 
“combine” and insists that present in- 
surance organizations must go. He 
proposes a state: monopoly of fire in- 
surance, and says that the only alterna- 
tive is either state regulation of rates 
or state made rates. 

His opening page is a blast. He 
says: 

I find that the fire insurance business is 

(CONTINUED ON PAGE 15) 





Total Assets - - - =< 


United States - - - 





United States Branch Statement January 1, 1914 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$8,74'7,206.57 


3,380,215.92 


‘THE SE FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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ILLINOIS FIELD MEN 
HOLD FOUR MEETINGS 


Annual Gathering of State Fire 
Prevention Association Un- 
usually Well Attended 





BANQUET OF BLUE GOOSE 





Mid-Year Sessions of State Board and 
Field Club Brief—Uniform 
Forms Discussed 





NEW OFFICERS 
Tilinocis State Fire Prevention Association 


Presideut—R. F. Woltersdorff, Atlas. 


Vice-President—Milo B. Marik, National 
Union. 


-Treasurer—J. A. Mavon, Glens 
Secretary n, 


a 4 members of Executive 


Fy RB Tey te RS Globe 
verpoo 

John Dr Concordia; B. : 

Royal; H. Zimmer, Home. 


Hold-over members of Executive Com- 
ee alee M. Jones, Hartford; J. 
Waldcon Rochester German Underwriters. 

Meetings of four field organizations 
attracted a hundred Illinois state and 
a agents to Peoria, Ill., Tuesday. 

he Illinois State Board and Illinois 
Field Club held their regular semi- 
annual meetings in the morning, the IIli- 
nois State Fire Prevention Association 
was in annual session in the afternoon 
and a brief business meeting of the IIli- 
nois pond of the Blue Goose was held 
immediately afterwards. The day was 
topped off with a Blue Goose banquet 
in the palm room of the Hotel Jeffer- 
son at 6:30. 

There was very little of importance 
to come before either the State Board 
or Field Club and the meetings were 
much shorter than usual. 


State Board Meeting 


President George A. Arens presided 
at the State Board meeting. *Homer 
Caldwell, state agent of the Springfield, 
brought up the subject of uniform 
policy form blanks. He asked the or- 
ganization to give the matter some 
thought and attention and pointed out 
the great saving. that could be made 
if the plan of a central supply bureau, 
such as has been operated in Okla- 
homa for several years and such as is 
now being operated in Michigan, could 
be. established in Illinois. D. A. Per 
Lee of the Franklin stated that the cost 
of supplying forms to agents of .his 
company in Oklahoma is 35 cents a 
year per agent as against between $2.10 
and $2.75 in Illinois. The cost the first 
ear the central bureau was operated 
in Oklahoma was 50 cents per agent, 
but came down the second year and 
has remained down. There were vari- 
ous objections made to the scheme, but 
the organization finally adopted a reso- 
lution recommending the plan to the 
companies. A committee to further 
investigate the subject was appointed. 
Its members are Homer Caldwell, 
Frank H. Jones of the Hartford, Ray- 
mond Waldron of the Rochester Ger- 
man Underwriters, R. L. Tanner of the 
New York Underwriters and D. A. 
Per Lee of the Franklin. 


May Pass Up Delavan Lake 


Present indications are that the or- 
ganizations will hold their summer 
meetings at some point other than 
Delavan Lake. Both the State Board 
and Field Club referred the matter to 
— committees that will report to 

eir respective executive committees 
for report to the full memberships at 
State. Bo meetings in March. The 

tate Board -~oe consists of R. 

Woltersdorff, W. VanDeventer, 
Rote I. Read, Welter Tobias and W. 
E. Hill. The Field Club committee- 
men are John Dreihs, J. F. Norse, W. 
M. Frink and T. M. Hogan. 
A memorial to former President Fred 
(CONTINUED OW PAGE 26) 








FRED. S. JAMES 





““Two of the Oldest and Strongest Fire Insurance Companies of France” 
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URBAINE FIRE INSURANCE COMPANY 


OF PARIS, FRANCE 
ESTABLISHED 1838 
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FRED. S. JAMES & CO. 


United States Managers 


No. 123 WiLL1aM STREET 


NEW YORK CITY e 


GEO. W. BLOSSOM 











DOINGS OF THE FEDERATIONS 


Fine Growth Reported in Several 
States—Illinois Secretary Now 
Working Out of Chicago 


Frank H. Anderson, secretary of the 
Illinois Insurance Federation, is mak- 
ing a trip in some of the northern 
counties of the state. Up to this week 
Mr. Anderson has been working in 
Chicago. He has found splendid sup- 
port of the federation movement 
among the employes in the big offices. 
The fire insurance agencies, which at 
first did not show much interest, have 
been changing their attitude, and some 
of the best lists of members have 
come out of fire offices. One day last 
week ninety-three new members were 
secured in Chicago. 








The Insurance Federation of Indiana 
is getting along famously, making ad- 
ditions to its membership at the rate 
of 200 a week. The federation is giv- 
ing its energies largely to the district 
meetings, the chief means of recruiting. 
There is no limit to the association’s 
expectations. Asked if it was expected 
to reach a total membership of 5,000, 
one of the members of the organization 
committee answered: “Make it 25,000.” 
He said he had twelve members in his 
own. office. The solicitors are to be in- 
cluded in the membership and may con- 
stitute the bulk of it ultimately. It 
now has over 1,000 members. 


At a recent meeting of the executive 
committee of the Insurance Federation 
of Kansas held at Topeka remarkable 
growth in membership was reported. 
From the date of organization, Sept. 
29, till the end of November, more than 
300 members were secured. 
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Liverpool & London & Globe 


Insurance Company, Ltd., of England 


Organized in 1836 


It has passed through wars, conflagrations, financial panics and 


other catastrophies without harm. 


Its United States assets are $14,263,846.95. 
All its securities are American investments and subject to 


the strict supervision and control of 
the state insurance department. 


STATES INVESTMENTS. 
Its net surplus is $4,631,216.90. 


The funds of the company on 


for the sole benefit of United States policyholders 


New Yorle Office, 80 William St. 


J. M. DE CAMP, General Agent 1144 Insurance Exchange, CHICAGO 
Ohio, Indiana, Kentucky, Tennessee, 


West Virginia, at Cincinnati 


Entered the United States in 1848 


Of its assets $1,396,392.22 is 
real estate, $3,198,196.00 mortgage loans on real estate and 
$6,248,670.00 stocks and bonds, every dollar representing UNITED 
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Lost Policy Certificate 
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Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 


Desires applications for agencies in Ohio and unoccupied territory in Illi- 
Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right men. 
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LARGE ATTENDANCE AT - 
MEETING IN KENTUCKY 


Fire Underwriters Association 
Still Has Field For Activity 
Despite Restricted Authority 


CHITTENDEN IS ELECTED 


Philadelphia Underwriters Man Ad- 
vanced to the Presidency—Gamble 
Reviews Conditions in State 


OFFICERS ELECTED 

President—J. E. Chittenden, Philadel- 
phia Underwriters. 

Vice-President—Albert IL Macpherson, 
St. Paul Fire & Marine. 

Members Executive Committee—W. P. 
Swope, Connecticut; Charles RB. Boynton, 
Hartford; B. B. Bean, Fire Association. 


An unusually large attendance on the 
part of field men and managers marked 
the annual meeting of the Fire Under- 
writers Association of Kentucky, held 
at Louisville Dec. 4. The keynote of 
the meeting was that the association, 
in spite of somewhat restricted author- 
ity, still has a great and useful place to 
fill. 

Harry Gamble, of the Atlas, presi- 
dent of the association, called the meet- 
ing to order, and Secretary Frank M. 
Drake read a number of letters of re- 
gret from prominent insurance men, all 
of whom contributed interesting remi- 
niscences to the meeting. 


Flowers Are Sent 


The underwriters took particular note 
of members who were absent because of 
illness, and at the suggestion of Colonel 
W. H. Wheeler, general agent of the 
Home, flowers were sent to Frank G. 
Snyder, state agent of the Liverpool & 
London & Globe; W. H. Weaver, of 
the North America, and Young E. Alli- 
son, editor of the Insurance Field, of 
Louisville. 

Mr. Gamble’s annual adress was then 
read. He said that the use of the iron 
safe clause is now mandatory in un- 
protected localities, and that the asso- 
ciation had checked up the use of this 
and the three-fourths value clause and 
had advised the companies of the lo- 
calities in which they must be used. 


Stamping Plans 


The plan for the establishment of dis- 
trict stamping offices, which has been 
before the association for over a year, 
has been abandoned, he reported, but 
an effective arrangement has been 
worked out whereby clerks of the Ken- 
tucky Actuarial Bureau have been ap- 
pointed stamping secretaries at Padu- 
cah and Ashland with jurisdiction over 
a considerable territory. Stamping of- 
fices are now being maintained at those 
points and at Lexington, Frankfort, 
Mayfield and Hopkinsville. He sug- 
gested that the stamping secretaries can 


do much more than merely routine 
work, 
Invites Moral Hazard 


Mr. Gamble also discussed the matter 
of insurance on state and county taxes 
on whisky in warehouses without sub- 
rogation, pointing out that such a plan 
would merely invite a moral hazard and 
is no proper subject for insurance. Cer- 
tain variations of the same proposition 
have recently been proposed, with the 
result that a similar ruling has been 
asked regarding them. 

President Gamble called attention to 
the fact that the antidiscriminatory fea- 
ture of the Zorn law of 1912 was not 
repealed by the amendments of 1914, 
and that a notice to this effect had been 
sent out to local agents. 

Plan Not Followed 


_ The president stated that a plan for 
joint action on agency changes, which 
(CONTINUED ON PAGE 16) 





SUN 


P. T. KELSEY, 
Manager 





Founded A. D, 1710 





Of London 


INSURANCE OFFICE 


OLDEST IN THE WORLD 
WESTERN DEPARTMENT CHICAGO 


The Sun, surpassing all revelations of its originators, was the keystone 
of present-day commercial credit. It has met influences that have de- 
stroyed many other companies, but has overcome all obstacles and crises 
with wisdom because of the high character of organization. Support the 
Oldest Insurance Company in the World, which has been loyal to your interests. 


F. M. JONES, 
Asst. Manager 











NEWS ABOUT COMPANIES 


TO LIQUIDATE ITS AFFAIRS 





Individual Fire Underwriters of St. 
Louis Is Cancelling All Its 
Policies and Will Retire 





The Individual Fire Underwriters of 
St. Louis has decided to cease issuing 
and to cancel outstanding policies 
owing to the present insufficient vol- 
ume of premiums and the. uncertain 
future prospects of the business. The 
assets of the organization will not be 
disturbed until the liability is released 
by order of the Missouri department. 

The: Individual Fire Underwriters 
was organized in Oct. 1902. W. H. 
Markham & Co., the well-known local 
agents of St. Louis, are attorneys and 
managers. It has 25 underwriters, all 
prominent business men of tindoubted 
responsibility. It has deposited $250,- 
000 in cash with the Mercantile Trust 
Company of St. Louis. Its statement 
of Dec. 31 shows assets $314,222, rein- 
surance reserves $19,711; net surplus, 
$40,411. The liability of the under- 
writers, subject to call, is $750,000. Last 
year the net premium income was $42,- 
546 and the losses $11,181. 

This underwriters is one of the best 
that has been organized, and complied 
with the insurance laws of the various 
states in which it is operating and has 
maintained the same reserve as the 
stock companies. 

. = * 


Peoples Fire, Louisville, Ky.—The cir- 
cuit court at Frankfort, Ky., has de- 
clared the company insolvent, and has 
authorized the appointment of a receiver. 
The insurance commissioner, M. C. Clay, 
recently began action against the com- 
pany, which has been doing an assess- 
ment industrial business. John M. Davis, 
who has been acting as president of the 
company, has sued it for $180, alleged to 
be due for services performed from July 
1 to Oct. 31, 1914. 

* ” * 

Central Union Fire, Kansas City—This 
company, which announced recently that 
it would reinsure and quit business, has 
made arrangements with the Occidental 
Fire of -Albuquerque, N. M., to take its 
business in Missouri, Kansas and Texas, 
the change to be made Dec. 10 and Dec. 
15 as the schedules show; and with the 
North Branch of Sunbury, Pa., to take the 
New Jersey business after Jan. 1, when 
the North Branch perfects its entrance 
into New Jersey. 

A. J. Barrett, of the Missouri insurance 
department, has been supervising the Cen- 


tral Union office for the past two months. 
The line in the three western states repre- 
sents about $50,000 of premiums. George P. 
Tucker, special agent of the Occidental, 
will at once make a trip over the states, 
visting all the Central Union agents and 
replacing where possible with Occidental 
agents. The Occidental has now very few 
agents in Missouri. The Occidental is a 
Union and the Central Union is a Bureau 
company. 





Changes in the Field 














Paul Zoelzer 


Paul Zoelzer of Oshkosh has been 
appointed special agent for the North- 
western General Agency Company of 
Minneapolis, and will handle the Im- 
perial Assurance of New York and 
Peoples National of Philadelphia, for 
the states of Wisconsin and Iowa. Mr. 
Zoelzer was formerly with the Na- 
tional Union of Pittsburgh in the Wis- 
consin field and is well known in that 
state. 





D. R. Shoemaker 


D. R. Shoemaker, for the past five 
years assistant state agent of the North 
America in Indiana, has gone with the 
London Assurance as Indiana state 
agent. He will assume his new duties 
on Jan. 1 and make his headquarters at 
Indianapolis. Mr. Shoemaker is one 
of the younger field men of the Hoosier 
state who has made an excellent record 
and is deserving of advancement. 


John V. McCabe 


John V. McCabe, who was formerly 
connected with the western department 
of the California, has gone with the 
Western Actuarial Bureau of Chicago 
as a rater. He is a son of C. R. Mc- 
Cabe, Sr., local agent of Chicago. 








J. E. Morris 


J. E. Morris, a banker at Plankinton, 
S. D., has been appointed special agent 
for South Dakota for the farm depart- 
ment of the Hartford. 





R. W. White 


R. W. White of Topeka, formerly of 
the farm department of the Home and 
more recently in local business, has 
been made assistant to Frank E. Mil- 
ler, state agent for Kansas and Ne- 





braska of the Peoples National and the 
Imperial. Mr. Miller’s office is at St. 
John, Kan., but Mr. White will main- 
tain an office at Topeka. Both will 
work the entire territory. This field is 
under the jurisdiction of the North- 
— General Agency of Minneap- 
olis. ‘ 


W. B. Collis 


W. B. Collis of Hopkinsville, Ky., 
for the past four years with the Ken- 
tucky Inspection Bureau, has been ap- 
pointed assistant special agent of the 
A. D. Baker companies for Ohio. He 
will have headquarters in Columbus, 
Ohio, after Jan. 1. 








William Comrie 


William Comrie has been appointed 
special agent of the Hartford for North 
Dakota to assist his brother, A. A. 
Comrie, who is state agent. Both have 
headquarters at Fargo. 





WwW. J. KULP 


W. J. Kulp has been appointed special 
agent of the Law Union & Rock and the 
Union Assurance in Colorado, Utah and 
Wyoming, succeeding M. B. Boothby, who 
is transferred to western Oregon and 
western Washington. Mr. Kulp will have 
headquarters in Denver. For the past five 
years he has been chief inspector of the 
Rocky Mountain Fire Underwriters Asso- 
ciation, prior to which he was connected 
with the Standart Agency at Denver. 





W. B. McCAUSLAND 


Special Agent W. B. McCausland of the 
Fidelity-Phenix in the mountain field, un- 
der State Agent J. W. Bailey at Denver, 
has been transferred to cover Montana. 
He will report to the western department 
at Chicago. 





Will Have No Recommendations 


The Pennsylvania legislative com- 
mittee, which was appointed to investi- 
gate the objects, methods and prac- 
tices of fire insurance companies is 
not likely to make any recommenda- 
tions, according to a statement made 
by Representative Baldwin, chairman 
of the committee. He states that the 
committee can do nothing but give a 
few suggestions, as the investigation 
has shown that Pennsylvania is better 
off than most states insofar as insur- 
ance statutes and practices are con- 
cerned. He declares that but few com- 
plaints have been made against Penn- 
sylvania companies. 
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DINNER IN HONOR OF 
DOYLE GREAT SUCCESS 


Good Fellowship Feast At Louis- 
ville Celebrates Return of 
Peace In Kentucky 


ALL INTERESTS PRESENT 


Companies, Business Men, State Offi- 
cials and Local Agents Join 
in Big Event 


“Tip” Doyle was given a wonderful 
expression of the regard and apprecia- 
tion of the fire underwriters of Ken- 
tucky and elsewhere at the testimonial 
dinner arranged in his honor in Louis- 
ville Dec. 4, when 250 people gathered 
at the Seelbach hotel to listen to an 
array of insurance notables and other 
speeches that was almost unique. In 
addition to the sentimental interest 
attached to the occasion, however, a 
most significant feature was the pres- 
ence and evident good fellowship and 
good feeling of members of the state 
insurance board and the state legisla- 
tive commission. Judging from all of 
the indications and expressions heard 
at the meeting, the rating war in Ken- 
tucky is over, and it’s hands across the 
river, 

“Love's Labor’s Lost” 


The associate general counsel of the 
National Board, C. J. Doyle, did yeo- 
man work during the legislative session 
last winter, and though the rating bills 
which he opposed went through, sug- 
gesting the theme of the orations, 
“Love’s Labor’s Lost,” the ultimate re- 
sult was more than satisfactory. Inas- 
much as the rating fight brought about 
a better understanding and appreciation 
“on the part of the state authorities and 
the underwriters of their mutual prob- 
lems and necessities, so ran the senti- 
ment of most of the talks, it has laid 
the foundation for permanently amica- 
ble methods in hanllieg the business in 
Kentucky. 


Success of Drake and Marshall 


Frank M, Drake, retiring secretary 
of the Fire Underwriters Association of 
Kentucky and the Kentucky State Fire 
Prevention Association, was master of 
ceremonies. He handled most of the 
arrangements for the dinner, and as it 
was his valedictory to the business, it 
was pleasing to his friends that the oc- 
casion was such a successful one in 
every respect. Mr. Drake is to devote 
= of his attention to the practice of 
aw. 

John Marshall, Jr.. manager of the 
Fireman’s Fund, was toastmaster. Mr. 
Marshall handled the always difficult 
situation of toastmaster to the increas- 
ing satisfaction of the large body of 
diners, many of whom, by the way, were 
ladies, their presence adding a touch of 
color and interest to the dinner which 
made it doubly pleasant to everybody. 


Used Greene-Glenn Pen 


Every interest was represented at the 
dinner—managers, field men, local 
agents, business men, Kentucky com- 
pany representatives and all. One of 
the interesting features was the pres- 
ence in Kentucky for the first time of 
W. E. Mallileau, general agent of the 
National Board, who came to Louisville 
especially to attend the dinner. Senti- 
ment was served also by every diner 
present signing his "name in a book 
which was later presented to Mr. Doyle, 
the fountain pen used being offered by 
Frank Greene, who used it in writing 
the Greene-Glenn amendments. 

Mr. Marshall opened the speaking by 
saying that when loss ratios increase, 
when rates are going down, the thing 
that enables fire insurance men to re- 
main optimistic and cheerful is the good 





fellowship that prevails in the business. 
There is no other business, he declared, 
with such close personal relationships. He 
referred to the composite nature of the 
gathering, with legislators, state offi- 
cials, state companies, members of the 
state insurance board, bankers, business 
men and lawyers represented. 


DeCamp and Blodgett Speak 


J. M. DeCamp, one of the oldest man- 
agers in service, was the first speaker, 
his topic being “Reminiscences.” He 
recalled in a delightful manner the big 
personalities of the business during the 
thirty-five years that he has been in 
charge of the business of the Liverpool 
& London & Globe. He spoke highly 
of the Kentucky local agents, saying, 
“They bore the ordeal of last spring 
with fortitude and self-sacrifice, and 
won admiration the country over.” 

W. A. Blodgett. vice-president of the 
American Central, spoke on “A Good 
Neighbor,” the position of Missouri 
as a daughter of Kentucky suggesting 
the topic. He said that Missouri and 
Kentucky have traveled much the same 
road. “I didn’t think,” he continued, 
“after we had stumbled over those cob- 
blestones, that.you would have it to do, 
but experience is the only teacher.” 

He said that the underwriters should 
remember ‘the part played in bringing 
about a settlement by the business men 
of the state. Mr. Blodgett emphasized 
the fact. that the people of Kentucky 
and other states may be won by being 
friendly and good neighbors. The busi- 
ness has no mysteries and nothing to 
hide in regard to rate-making, he de- 
clared. 


Square Deal On Both Sides 


Toastmaster Marshall introduced C. 
M. Bullitt, the Louisville business man 
who was chairman of the joint commit- 
tee representing the commercial inter- 
ests which played a big part in a set- 
tlement of the rating troubles, by say- 
ing that these men were entitled to the 
thanks of all of the parties concerned. 
Mr. Bullitt spoke on “That Which Was 
Lost.” He said that the state officials 
had responded nobly to the appeal of 
the business men. “The business sense 
of this state brings us here tonight,” 
he added. “As Kentuckians, we have 
said to you underwriters, ‘We are going 
to give you a square deal.’ But you 
must remember we insurance buyers 
expect a fair deal, and we believe that 
you are going to give it to us.” Mr. 
Bullitt declared that the proposition 
which should be agitated and incor- 
porated in new insurance legislation is 
that outside companies must pay their 
proportion of the taxes on Kentucky 
business. 


‘Cordial Personal Relations 


Frank M. Fisher, president of the 
Ohio Valley Fire, of Paducah, Ky., 
who spoke on “The Survival of the Fit- 
test,” made a witty talk and created a 
splendid impression for a newcomer in 
the business. 

S. Y. Tupper, manager of the Queen, 
spoke on “A Successful Character,” in 
which he emphasized the cordial per- 
sonal relations which existed between 
the underwriters and members of the 
state insurance board all during the 
troubles which resulted in the com- 
panies leaving the state. “There never 
was a time when they did not believe 
that we were honestly striving to do 
what was best for the interests of the 
state, and we appreciated throughout 
that they were looking out as best they 
could for the interests they represent- 
ed,” he said. 


“The Tie That Binds” 


Mr. Doyle, the guest of honor, spoke 
on “Kentucky, Her Motto and Her 
Spirit—The Tie That Binds.” He made 
a fine oratorical effort in discussing the 
relationship between Kentucky and IIli- 
nois and the historical associations of 
the two states. He referred to the 
struggle during the legislative session 
and its happy termination, ascribing 
honest motives to all engaged in the ef- 
fort to solve the problem. “In no other 
state of the Union,” he added, “could 





there be such a meeting-after such a 
struggle. Much of the sulphur has been 


| removed from the atmosphere. We are 


to be congratulated that a commission 
is now dealing with this question, not 
in the heat of argument, but studying 
with honest endeavor to reach a solu- 
tion and a conclusion that will redound 
not only to the credit of the state ad- 
ministration and the commission, but 
will furnish a model for other states to 
emulate. The commission is the tie 
that. binds between the underwriters 
and the assured. There should be a 
concentration of our best thought and 
energy in order that misunderstandings 
between them may no longer happen.” 
Honest Mistakes Made 


W. H. Cox, president of the Great 
Southern Fire, of Louisville, spoke on 
“Legislation and Business,” and em- 
phasized the fact that often lawmakers 
honestly make mistakes. He said that 
several years ago, when he was presi- 
dent of the state senate, he contributed 
to the defeat of the residents agents’ 
bill. He realized now, he said, that 
he was mistaken and that the bill should 
have been enacted. He referred, with- 
out naming him directly, to Ruby Laf- 
foon’s reported change of mind regard- 
ing state rate-making, and said that it 


-took a big man to acknowledge his mis- 


take. 
Snyder in Witty Speech 


Claude. F. Snyder, manager of the 
Henry Clay Fire at Lexington, made 
probably the wittiest speech of the eve- 
ning on the topic, “What’s in a Name?” 
He said that one of his friends had pre- 
dicted, when the company was started, 
that in six months it would be the Mud 
instead of Clay. “But,” continued Mr. 
Snyder, “after five years in the field we 
have demonstrated that our company 
is made of a material that becomes 
harder the more it is burned.” 

T. C. Timberlake, president of the 
Kentucky Association of Local Fire 
Underwriters, and a veteran Louisville 
agent, acknowledged the numerous 
tributes that had been paid the agents 
for their loyalty during the crisis early 
in the year, and emphasized the fact 
that they were working for the public 
as well as the companies. He told a 
good story or two at the expense of 
Frank M. Drake, who had arranged the 
dinner. 

Governorship Predicted 


The final speech of the evening was 
made by Harry Gamble, of the Atlas, 
retiring president of the Fire Under- 
writers’ Association of Kentucky, who 
spoke on “Love’s Labor.” He referred 
to the early struggle of Mr. Doyle, the 
guest of honor, as a young lawyer at 
Greenfield, Ill., and to the fact that 
he had introduced Mr. Doyle to the 
business by appointing him the local 
agent of the Atlas. 

“T heard one of his first speeches,” 
Mr. Gamble continued, “when he told 
me that he was to make a Decoration 
Day address in a few days, and wanted 
to know if I would listen to a rehearsal. 
He had just taken my company, so what 
could I do? I told him to go ahead; 
and, gentlemen, I was enthralled by 
the same peerless eloquence that you 
have heard tonight. He was the same 
Tip Doyle than that he is now; and next 
year, when you go to the governor’s 
mansion at Springfield, you will find 
there the same good old Tip that he has 
always been.” 

James F. Joseph, vice-president of 
the Sterling Fire, of Indianapolis, and 
Young E. Allison, of Louisville, who 
were to have spoken, were unable to 
be present. 


SURPLUS LINES 


Anglo American Fire Ins.Co. Organized 1895 
Assets: $373,340. Policy holders surplus $221,323. 





Montreal Canada Fire Ins. Co. Organized 1869 
Assets: $232,271. Policyholders surplus $124,102. 


W. L. PETTIBONE & CO., Agents, Newark, N. J. 
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WEDDELL AT CLEVELAND 


—_—— 


ADDRESSES LOCAL SOCIETY 





Talk on Agencies Made by Fred B. 
Ayer—Says Apprenticeship 
Should Be Required 





The address of Thomas R. Weddell, 
secretary of the committee on publicity 
and education of the Western Union 
and insurance journalist, before the In- 
surance Society of Cleveland Monday 
evening plainly indicated the interest 
that should be taken in fire protection 
work by the local agent. 

In order to render as complete a 
service as possible to his clients, every 
agent must be deeply interested in such 
an improvement of risks as will reduce 
fire losses. He should preserve the 
same relation to them on the question 
of losses that a physician does to the 
people in his endeavor to prevent epi- 
Apparently, such a course may 
be detrimental to him financially, but 
in addition to his business he has a duty 
to perform for the benefit of all, and 
in the last analysis he will not be a 
loser as a result of his loyalty in this 


respect. 
Talk on Agency 


Fred B. Ayer of the Fred P. Thomas 
Company read a paper on the regular 
subject of the course, “Law of Agency 
and Agency Organization and Manage- 
ment.” He said the agent is restricted 
only by his contract with the company 
and the laws of the state in which he 
operates. He can be held to account 
by the company for violation of its 
rules and negligence in executing its 
orders, but on the other hand the com- 
pany is liable for his acts, as its rep- 
resentative. As between the agent and 
the company the contract is the law, 
said the speaker. 

Under the head of organization and 
management Mr. Ayer first spoke of 
the best locations for agency plants 
and stated that most of the cities and 
towns of this country come within the 
requirements. 

Should Serve an Apprenticeship 


The selection of a proper agent was 
the next point touched and in this con- 
nection he spoke of the easy manner 
in which almost any one can enter the 
business. There is every reason why 
a man should serve an apprenticeship 
and learn the work before he is allowed 
to begin it. The bane of the business, 
he said, is the poor, weak, ignorant 
agent. The first thing is to train any 
agent that is started into it. 7 

Then the agent should urge the in- 
sured to make all the improvements 
possible and thus secure a reduction 
in his rate. This is a service that every 
intelligent, trained agent can give. The 
better his education, including chem- 
istry and electricity, if possible, the bet- 
yo the service he will be able to ren- 

er. . 

Gave Wisconsin Form 


A. C. Meeker, special agent of the 
Cleveland National Fire, presented the 
paper on “Current Events.” He read 
a letter from the insurance department 
of Wisconsin showing the information 
that is required from a new applicant 
for an agency. If the questions are 
answered truthfully the department 
will know whether a man’s record is 
good or bad when he attempts to enter 
any branch of the insurance business. 

A resolution inviting the insurance 
men of Canton, Akron, Youngstown, 
Elyria, Painesville and a number of 
other places to become nonresident 
members of the society, offered by C. 
H. Patton, was adopted by unanimous 
vote. The plans call for “Akron day, 
“Canton day,” etc., when the agents 0 
these towns will be asked to attend. It 
is believed that they will receive much 
benefit from the work and at the same 
time the agents of Cleveland and the 
other towns will be brought into closer 
touch with each other. 
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RESCIND ACTION ON 
THE REVENUE TAX 


Companies Decide to Institute Suit 
to Get Construction 
of Law 


BIG RELIEF IN THE WEST 


Protest From Local Agents and Rul- 
ings of Insurance Commissioners 
Force Payment at Source 


Attorney Thomas Bates of Chicago and 
0. B. Byon, general counsel of the Na- 
tional e a be 


Ekern of Wisconsin from carry- 


ing out his ruling on the revenue tax, he 
holding that the companies must p; it 

cannot raise rates to include it. m- 
missioner Ekern holds the law pro- 
vides penalty on the policyholder for 
viola: the law, but does im 


The fire insurance companies have 
backed down from their position on the 
emergency stamp tax and will not pass 
it on to the assured as originally in- 
tended, but will pay it themselves pend- 
ing litigation that will decide whether 
insurance commissioners have the right 
to interpret a federal act and make 
rulings that will affect such an act. 
The special committee of the National 
Board in charge of the matter met in 
New York Wednesday of last week and 
after an extended session lasting 
toward midnight resolutions were 
peseae which were sent to the mem- 

ers. 

It is understood that one of the large 
companies in New York had decided 
to pay the tax anyhow and this pre- 
cipitated action. The resolutions were 
telegraphed to the members of the spe- 
cial committee in Chicago, reaching 
there Thursday morning. However, a 
few company headquarters in the east 
notified their western departments 
early Thursday morning, having gotten 
wind of the action. 


Meeting Held Thursday 


A meeting of western managers was 
called in Chicago for Thursday after- 
noon to receive the resolutions, and 
notice was to be promulgated to all 
Western Union and Western Insurance 
Bureau members at the same time. 
Owing, however, to the advices re- 
ceived by some of the offices and the 
word haying gotten around, some com- 
panies got out letters to agents on 
Thursday and there was a_ general 
scramble in this direction before the 
meeting was held. One company that 
had held back its circular letter in- 
Structing the agents to collect from 
the assured had sent out these circulars 
Wednesday night, so this had to be 
followed by another letter Thursday. 
Most of the companies got out their 
circulars Friday, but some were de- 
layed until Saturday. 


Brought General Relief 


The action of the National Board 
caused general relief in the west, as 
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letters of protest were coming in on 
the wholesale plan from every direc- 
tion, and company offices saw nothing 
but trouble ahead. 

The idea of the joint conference com- 
mittee in the west was to bring an in- 
junction suit in states where the insur- 
ance commissioners had ruled against 
the companies and pending the decision 
the tax could be collected from the as- 
sured as originally intended. 

Pear Similar Future Action 


Some of the company officials felt at 
the outset that while the companies 
might pay this tax, yet if it were paid 
it would simply be a bid to the govern- 
ment to place an emergency tax on 
fire insurance whenever it so desired, 
whereas if it was passed on to the as- 
sured there would be much more hesi- 
tancy regarding it. Again, the com- 
panies felt that inasmuch as the Na- 
tional Board had decided to pass the 
tax on to the assured, the companies 
should stand by their action and not be 
subjected to the humiliation of having 
backed down. Many declared that if 
they did back down it would be an 
acknowledgment that the agents had 
forced them to rescind the resolution 


-that had passed and would encourage 


them to raise an outcry whenever the 
companies took decisive action in any 
future case. 

Farm Premium Notes 


Companies have sent out various no- 
tices as to the stamps on farm premium 
notes. Some companies state that the 
law explicitly declares the assured must 
pay this tax and therefore it should be 
collected from the assured. Other 
companies have advised their agents 
to pay the tax. As a matter of fact, in 
most cases, the agents probably will 
pay the tax. 

Company officers feel that notwith- 
standing the merits of the tax, the local 
agents are to be criticized for heading 
the movement to burden the companies 
with a greater tax when they know the 
business is already overtaxed. In 
many quarters comment is being made 
on the fact that the agents are dictating 
to the companies and that in the big 
cities the time ‘may come when he 
companies will have their own salaried 
local managers. 

Besolution That Was Passed 


The resolution passed by the commit- 
tee of the National Board having in 
charge the stamp tax controversy is 
as follows: 


“Whereas, the fire insurance companies, 
members of the National Board of Fire 








Underwriters, are advised by counsel that 
the intention of the United States inter- 
nal revenue law recently enacted is to 
impose upon the assured rather than the 
companies the obligation to affix stamps 
to policies, but the insurance commission- 
ers of many states have ruled to the con- 
trary, and 

“Whereas, the companies are desirous 
of conforming to the law and have been 
advised by the insurance commissioners 
of many states that they are unable to 
suspend their ruling respecting the opera- 
tion of the laws of their states until a 
legal decision can be secured, thereby 
possibly subjecting companies and agents 
to liability for heavy penalties, the rep- 
resentatives of companies have arranged 
with certain insurance commissioners to 
facilitate a submission to the courts of 
the question of intent of the internal 
revenue law. 

“Resolved, that such test cases as may 
be necessary to secure an authoritative 
construction of the internal revenue law 
and the relation thereof to state statutes 
be arranged for and prosecuted to as 
early a conclusion as possible, accepting 
the promised cooperation of insurance com- 
missioners to this end, and in the mean- 
time, in order to avoid embarrassment to 
our agents and to our policyholders who 
require our indemnity, we recommend that 
our members provide the payment for the 
United States revenue stamps until the 
necessary judicial decision is obtained as 
to the proper disposition of this burden 
imposed by the federal government.” 


TOLEDO AGENTS REBELLED 
The Toledo Fire Underwriters Associa- 
tion notified all companies that the stamp 
tax would not be collected from policy- 


: holders, but would be charged up to the 


companies, which were asked to reply at 
once. Replies were received from nine 
companies assenting to the plan, up to the 
time the decision of all companies to pay 
the tax was reached. 

The Toledo agents had a ruling from 
Superintendent Price Russell of the Ohio 
department which was not the same as 
that given when Mr. Small was superin- 
tendent. Mr. Russell wrote that “the 
stamy tax upon fire insurance policies is 
a proper charge against the insuring 
party, rather than against the assured.” 
He referred to the insurance paragraph, 
page 19 of the act, in contra distinction 
from the telegraph and telephone message 
paragraph, page 18 of the act. 


Action in Nebraska 


A delegation of local agents from Lin- 
coln and Omaha called on Commissioner 
Brian of Nebraska and were able to se- 
cure a ruling that in the opinion of the 
department Congress, in passing the law, 
intended the tax to be paid by the com- 
panies and not by the assured. 

The local agents at Beatrice, Neb., 
signed an agreement to give no business 
to any company that will not pay the war 
tax on policies. Furthermore, should any 
company take its supplies from its agent 
as a result of this stand, it was agreed 
no other agent should accept them. 


Would Stand Tax Themselves 


At Louisville, Ky., the agents, after 
three strenuous meetings, decided infor- 
mally to pay the tax themselves, it being 
understood that certain companies had ad- 
vised their agents that they would bear 


the tax. A resolution censuring the com- 





panies for passing the tax on to the as- 
sured was overwhelmingly voted down. 
The Louisville board made it clear that 
it had no grievances against the com- 
panies, notwithstanding reports to the 
contrary. 

At Little Rock, Ark., it was stated that 
revenue agents were instructed to bring 
before the grand jury any cases where 
December policies were written in advance 
with a view to escaping the stamp tax. 

The only action taken by the Kansas 
insurance department with reference to 
the new war tax has been to accept the 
last filing of the companies in which they 
agree to pay the tax. The department 
made no ruling in the case, and was hold- 
ing the former filing, compelling the in- 
sured to pay the tax, up for considera- 
tion. 





W. N. BAMENT EXPLAINS 


New York, Dec. 5.—To the Editor: 
My attention is just directed to an arti- 
cle which appears in your recent issue 
signed by Thrasher Hall in reference 
to that portion of my address before 
the Insurance Society of New York 
bearing on the question of liability by 
reason of city ordinances regulating 
construction or repair of buildings, and 
in this connection would say that the 
general synopsis of the address as it 
appeared in-your issue of Nov. 26 was 
most excellent, but it was taken by 
stenographic notes and your reporter 
apparently failed to record all that was 
said on the above subject. 

The particular paragraph in the ad- 
dress referring to city ordinances was 
prefaced by the words “In the absence 
of an exemption provision in the policy” 
and the closing paragraph reads as fol- 
lows: “The foregoing proposition is 
fully discussed in a decision rendered by 
the supreme judicial court of Massachu- 
setts in the case of Hewins et al. vs. 
Insurance Companies. Under the Mas- 
sachusetts standard policy, which con- 
tained no exemption provision, the in- 
surers were held liable, but under a New 
York standard policy, which was _in- 
volved in the same litigation, liability 
was limited to the amount needed to 
restore the building to its original con- 
dition (Hewins vs. London Assurance 
Corporation, 68 N. E. Rep. 62).” 

Will you kindly insert this in your 
next issue in order to correct any er- 
roneous impression on the subject? 

W. N. BAMENT. 





The Oklahoma City ordinance in re- 
gard to buildings where inflammable li- 
quids are stored will not be enforced 
against garages for one year. The safet 
requirements of the ordinance are so dif- 
ferent from prevailing conditions that the 
garage owners asked for time to make 
needed changes. 
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Will Obtain Ruling From Federal Au- 
thorities as to Whether It 
Applies to Licenses 





(PROM A STAPF CORRESPONDENT) 


New York City, Dec. 9—Twenty-four 
states were represented when the win- 
ter session of the National Convention 
of Insurance Commissioners was cailed 
to order by President James R. Young 
of North Carolina Tuesday morning. 

Because of the many committee 
meetings scheduled for different hours 
of the day, the initial session was short 
and after a few brief discussions, ad-- 
journment was taken until this morn- 
Be Stamp Tax Discussion 

The only action was the authoriz- 
ation of a committee to obtain from 
Washington an interpretation by the 
government officials of the law requir- 
ing a stamp tax on all certificates of 
authority, there being general confusion 
among the different commissioners as 
to whether this tax applies to agents’ 
licenses.’ In some of the states the in- 
surance departments have interpreted 
an agent's license as a certificate of au- 
thority and have imposed the tax; in 
other jurisdictions, a mere license has 
not been so regarded and the agent has 
not been compelled to pay this tax. 


Cites Important Decision 


Superintendent Hasbrouck of New 
York called attention to a ruling of one 
of the New York courts last week 
which, he stated, announces a new prin- 
ciple of law in the United States, and 
practically following out the French 
law as to negligence. The decision in 
question sustains a $1,500 damage case 
brought by a fire department to cover 
the costs of extinguishing a fire on 
the department’s property caused by 
his failure to install sprinklers, as or- 
dered. This ruling, stated Judge Has- 
brouck, if given universal application, 
would be a great boon for the cause of 
fire protection. 


June 30 Valuations Approved 


The recommendation of the commission- 
ers committee on valuation of securities 
of insurance companies, advising that the 
valuation of these securities be deter- 
mined as of June 30, 1914, in statements 
for the current year, was adopted. 
Twelve out of fifteen members of the 
committee agreed to this inasmuch as 
further delay in arriving at a decision 
would delay the issuance of the pamphlet 
of security valuations several months. 


Valuation of Fraternals 


The executive committee of the com- 
missioners gave its approval on Wednes- 
day to the report of the subcommittee on 
blanks providing for a fraternal society 
valuation report. The plan as formulated 
in conjunction with the National Frater- 
nal Congress is in keeping with the spirit 
of the Mobile law and calls for the 
listing of contingent assets and liabili- 
ties along with fixed. 

In the report of the commissioners com- 
mittee on fire loss blanks, given on 
Wednesday, tribute was paid to the work 
of the National Board on occupational 
hazards and fire losses and a recommen- 
dation was made that the commissioners 
urge companies to adopt the loss reports 
according to the plan of the actuarial 
committee of the National Board. 


Approve Full Auto Policy 


y At the instance of the Fireman’s Fund 

the commissioners today went on record 
as favoring the recommendation to their 
legislatures of a law which will permit 
insurance against loss by fire or loss by 
legal liability for damage to property or 
bodily injury to persons resulting from 
the use and maintenance of autos, in one 
combination policy against all these haz- 
ards. This would have to be accomplished 


(CONTINUED ON PAGE 26) 
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WILL HOLD HAIL MEETING 


The companies writing hail insurance 
on growing crops will hold a meeting 
in Chicago Dec. 15 to arrange for the 
handling of next year’s business. The 
Liverpool & London & Globe and Im- 
perial will be two new comers in the 
hail line in 1915, 


x * * 
NOT PUT UP TO “HERALD” 
Considerable comment has. been 


made on the report that has been going 
the rounds to the effect that the Chi- 
cago “Herald” refused to. publish a 
reply to the article by Arthur Hawx- 
hurst of Marshall Field & Co. on the 
subject of the emergency stamp tax 
unless it were paid for as advertising 
matter. Insurance Editor T. R. Wed- 
dell of the “Herald” in speaking to 
THE WESTERN UNDERWRITER, states: 

“The subject of the publication of the 
statement that had been prepared to be 
inserted in the ‘Herald’ did not go be- 
fore the management at all. It was a 
long article, and when I was asked 
about it I replied that it was too long 
and that the crowded condition of the 
news columns would preclude the run- 
ning of a reply of such length. The 
manager with whom I was conversing 
simply said, ‘Well, if we pay for it, I 
suppose the “Herald” would run it,’ to 
which I replied that I supposed it 
would. However on maturer consid- 
eration, in view of the tenseness of the 
situation, the committee felt that it 
would be unwise to have anything pub- 
lished. So in justice to the ‘Herald,’ I 
feel that this explanation should be 
made. The management never knew 
of the reply at all.” 

*x* * * 
COMMENTS ON STAMP TAX 


Lincoln, Neb., Dec. 3—To the Editor: 
I notice from articles in different pa- 
pers recently, that the insurance com- 
missioners of different states have dif- 
ferent ideas and are making different 
rulings with reference to the federal 
stamp tax required on insurance poli- 
cies. I can’t quite understand where 
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Independent Inspector and 
Fire Prevention Counselor 


1568 INSURANCE EXCHANGE, CHICAGO 
Telephone Wabash 3033 


Fifteen years’ experience in Cook county inspection. 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 
J. H. LENEHAN, United States Manager 


Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 


The above funds are held exclusively for 

the protection of American policyholders. 
Incompetent Book- 
keeping, Faulty 
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local state authority has anything to 
do with the federal tax of any descrip- 
tion, whether it be on insurance poli- 
cies or on any other article. 

It seems to me that local authorities 
are trying to take the burden upon 
themselves with trying to regulate a 
matter that the federal government has 
under absolute control and regulation. 
It seems to me that the question of 
who should pay this tax and how it 
should be reported is a matter to be 
settled by the insurance companies and 
the federal government, and not the 
local agents and the state insurance 
commissioners. P. F. ZimMeEr. 

: ok 
LABORATORIES DIRECTORS MEET 


The annual meeting of the directors. 
of the Underwriters’ Laboratories was 
held in Chicago last week. President 
R. M. Bissell of the Hartford and Vice- 
President George W. Burchell of the 
Queen were present from the east. The 
annual reports showed an increase in 
volume and extent of the work during 
the year. The name of the “Council of 
the Laboratories” was changed to “Fire 
Council” and the new committee to be 
known as the “Casualty Council” was 
named to take charge of the accident 
prevention devices owing to the affiia- 
tion that has been entered into between 
the Laboratories and the Workmen’s 
Compensation Service Bureau. 

The “Casualty Council” is composed 
of the following: 

S. W. Stratton and J. A. Holmes, 
Washington; Pearson, R. H. 
Gunnigan, W. B. Shoe, Charles Nelson, 
A. W. Whitney and C. M. Hansen, New 
York; J. C. Barden and C. A. Austrom, 
Hartford; J. W. Rausch, Baltimore, and 
W. H. Merrill, chairman, Chicago. 


CHICAGO AND SUBURBAN 




















New York, Philadelphia, 


E. STANBERY, Asst. Mgr. 











CARL M. HANSEN TO LECTURE 

On Wednesday evening, Dec. 16, at 
the auditorium of the Chicago Board, in 
the Insurance Exchange, a lecture on 
“The Analytic Rating System for Cas- 
ualty Insurance” will be delivered by 
Carl M. Hansen, secretary of the merit 
rating department of the Workmen’s 
Compensation Service Bureau and au- 
thor of the Analytic system. It will 
be under the joint auspices of the In- 
surance Brokerage Association of Chi- 
cago and the Casualty Underwriters 
Association of Chicago. 

* * . 
INSURANCE CLUB ELECTION 

_ With the Chicago Board auditorium 
full to overflowing with members, not 
a few of whom were full to overflowing 
with oratory, the fourteenth annual 
meeting of the Fire Insurance Club of 
Chicago was held Tuesday evening. It 
was the largest annual meeting in its 
history and few previous meetings have 
seen more enthusiasm displayed. 

The election of officers, which was 
the main business of the meeting, 
aroused much interest during the past 
week, business in some offices being 
practically suspended Monday and 
Tuesday. Both the “Administration” 
and “Members” ticket committees 
worked hard and their efforts resulted 
in an unusually fine selection of candi- 
dates. Some idea of the amount of 
electioneering done by committees can 
be gathered when it is stated that 
twelve new members were taken into 
membership, with full voting privileges. 
Most of these new members were rec- 
ommended by the administration forces. 

The report of the secretary, J. A. 
Benz, showed that the average attend- 
ance at the meetings during the past 
year was 122, the average the year be- 
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(Quotation from Deed of Trust.) 


Chicago and San Francisco. 





GEORGE W. LAW, Manager P. W. CADMAN, Asst. Mgr. 











fore being exactly the same. At the 
close of the last session the membership 
was as follows: Honorary, 11; asso- 
ciate, 282; active, 540; total, 833. There 
have been added this year 25 active 
members, 66 associate. 

The report of the treasurer, F. H. 


Waller, who has not missed a meeting | 


for the past two years, showed that the 
last year the club had on hand $1,361 
and this year has $1,755. 

Librarian W. H. Dennison’s report 
showed that 117 books had been added 
to the library for the use of Insurance 
Institute students, and that since the 
Institute classes had opened 215 books 
have been called for by 65 applicants. 

A. T. Graham, chairman of the com- 
mittee on constitution and by-laws, 
read the proposed amendments. 

Having disposed of the routine busi- 
ness, the members settled back to listen 
to the nomination speeches. Candidates 
heard their sterling qualities eulogized, 
many of which, until then, they did not 
know they possessed. Some of the 
speeches were short, most of them were 
long, all were “gems of oratory.” 

The election of officers was landslide 
for the “Members” ticket. 

E. W. Jewell was elected president 
over Jay S. Glidden, 128 to 115; C. G. 
Whipple was elected vice-president over 
W. E. McCullough, 174 to 68; H. W. 
Warren was elected secretary over J. F. 
Foehringer, 143 to 92; Ross Whitney 
was elected treasurer over F. R. Sarg- 
ent, 167 to 69; Lee Lewand was elected 
librarian over W. D. Matthews, 139 to 
93. The following directors were 
elected to serve a term of two years: 
George A. Morin, 130; W. A. Robert- 
son, 132; W. M. Murray, 138. The 
‘Administration” men ran: F. W. 
Koeckert, 79; G. S. Valentine, 118; H. 
R. Schmidt, 77. 

Many of the “Members” contingent 
were armed with cowbells and rattlers, 
which were put to good use when “Ed” 
Jewell was elected president, that event 
evidently being the signal to break loose. 
From then on these noise makers were 
very much in evidence. | 

It was announced that through the 
courtesy of the Chicago Board and the 
building management the club was to 
have the use of one of the rooms on 
the twenty-second floor, where a clerk 
will attend to the affairs of the club 
each day from 12 to 4 o’clock. 

* * * 
CHICAGO BOARD MEETING 


The Chicago Board met Tuesday to 
take up the report of the committee of 
nine and voted to make the Class 1 
agency limit as three to include the 
underwriters’ agencies. This is the 
present rule, although underwriters’ 


agencies have been regarded as sepa- 


Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex 
istence since 1853. It has seen many com 
panies come and go but it stands in a mort 
impregnable position than ever. 
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CHICAGO 
2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED core eelaere Suniee 0078220" 


STATE OF PENNSNALVANIAY 


308-310 WALNUT ST., PHILADELPHIA, PA. 


The Girard is seeking agency connections 
where the rights of the agent are respectec 
and protected. 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Secy. & Treas 
SAM'L P. RODGERS, Aast. Secy. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 








6ist ANNUAL STATEMENT 
Capital - = = = = = = § 800,000.00 
Assets (to protect policy holders) - = &,302,768.37 
Net Surplus to policy holders - ~ 2,250,636.90 
of WatertowN.¥- Net Surplus to stockholders - - ~- 1,750,636.90 


STUART MORGAN, State Agent, Michigan, Howell 
CASHMAN & EVANS, Gen’lAgents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN | State Agt., Missouri Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. Union Insurance Co. 


German American Insurance Co. Western Insurance Co. 
All of Pittsburg, Pa. 








COE, do vcteodises tubes garth daca 900,000.00 
ab ais cress sane aeseninnsqen ep iemndtielie 3,178,322.00 
Surplus to Policyholders ...........csseseessues 1,770,448.00 
ROBERT L. MOUK HENRY WACHTER 
Special Agent Reliable Agents Wanted Manager 
in Pa., Ohio, Hlinois and Wisconsin 
Dayton, Ohio 218 Fourth Ave., Pittsburg ° 
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rate companies. The recommendation 
to increase brokerage 5 percent on pre- 
ferred business was defeated. The pro- 
posal for fees for Classes 1 and 2 was 
defeated. The fee for brokers remains 
as at present, $10. The recommenda- 
tion as to increased power be given the 
manager of the board to enforce rules 
was passed. The recommendation as to 
investigation as to eligibility of part- 
ners in firms was approved. It was 
decided not to allow clerks any com- 
pensation on their business. 

Next Tuesday the Board will meet 
again to take up the amendments to the 
rules that will be necessary on account 
of the action taken at this week’s 
meeting. 

x * * 
CLASS TWO ACTIVITIES 


At the annual meeting of the Class 
Two Agents Association, which will 
be held Monday, Dec. 14, a report of 
the executive committee will be acted 
upon, which includes amendments of 
the by-laws providing that the name of 
the association shall be “The Insurance 
Association of Cook County”; ; and that 
regular membership in the association 
shall be restricted to all such persons, 
firms or corporations who are engaged 
in the real estate, insurance and bank- 
ing business in this county; provided, 
however, that no such person, firm or 
corporation, doing business within the 
city limits of Chicago without a 
brokers’ license of the city of Chicago, 
shall be eligible to membership. 

A large number of class three and 
four members of the Board have indi- 
cated a desire to cooperate with class 
two in the effort to wipe out all geo- 
graphical lines of division now exist- 
ing between those classes, and to cause 
payment of the same scale of commis- 
sions to all classes. 

The executive committee at its meet- 
ing on Dec. 1, voted to protest against 
the announced action of the companies 
in directing agents to collect from the 
assured the amount of war tax provided 
for under the recent act of Congress. 

The committee decided to proceed 
with an energetic campaign along the 
lines laid down in the platform recently 
sent out to all the members. 

~ * . 


The following from Chicago attended 
the banquet given in Louisville Frida 
night in honor of Associate Counsel C. J. 
Doyle of the National Board: John Mar- 
shall of the Fireman’s Fund, George E. 
Haas of the Atlas, T. E. Gallagher of the 
Aetna, George H. Bell of the ational, = 
R. Weddell of the “Insurance Post,’ and 

M. Cartwright of The Western Under- 
writer. 

* * > 

The First National of washington, D 
C., has appointed Enger & Barnett, of Chi- 
cago, as one of its three Chicago agents. 
a7 other appointments will be made 
ater. 


coor county APPOINTMENTS 


Mill Owners Mut., Ia.—J. S. Kemper, Mc- 
Kinney & Hess and National Underwriters 
Corp., Chicago. 

Sclomendra--A. F. Shaw & Co. 

Second Russian—A. F. Shaw & €o., 

Aetna—Frank Frederick, Riverside. 

Atlas—W. J. Reid, W. J. Heller and J. B. 


Clitbero, Chicago. 
M. Filas and Murray & Qwan, 


uff. Ger.— 
G. Schwytzer, | La Grange. 
orak, Chicago. 


County—1. J. Lewis, Ciseage. 
Caledonian—Bermasek & Dv. g 
Citizens, Mo.—Mrs. Frank Eldridge, Chica: 
Equitable—Chicago | Heights Real Estate 

change, Chicago 
Ger. Amer., Y.—J. G. Schwytzer, 


La 
Grange. 
Glens Falls—Lewis & Co. and P. L. Korzen- 


iecki, ip Celene. 

Gl ut.—Douglas ty & pie —_ 

Hartford—O. P. Curran, J. Johnson, 
Rieman & ere, Stahn ¥ T eodore, G. P. 
Stevens and C. P. Vatborg, Chicago. 

Millers Natl—S. S. Bur and H. S. Geddes, 


hicago. 
New Hamp.—R. M. Laas, E. E. Ruroede and 
P. E. Laas, Edgewater; G. M. Murray, Rogers 


Park. 
Niagara—Martin Gilgar, E. H. Almberg and 
V. Merrill, May- 


Cc. H. Bucher, Chicago; H. 
wood; Machewisz, West Hammond; 


F. . 
Thomas Gorzelany, Hawthorne. 


Chicago. 
Chicago. 
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mobile Insurance 
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Fire, Lightning, Tornado 
Windstorm and Auto- 


$1,112,608 


OHIO FARMERS INSURANCE COMPANY 


LE ROY, OHIO 
No Annexes. No Overhead Writing 
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W. E. HAINES, Secretary 


An Agents’ Company 


Western Department 
CHICAGO, ILL. 
Cc. L. HECOX, Manager 











OHIO AND WEST VIRGINIA 


CLEVELAND MEN CRITICIZED 











Agents Said To Curry Favor With As- 
sured By Belittling Work of Insur- 
ance Inspectors 





According to reports, some of the 
agents in Cleveland, Ohio, will have to 
rise and explain as regards the insur- 
ance for the Lake Shore Electric Com- 
pany. The large values of this road are 
equipped with automatic sprinklers and 
it is said that at practically every in- 
spection of the sprinkler equipment the 
protection of same has been found im- 
paired. It is further reported that 
proper maintenance of the sprinkler 
equipment and correction of defects is 
difficult to obtain on account of Cleve- 
land agents controlling a portion of the 
line, who, in order to secure control of 
the insurance, encourage the manager 
of the road to pay no attention to criti- 
cisms of insurance inspectors. Cooper- 
ation is being solicited in the effort to 
bring about the desired improvement. 





Field Men to Be Married 


Dan Cupid seems to be working on 
the insurance lay at Columbus, Ohio. 
Robert Sayres Deatrick, son of C. T. 
Deatrick, and special agent of the 
Home in Ohio, will be married Dec. 
29 to Miss Marie Gladys Buck of St. 
Paul, Minn. Paul B. Sommers, state 
agent in Ohio for the Scottish Union 
& National, will be married at Denver 
Dec. 24 to Miss Florence Adams of 
that city. 





No Action on Filing 


In an investigation made some time 
ago by the Ohio department it was 
found that the ie in regard to filing 
agents’ certificates of authority with 
county recorders was not being com- 
plied with. The companies were noti- 
fied and referred the matter, as a rule, 
to their state agents. The field men 
took the matter up with the department 
and asked why it should not go after 
the agents itself. The department re- 
plied that the delinquency had become 
so general that it was thought proper 





General Agency Service 
WILMER D. LEWIS & CO., Dayton, Ohio, 


are general agents for a number of companies in Southwestern Ohio. 


Full 


writing capacity, direct field service and its entire equipment are at the 
command of the agents. Farm department conducted. Agents Desired. 











and Wisconsin. 
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CASH CAPITAL, $700,000.00 
CLEVELAND NATIONAL smn p.oAv 
FIRE INSURANCE COMPANY 
CLEVELAND, OHIO pte 2 


CARROLL L. DeWITT, Vice-President and Managing Underwriter 
This Strong, Modern Company is now establishing agencies in Indiana, Illinois 


It should be of value to any Union Office needing 
additional company representation. 


NO UNDERWRITERS’ SCHEMES 
NO REINSURANCE TREATIES WITH FOREIGN COMPANIES 


APPLICATIONS FOR AGENCIES DESIRED 











GERMAN FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000. Net Surplus $156,431.83 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
S.W.RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio 
Special Agent for Ohio and Indiana 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 





Capital - - . - $250,000 
Assets - . - - - 713,171 
Surplus to Policy Holders - - 455,360 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst. Secy. R.B. HEATON, State Agt 








Full Paid Capital 





Commercial Fire Insurance Company 


Surplus to Policyholders - 
Address applications for agencies to the Company 


SOUTHERN BUILDING, WASHINGTON, D. C. 


$466,338 
575,227 











Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. 


BLOOMINGTON, ILLINOIS 


JOHN B. RICE, Secy- 





The Best in the West. 


Our Special Policy 


Insures the Mare and unborn Colt 





Ask about our New Policy against Fire, Lightning and Tornado. 
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to notify the companies. It was also 
stated that a majority of the companies 
attend to the filing through an adver- 
tising concern in Cleveland, “and we 
thought maybe your company did the 
same.” There the’ matter rests. 


UP TO ATTORNEY-GENERAL 








Assistants In Ohio Legal Department 
Agree to Gross Premiums for Fire 
Marshal Tax 





Columbus, O., Dec. 8.—(Special.)— 
Assistant Attorney-General Davis said 
to THE WEeEsTERN UNDERWRITER tonight, 
that he had prepared his opinion on the 
questions raised as to the meaning of 
the section that supports the fire mar- 
shal’s office in Ohio—one-half of 1 per- 
cent tax on gross premiums. He said 
further that he had submitted the opin- 
ion to the “court,” i. e., the other assist- 
ants sitting in conclave over the mat- 
ter and that they concurred in his opin- 
ion, which was that the tax should be 
collected on the gross premiums. 

This is what Deputy State Superin- 
tendent Small held, and in a lengthy 
letter some time ago put his decision to 
to the attorney-general’s department. 
At that time nearly all his letter was 
used in the opinion rendered by Mr. 
Davis and signed by Mr. Hogan, a 
“codicil” or two being added. 

The opinion is now with Attorney- 
General Hogan and he was too ill to- 
night to take up the matter. Whether 
or not he will concur is problematical. 

The situation tonight is, that the 
companies will probably test the mat- 
ter out in the courts. 

The Ohio department is having dif- 
ficulty in collecting the one-half of 1 
percent tax. Out of a total of $101,205 
due in November, only some $50,000 
has come in, and this has been paid 
under protest. It is thought that the 
entire amount will be held by the state 
—if the state can get hold of it—until 
an emergency act can be passed by the 
legislature. The checks could then be 
returned to the companies in exchange 
for neck checks on the .“net” basis. 





Ohio Agency Appointments 
Continental—Florence McC. Reynard, Dillon- 
vale; H. L. Roush, Minersville. 
Fid.-Phenix—Nicholson & Huff, Garrettsville; 
Chester Hook, Minerva. 
Firemen’s—Pollock Ins. Agency, Mt. Gilead. 
r. Amer., Md.—E. T. Johnson, Newark; 
Josephine Moynihan, Martin’s Ferry. 
rmania—F. H. King, Garrettsville. 
Glens Falls—F. W. Broome, Lima; Ray Hau- 
ser, Pickerington. 
Home—Chester Hook, Minerva. 
Law U. & R.—Jacob Gottlieb, Youngstown. 
L. & L. & G., Eng.—Eli Rosow, Cleveland. 
Merchants, N. Y.—Edward Schrim, Cincinnati. 
N. W. Natl—F. McCusky, Cuyahoga Falls; 


EUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


CashAssets - - + + + + + $966,827.31 
Net Surples ever capital and all liabilities, $575,595.56 





}. LINXWEILER,JR., Pres. WM. F.KRAMER, Ser 
EDWARD J. WEISS, Special Agent 


ORGANIZED 1876 





H. M BARFIELD, Pres. 








H. S. BASSETT, Secy. 
CASH CAPITAL 


The Buckeye National Fire Insurance Co. 


TOLEDO, OHIO 
LICENSED IN OHIO and doing a general Fire and Tornado business. 


S. A. BARCLAY, Managing Underwriter 
$100,000 











. P. Baldwin, Wadsworth; J. A. Hogenmiller, 
ellsville; Pitcher & Young Agency, Conneaut. 
Milw. Mech.—Rigo & Sabados, Cleveland. 
Natl.-Ben Frank.—H. J. Rowse, Cleveland. 
North B. & M.—W..H. Williams Agency, 
Shawnee. : 
Norwich Union—H. B. Ward, Beach City; 
Chester Hook, Minerva. 
Pennsylvania—C. H. Walker, Bellevue. 
Potomac—S, D. Syler, Piqua. 
Pruss. Natl.—Daniel Simon, Mansfield. 
Queen—C, Duncan, Glauster; Heising & 
Bruskotter, Jennings; Chester Hook, 
Minerva. : 
Security, Ia.—Calme & Kaminsky, Salem; 
é Carr, Piqua; S. W. Jennings, Akron. 
Concordia—C. L. Phillips, Lorain; Bassett & 
Barclay, Toledo. 


Columbian, Ind.—J. J. Cahill, Hamilton. 

Dubugue—A. H. Yonker, Fostoria; A. J. 
Guth, Akron; Adams Ins. Agency Co., Warren. 

Franklin—R. G. Little, Lorain. 

General—S. S. Ruble, Logan. 

Ger. Alli—H. H. McGrew, Dayton. 

Ger. Amer., Md.—W. E. Helmick, Zanesville. 

Ger. Amer., N. Y.—W. J. Pinkett, Cleveland; 
H. A. Smith, Ridgeway; H. H. McGrew, Day- 
ton; Chester Hook, Minerva. 

Hanover—J. R. Merchant, Prospect. 

Minneapolis—F. S. Masters and M. E. 
Streeter, Toledo. . 

Natl.-Ben Frank.—C. F. Luckart, 


Fort 


Columbus. 





BAD FIRE AT COLUMBUS 


At 11 o’clock the night of December 7 
the Columbus, Ohio, fire department had a 
general alarm blaze that threatened the 
congested business district, and was final- 
ly put down, after one of the best pieces 
of work in the history of the department. 
The three-story tin-covered frame store of 
Nitschke Bros., Pearl and Gay streets, was 
gutted. It contained*a stock of paper, 
printing material and Christmas books 
and cards. The loss will be about $10,000 
on the building and $40,000 on the stock. 


OHIO NOTES 


The fire loss at Toledo, Ohio, up to 
Dec. 7 is estimated at $243,489, an increase 
of almost $100,000 over 1913. 

The October fire loss in Ohio amounted 
to $211,615, according to the report of 
State Fire Marshal Defenbaugh. The 
number of fires reported was 249. 


At Benton Ridge, near Findlay, Ohio, 
the business district was practically 
wiped out by fire. Lack of fire fighting 
facilities hampered the citizens in combat- 
ting the blaze. The loss is given as 
$25,000. 

The Hayden Insurance Agency Company, 
has been incorporated at Newark, Ohio, 
with capital of $25,000. The incorporators 
are George Hayden Sr., Mary M. Hayden, 
Charles W. Miller, Wm. C. Miller and 
Harry P. Scott. 


T. Alfred Fleming of the Cleveland 
branch of the Ohio state fire marshal’s 
office and deputies acting with him, have 
caused the arrest of Sam Kopf and his 
brother-in-law, A. Trau, has been arrest- 
ed at Cleveland charged with burning 
property to prejudice the insured. Kopf 
carried $5,500 insurance with the Citizens, 
the Fidelity-Phenix and the Westchester. 
One night last July the store of Kopf 
was found ablaze. Evidence in the hands 
of the department caused the arrest. 








The Guarantee Real Estate & Insurance 
Company of Huntington, W. Va., has been 
incorporated at Charleston, W. Va., with 
capital stock of $10,000. Incorporators, F. 
B. Enslow, Herbert Fitzpatrick, R. M. 
Baker, G. W. Harrold and Frank Enslow, 
all of Huntington, W. Va. 








Agents Wanted. Home Office No. 337 Spitzer Bldg. 
F. R. Ormsby, President I. S. Myers, Treas. Joseph Winum, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Authorized Capital $200,000 Cash Capital $100,000 
An Ohio company writing business through Ohio agents. 


Farm Department. 
AGENTS 


Why not represent an Ohio company? 


WANTED 





Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - - 
c. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,446,497.63 
R. SMITH, Secretary 





The Gentral Manufacturer 


VAN WERT, OHIO 


s’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets— $607,866.93 


Cash Surplus $364,117.46 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 











Dayton Mutual Fire 
Insurance Co., °Guio 


B. Cc. COLEMAN, Secy. 
Assets Jan. 1, 1913, $134,429.77 
Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


DAYTON, 


Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance 
Total Assets 


$5,284 ,283.00 
543,339.46 








An Agency Company 





A. L. McCRAE 


(Incorporated) 


“EVERYTHING INSURABLE” 


Surplus Lines and Floaters Written 
the United Stat d 


Covering Anywhere in 
and C d 





Room 1929 Insurance Exchange, CHICAGO 


Teleph Weab hb 419 





The Ohio Mutual 


Fire Insurance Company 


Salem, Ohio 
Prompt 


Progressive Prosperous 


“Oldand Tried” “Strongasthe Strongest” 
“Time Tried, Fire Tested”’—all combined in 


The Ohio Mutual 
Salem Ohio 


J. R. VERNON, Pres. 


J. AMBLER, Sec’y. 











The Ohio Commonwealth Fire 
Insurance Company 
Engineers Building, CLEVELAND, OHIO 


General Agents Wanted in States of 
Indiana, Illinois, Ohio, Kentucky 
and Pennsylvania 


Authorized Capital 
and Surplus $500,000 
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MICHIGAN AND INDIANA 


INDIANA BLUE GOOSE MEETS 











Brilliant Function Is Held at Which the 
Ladies Were Present—Decorations 
Were Artistic 





“Ladies Night” Monday with the In- 
diana Blue Goose was all that the mem- 
bers could ask, in entertainment, socia- 
bility, good time and gustatory delight. 
The guests of honor were John Mar- 
shall, manager of the Firemen’s Fund 
and A. R. Monroe, assistant manager 
of the Queen. 

The tables for the ninety guests were 
placed in a hollow square, in the cen- 
ter of which was a pond, with moss for 
a bank, leading up to small cedar trees 
that encircled the pool. There were 
grass, sand and rock formations. Clus- 
ters and groups of clusters of pink roses 
floated in the reflecting water, making 
the scene of the feast quite brilliant. 
Song was interspersed with the viands, 
a Blue Goose quartette, W. H. Riker, 
R. E. McHatton, John Davis and A. 
W. Ross taking a prominent and popu- 
lar part. There were also songs in 
which everybody could join and which, 
were sprinkled with local hits. 

Short talks were given by Messrs. 
Marshall, Monroe and J. Fessenden 
Joseph of the Sterling. Most Loyal 
Gander John Noble presided. One fea- 
ture was a scrap between John Fitz- 
gerald of the Queen and B. J. Gilmore 
of the German American, which was 
healed by the influence of Blue Goose 
obligations, expounded by Gander Jo- 
seph, 





Dickinson Opens an Agency 


Albert Dickinson, of the recently dis- 
solved firm of Bennett, Root & Dick- 
inson, has established an agency at 717 
Dime Savings Bank building, Detroit. 
The Commercial Union of New York 
is his first company, and he expects to 
take on more before the first of the 
new year. 

In retiring from the Bennett-Dickin- 
son agency, Mr. Dickinson takes with 
him all the business he wrote person- 
ally, with the files of the same, the new- 
ly incorporated Bennett agency retain- 
ing only Mr. Bennett’s personal busi- 
ness. A signed agreemnt to this effect 
was negotiated by the parties interest- 
ed, each taking a complete list of the 
agency business, upon which the name 
of the party who obtained it was noted, 
and agreeing not to solicit each other’s 
business. 


Some Delinquent Balances 


The Michigan Underwriters Associa- 
tion (the Union field club) found this 
week that the plan of holding its 
monthly meetings on Tuesday cut the 
attendance in half, and therefore will 
try meeting at 10 a. m. Mondays, so as 
to get the meeting out of the way be- 
fore the joint conference. 

Tuesday’s meeting was the last prior 
to the end of the year, and, therefore, 
balances were the chief topic of “con- 
versations.” There has been some retro- 
gressions in this respect during the au- 
tumn, owing to the fact that the joint 
conference has had so many more im- 
portant matters to deal with that de- 





linquents have been neglected. Tues- 
day everybody who had a delinquent 
to mention trotted out the name for 
action, and consequently a number of 
committees on agencies were named. 

The situation, on the whole, however, 
is not nearly as bad as it was last 
spring, when the. field clubs began to 
put on the screws. 


H. M. Wardle Ill 


H. M. Wardle, state agent for Michi- 
gan for the Citizens of Missouri, is con- 
fined to his home by a peculiar illness, 
the exact nature of which is not known. 
It is similar to locomotor ataxia, 
though it is hoped and believed that 
his malady is not that. He has been 
ill for about five weeks. The Union 
field club recently voted an appropria- 
tion which was used to send him co- 
pious quantities of fruit and some wine, 
and the Blue Goose, at its last meeting, 
sent a basket of flowers. 








Lectures on Schedules Planned 


The Fire Underwriters Association of 
Indiana will offer to its members this 
winter a series of lectures on the Dean 
schedule by E. M. Sellers of the Indiana 
Inspection Bureau and others compe- 
tent to discuss it. The idea is to en- 
able the members to popularize the 
schedule among their patrons and with 
the public generally. 





Arrange Good Fellowship Dinner 


At the conference of the Union and 
Bureau field clubs at Detroit Monday, 
Fred T. McOmber proposed that in 
January there be held a “good fellow- 
ship” dinner to which all the field men 
in the Michigan territory be invited. 
The conference liked the idea and dele- 
gated Mr. McOmber chairman of a 
committee to make the arrangements. 

Mr. McOmber has selected Monday 
evening, Jan. 11, as the date, and the 
Cadillac hotel as the place. 

The dinner will not be a Blue Goose 
affair, as was the similar one held early 
in November, but practically everyone 
present will be a member of the order. 
Special agents of nonaffilated com- 
panies will be welcomed. 





Wait for New Laws 


No further action towards the or- 
ganization of a Detroit local associa- 
tion of fire insurance agents will be 
taken until after the forthcoming ses- 
sion of the legislature. The agents who 
held a meeting a few months ago to 
talk over the situation have not given 
up the idea of organizing an associa- 
tion, but as the present insurance law 
of Michigan makes the effectiveness of 
an association in a large city a matter 
of doubt, it was decided that there 
would be little use in formally organiz- 
ing. 

It is hoped that the proposed new 
insurance laws, when enacted, will make 
it possible to have an effective associa- 
tion in Detroit. The agents who are 
talking of the matter have in mind an 
organization similar to the Milwaukee 
and Chicago associations, which have 
controlled bad practices in those cities 
and regulated the business in a care- 
ful and sane manner. 





Michigan Agency Appointments 
Hartford—F. E. Hill, Colon; A. V. Horn- 








DETROIT, MICH. 
HAS BEEN 


PSE PTR Tere .- « .$1,549,823.67 


E. J.B 


D. M. FERRY, JR. OOTH 
President Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 


It has paid $7 241,000 in losses 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


ME. ts sascacdeca ...-$400,000.06 
H. E. EVERETT E. P. WEBB 
Seeretary Ass't Secretary 











beck, Harvard; H. L: Watson, Le Roy; R. J. 
Laing, Otisville; O. A. Munn, Snover. 
F. J. Duda, Bessemer. 
Hoyt, Pontiac. 
L. & G., Eng.— Davis, Dowagiac. 
Mich. F. & M.—J. M. McCarthy, Winona. 
Millers Natl.—Carlos coum. Detroit. 


Minneapolis—H. B. Hoyt, Port Huron. 
Natl. Union— ms Hope, Detroit. 
New Jersey— Pound, Flint. 
Niagara—J. A. Kaiaher Frederic; T. B. Cook, 
Harrisville; W. W. Russell, Mt. Pleasant. 
porters, Eng. a. P. Bittner, Munger. 
Natl—C. R. Dockeray, Rockford; J. 


P. Hamilton, geezer: ae 2 ‘cNamara, Trav- 
erse City; T. H. Sawher, St. Clair; G. H. Bayes, 
Manton. 





MICHIGAN NOTES 


Albert B. Simpson, for many years 
local agent at Battle Creek, Mich., e 
a veteran of the civil war, died last week. 


Herman E. Toepel, real estate and in-~ 
surance agent at Detroit, Mich. has 
formed the H. E. Toepel Company, to 
handle a general real estate and insur- 
ance business, with offices at 735 Dime 
Bank building. 

Seven buildings on the east side of 
Main street at Marion, Mich., were des- 
troyed with an estimated loss of $60,- 
000. The buildings burned are: Marion 
Opera House, . E. Kinney’s carpenter 
shop, Geo. Gray’s undertaking. establish- 
ment, All Saint’s Hall, Morton & Cavan- 
augh’s storehouse filled with autos and 
buggies, and two other buildings. 

The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks; Chicago Belting Co., Niles; 
H. G. Johnson Co., Johns Woods P. 
Northwestern Leather Co., Manistique: 
Ww. Murner Lumber Co., Raber; u- 
chanan Cabinet Co., Buchanan, and De 
Laitre & Anderson Co., Calderwood. New 
books of estimates have been published 
for Elberta, Glenn and Wallace. 


It is probable that an attempt will be 
made by the city authorities of Grand 
Rapids, Mich., to arrange for compensa- 
tion by the insurance companies for send- 
ing fire apparatus outside the city limits 
to extinguish fires in property from which 
taxes are not collected by the city. The 
matter was brought up in the meeting of 
the board of police and fire commissioners 
by Mayor Ellis, following a fire outside 
the city to which Fire Marshal Lemoin 
refused to send apparatus, but to which 
the mayor ordered a chemical dispatched. 
Some of the commissioners favored charg- 
ing the person who received the benefit 
of the protection a fixed amount,—$100 
a run, or $10 an hour being suggested. 

= 





INDIANA NOTES 


Kizer & Wolverton, South Bend, Ind., 
agency, has been.incorporated, with $40,- 
000 capital stock. 


W. H. G. Butler, prominent local agent 
at Columbus, Ind., died suddenly of heart 
trouble last week at the age of 60. He 
was a candidate for county auditor on 
= Progressive ticket at the recent elec- 

on. 

The plant of the Fehring Carriage Com- 
pany, at Columbus, Ind., is to be equipped 
with Rockwood dry pipe automatic sprin- 
kler system, to be operative about Feb. 
15. Indications point to 75 percent credit 
protection. 

The East End Bottle House, a glass 
factory at Greenfield, Ind., closed down 
for some time, was destroyed by fire last 
Thursday. It was beyond the reach of 
the city water mains. Origin of fire un- 
known; loss partly covered by insurance. 

The garage and buggy works, owned 
by John Browdues, at Martinsville, were 
badly damaged by a mysterious fire that 
broke out twenty minutes after the owner 
had put away his auto. Mr. Browdues 
suffered a heavy loss by fire in his factory 
a year ago. 

James Pantazin has been indicted by 
the grand jury at Logansport, charged 
with setting fire to his confectionery 
store in the Magee block and causing a 
blaze that involved a loss of $100,000 be- 
fore it was extinguished. He was ar- 
rested shortly after the fire. 

The candy factory of Dilling & Com- 
pany, 384-394 South Senate Avenue, In- 
dianapolis, is to be equipped with Manu- 
facturers 1915 wet pipe sprinkler system. 
The equipment will be operative by Feb. 
15, 1915, and indications point to superior 
protection. Insurance, $30,000 on build- 
ing and $100,000 on contents. 








INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


JUNE 30, 1914 
Capital - - - - - - - $300,000.00 
Surplus to — Holders- - 425,205.06 
Assets - - - - - - - 671,896.76 
Losses Paid to Date - - - 6,055,453.25 





ORGANIZED 1851 
63rd Annual Statement 


Pittsburgh Fire 


Ranemmpten COMPANY 
Pittsburgh, Pa. 


Capital - ~ $200,000.00 
Assets, January 1, 1914 - - 515,556.89 
Net Surplus ~ - 119,090.06 
Surplus to Policyholders - - 319,090.06 


Licensed to do busines in Pennsylvania, Illinois, Michigan, 
Ohio, Wisconsin, New York, New ersey, Mass. and Colorado, 


Good Agents Wanted in Protected Towns. 


R. J. Wuson, President 
D.C. ona Vice President 'W.J.R R. Maem, Asst. Sec, 
Ws. 8. Jonnston, Supt. of Agencies 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859. 
Statement, January 1, 1914 





Cash Capital - - - $1,000,000.0 
Assets - - = + «+ = 7,260,197.27 
Net Surplus - - - 2,596,266.99 


Surplus for Policy Holders 3,596 ,266.99 
HEAD OFFICE: 
Corner William and Cedar Streets 


Hotel Wisconsin 


MILWAUKEE 





ARTHUR M. GRANT 


President and General Manager 
(Formerly Manager of the Brevoort, Chicago) 


Insurance men will find the Wiscon- 
sin has superior facilities and will 
have special regard for their comfort. 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Salla 
One minute from the 
Insurance District..... 


The Patronage of In- 
surance Men Is 
Solicited 


JOHN C. O’NEILL Manager 








GEO. M. COBB ¢& CO. 


Hume-Mansur Bldg., Indianapolis 


Organized, 1895 


Insurance Specialists 





Retailers Indemnity Company 
GRAND RAPIDS, MICH. 


DRUG AND LIQUOR INDEMNITY 

















December 10, 1914 


THE WESTERN UNDERWRITER. 


11 








IN ILLINOIS AND WISCONSIN 


WILL DINE THE GENERALS 











Honor to Be Paid to Those Prominent 
in the Campaign to Defeat 
Amendments 





A complimentary banquet will be 
iven in Milwaukee next Monday even- 
ing to the field committee, the commit- 
tee of the Milwaukee Board, President 
A. H. Zimmerman of the Wisconsin 
Local Agents Association, and Presi- 
dent Wollaeger of the Concordia, all 
of whom were active in the defeat of 
the proposed state insurance amend- 
ments at the recent election. The func- 
tion is being given under the auspices 
of the field men. The committee in 
charge is George R. Crosley of the 
Western and British America, Ray E. 
Hiscox of the National, and B. A. Lehn- 
berg of the Connecticut. 


NEW AGENCY REQUIREMENTS 





Wisconsin Department Will Seek In- 
formation From Applicants Not 
Seeking Renewal of Licenses 





Commissioner Ekern of Wisconsin 
has sent out instructions to companies 
stating that in case of requisitions for 
licenses for new agents, which are not 
renewals of licenses, additional infor- 
mation will be required. Besides the 
name and address of the applicant, he 
will be required to give the percentage 
of time he intends to devote to the in- 
surance business. He will also be re- 
quired to state whether he has dis- 
continued the representation of any 
company within the last three months. 
Also, he will be required to tell whether 
he owes money to any company, policy- 
holder or applicant. He will have to 
swear that he can read and understand 
the various forms of policies and riders 
that are required. This edict for fire 
insurance agents goes into effect Feb. 


1 and for life and miscellaneous agents 
March 1. 





David F. Chidester Dies 


David F. Chidester of Bushnell, Iil., 
one of the big agents of the state, 
dropped dead in his yard Sunday. Mr. 
Chidester represents a large number 
of companies and had an enormous 
farm business for the Connecticut Fire. 
Associated with Mr. Chidester was his 
son, B. H. Chidester, who was recently 
appointed northern Illinois special 
agent of the Standard Accident. 


Will Have a Special Agent 
Following the appointment of M. C. 
Rathburn as Illinois state agent of the 
Liverpool & London & Globe and the 
transfer of D. H. Painter to the Rocky 
mountain field as state agent, the com- 
pany will appoint a special agent in IIli- 


nois. 
Will Spend Vacation in Texas 


State Agent T. C. Little of the Fire 
Assocaition in Illinois and Special 
Agent E. C. Kelley, who is the utility 
man of the company in the west, leave 
this week for a vacation which they will 
spend in their old home at Dallas, Tex. 


Always located by Long Distance or Telegraph 
LEE ww. BORT 
ADJUSTER 
BELOIT, :: WISCONSIN 
Phones | Oonidence 133 








Both these young men who have made 
a good record in the north were for- 
merly connected with the Cochran, 
Thomas & Co. general agency of Dal- 
las. When Mr. Eechren of the firm be- 
came western manager of the Fire As- 
sociation he brought them with him. 


Takes Case Under Advisement 


The Wisconsin supreme court has 
taken under advisement the suit in 
mandamus against Commissioner Ekern 
to compel him to certify to the state 
treasurer the whole amount of the loss 
on the state normal school at Superior. 
The commissioner refused to certify a 
loss in excess of the amount nominally 
insured in the state fund, on which the 
premium was based. The question in- 
volved is whether all state property is 
covered in the state fund up to its 
actual value, or only to the amount for 
which it is listed for the purpose of 
ascertaining the premium. 





BIG LOSSES AT SUPERIOR IN 1914 


Three more than usually disastrous 
fires occurred at Superior, Wis., in, 1914, 
according to a statistical review of the 
first eleven months. They are: Superior 
state normal school, loss $175,248; Belt 
line elevator, loss $391,838; Pease Hard- 
ware store, loss $11,838. The fire loss for 
the city in the period named was $607,- 
589. In 1913 it was only $45,926, and in 
1912 $15,000. Excluding the three largest 
fires, the loss was less than $30,000. The 
fire-fighting capacity has recently been 
increased by an Engine No. 1, a triple com- 
bination hose cart chemical and pumper 
beauty engine. 


TORNADO LINE AT ALTON 


It is reported that tornado insurance 
has been written on the plant of the IIli- 
nois Glass Company, at Alton. IIL, at 20 
cents for three years, under blanket form 
without coinsurance and including the 
lightning hazard and liability on smoke- 
stacks. It is further reported that the 
$100,000 tornado insurance is about 25 per- 
cent of the value of the property covered 
and that St. Louis, Mo., agents are the 
ones attempting to “put over” this un- 
satisfactory tornado proposition. 


CHARGED WITH SETTING FIRES 


Three fires in the business district of 
Danville, Ill, in one night last week 
caused a loss of nearly $10,000 and for 
a time the business part of the city was 
threatened. While the fires were being 
fought Chester Rodhamel was arrested by 
the police. He is believed to be respon- 
sible for the three fires. 

The heaviest loss was suffered by the 
Danville Furniture & Carpet Company. 
While this fire was burning another call 
was sent in, the annex to the Emery dry 
goods store being in flames. Within, a 
short time fire was reported at the Dow- 
ling-Shultz hardware store. The rear of 
the store had evidently been set on fire, 
coal oil being used to start the fire. 

Rodhamel was sent to the penitentiary 
at Chester four years ago. According to 
the police, he has a mania for setting fire 
to buildings. 


WISCONSIN NOTES 


The school board at Beloit, Wis., has 
decided to place $125,000 fire insurance on 
the high school. 

The Ohio Farmers and National Ben- 
Franklin have withdrawn from the Forest 
County Abstract & Insurance Agency at 
Crandon, Wis. 

The First Realty & Investment Com- 
pany, of Kaukauna, Wis., has been incor- 
porated with capital stock of $25,000, one 
of its purposes being to conduct a gen- 
eral fire, accident and liability insurance 
business. The incorporators are Frank FE. 
= Julius J. Martens and W. J. Ko- 
walke. 








ILLINOIS NOTES 


J. H. Blusch, a local agent at Peoria, 
Ill., has been in a hospital for more than 
° week as a result of a nervous break- 

own. 


A b form is reported covering the 
Illinois Masonic Home, in Moultrie County, 
near Sullivan, Ill. Policies cover, under 
three items, building, boiler house and 
machinery, all valued at about $150,000 
with only $12,000 insurance and no coin- 
surance clause. Companies want more in- 
surance or a coinsurance agreement. 





Insurance essayists forget that even a 


complete diagnosis does not cure. 





Stock Salesthen Wanted 


Men who can qualify will be assigned choice territory. 
Michigan Live Stock Insurance Company 
H. J. WELLS, Manager. Office, Munger Blk., Charlotte, Mich. 





Incorporated 1849 


NGHELD FiRet INS.G 


P SPRINGFIELD, MASS. 
“ \QESTERN DEPT. CHICAGO. AF. DEAN Mcr, 


Insures against loss from fire, lightning, windstorm, 
tornado, rent, use and occupancy, and sprinkler leakage. 


Has transacted business successfully for two-thirds 
of a century. 


Carefully guards liabilities in city conflagration dis- 
tricts, because large assets mean nothing when offset by 
larger liabilities subject to one fire. 


Pursues a broadly progressive policy, free from 
vacillation, because it is governed by sound underwriting 
practice and not by the faculty of imitation. 


Has no annex and its agents escape the humiliating 
necessity of competing with other agents in the same 
town, representing it under other names. 














Arizona Fire Insurance Company 


PHOENIX, ARIZONA 


Capital - - - $200,000 
ARTHUR J. DAVIS, - - - - Special Agent 
2033 Insurance Exchange, - CHICAGO 


ILLINOIS INDIANA OHIO PENNSYLVANIA 
MICHIGAN WISCONSIN MISSOURI 
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IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA 








HULL ENTERS THE AGENCY 





Bristol Office in Fargo, N. D., Takes 
On New Man Owing to Its 
Increasing Business 





Thomas B. Hull has become asso- 
ciated with the Bristol Insurance 
Agency at Fargo, N. D., and will have 
the active management of the local 
business, which in the future will be 
conducted under the name of the Bris- 
tol-Hull Agency. 

The general agency for the farm and 
hail departments of the Commercial 
Union and Palatine, in which Mr. Hull 
is also interested, will continue to be 
known as the Bristol Insurance Agen- 
cy, and will be under the active man- 
agement of R. T. Bristol. This move 
was made necessary owing to Mr. 
Bristol finding it imperative to devote 
considerable attention to the interests 
of these companies throughout the ter- 
ritory. The Bristol Insurance Agency 
was established in 1908 and has built 
up probably the largest insurance busi- 
ness in the state. Mr. Hull has been a 
resident of Fargo for the past five 

ears, having been connected with the 
ocal agency of Morton Page & Son 
during the past two years. 


Consults on Committees 


Lieutenant-Governor Harding of 
Sioux City was in Des Moines last week 
consulting with members of the new 
senate relative to the committees which 
he will name when the Iowa legislature 
convenes Jan. 12. Mr. Harding has 
always stood for a square deal for the 
insurance men of Iowa and is father 
of the present state fire marshal law. 
He refused to give any inkling as to 
who will be named on the senate insur- 
ance committee, but it is believed that 
Senator Nick Schrup of the Dubuque 
Fire & Marine will be one. 





Honored State Officials 


About twenty field men attended the 
recent meeting of the South Dakota 
State Fire Prevention Association at 
Sioux Falls. A banquet was given at 
which Commissioner O. K. Stablein, 
Fire Marshal S. E. Crans and Assistant 
State Fire Marshal G H. Henry were 
the guests of honor. 


C. S. Hunter Injured 


_ C. S. Hunter of Des Moines, famil- 
iarly known among insurance men as 
“Scott,” suffered a fractured hip Sun- 
day when he fell on the pavement 
while alighting from his electric car. 
He is at Methodist hospital for an in- 
definite period. Mr. Hunter is man- 
ager of the Hawkeye & Des Moines 
department of the Fireman’s Fund and 
has been prominent in Iowa insurance 
circles for years. 





Spectacular Nonsmoking Contest 


Iowa field men are watching a spec- 
tacular nonsmoking contest between 
C. R. Tyrrell of the Royal and George 
W. Holton of the Phoenix of Hartford. 
By the terms of an agreement duly 
entered into, if either smokes before 
Feb, 1 he is compelled to pay the other 
$25, and the winner will be granted the 
Laboratories label. An effort was made 





to,make the contest a “foursome,” but 
it proved impossible. However, W. M. 
Palmer of the New York Underwriters 
is quitting the weed also, not because 
he is on the $25 deal, but because he 
wishes to show his sympathy for the 
cause. At last accounts, however, Mr. 
Palmer was showing signs of slipping. 

P. S—All of the above deny that 
Billy Sunday is in any way responsible 
for the general “swearing off” of this 
trio. 


Still Careless at Sioux City 


Although there were no heavy losses, 
Sioux City broke all records in number 
of fires for the month of November 
goourding. * the report of Fire Chief 
George M. Kellogg. The department 
responded to 63 alarms while the pre- 
vious record was 47. Many of the fires 
were caused by carelessness and ac- 
cording to Chief Kellogg, could have 
been prevented in 75 percent of the 
cases. Nine of the fires were caused 
by careless dropping of burning 
matches, two due to children playing 
with matches and many from burning 
grass and rubbish. The lack of mois- 
ture made the flames easy to start. 
There is a suspicion that several of 
the blazes were of incendiary origin. 

The state fire marshal has been called 
to Sioux City, Iowa, to investigate the 
fire which Sunday destroyed the Conserva- 
tory bp ae | at Morningside College with 
a loss of $30,000 and insurance of $21,700. 
Because of a tremendous explosion heard 
when the blaze was first discovered, it is 
thought that an incendiary was to blame 
for the conflagration. This theory is 
strengthened from the fact that last sum- 
mer, chemistry hall at Morningside Col- 
lege was destroyed at the same time of 
day on a Sunday morning. Fire Chief 
George M. Kellogg was on the scene with 
every department in Sioux City except one. 
The water supply was declared inadequate 
and the necessity for a pumping station 
in this section of Sioux City was most 
apparent. 

The National Theater, a vaudeville 
house at Sioux City was damaged by fire 


with a loss of $5,000 to the curtains and 
stage. 








Recommends Canadian Plan 


In his annual report on the North 
Dakota state hail insurance fund, Com- 
missioner W. C. Taylor suggests that 
the state adopt the hail insurance plan 
followed in Saskatchewan, Can., where 
the property owners vote whether the 
“municipality”’ shall go into the pro- 
vincial fund or not, and a favorable vote 
carried in all the property of the 
municipality. 

The North Dakota fund this year will 
pay only 65 cents on the dollar to claim- 
ants, and the premium income was the 
smallest in the history of the fund, 
being only $54,986. 


Death of C. H. Baldwin 


C. H. Baldwin, for the past year su- 
perintendent of the northwest hail de- 
partment of the Hartford, with head- 
quarters at Minneapolis, died at Belle- 
vue, Ohio, Dec. 8, where he had gone 
to visit relatives. He was one of the 
veteran insurance men of the north- 
west. Nicholas Hays, a banker at Wil- 
liston, N. D., has been appointed to 
succeed Mr. Baldwin, and will move 
to Minneapolis Jan. 1. Mr. Hays is an 
experienced hail man. 








JUSTICE WAS SWIFT 


A small boy started a conflagration in 
East Des Moines, Iowa, which might have 
proved serious, by pouring kerosene over 
a live rat, setting fire to it and turning 
the animal loose. The rat ran under a 
shed which caught fire and threatened a 
nearby business building. The boy was 
arrested but turned loose when it was 
learned that his father had dealt out swift 





DEAD HORSES PAY NO SALVAGE 
LIVE STOCK LIFE INSURANCE PAYS CASH 
No man can afford to carry all his risk. We pay for broken legs, death from 


any cause or total disab 


ility. Protect your investment in live stock. Agents 


wanted for North Dakota. Good opening for Business Getters. No snaps. 
S. D. COOK, General Manager 


DAKOTA LIVE STOCK AND CASUALTY INSURANCE CO. 


BISMARCK, NORTH DAKOTA 





ustice via the woodshed route. He had 
en told that the above method was the 
best way to get rid of rats. 





MOTOR PUMP WORKED WELL 


Des Moines had its first blaze of conse- 
quence in some weeks early Sunday morn- 
ing when the plant of the Capital City 
Carriage Company was aged some 
$40,000, half covered by insurance. It was 
the first real test of the new motor pumpers 
recently purchased for the Des Moines 
department. These were quickly on the 
job and so efficiently did they do their 
work that fully two-thirds of the big 
plant was saved. 

The origin of the fire is unknown. It 
was discovered on the second floor. 


Report has been made on the following 
equipped risks in Minneapolis, Minnesota: 
Medical Block, 604-612 icollet avenue; 
Grinnell 1914 wet pipe system grading” 
fair, or worth 70 _— protection credit; 
insurance, $100,000. 

E. E. Atkinson & Co., ladies’ furnish- 
ings, south corner of South Seventh and 
Nicollet avenues; Manufacturers 1913 and 
1914 wet and dry pipe system pronounced 
superior; insurance, $50,000 on pnee 
$50,000 on fixtures and $125,000 on stock. 

The New Palace Theater, 400-416 Hen- 
nepin avenue; Manufacturers 1914 wet 
pipe system. The incombustible dressing 
rooms under stage and tile roof over steel 
gridiron are the only portions sprinklered 
and the protection as a whole does not 
warrant the term “sprinklered risk.” 





Minnesota Agency Appointments 
Columbian, Ind.—J. T. Michaud, Duluth. 
Twin City—N. A. Hollenbeck, O. L. Wolstad, 

Andrew Pearson, Minneapolis; H. L. Jensen, 
Lucan; N. H. Haag, Lucan. 
Aachen & Munich.—Thomas Brady, Hibbing. 
Northern, N. Y.—J. A. Lewis, Minneapolis. 

American—E. A. Nelson, Hartland. 

St. Paul Mut.—P. G. Bierline, Chaska. 

Connecticut—W. C. Torgerson, Starbuck. 

Commonwealth, N. Y.—H. T. Cox, Cloquet. 

Norwich Union—G. W. Everitt, Gilbert. 

Scott. Union—J. I. Wilson, Mankato. 

L. & L. & G—Rome McCamus, C. P. Os- 
burn, Brookston; F. H. Peterson, Watertown; 
W. G. McPhee, Evan. 





MINNESOTA NOTES 


J. G. Denley & Co. are entering the real 
estate and insurance business at West Du- 
luth, Minn. The firm has opened offices 
at 328 N. Central Ave. 

Owing to the number of fires in the 
elevators on the west side of St. Paul, 
Jameson & Hevener of that city are clos- 
ing a contract for sprinkler equipment. 

Dryer & Iverson are establishing a real 
estate and insurance office at 503 Lons- 
dale building, Duluth, Minn., and are seek- 
ing = representation of a number of com- 
panies. 


The St. Paul Insurance Agency has 
changed its capital stock to $25,000. D. D. 
Smith is president and Harry E. George 
is secretary. Both formerly had local 
agencies at St. Paul. 

The plant of the Butler Manufacturing 
Company, sheet metal worker, east corner 
of Ninth street and Sixth avenue, S. E., 
Minneapolis, now in course of construc- 
tion, is to be equipped with automatic 
sprinklers. A Rundle-Spence wet and dry 
pipe system will be installed and will be 
in service early in 1915. Indications point 
woo protection credit; insurance, 





IOWA NOTES 


J..M. Herron, veteran local agent and 
well known to every Iowa field man, died 
at his home in Oskaloosa a few days since 
following a* general breakdown. 


William L. Johnson of Brooklyn, Iowa, 
formerly special agent and for the past 
few years in a local agency, has retired 
from the insurance field and goes to Cali- 
fornia for the winter. For twenty-five 
years he was special agent for the Iowa 
State of Keokuk, the Hawkeye & Des 
Moines, the German of Freeport and the 
Security of Davenport. 





DAKOTA NOTES 


J. J. Urquhart is starting a local agency 
at Valley Springs, S. D. 

E. C. Cooper, state agent of the St. Paul 
Fire & Marine in North Dakota, left for a 
three months’ trip south last week. 


Albert J. Knaak, state agent of the Con- 
necticut Fire in North and South Dakota, 
is mourning the death of his father, an 
old time resident of Aberdeen, S. D. 

The block between Third and Fou 
streets on Main avenue, Sioux Falls, 8S: 
has been withdrawn from the fire li 
to permit the rebuilding of a brick ye- 
neered structure recently struck by light- 
ning. Insurance men consider the move 
a serious mistake as the fire limits need 
extension instead of contraction. : 





The old Nebraska insurance laws pro- 
vided that the state auditor should be 
made the agent of foreign companies for 
the purpose of service in law suits. When 
Auditor Howard last week received serv- 
ice in a suit he refused to accept it al- 
though when the legislature enacted the 
insurance commissioner law it forgot to 
repeal the old measure. 





Local Agency for Sale 


Exceptional Opportunity for 
Live Insurance Man. 


On account of owner’s duties as a State Agent, 
he offers his Local Agency in a live Nebraska town 
of 1400 people at a bargain. Agency has 10 Fire 
companies, one Life and Accident company, all with 
big renewals; agency established 1893, pays com- 
missions of $1200. to $1500 per year; only up-to-date 
agency in town where rates are not cut. Will ex- 
tend purchaser every assistance in establishing him 
in the business. Address 35-P, care The Western 
Underwriter. 


Sixteen Years of Service 





1914 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 

sota, North Dakota and South Da- 

kota and accepts business on good 

risks direct inany State in the Union. 

€. L. TESCA CHAS. L. THURBER 
President Secretary 








Absolutely Fireproof 


Martin Hotel 


SIOUX CITY, IOWA 


Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


. 











Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
al 





gentlemen, al- 
soa Club Grill 


Exclusively European Plan—$1.50 and upward 


WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 














The 


Spaldin 


GEO. W. REYNOLDS 
Proprietor 


EUROPEAN PLAN 


Duluth - Minn. 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 








GASCHE AGAIN AT THE HEAD 
Elected by Kansas Association for 
Fifteenth Time—Three Papers 
Read at Meeting 





W. B. Gasche of Topeka and A. J. 
Shaw of McPherson -were elected for 
the fifteenth consecutive time as presi- 
dent and secretary-treasurer respec- 
tively of the Kansas State Association 
of Mutual Insurance Companies at the 
annual meeting last week at Sterling, 
Kan, The association has never had 
any other president or secretary-treas- 
urer since its organization in 1900. The 
vice-president-elect is H. F. Harbaugh 
of Wellington, elected for a second 
term. 

The meeting selected W. B. Gasche, 
j. D. Fair and Otis S. Allen as a legis- 
lative committee. Mr. Fair is of Ster- 
ling. The others are Topekans. The 
executive committee, in addition to the 
president and secretary, who are ex- 
officio members, includes C. J. Olson 
of Chapman, reelected. : 

Three papers dealing with the reduc- 
tion of losses were interesting. E. G. 
Hanna of Chapman in talking from the 
standpoint of the companies urged 
sending circulars asking the insured to 
exercise greater care about fire and to 
post “No Smoking” cards in barns, etc. 
E. J. Smalley of Topeka, talking from 
the agent’s standpoint, urged more care 
in the selection of risks and a personal 
inspection of property at stated inter- 
vals. J. A. Showalter of Newton, talk- 
ing from the standpoint of the insured, 
urged cleaning up trash, keeping roofs 
in good repair, keeping jointed ladders 
and buckets for use in emergencies with 
plenty of water handy, the use of safety 
matches and the use of lightning rods. 


Shows Losses in Kansas 


A statement setting forth the losses 
of the fire insurance companies in Kan- 
sas during the last four years has been 
made by Charles E. Eldridge of the 
Kansas Fire Prevention & Inspection 
Office, and has been printed widely in 
Kansas. Mr. Eldridge shows that the 
American companies have lost, includ- 
ing losses and expense, 10.4 percent on 
their premium income in the state since 
the Barnes reduction orders became 
effective. The foreign companies, with 
the additional tax of 2 percent, have 
lost that much more. ‘The loss ratio 
for the four years Mr. Eldridge gives 
at 66.45 percent. The expense in Kan- 
sas he figures amounts to 35.55 percent 
and he adds 8.40 percent general ex- 
pense outside of the state, making the 
total given. 





Leavenworth Cleaning Up 


Leavenworth, Kan., is ‘rejoicing over 
an actual reduction in its fire insurance 
rates, due, it is claimed, to increased 
precautionary measures against fire. For 
years Leavenworth has been regarded 
askance by insurance men. It has been 
bearing the reputation for being one of 


the worst towns in the state. It is as- | 


serted that the town actually is clean- 
ing up and will rank soon with the fore- 
most cities of the state. 





Parkman Is to Go 


_ Now that the cat is out of the bag and 
it is pretty definitely known that Harri- 
son Parkman, Kansas state fire marshal, 
is to be removed when the new gover- 
nor comes in, a plan has been shaped 
to place the office under the superin- 
tendent of insurance, as was suggested 
when the measure was first proposed. 
The change, if made, will be based upon 
the theory that it will save money. 
How far the movement will get is a 
question at this time. It seems pretty 
certain that somebody will introduce 
an amendment to the present fire mar- 








CAPITAL, $850,000.00 SURPLUS TO POLICYHOLDERS, $1,241,292.04 


Poe fen” CTERLING =. 


— — FirEB — er qh 
Albert G. Hancock INSURANCE @mpany The Commonwealth 
General Agent — Baltimore, HOME OFFICE: ecurity Co. 
North Carolina, Virginia 115 N. Pennsylvania Street, INDIANAPOLIS. Gen’l Agent—San Francisco 
District of Columbia JAMES F. JOSEPH, Vice-Pres and Underwriting Mgr. Pacific Department 














shal bill making the change. It will 
be opposed pretty generally, it is un- 
derstood, by those who are interested 
in the real work of the department. 


CAN’T DIVIDE COMMISSIONS 


ALEXANDER MITCHEL H. H. HAND CARL FISCHER 
Vice-President Secretary and Genl. Mgr. Treasurer 


NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 


Little Rock, Ark., Dec. 8.—(Special.) SURPLUS TO POLICY HOLDERS 
—Attorney-General Moose has given|! OVER TWO HUNDRED AND FIFTY THOUSAND DOLLA 
an opinion in which he reverses a rul- 
ing made by him two years ago rela- 
tive to the division of premiums by 


agents. The original opinion was given ay W qc“ t > jee 1 4b YW 
as to the right of an insurance agent to 


divide his commissions with the as- 








Attorney-General of Arkansas Reverses 
His Ruling Made Some Two Years 
Previously 

















sured. In his new ruling he says: Fire Insurance Company of Davenport, Ia. 
I stated in the first letter that in m ‘ ~ ~ 

opinion the insurance agent had the right, s. B. GILMAN, Pres’t M. Ce. HINSCH, seo’ w, 

under the act of 1906, to divide his com- CASH CAPITAL $200,000 

missions with the insured, if he saw fit . Z 4 F 

to do so, and there is nothing in this | This Company has had 31 years of successful business experience, and is now doing 

ft i = a which con- | business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 


But the act of 1913 does require uni- agent. because in addition to writing a general business, it accepts practically all classes 


formity in, all rates of insurance ander of farm risks. We want agents in the above states, and would appreciate 
e same class of risks, and a division by 
the agent of his commissions with the hearing from agents desiring to represent pa od Address the Secretary = 


insured would destroy uniformity, and it i cate € 








a e o . 
would be @ violation of the law. The Equity Mutual Fire Insurance Association 
Would Quell Disturbers SIOUX CITY, - IOWA 
An amendment has been proposed to ORGANIZED 1898 
the constitution of the Kansas City Fire A Full Reserve Mutual Organized Under the 
Underwriters Association giving the ex- | . ° 
ecutive committee discretionary power Strict Laws of Iowa 





to deal with member known or re- 
ported to have committed any act in- 


dicating. his intention to create or fos- || Merchants National Fire Insurance Co. 





or to bring any suit against it. It is IN PROCESS OF ORGANIZATION 
thought that business organizations live P 
too much in fear of possible litigation 29 South La Salle Street, Chicago 


and the a is — - a pro- 

vision in the constitution of the Kan- " , 

sas City board of trade. Authorized Capital and Surplus, $2,500,000 
The amendment will be voted on at a 

a meeting Dec. 15. Another amend- 

ment is limiting membership to two Plan Unique and secures for the General and Local Agent Co-operation 





agents of a company. Annexes may from our large number of stockholders and banks in every state. 
be considered one agency of a com- 
pany. Good Stock Salesmen Wanted 

















Report Held for Signatures == - 


The report of the Missouri insurance 
commission will be filed with Governor 
Major the first of next week. The draft 
of the report was completed a few 
days ago, but as yet has not been re- 


turned with the signatures of all mem- policy holders. 


bers of the commission. GOOD AGENTS WANTED IN ay ti DAKOTA, 
WwW 


The report is admitted by those who | of sioux FALLS, SOUTH DAKOTA SOUTH DAKOTA AND I0 
know to be an excellent one and all 


One Hundred Thousand Dol- 


lars deposited to secure 
































agree that we evils aoe existing in A 

seine argh aang New Jersey~ Fire Insurance Company~ 

Would Combine Offices NEWARK, NEW JERSEY 

Included in the economy program of STATEMENT 
Governor-elect Robert L. Williams: of I oiscuino.s cavicdcedesss acduagee stip eeeand odes dg eiese’ chal $1,000,000.00 
Oklahoma is understood to be the abol- ED Cp SP IONOOES 6 vies 56:02 0e dems 0s deeb shake peinessoessicnite 1,426,215.33 
we of the sar of ee a _— o,f aa fuarutee a auelidaeie «ale: 1 late agu-oe mien no even en Uanane 2,076,896.37 
shal. aptain C. C. Hammonds, o 
Lawton, the present incumbent, has J . W. ROBERTSON, Western General Agent 
held the office since its creation in 1911.| | 1039 Insurance Exchange CHICAGO, ILL. 
_ It is understood that Governor Wil- 
liams favors consolidation of the office ; 
sioner, to whom the marshal reports H ; . F consolidation o 
moctti how. ports! Twin City Fire Insurance t= ct/Firesnd iiddiowen 

MIDDLEWEST FIRE . 

: FEAR GOVERNOR'S AXE Company q UNDERWRITERS AGENCY pre bm yr 

stnsg Se Metaece yeinemnad =, the MINNEAPOLIS, MINN. ortaan. 


Fire —Lightning—Torna- 
efficient staffs of the Texas insurance de-| CASH CAPITAL - - $500,000.00 do Hail INSURANCE 
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sion. In other departments Governor Fer- 
= seems to be making a clean sweep. 
t is said that all state officials and em- 

loyes are asked “Whom did you support 

n the campaign,” and if the answer is not 
“Ferguson” the axe falls. The governor 
is giving more attention to the clerical 
tions than any governor in recent 


INSPECTIONS REDUCE FIRES 


For the first eleven months of 1914 
there have been 25 percent fewer fires in 
Hutchinson, Kan., than in the same time 
last year, and only one serious fire; that 
was in January, before the present string- 
ent inspection system had been well es- 
tablished. The saving is credited to the 
inspection. . Assistant Fire Chief Bulger 
notes the conditions of buildings and al- 
leys for fire hazards; A. Renbarger, city 
electrical inspector, cooperates in that 
branch, and Health Sergeant Fowler re- 
ports rubbish and the condition of alleys 
and yards, and where his authority ex- 
tends personally requires clean-up meas- 
ures. 





State Fire Marshal Parkman reports 


the Kansas fire loss for 1914 so far as 
$750,000 under 1913. 





FEAR “FOREIGN SPY” HAZARD 


The grain elevator loss in Galveston, 
Tex., has caused insurance men some 
anxiety regarding this class of business. 
In a recent issue of this paper, attention 
was called to the possible “foreign spy” 
hazard, especially where goods were be- 
ing manufactured for European countries 
now at war. According to some rumors, 
the grain destroyed at Galveston was be- 
ing held chiefly for export to European 
countries engaged in war. 


MISSOURI BROKERS LICENSED 


Samuel Schaap, Ernest Wittkopf, 
Charles W. Shafer, Fannie Green, N. S. 
Wood and Edward Berg, St. Louis; Orville 
H. Martin, R. Bryson Jones, Seymour Rice 
and David B. Childs, Kansas City; Andrew 
Cc. Benedict and Frank 8S. Frank, New 
York; Lewis Rosenbaum, Webster Groves. 





KANSAS WARNING ISSUED 


The Kansas insurance department warns 
the public against the Warehousemens 
Fire Insurance Association of San An- 
tonio, Texas, as unauthorized to do busi- 
ness in the state. 





MISSOURI NOTES 


The Western of Toronto has appointed 
F. H. Kreismann & Co., sole agents for 
the congested district of St. Louis. It 
will take the place in that office left by 
the Liverpool & London & Globe, which 
transferred to Kauffman & Wise, brokers 
in the office of the Royal. 


The suggestion was made at the Mon- 
day Lunch Club of special and state agents 
that there should be a larger representa- 
tion from among the local agents at Kan- 
sas City; it bore immediate fruit in the 
“order” issued by the chairman of the day, 
John H. Walsh, state agent of the Home, 
that each state agent see to it that his 
local agent attend the next luncheon. 


KANSAS NOTES 


The Kansas legislature will be asked 
by Superintendent-elect Carey J. Wilson 
to provide for an inspector of properties, 
to be added to the insurance department, 
whose duties will be in connection with 
the verification of rates under the state 
rating law. 


or ene insurance companies, includ- 
ing all lines, have dug up $5 apiece for 
the privilege of doing business in Hutch- 
inson, Kan. The tax was assessed by the 
city commission to meet a deficit in the 
budget as the. easiest means of raising 
the necessary money. 








ARKANSAS NOTES 


Up to the present time there have been 
427 fire alarms in Little Rock, this year, 
compared with 380 for the entire twelve 
months of 1913. The year’s alarms will 
break the record. 


Present indications are that at the close 
of the season there will be approximately 
40,000 bales of cotton warehoused in Ft. 
Smith, Ark. If covered by insurance at 
current rates, according to the cotton 
men, it Will net the insurance companies 
annual premiums of between $30,000 and 
$40,000. 

Internal revenue agents in Arkansas are 
investigating reports that a number of 
insurance policies expiring after Dec. 1 
have been renewed and dated prior to 
that time in order to escape payment of 
the special war _ tax. Collector Jack 
Walker says, “Offenders will suffer the 
consequence of the law.” The United 
States Attorney-General says that “if the 
renewals are not legally binding until 
after Dec. 7 the stamp tax on the policies 
must be paid.” 





The reduction in the key rate of San 
Antonio, Tex., has resulted in reductions 
for San Fernando and Palm Heights, two 
suburbs with independent water supplies. 
The former goes from 36 to 33 cents and 
the latter from 42 to 89 cents. 








The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 
UNITED STATES $27,000,000 


Hamburg Bremen 
Sire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 








United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager | 


Entered United States in 1858 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
McDONALD & MILES, Manager 











AGENTS WANTED IN UNREPRESENTED POINTS 











KENTUCKY AND THE SOUTH 


SUITS FILED AGAINST HOME 











Commonwealth’s Attorney Drawn Into 
Agency Friction at Lexington, 
Ky.—Discrimination Is Charged 





At Lebanon, Ky., the Home of New 
York has been made defendant in sev- 
enteen suits filed by the common- 
wealth’s attorney, charging unlawful 
discrimination in rates and appealing to 
the state rating law for the infliction 
of penalties, The suit is the outgrowth 
of friction that has been evident ever 
since the company transferred from 
Tom B. Spalding & Son to James A. 
Smith & Co. 

Following the transfer the Home put 
special agents in the territory and in- 
spected all of the risks put on its books 
by the Spalding agency. Some of the 
business was canceled. In other cases 
part of the property insured was found 
to be all right and other portions unde- 
sirable, and in these instances the old 
policy was canceled pro rata, as usual, 
and a new policy written under the new 
and lower farm rates, which had come 
into effect since the old policies were 
written. 

Spalding & Son asserted that this 
method of cancellation and rewriting 
had been used as a means of depriving 
them of the business, and complained 
to the insurance department, which de- 
cided, after investigation, that the com- 
pany was doing nothing unlawful, and 
that its acts were entirely legitimate. 
The Spalding agency then appeared be- 
fore the grand jury, charging that dis- 
crimination existed, because the com- 
pany had refused to cancel pro rata 
and rewrite for assured whose risks 
were acceptable. The explanation given 
by the company satisfied the jurors, and 
no indictments were returned. The 
commonwealth’s attorney was then pre- 
vailed upon to file informations against 
the Home, and these are now before 
the court. 

After the Home left the Spalding 
agency, the Fidelity-Phenix went into 
the office, but left a short time later, 
and the agency now represents the Con- 
necticut. 





BIG TORNADO LINE 


The Louisville board of education has 
decided to have tornado insurance written 
upon the public school buildings, and Sam 
D. Jones, business director, is now secur- 
ing rates from the local agents. It is ex- 
pected that a 50 percent line will be car- 
ried, and that the premiums will aggre- 
gate $8,200. The board has assured the 
agents that the business will be distri- 
buted pro rata among all of the agents 
who are qualified to handle it. 


AGENTS LIKE POLITICS 


Claude Godwin, former sheriff of Maury 
county, has purchased the interest of Lee 
Farrell in the local agency of Farrell, 
Lipscomb & Burns at Columbia, Tenn. The 
new firm will be Lipscomb, Burns & God- 
win. Mr. Farrell succeeded his father, 
J. Kirk Farrell, in the agency only a few 
months ago. 

This change calls attention to the num- 
ber of local agents at Columbia who are 
interested in politics. Mr. Lipscomb is 
a jury commissioner and Mr. Burns came 
within a few hundred votes of being 
county trustee. Mr. Godwin served two 
terms as sheriff. In the Hendley, Cochran 


& Thomas agency Mr. Hendley has been 





mayor of Columbia and register of deeds, 
while Mr. Hendley was for two terms 
deputy and two terms county trustee. In 
the Columbia Insurance Agency Mr. Wil- 
son has served as county court clerk and 
Mr. Littlefield is secretary of the county 
election board. Judge E. D. Looney has 
served as county judge, and Agent Yoest 
has been mayor of Columbia and alder- 
man, and is now secretary of the city 
board of elections. 





It is reported that spoke at Hender- 
son, Ky., have issued policies to the Hen- 
derson Publishing Company, 225 North 
Main street, covering machinery and stock 
with a long form mortgage clause in favor 
of the Ohio Valley Banking & Trust Com- 
pany. Such a clause is not permissible 
in policies covering personal property and 
companies are asking for substitution of 
the short form loss payable clause. 





MUST STAMP THE LICENSES 
Additional Burden Placed on Com- 
panies Through Government Re- 
quirement as to Certificates 





The stamp tax on agents’ licenses, 
first noted in Illinois, will be a not in- 
considerable burden on the companies. 
In Michigan the department estimates 
that it will have to attach $4,000 worth 


of stamps a year, the number of com-— 


panies requiring the stamps being fig- 
ured at 40,000. 

The Ohio department will refuse to 
issue any agents’ licenses until the rev- 
enue stamps are received from the 
companies. It takes a 10-cent stamp 
for each agent’s license, and a similar 
stamp for the certified copy of the li- 
cense, also one for each certificate of 
compliance. Only one certificate of 
compliance is required for each county 
in which the company does business. 

The companies claim that only one 
license should be stamped, as the other 
is a duplicate, and an effort is being 
made to have the department change 
its ruling. 

Commissioner Preus of Minnesota 
has notified the companies that every 
requisition for an agent’s license must 
have affixed to the upper right hand 
corner of the agent’s license card, a 10- 
cent revenue stamp. When the requisi- 
tion is received and the license issued 
the stamp will be duly canceled. Re- 
quisitions received without stamps will 
be returned to the company for such 
stamps before the license is issued. 

The attorney-general’s office at Des 
Moines, however, has ruled that no cer- 
tificate or document issued by the state 
is taxable under the federal war tax 
law. This decision releases 250 certifi- 
cates which had been held up by the 
state insurarice department until Com- 
missioner English could get his bear- 
ings. 





Calvin Phillips & Co., of Seattle and Ta- 
coma have announced the sale of their 
Tacoma business to H. C. Boyle, who has 
been connected with the company for sev- 
eral years past. Mr. Phillips will re- 
main in charge of the Seattle business. 





MOUNTAIN AND COAST FIELD 


COLORADO AND RECIPROCALS 








Concerns Refuse to Answer Certain 
Questions and Licenses are Re- 
fused Until They Do 


Commissioner S. Epsteen of Colorado 
has been having an interesting experi- 
ence with interinsurers. The state law 
under which he is authorized to license 
them provides that they shall file a de- 
claration setting forth certain informa- 
tion. Mr. Epsteen and the attorney- 
general worked out a series of questions 
which they thought would bring out 
the information needed for compliance 
with the law. Among these were two 
questions in effect as follows: Will you 
set aside a definite portion of the pre- 
miums as an expense fund? Will you 
reinsure any of your risks with non- 
admitted stock or mutual companies or 
interinsurers? Sixteen interinsurers ap- 
plied for admittance to the state. The 
application of one is still under consid- 
eration. The other fifteen stalled on 
the two questions mentioned and up to 
this time have not consented to answer 
them. Accordingly they have not been 
admitted to Colorado. Several of them 
sent a representative to Denver who 
argued with Mr. Epsteen for two days 
endeavoring to get him to withdraw 
these questions. 


HE WOULD WELCOME A FIRE 





Remarkable Statement Made by the 
Acting President of the Univer- 
sity of Washington 





Fire insurance men are interested in 
an interview appearing in the “Post 
Intelligencer” of Seattle from Henry 
Landes, acting president of the Uni- 
versity of Washington, in which he de- 
clares that his institution would wel- 
come a fire in order that new buildings 
could be erected. Mr. Landes says: 

“Someone asked me recently what the 
university needed most, and I replied, ‘A 
fire,’ and said that I would fire any student 
caught carrying water to put it out.” He 
was explaining the need of the univer- 
sity for new buildings to replace what 
he termed ‘the wre-ks of the A.-Y.-P. ex- 
c——, in which classes are now meet- 
ng. 

“We have almost come to the point 
where the university must have new build- 
ings or it must cease taking in new stu- 
dents,” said President Landes. “Most of 
our buildings are in such shape that an 
architect who recently made an examina- 
tion for the board of regents warned us 
not to permit anyone to enter the Cali- 
fornia building on any day when there 
might be a fall of snow, for the roof would 
surely fall in.” 





Olds Captures Big Line 


A. C. Olds, manager of the Pacific 
department of the Caledonian, Aachen 
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& Munich and Scotch Underwriters, 
has been awarded the Associated Oil 
line of insurance amounting to $4,500,- 
000. The insurance covers oil, oil tanks 
and reservoirs in California and the 
line was competed for by many brok- 
ers. 





Form Club for Entertainment 


The Panama-Pacific Insurance Club 
was formally organized at San Fran- 
cisco last week and the following tem- 
porary officers elected: Warren R. 
Porter, president; J. H. Borland, vice- 
president, and Garner Curran, secre- 
tary. The committee on membership 
was enlarged and instructed to secure 
100 more charter members. 

Many prominent underwriters from 
other coast cities have asked to be in- 
cluded as members and insurance men 
look upon the formation of the club 
as the one needed feature in the way of 
entertaining next year’s visitors. 





John Reeves, a prominent local agent at 
Salt Lake City, Utah, died recently. 


PROMISED BLAST BY 
POTTS IS GIVEN OUT 


(CONTINUED FROM PAGE 1) 
illegally and oppressively conducted in 
Illinois and its methods demand radical 
legislative reform. 

The most objectionable feature dis- 

closed is the usurpation by the stock 
companies of powers, rights, and privi- 
coos not incident to their business and 
detrimental to the best interests of the 
people. Such usurpation is accomplished 
by means of a nation-wide system of in- 
terlocking organizations, comprising all 
company Officials from the —r to 
the local agent, with controlling boards 
dominated by eastern influence. 
_ This immense system has established 
certain local “combines” in Illinois, for 
the purpose of fixing and maintaining 
exorbitant premium rates. Also about 
fifty of these “combine” companies op- 
erate “annexes,” some as many as eight, 
through which they issue so-called “un- 
derwriters” policies. These “annexes” are 
illegal and fictitious entities, and are an 
effective aid in creating and continuing 
the fire insurance monopoly now existing 
in Illinois. Through the operation of 
these “annexes” the great eastern com- 
panies have absorbed practically all of the 
Illinois stock fire insurance companies. 
Under no circumstances should they be 
permitted. 


Treatment of Public Unfair 


An unfair, arbitrary and indefensive 
business policy is followed by the stock 
fire insurance companies in dealing with 
both the state and the public. 

After a careful investigation of fire in- 
surance conditions and wide research into 
the legal, technical and economic phases 
of this question, I have formed certain 
conclusions, and make herein constructive 
recommendations which will remedy the 
existing evils. I, therefore, beg leave to 
first call your attention to some underly- 
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ing general principles upon which the fire 
insurance business rests, and then make 
a full presentation of the fire insurance 
business as it is carried on in Illinois. 


Enormousness of the Business 


It is then pointed out that fire com- 
panies collected twice as much in IIli- 
nois each year as the state does in 
taxes and that for the entire country 
the collection of fire premiums equal 
two-thirds of the amount collected in 
taxes by the federal government. 

Fire insurance, says Mr. Potts, is. vir- 
tually compulsory under the present 
credit system so that the burden can- 
not be avoided. 

Mr. Potts then goes into a history of 
of the business in this and foreign coun- 
tries. When looking for facts Mr. 
Potts says he found practically no men- 
tion of governmental insurance in the 
insurance literature of the English lan- 
guage. This omission, he believes, can- 
not be accidental. “The only explana- 
tion,” he says, “that occurs to me of 
this extraordinary omission, which 
amounts to a veritable ‘conspiracy of 
silence,’ is that it might be embarrass- 
ing for the insurance companies and 
their advocates to have the facts known 
in relation to state fire insurance in 
Europe.” Mr. Potts goes about to cor- 
rect this defect in American insurance 
literature by devoting several pages to 
insurance conditions abroad, laying par- 
ticular stress on the extensiveness of 
- sag insurance and its value to the pub- 
ic. 

Benefits of State Insurance 


Under the heading, “State Insurance 
Old and Well Tried,” Mr. Potts says: 


This brief outline of the history and 
resent condition of insurance in these 

mportant European countries shows that 
state fire insurance, instead of being a 
new and untried experiment, is the oldest 
form of insurance, and still benefits the 
people of these countries, or it would 
have been long ago discarded. This bene- 
fit comes not only from the low rates at 
which state insurance is effected, but 
also from the fact that it compels the 
Stock companies to do their business at 
Similar low rates in order to get business, 
instead of leaving them free to exact 
such rates as they please, as in the 
United States. Another benefit is that 
the fact that the state is engaged in the 
fire insurance business has caused the en- 
actment of strict laws for the prevention 
of fires, the prohibition of overinsurance, 
and the punishment of criminal incen- 
diaries, as well as those who cause fires 
by gross carelessness. It is to these fac- 
tors mainly that the very much smaller 
fire waste in European countries is to be 
attributed, rather than the excuse alleged 
by the insurance companies,—the smaller 
use of wood in buildings. The increased 
risk from larger use of wood in con- 
struction is probably offset by the supe- 
rior fire fighting facilities in American 
cities. The most important cause of the 
immensely lower fire insurance rates in 
Europe is the existence there of state fire 
insurance institutions. 


Makes Rate Comparisons 


Mr. Potts alleges that rates in the 
United States are generally too high 
and then points out that rates in IIli- 
nois are higher than in other parts of 
the country. With a table he shows 
higher dwelling rates for Chicago than 
for the cities of Detroit, Cincinnati, 
Cleveland, Milwaukee and St. Louis. 
Likewise higher rates for the protected 





cities of Illinois than for the protected 
cities of Ohio and Missouri. Other 
tables in all of which the Chicago and 
Illinois rates are highest are presented. 

The loss ratios for the states of IIli- 
nois, Indiana, Michigan, Missouri, Ohio 
and Wisconsin, for the period extend- 
ing from 1880 to 1913, inclusive, are 
given. Wisconsin’s is one-tenth of a 
point lower, while all of the others are 
six-tenths to eight and five-tenths 
higher. 

Doesn’t Like Dean Schedule 


“The Chicago rates established by 
the Dean schedule,” says the report, 
“were the climax ‘of a series of in- 
creases, beginning in February, 1914.” 
While the superintendent recognizes 
the fire hazard reduction benefits of 
the schedule he believes injustices arise 
because the allowances and charges are 
“not founded upon the only just and 
proper basis for making such differ- 
ences; namely, the actual experience 
as to fire losses in the various classes 
into which property is divided by the 
schedule.” He charges also that the 
schedule has. been manipulated in cer- 
tain cases for the benefit of the “com- 
bine” companies and that apparent in- 
justices come to light when the occu- 
pancies of certain buildings change. 
Mr. Potts adheres to classified expe- 
rience as the only just basis for rate 
making. 


Injustice in Rates Charged 


The report says: 


In the annual reports filed by the com- 
panies all losses of every kind and char- 
acter are lumped together and compared 
with the premium income from all classes 
of property to show the result of the 
year’s experience. By this method the 
companies are able to conceal the classes 
on which rates are exorbitant, and the 
classes in which overinsurance is permit- 
ted, with its consequent results of enor- 
mous arson and careless fire losses. It 
also permits them to conceal the losses 
on classes on which temporary lower rates 
are made to drive out independent com- 
panies, which losses must be offset by ex- 
cessive profits on other classes. 


Prevention Work Not Serious 


Companies are charged with bad 
faith in their fire prevention activities. 
Mr. Potts alleges that as soon as risks 
become good the stock companies must 
meet the competition of mutuals while 
they have a monopoly on poor risks 
and consequently, he opines, the stock 
companies do not want risks improved | 
materially. 

“Coercion by the 


‘combine’ ’ _* a 


| heading of one paragraph in which Mr. 





Potts states that the withdrawals from 
Missouri and Kentucky actually 
ceerced, to some extent, the govern- 
ments of those states. The purpose 
was two-fold, he states. One was to 
defeat the laws of those states and the 
other was to prevent similar legisla- 
tion elsewhere. 


State Insurance Painted Bright 


Mr. Potts says a state monopoly 
would be infinitely better and stronger 
than the present stock companies. He 
says rates could immediately be cut in 
half and later still further reduced. He 





| 


believes that the breaking up of the 
arson trust in New York city is the 
main cause of the drop in the burning 
rate in that city and says that under 
state insurance there would be a simi- 
lar, thou i probably not as large a 
falling off, in the burning rate in Chi- 
cago. He also believes that the burn- 
ing rate could be reduced in other 
ways by state insurance. 

The laboratories, says Mr. Potts, 
have been responsible for the growth 
of some very lucrative combines in cer- 
tain forms of protective devices and 
materials. 

State insurance would provide ths 
necessary distribution of risks, claims 
the superintendent. The companies, he 
says, have a distribution of territory 
rather than of risks. 


Conflagration Called a Bugaboo 


The possibility of conflagrations is 
no barrier to state fire insurance in 
Illinois, says Mr. Potts. Another Chi- 
cago conflagration, such as that of 1871, 
is an impossibility. He further says 
that the companies failed to meet ther 
claims in this conflagration, so cannot 
say state insurance would be disastrous 
in comparison to private insurance. 

Standardization of the business, says 
the report, can be accomplished only 
by state insurance and only by stand- 
ardization can expenses be greatly re- 
duced and fire losses cut down. 

Taking over the business would be 
no injustice to the companies, says Mr. 
Potts. He says they have no invest- 
ments except in securities and the 
money can be put into other enterprises. 
He also says the past records of the 
companies entitle them to no considera- 
tion. 

Mr. Potts also holds that a _ state 
monopoly of fire insurance would be 
constitutional. 

He quotes figures on profits of com- 
panies and calls them excessive. 

Two appendices are attached. One 
contains extracts from the report of 
Commissioner Ekern of Wisconsin on 
| fire insurance. The other is a digest 
of court decisions backing up his as- 
sertions regarding the legality of a 
state monopoly and of state regulation 
of rates. 

















EASTERN NOTES 


The Liendorfer Insurance Agency of 
Ellwood City, Pa., was recently incorpo- 
rated with a capital of $25,000. The in- 

| Wr etendor are H. F. Liendorfer and E. 
W. Liendorfer, both of Ellwood City. 

T. R. Withers will retire from the firm 
of Withers & Mills, of New York, next 
month and the business will be continued 
i the other partners, John D. Mills and 

F. Honness. Charles Dean, of the 
Withers & Mills office, goes with Mr. 
Withers. 

The December meeting and dinner of the 
Smoke & Cinder Club of western Penn- 
sylvania, composed of field men of fire 
companies in the western part of the state, 
was held Monday evening at Pittsburgh, 
Pa. H. C. Chase, special agent for the 
New York Underwriters, spoke on “Use 
and Occupancy Insurance,” and Roy 
Adams, of the North British & Mercan- 
tile, delivered an address on “Machine 
Made Glass.” President George G. Plyer 
presided. 


| 
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LARGE ATTENDANCE AT 
MEETING IN KENTUCKY 


(CONTINUED FROM PAGE 3) 

had been proposed as the result of sat- 
isfactory results in other states, had 
not been generally used, and that no fur- 
ther effort would be made to put it 
into effect. 

He advised that buildings constructed 
of solid concrete block may be written 
for a term where they are otherwise 
— for term insurance, but that 
hollow block buildings are still ineligi- 
ble for anything except annual rates. 
President Gamble corrected the im- 
pression that coinsurance credits are 
generally applicable to distilleries, and 
emphasized the proposition that they 
are applicable only where the conditions 
specifically justify the use of the clause. 


Incorporated Agencies 


He reported that the matter of in- 
corporated agencies had been satisfac- 
































insurance department that no incor- 
porated agency would be licensed, and 
that each stockholder would be licensed 
individually for each company repre- 
sented. e added that two agencies 
of this kind had recently been organ- 
ized, and reaffirmed the position for- 
merly taken by the association follow- 
ing an elaborate investigation of the 
subject several years ago. 

He reported a successful visit to Lex- 
ington by a committee of field men 
Nov. 17, and stated that the association 
of local agents had agreed to rescind 
its former action and restore the status 
affecting dual agencies, which will bring 
about satisfactory conditions. The Lex- 
ington stamping office is now under di- 
rect supervision, and all agents but one 
are sending their daily reports through 
it. 

Reorganize At Henderson 


The reorganization of a local board 
at Henderson and the establishment of 
a stamping office there, which has been 
proposed, will, he reported, probably 
eliminate the causes of complaints, 
which have been numerous recently. 

The president recommended the es- 
tablishment of a Monday Lunch Club in 
Louisville by the field men, stating that 
such a plan is being worked success- 
fully in other states. 

The stamping office at Mayfield is 
being continued under the direction of 
Oscar George, he reported, and the re- 
organization of the local agents’ asso- 
ciation is expected to relieve conditions 
there. He suggested that reports of 
violations. be taken up with the local 
organization direct. 

President Gamble stated that a new 
farm form has been put into use which 
embodies the best thought of the un- 
derwriters handling that class, and that 
it is now universally in use, insuring 
uniformity in the handling of farm prop- 


erty. 

The deaths of Dr. J. F. McSween, 
special agent in Kentucky and Tennes- 
see for the Franklin Fire, and Fred L. 
Trefzer, hydraulic engineer of the Ken- 
tucky Actuarial Bureau, were referred 
to feelingly by the president, and the 
members of the association stood for a 
moment with bowed heads in memoriam 
of their passing. 


Secretary Drake Retires 
It was announced that Frank M. 


torily disposed of by a ruling of the: 





Drake, secretary of the association, was 
retiring with the annual meeting, Milton 
C. Miller, secretary of the Louisville 
Board, having been chosen to succeed 
him at a meeting of the executive com- 
mittee the day before. Mr. Gamble paid 
a high tribute to Mr. Drake for his 
splendid handling of the affairs of the 
association. 

An invitation to have the semiannual 
meeting at Lexington next June was 
accepted. 

George E. Haas, manager of the At- 
las, made a short talk expressing appre- 
ciation of the honor conferred through 
the election of Mr. Gamble, representa- 
tive of that company, to the presidency, 
especially as his headquarters are main- 
tained in Indianapolis. Mr. Haas, who 
was formerly in the Kentucky field, was 
warmly greeted. 

In the election of officers J. E. Chit- 
tenden of the Philadelphia Underwrit- 
ers was advanced to the presidency. 


Presentation to Gamble 


S. Y. Tupper, manager of the Queen, 
made a witty speech in presenting to 
Mr. Gamble, the retiring president, a 
handsome diamond stick-pin on behalf 
of the association. He referred to him 
as the association’s “war president,” 
and indicated that he had brought it 
through the trying times of the past 
year in splendid shape. Mr. Gamble 
responded feelingly to the presentation, 
and the meeting was closed with short 
talks from W. A. Blodgett, vice-presi- 
dent of the American Central; C. M. 
Cartwright, of THe WeEsTerN UNDER- 
writer; Auber Smith, of the Ohio Valley 
Fire of Paducah, Ky.; J. M. DeCamp, of 
the Liverpool ‘& London & Globe, and 
Howard Hunter, president of the Louis- 
ville Board. 





Oklahoma Is Organizing 


An insurance federation is being or- 
ganized in klahoma. Upsher & 
Upsher, agents at Oklahoma City, are 
promoting the organization. 





RUBY ERETIRES FROM POST 


The retirement of W. J. Ruby as sec- 
retary and treasurer of the Great South- 
ern Fire of Louisville marked the elec- 
tion of officers following the annual meet- 
ing, Mr. Ruby declining to serve another 
year. D. G. Ramers was elected secre- 
tary and M. C. Triplett treasurer. W. H. 
Cox was reelected president, with R. G. 
Evans first vice-president, T. M. Gilmore 
second vice-president, and Frank 
Fisher, third vice-president. 





Visits to the Underwriters Laboratories 
were made Wednesday by the members 
of the Kentucky insurance commission and 
the New York commission. 





SOUTH CAROLINA CONFERENCE 


The result of the conference of fire 
company officials with Commissioner Mc- 
Master of South Carolina following his 
call for a meeting to discuss the recent 
action on the term rule is considered 
satisfactory from the companies’ view- 
point. No further action will be taken 
at this time, but the companies are re- 
quested to furnish the commissioner with 
their statistics covering the business by 
classes in his state for the last five years. 





Joseph T. Staiger, an insurance adjuster 
of the T. J. Martin interinsurance ex- 
changes of Kansas City, who shot and 
killed A. J. Miller in Hattiesburg, Miss., 
last May, has been released on bond pend- 
ing his appeal from a verdict and sen- 
tenced to life imprisonment. The bond is 
Fhe Sean He will return to Kansas City, 

is said. 





NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 
Kindred Topics 


HE fifth annual meeting of the 
T Kentucky State Fire Prevention 

Association was held in Louisville, 
Dec. 4. 

President G. A. Curry of the German- 
American opened it with his annual 
report. He referred to the important 
character of fire prevention work, and 
said that property-owneérs are now be- 
ginning to be impressed with the en- 
thusiasm of association members. He 
declared that a reduction of insurance 
rates can be brought about only by 
the reduction of losses and the preven- 
tion of fires. He said that all but four 
of the field men of the state are mem- 
bers of the association. He said that 
State Fire Marshal C. C. Bosworth had 
perfected the law relating to his office, 
and is now greatly expanding its scope. 
Mr. Curry especially stressed the pro- 
vision in the amended law relating to 
the teaching of fire prevention in the 
public schools. He referred to the two 
inspections of the year at Lawrence- 
burg and Cynthiana. He referred to 
especially good work for fire preven- 
tion by W. W. Strossman, Jr., a local 
agent of Mt. Sterling. 


Secretary Drake’s Report 


Secretary Drake reported that there 
are now fifty-nine members. An in- 
teresting departure from routine was 
the reading by the secretary of the 
names of field men who are at present 
not members. He gave some interest- 
ing statistics regarding the inspections, 
stating that at Cynthiana 57 percent of 
the buildings inspected had been found 
defective, and but 15 percent of the 
property-owners had replied to notices 
regarding defects. In Lawrenceburg 
50 percent of the buildings were found 
defective and 43 percent replied. He 
described the new inspection slip, noti- 
fication blank and block hazard report 
which the organization has put into use. 
He referred to the fine work which F. 
M. Gettys, vice-president and cashier 
of the Union National Bank of Louis- 
ville, has done for fire prevention 
through the monthly trade letter issued 
by the bank. He told of other public- 
ity work which is being carried on. 


Newspapers Are Cooperating 


Mr. Drake said that the newspapers 
of the state are cooperating well in 
this work, and that such organizations 
as the Louisville Credit Men’s Associa- 
tion and the Kentucky Manufacturers’ 
and Shippers’ Association have also 
joined heartily with it. He told of the 
contest which President Curry had 
started at Harrodsburg among the 
school children for essays on fire pre- 
vention. Mr. Drake laid great emphasis 
on the necessity of safeguarding mov- 
ing picture shows. More cooperation 
among the field men and the state fire 
marshal’s office in following up reports 
of defects developed by inspections is 
desirable, he stated. 


J. L. Coleman’s Report 


J. L. Coleman, of the Dixie, reported 
regarding a conference. of field men with 
the state fire marshal at Lexington and 
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said that they had been received cordiall 
and that every effort at cooperative work 
would be e. e. state fire marshal, 
he said, would have additional funds at 
his disposal after the first of the year, 
when the scope of the work would be 
greatly extended. He referred to the fact 
that the investigations of criminal fires 
in the state by the marshal’s office had 
disclosed an unusually large number in 
connection with certain agencies, and ex- 
_——_ the hope that Mr. Bosworth would 
isclose these names. He suggested the 
establishment of a permanent committee 
on conference with the fire marshal. 

The invitation of the Lexington Board 
of Commerce and the Lexington Fire In- 
surance Association to hold the semi-an- 
— | pores there next June was ac- 
cep 


Fire Marshal Bosworth’s Talk 


Cc. C. Bosworth, state fire marshal of 
Kentucky, then read an address which was 
significant and interesting in all its 
phases. It showed in detail how his office 
is equipped to cooperate with the associa- 
tion, and that he and his men are not only 
willing, but anxious to get together with 
the field men. The work of the office he 
divided into five departments—criminal in- 
vestigation and prosecution; inspections; 
publicity; educational work and fire pro- 
tection. He said that since 1906, when 
the office was established, there have been 
45 convictions for arson, of which 39 have 
been secured since he took office in 1912. 
Arson, he declared, is a crime against so- 
ciety, but public sentiment has not yet 
awakened fully on this subject, and the 
marshal is handicapped by the indiffer- 
ence of local officials. 


Inspection Work 


‘He pointed out that while inspection 
improvements made by property owners 
at the suggestion of the marshal were for- 
merly voluntary, he now has police power 
and can compel necessary changes to be 
made. He would have his inspectors fol- 
low up the town inspections by the asso- 
ciation, inasmuch as this will enable them 
to direct their efforts more intelligently. 
He will have his inspectors present at the 
town meetings of the association, and ex- 
tend assistance and moral support. It 
would not only help the association, but 
would be an advantage to his men, who 
would profit from their contact with fire 
prevention experts. He urged the field 
men to keep in touch with his office, see 
the reports of follow-up work and inter- 
change ideas. He has ordered fire-traps 
torn down in many towns, and will give 
the insurance companies notice whenever 
such action is taken. He is planning strict 
supervision of school buildings and pic- 
ture shows, and will regulate the latter as 
much as possible. 


Will Visit Some of the Towns 


Mr. Bosworth said that he plans to ap- 
point the best possible man for the work 
of developing fire protection, and that he 
will visit towns where fire records have 
been bad, confer with the authorities and 
see what can be done to improve condi- 
tions. Local firemen will be trained by 
this official, and the fire departments will 
be encouraged to work along fire preven- 
tion lines. Proper local ordinances will 
be laid before the towns, and the model 
ordinances prepared by the association 
will be used whenever possible. One fea- 
ture of this plan is that towns where con- 
flagrations occur will be visited immedi- 
ately after, so that better construction 
may be assured when they are rebuilt. 


Educational Department 


The educational department is to be 
given attention, for while the results of 
this work are indefinite and intangible, 
they. are sure to come sooner or later. 
Special organization of this department 
was promised. The state educational de- 
partment has offered cooperation, and les- 
sons on fire prevention will be issued to 
the teachers, while educational associa- 
tions will be addressed by him in person 
or through his deputies. Fire drills and 
other work in the schools are now manda- 
tory by law, he pointed out. One good 
idea which he plans to develop is to have 
the children inspect their own towns and 
write compositions on the subject. Fire 
prevention day, he said, should be noticed 
more generally in the schools. 


People Are Waking Up 


The people are just waking up to the 
fact that fire losses interest them as well 
as the insurance companies. He is going 
to appoint a properly qualified deputy to 
handle this work. He urged the advisa- 
bility of having framed posters on the 
subject, similar to those regarding dis- 
ease, erected in public places like railway 
offices, postoffices, .etc. He plans to get 
in touch with the newspapers and to sup- 
ply them with publicity matter of interest. 


Local Agents Should Be Active 


Mr. Bosworth said that local agents 
should do more fire prevention and in- 
spection work, especially in connection 
with small dwellings and other risks which 
the field men have not the time and op- 
portunity in most cases to supervise. He 
pointed out that the local agent can get 
into the homes, which are usually closed 
to the outside field man, and do valuable 
educational work. He invited local agents 
to use his office, and hoped to work hand 
in hand with them. 

He stated that he had noted a few 
agencies where it seemed that an un- 
usually large number of suspicious fires 
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occurred, but said that the striking fact. 
is that so few local ts have yielded 
to the temptations of their tion. He 
said that he is convinced of the honesty 
of the vast majority, and that only a few 
are unworthy of the confidence of their 
companies. He offered to open the rec- 
ords of his office on this subject to any 
field men interested in investigating it. 


Should Cut Down the Loss 


He said that fire prevention work in 
Kentucky has now passed its primary 
stage. e feels that once the minds of 
the people are opened, they will help. He 
suggested, however, that it is dangerous 
to go too far ah of public sentiment. 
The fire loss of Kentucky is four millions 
a year, he pointed out, and he suggested 
that the goal of eliminating at least a 
million of this be set up by those work- 
ing along fire prevention lines. 


Ralph E. Richman’s Talk 


Ralph E. Richman, deputy fire marshal 
of Indiana, who is a young man just one 
year out of college, made the fire prevent- 
ers “sit up and take notice” with his 
inspiring account of the modern, aggres- 
sive methods used by his department in 
bringing fire prevention to the attention 
of the public. He is in charge of the pub- 
licity end of the work, and his address 
was suggestive and interesting through- 


out. 
T. B. Weddell Speaks 


T. R. Weddell of Chicago, secretary of 
the publicity committee of the Western 
Union, showed the contributions which 
fire insurance is making to fire preven- 
tion; and he demonstrated that through 
the National Board, the state rating bu- 
reaus, the field men, the Underwriters’ 
Laboratories, the fire marshals, whose of- 
ficers were in most cases created at the 
instance of the insurance interests, and 
many other agencies, the insurance com- 
panies are doing most of the work to re- 
duce fire loss and improve conditions. 

The address of Mr. Weddell was fol- 
lowed by the election of officers. Those 
now in office were reelected, the staff be- 
ing headed by G. A. Curry, of the Ger- 
man American, as president, and Lee Up- 
ton, of the Home, vice-president. Secre- 
tary Drake was succeeded following the 
annual meeting by Milton C. Miller. 


REPORT MADE ON SUPERIOR 








National Board Engineers Do Not Find 
a Serious Conflagration Hazard 
in the Wisconsin City 





The total fire loss in Superior, Wis., 
for the past five years, as given in the 
fire department reports, was $567,401, 
the annual loss varying between $32,085 
in 1912 and $271,902 in 1911, of which 
$202,600 was in one fire. The yearly 
number of fires averaged 205, varying 
from 136 in 1909 to 284 in 1910; the 
average loss per fire was $555, a high 
figure. The average yearly number of 
fires per 1,000 population, based on an 
average population of 41,000, was 5.0, 
a moderate number; the average an- 


nual loss per capita was $2.77, a mod- 
erately high figure. 


The National Board engineers say: 
FIRE FIGHTING FACILITIES 


Water Supply.—Private ownership: man- 
agement efficient. Supply from wale: em- 
ergency intake in Lake Superior. Single 
Pumping station; unexposed; hazards well 
guarded; protection good. Capacity and 
number of pumps and boilers reasonably 
adequate. Distribution in one service. 
ensumption very low. Pressures satis- 
actory and well maintained at station 
= fire draft. Main arteries generally 
of adequate size and well arranged. Sec- 
roma feeders deficient in some locali- 
, es. Small mains poorly cross-connected. 

alves inspected annually; condition good; 
Spacing wide. Hydrants regularly in- 


Spected; good condition: 
goed. ton: spacing fairly 
* ” . 


‘ Fire Department.—Full paid; 2 volun- 
eer companies in outlying districts. Su- 
pervision good; all members under civil 
Service. Companies sufficient in number; 
we distributed; slightly undermanned. 
aterfront protection weak. Engine 
eat sufficient; engines in good condi- 
lee crews capable. Ladder protection 
Slightly weak. Hose well cared for; 
tgs tested; deficient in amount; no 
ince hose. Repair facilities good. Dis- 
coline good. Drills and training satis- 
beaters. Fire methods good. Excellent 
uilding inspection. Fecords satisfactory. 


Fire Alarm System.—Of automatic t 
well maintained. Headquarters none, 
proof and hazardous; headquarters appa- 
ratus in good condition; with contemplated 
additions, will be adequate. Many boxes 
= unsatisfactory type; succession boxes 
eing installed; distribution mainly good. 
Circuits mainly overhead; well installed; 
underground work being extended; 2 cir- 
cuits overloaded. No separate alarm cir- 
cuits. Telephone service and method of 
handling alarms good. Tests, except of 








boxes, of sufficient Sepapeney and satis- 
factory. Suitable, reco Q kept. 


Pire Department Auxiliaries.—Fire mar- 
shal’s duties well performed. Cooperation 
between police and fire department good. 
Public service corporations render some 
assistance at fires. Telephone service widely 
distributed; extensively used for fire 
alarms; fairly reliable. Central station 
watch service includes much unapproved 
apparatus; sprinkler supervisory service 
good, but of limited extent. Considerable 
valuable private fire apparatus. Substan- 
tial outside aid in % to-6 hours; valuable 
assistance available from 2 fire tugs. 


Summary—wWater supply mainly re- 
liable; quantities obtainable in high value 
section somewhat deficient, at pressures 
permitting direct hydrant streams. Fire 
department efficient on the whole, but 
somewhat weak in men and lacking water- 
front protection. Fire alarm system in- 
adequate, insecurely housed and little 
used; adequate additions contemplated. 


STRUCTURAL CONDITIONS AND 
HAZARDS 


Building Department.—Recently am- 
ended municipal laws inadequate, but con- 
tain some good provisions; enforcement 
good. State code with excellent provi- 
sions, recently in effect. Fire limits of in- 
sufficient extent; combustible roofs per- 
mitted outside fire limits. Structural con- 
ditions weak. a 

Explosives and Inflammables.—Laws 
mainly good; excellent enforcement by the 
fire department. Local conditions good. 


Electricity.—Under municipal control. 
Laws g00d; National Electrical Code 
adopted; enforcement good. Interior wir- 
ing.in generally good condition. Under- 
ground district specified and observed; 
overhead wire obstructions slight. Slight 
reported damage from electrolysis, but 
water mains are bonded to rails. 

* * * 


Conflagration Hazard.—In the principal 
mercantile district, the extensive frame 
and weak joisted brick construction af- 
ford opportunities for serious fires, but 
the low heights, good street widths and 
mainly good fire-fighting facilities make a 
conflagration improbable. In the elevator 
districts, buildings are largely of weak 
construction, but have considerable pri- 
vate protection; severe local fires are 
probable. The shingle-roof frame residen- 
tial sections have a normally moderate 
hazard. 


SIMPLIFY INSPECTION WORK 





New Blanks Adopted in Kentucky Save 
Labor in Making Reports and 
Notifications 





A big improvement in fire prevention 
“system” work has been made through 
the adoption of new forms for inspec- 
tion slips, notification blanks and block 
hazard reports by the Kentucky State 
Fire Prevention Association. The in- 
spection slip is printed in such a way. 
that all of the possible contingencies 
are shown, and in making the report 
the inspector has merely to indicate 
or check the item which refers to the 
risk. This form was adopted in order 
to get away from the necessity of mak- 
ing copious notes, which often are 
almost illegible when they come to be 
used. The notification form is so 
worded that the character of the defect 
is all that has to be filled out. There 
is a space at the bottom of the sheet 
for the. reply, making it easy for the 
property owner to acknowledge the 
notification. The block hazard report 
is an entirely new idea. If the in- 
spector finds a condition which con- 
tains a conflagration hazard, such as 
frame warehouses, improperly stored 
gasolene or other factors of this kind, 
a special and separate report on this is 
to be filed in the manner indicated so 
that this proposition can be given at- 
tention. 


Practical Training for Deputies 


State Fire Marshal C. C. Bosworth, 
of Kentucky, brought all of his deputies 
together at Lexington last week for the 
purpose of having them discuss prac- 
tical inspection matters with ‘ 
Gilsdorf, state agent of the Commer- 
cial Union. Deputies Bosworth, Young, 
Parks and Hukill were present, and 
Mr. Gilsdorf dwelt on a number of im- 
portant questions, particularly the haz- 
ards of moving picture shows. Mr. 
Gilsdorf accompanied the inspectors to 
a picture show in Lexington, which has 
standard equipment, and illustrated his 


talk with this as an object lesson. The 
fire marshal will arrange a series of 
practical lectures of this kind for the 
purpose of giving his men the benefit of 
training under fire insurance under- 
writers of wide experience. 


Many Buildings Condemned 


The inspection of Portsmouth and 
Ironton by the Ohio State Fire Preven- 
tion Association and officials from the 
state fire marshal’s department, has re- 
sulted in much good and in the correc- 
tion of a number of dangerous hazards. 
At Ironton alone, over fifty buildings 
will have to be torn down, including all 
the frame structures in the business dis- 
trict. 

The state fire marshal issued seventy- 
one orders at Portsmouth and sixty- 
eight at Ironton. 





The omting of an election to vote on a 
bond issue of probably $525,000 for water- 
works improvements is under considera- 
tion by the city commissioners of Fort 
Worth, Tex., and is being urged by many 
of the large business interests of the 
city. The largest part of this amount 
would be used in e construction of a 
conduit to connect up the city water 
mains with the new reservoir, built at 
a cost of $1,300,000, which is costing the 
city $178 per day, but is not doing it 
any good. , 


NOVEMBER LOSSES IN WISCONSIN 


The November report of State Fire Mar- 
shal C. P. Host of Wisconsin gives chim- 
neys and sparks therefrom as the most 
prolific cause of fires, 37 such fires caus- 
ing damage of $34,520. Matches came 
next with 20, and loss of $14,265, and in- 
cendiary and suspicious fires numbered 
16, with loss of $47,185. The total fire 
loss for the month was $259,835, as com- 
pared with $316,043 in November last year. 


DEVICE FOR OIL TANK FIRES 


Rev. Edgar A. Wasson, formerly a resi- 
dent of the Texas oil fields, now living 
at Sulphur, Okla:, has patented a device 
for extinguishing flames in oil tanks, 
which is regarded as practical by experi- 
enced oil men. A system of air-tight 
shutters is so arranged that following an 
explosion the shutter automatically opens 
and immediately closes, tending to 








smother whatever flame failed to pass 
through the —- An arrangement 
for cooling the tank tends to create a 
vacuum until an intake valve opens to 
admit air, relieving the tank of exces- 
sive pressure. A lightning arrester is 
part of the invention. 

Oil tank losses have been heavy this 
year, especially from lightning. 





FIRE PROTECTION NOTES 


The town council of Lonoke, Ark., pur- 
chased two chemical fire engines. 

At Warrenton, Ore., an issue of $150,000 
waterworks bonds has been- authorized. 

The city council of McGehee, Ark., has 
— an ordinance establishing a fire 

m 

An inspection of the business section of 
Waukegan, Ill, was made last week by 
deputy state fire marshals. 

At Melrose, Wis., a special election has 
been called to vote on the issuing of bonds 
for a water pumping station. 

The Pine Bluff, Ark., fire department 
has just installed a modern Le France 
combination auto-drawn apparatus. 

At Morton, Wash., an ordinance has beef 
passed calling for a special election to 
vote on the issuing of waterworks bonds. 

The people of Rogers, Ark., are contem- 
plating voting bonds for the purchase of 
fire-fighting apparatus, including a motor- 
truck, 

The village council of Reading, Mich., 
has ordered a new 8-inch well driven at 
the waterworks, on account of low water 
supply. 

Brazil, Ind., is sinking a new well, to aug- 
ment its water supply, which has got very 
low in the storage gallery, largely for 
lack of rain. 

The village of Highland Park, in De- 
troit territory, expects to have its own 
waterworks plant completed and in com- 
mission in March. 

A 20,000,000 gallon pumping unit is be- 
ing built for the Columbus, Ohio, water- 
works and will be installed and pumping 
early in March. It is badly needed. 

Paris, Ill., last week voted a $90,000 
bond issue for a reservoir and filtering 
plant. The new plant will be large enough 
to prevent the usual shortage of water 
each summer and should be in operation 
by next fall. 

An ordinance introduced in the Little . 
Rock city council several months requir- 
ing that all a have metal or slate 
roofs, and that shingle roofs be_ pro- 
hibited, is sleeping in the hands of the 
committee, with little prospect of resur- 
rection. 
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FIRE 
EXTINGUISHER 


IVES, not protection alone, but that 
which is equally important, the 
constant feeling of security. Aside from 
its efficiency when the fire does come, it 
repays its modest cost a hundred times a 
year in peace of mind. 


The convenient size of this extinguisher, 
its readiness and ease of operation will 
minimize the fire peril in school or 
factory, hotel or theatre, hospital 


Write nearest office for full in- 
formation—send a 
postal now. 















Brass and Nickel-Plated Pyrene Fire Extinguishers are included in the lists of Approved 
Fire Appliances issued by the National Board of Fire Underwriters. 
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STAND NOT SURPRISING 


THE stand of the fire companies in 
endeavoring to collect the federal 
stamp tax on policies from the policy- 
holders is not surprising. It is time 
something was done to make the people 
realize the heavy burden imposed on 
the insurance business by federal, state 
and local governments. During the 
past twenty-five years the taxes and 
fees exacted from fire companies have 
risen from 1% to nearly 4 percent of 
the premium income. In some states, 
usually the unprofitable ones at that, 
the local impositions added to the state 
dues bring the taxes up to 6 percent of 
the premiums. 

No other business would stand one- 
tenth of the taxation imposed upon in- 
surance companies without filling the 
country with protests. A levy of 4 
percent on the sales of all the grocery 
stores in the country, for instance, 
would raise a howl that would cause a 
special session of the legislature to be 
called. Or a mere proposal to tax de- 
partment stores at that rate would fill 
pages of all the newspapers with pro- 
tests. Yet there are department stores, 
in Chicago and elsewhere, that make 
more than all the fire insurance com- 
panies in the country on their annual 
turn-over. 

The insurance taxes have grown up 
insidiously, beginning with the legiti- 
mate assessments for the support of 
the insurance departments. These 
have been added to steadily with in- 
creases here and there until there are 
single states that collect more from in- 
surance companies than is spent for 
the maintenance of the insurance de- 
partments of all the states. Then 
there is the federal corporation tax on 
net income, to which the companies al- 
ready were subject. It is no wonder 
that the new stamp tax imposition of 
three-fourths of 1 percent, which it will 
amount to, covering the entire country 
brought forth an effort by the com- 
panies to escape this last part of their 
huge burden. 


A GOOD SUGGESTION 


At the annual meeting of the KEn- 
TUCKY FrreE PREVENTION ASSOCIATION a 
letter from Captain Pau. Mason, editor 
of “Fire Protection,” was read in which 
some very practical observations were 
made. Captain Mason believes, for ex- 
ample, that the members of the state 
fire prevention associations should get 
in closer touch with the fire chiefs and 
cooperate more closely with them in 














the campaign to reduce the fire waste. 
Captain Mason declares that for the 
most part the local fire chiefs are ig- 
nored, whereas they are the most pow- 
erful agency in fire prevention move- 
ments. The fire chiefs are in most 
excellent position to accomplish re- 
sults. They are able to bring about 
public cooperation that the state fire 
prevention association people are not. 
Captain Mason therefore concludes that 
the associations have not been culti- 
vating the fire chiefs as they should 
and gaining their good offices. 





SIGNIFICANT COMMENT 


In these days when we hear so much 
about the great profits in fire insurance, 
the reinsurance of a company like the 
Citizens Fire of Baltimore, a company 
with most substantial backing and ap- 
parently excellent prospects, a corpora- 
tion well officered, causes us to sit up 
and take notice. Here was a company 
that seemed to have every factor to its 
advantage. It was linked to the very 
strong Fiverity & Deposit and had be- 
hind it the momentum of that company. 
But in the view of the directors, the 
fire company was not making money 
and there was no immediate prospect 
of its doing so. Hence it retires as a 
fire company and an investment cor- 
poration is to take its place. The Balti- 
more “News,” in telling about the re- 
insurance makes this observation, which 
is significant: 

“The reason for the change in the 
status of the Citizens Fire INSURANCE 
Company from an insurance corpora- 
tion to an investment corporation is 
the belief that the investment field will 


prove more profitable than the insur- 
ance.” 





DELINQUENTS 


THE committee of nine that has been 
wrestling with the Chicago local situation 
comments in one part of its report on the 
expense attendant on policies that are 
thrown back by assured and no premium 
is paid. We imagine there is a big lot of 
money lost on such policies. The outlay 
in issuing the policies is considerable and 
then the greatest loss comes in case of a 
fire. Naturally an assured, even if he never 
intends to pay for a policy, will cash in 
when he has a claim. The aggregate 
losses on delinquent policies mount up 
into good sized figures. 

We agree with the committee that there 
should be more systematic compilation of 
those that fail to pay their premiums. The 
cancellation of policies for nonpayment is 
all too frequent. Other points than Chi- 
cago are confronted with the practice. In 
these days of small margins in underwrit- 
ing it behooves all to look out for the 
sources of waste and stop the leakage. 





TuE fire prevention propaganda is 
going to get in awfully bad with the 
ladies. Chief McDonneELt of the Chi- 
cago Fire Prevention Bureau recently 
stated that women ushers in theaters 
would not be equal to guiding the audi- 
ences out in case of fire and the state 
normal school board of Minnesota has 
prohibited the use of chafing dishes in 
dormitories. 





Don’t complain. Tell people you are 
a failure and they'll believe you. Talk 
and act like a winner, and you'll win. 





Tue bee that gets the honey doesn’t 
hang around the hive. 





Personal Side of the 
Insurance Business 


Tom Moonlight Murphy, district 
manager of the National Surety at 
Kansas City, told a special meeting 
of the Commercial Club some things 
about entering the South American 
trade field, at- a recent meeting, Mr. 
Murphy knowing something about it 
from having spent some time in that 
part of the world representing the com- 
pany. He suggested that a great deal 
of preliminary work was necessary to 
learn what the continent wanted; and 
then large readjustment of business and 
credit customs to meet those condi- 
tions. He intimated that the continent 
was not rolling in wealth just now, 
anyway—and added, in effect, that the 
labor necessary to succeed there, if 
spent on the western states of the 
Union, would bring results considera- 
bly more satisfactory all around. He 
intimated that he would like to see 
extra efforts made right now in the ter- 
ritory around Kansas City, where there 
was plenty of opportunity for devel- 
opment of business. 


J. W. Blanton of the J. M. Thomas 
general agency at Dallas, Tex., is one 
of the best posted live stock men in the 
country. He has represented the Indi- 
ana & Ohio Live Stock in Texas for 
years, and no one knows more about 
the ailments that brute flesh in Texas is 
heir to. 5 

Blanton lived for several years at 
Gainesville, Tex. He and United States 
Senator Joseph W. Bailey put the town 
on the map. 





oe 


Delegate Adolph E. Scherr of 
Charleston, W. Va., is being promi- 
nently mentioned for the speakership 
of the West Virginia House. He is a 
member of the firm of Scherr & Mor- 
ton, one of the large agencies of 
Charleston and a very capable man. 
He is a son of former State Auditor 
A. C. Scherr. 


B. G. Oppenheim, Jr., who for some 
time has successfully handled the pro- 
bate court business in Chicago for the 
Illinois Surety, on New Year’s eve will 
marry Miss Elsie Binswanger, the hand- 
some daughter of a well-known Chicago 
business man. 


Sons of Chicago insurance men have 
contributed no little share this season 
in the success of the football team of 
Dartmouth College, at Hanover, N. H. 
Richard W. Redfield, of Evanston, son 
of D. W. Redfield, assistant manager of 
the Pennsylvania Fire, has been play- 
ing end in a highly successful manner 
and won his “D” in the game with 
Pennsylvania Nov. 14. W. H. Lininger, 
assistant manager of the Springfield F. 
& M., also has a son in his freshman 
vear and Milton P. Ghee, Jr., son of 
Ghee, of the Fidelity-Phenix 
western office, has made a sensational 
record as quarter-back of the team. 
Ghee junior is better known in the east 
than in the west and his prowess as a 
football strategist has made him one of 
the strongest possibilities for the all- 
American selection by Walter Camp. 
Redfield and Ghee are Dartmouth 
seniors and will finish their college 
careers in June, 1915. 

M. P. Ghee, Jr., has been elected 
president of the new Chicago Club 
connected with Dartmouth. R. W. 
Redfield has been elected secretary and 
treasurer. This is one of the sectional 
clubs conducted by the undergraduates. 


A treacherous road, moistened enough 
to be slippery, and an automobile run- 
about, have plunged the insurance men 
of Topeka, Kan., into mourning in the 
death last Saturday night of Curtis S, 
Bailey, a member of the insurance 
agency of Bailey Bros. at Topeka. Mr. 
Bailey was returning from Lawrence, 
Kan., to his home in Topeka, leaving 
Lawrence shortly after dark. He was 
accompanied by A. H. Dalton, an in- 





surance man of Junction City. About 
half way to Topeka the car suddenly 
ran out of a long stretch of sandy road 
onto a smooth roadbed. Bailey was 
hurrying to get home, the night being 
bad and a heavy mist falling. Striking 
the smooth road}; moistened enough by 
mist to be slippery, the car first skidded 
and then turned over, the back of the 
seat striking the back of Mr. Bailey’s 
head and neck as it went over, break- 
ing his neck and causing instant death, 
Mr. Dalton was thrown twenty-five feet 
from the car, but aside from painful 
bruises, was not seriously injured. 

Mr. Bailey leaves a wife and several 
brothers, including Luther C. Bailey, 
his business partner; George A. Bailey, 
state agent for Kansas of the Firemens, 
and J. W. Bailey, state agent of the 
Fidelity-Phenix in the mountain field. 
He was 37 years old, in the prime of 
young manhood. 

The new Indiana auditor and insur- 
ance commissioner, Dale J. Critten- 
berger, elected in November, has as- 
sumed his duties. He succeeds W. H. 
O’Brien. 


Frank G. Snyder, past most loyal 
grand gander of the Blue Goose, who 
is state agent in Kentucky for the Liv- 
erpool & London & Globe, and who is 
recovering from a long and serious ill- 
ness, was presented with a handsome 
watch-fob on behalf of the grand nest 
at his home in Louisville, Dec. 5. The 
committee making the presentation was 
composed of-J. M. Decamp, general 
agent of the Liverpool & London & 
Globe; C. J. Doyle, assistant general 
counsel of the National Board; F. M. 
Drake, retiring secretary of the Fire 
Underwriters’ Association of Kentucky, 
and Robert W. Snyder, most loyal gan- 
der of the Kentucky pond. Maj. De- 
camp made the presentation speech, 
which was acknowledged in splendid 
style by Mr. Snyder. The fob has the 
insignia of the Blue Goose on one side 
and of the Knights Templar, of which 
he is a prominent member, on the other. 
Mr. Snyder has so far recovered 
strength that he is now spending a few 
minutes each day at his office and 
hopes to be able to resume his place in 
the field shortly after Jan. 1. 

Most Loyal Grand Gander Fred W. 
Ransom of Columbus, O., was in Louis- 
ville attending the Doyle banquet, paid 
his respects to Mr. Snyder and at the 
banquet, referred to Mr. Snyder’s inter- 
est in and work for the Blue Goose. 


St. Louis, by reason of the numerous 
consolidations with its home compa- 
nies, which have been made, is becom- 
ing a center for companies of consid- 
erable size. The Central States Life, 
which has just taken over the Aegis 
Life of Denver and the Wabash Life 
of Danville, Ill., is the latest aspirant 
for honors in this field. The Interna- 
tional Life of St. Louis has become a 
good sized company by swallowing 
some ten or more smaller ones; the 
present Missouri State Life is the re- 
sult of a consolidation between the old 
Missouri State Life and the Hartford 
Life, brought about through the efforts of 
John G. Hoyt, who organized the Cin- 
cinnati Life as a million dollar com- 
pany and then exchanged the stock for 
that of the Missouri State Life. In the 
casualty field the Southern Surety has 
taken over the Missouri Fidelity & 
Guaranty. St. Louis now has the 
Equitable Surety, the American Auto- 
mobile, the American Credit Indemnity, 
the Missouri Life & Accident and the 
Royal Casualty in the casualty lines, 
the old American Central Fire, Citizens 
and Individual Underwriters in fire, be- 
sides which there are two additional 
life companies, the old German Mu- 
tual Life, one of the best little mutual 
companies in the country, and the 
American National Life. As an insur- 
ance company center, St. Louis is cer- 
tainly looming up. 





Do not be inquisitive about the affairs 


of even your most intimate friends. 
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Casualty and Surety Comment 








SOME OHIO NEWSPAPERS 


SomE of the Ohio newspapers con- 
tinue their drivel about the attempts 
the liability companies’ will make to 
have the coming legislature amend the 
workmen’s compensation law so as to 
let them compete with the state fund, 
which “would mean practical regression 
to the old order of things.” Such state- 
ments are made either in ignorance that 
is pitiable or with intent to deceive the 
people, just as these same newspapers 
have sought to do for several years 
past. 

The “old order of things” was em- 
ployers’ liability. The casualty compa- 
nies do not want a return to that sys- 
tem. They want to get away from it 
as fast as they can. They recognize 
fully that that system is antiquated and 
barbarous. They want workmen’s com- 
pensation as much as the workmen 
themselves do. But they want the in- 
surance of the employer’s risk open 
to competition, while the politicians 
who have controlled things in Ohio for 
some time past want it continued as a 
monopoly, so that their inefficient, 
wasteful conduct of the state fund will 
not have to stand the test of compari- 
son with the business-like operations 
of well-managed corporations. 

One Columbus newspaper says that 
if the .casualty companies were per- 
mitted to compete with the state fund, 
they would do business at a loss until 
the state’s policy would be ruined. That 
is a serious reflection on the lawmakers 
of Ohio. It does not admit that they 
have as much sense as those of Massa- 
chusetts and New York. Both those 
states provided in their compensation 
laws that the casualty companies may 
not charge less than rates decided by 
the insurance commissioner to be ade- 
quate. This was done in Massachu- 
setts to prevent the stock companies 
from putting the big state-subsidized 
mutual out of business. In New York 
the stock companies cannot write at 
less than certain figures, while the state 
fund is preparing after Jan. 1 to write 
at 20 percent less than the stock com- 
Panies’ minimum rates. 

A number of Ohio newspapers have 
been busily engaged for two years in 
trying to fool the people. On Nov. 3 
the people of the state jarred them by 
showing that they had not succeeded 
in their efforts. 





ACCIDENT BUSINESS RECORDS 


To BUILD up an accident business of 
$100,000 a year in premiums in four 
years is the record of Paut H. Bortne, 
resident manager of the Fiveuity & 
CasuaLty at Montreal. Representa- 
tives of the company at Chicago, Mil- 
waukee, St. Louis, Louisville, Cleve- 
land and other points have built up 
equally large premium incomes, though 
pérhaps not in so short a time. 

These records show what can be done 
in the larger cities by persistent, intel- 
ligent work in personal writing or organ- 
izing an agency plant or both—usually 
both, for very few men do such a per- 
sonal business, and one has usually to 





be a good personal producer to show 
others what can be done and encourage 
them to become valuable agents. Think 
what a renewal income that volume 
of business means. 





SURETY REINSURANCE 


ANNOUNCEMENT that the PREFERRED 
AccipENT will enter the field of surety 
reinsurance with the beginning of next 
year looks good. Bonds are required 
in these days that are too big for the 
combined writing capacity of all the 
companies admitted to the Treasury | 
Department’s list. Not often is a com- 
pany justified in writing up to its full 
capacity on a large bond. To do the 
business the companies should do and 
still adhere to conservative underwrit- 
ing practices, more capital must be 
made available. Under present condi- 
tions there are probably more com- 
panies engaged in direct writing than | 
there are competent agents to repre- | 
sent them at most points. Reinsurance | 
companies do not add to the competi- 
tion, but do add to the capital that 
makes possible the writing of large 
bonds without overstraining. 








THE ACCIDENT FIELD 


THERE probably was never a greater 
opportunity than the present to sell 
accident insurance. Contracts were 
never so liberal and the cost of this in- 
demnity has not increased with the 
higher cost of living. Take any paper, 
particularly your Monday morning 
daily, and scan its columns. You will 
find one accident after another. These 
are the best kind of advertising docu- 
ments. They supplement the argu- 
ments of the agent. 

Accident insurance seems to have a 
nearer appeal than life insurance. It 
concerns the living. A man sees the 
possibility of getting something him- 
self. A $5,000 accident policy is not 
very expensive. The premium does 
not loom before him as _ prohibitive. 
There are excellent returns on acci- 
dent policies and the prospect does not 
have to draw on his imagination to any 
great extent when he has before him 
constantly the numerous accidents -in 
his own community. 





“Tue best part of insurance conven- 
tions is meeting your competitior face to 
face and finding out that he has no horns 
and is merely a human being like your- 
self,” says a company official. It does 
not follow that the small attendance at 
some meetings is due to the fear that 
this discovery will be made, to the dis- 
appointment of one who wants to think 
that his competitors have hoofs and | 
horns. 





Tue companies that have cat down on 
their employers’ liability writings in In- 
diana have merely decided to discontinue 
butting their heads against a stone wall. 
When rates cannot be raised as fast as 
judgments for damages increase, the 
pleasure of doing business in the good old 
state becomes too much of a luxury even 





for millionaire corporations. 


IN STEAM BOILER FIELD 


CONTEST OVER INDIANA LAW 





Attempt to Change It Will Be Fought 
—New Wisconsin Code—Engineers’ 
Committee Reports 





Prospects point to an effort to amend 
the Indiana steam boiler law at the 
coming session of the legislature. The 
state had no boiler law previous to 
1913. The result was that it was made 
the dumping ground for poor boilers 
and for second-hand ones that could 
not pass muster under the laws of 
Ohio, Illinois and other states. In 1913 
the legislature enacted a law requiring 

a “factor of safety of 5.5” for <x 4 
‘inde of boilers, running up to 7 for 

others. This means that a boiler which | 
would burst at a pressure of 550 points 
must not carry a pressure of over 100 | 
pounds. Steam users who had pur- 
chased inferior or second-hand boilers | 
find themselves obliged to carry such 
low pressure that their business is in- 
terfered with. Accordingly they want 
the factor of safety lowered to 5 or 
4.5. Siding with them are said to be a 
few steam boiler insurance companies 
that are losing some of their business 
because stéam users do not see the 
need of insurance when the factor of 
safety is so great. Another argument 
in favor of change is that Massachu- 
setts, Ohio and some other states have 
a somewhat lower factor of safety and 
there is a strong movement for uniform 
boiler laws. 


Opposed to the Change 


Against any change are ranged the 
steam boiler manufacturers, to whose 
advantage it is that present boilers be 
replaced with new and stronger ones, 
the laboring people, whose safety is 
best insured by the present law, and 
the safety advocates, who argue that 
when the state has the highest safety | 
requirements of any state in the Union 
those standards should not be lowered. | 











| 
REPORT ON UNIFORMITY 
The committee of the American As- | 
sociation of Mechanical Engineers, ap- 
pointed some time ago to formulate a 
model code covering construction and 
operation of boilers and examination of 
engineers, has made a report pointing 
out the need of such a code. It points 
to the fact that 1,300 to 1,400 boiler ac- 
cidents$ occur annually, resulting in the 
death of 400 to 500 persons, as proving 
the need of sound rules on construc- 
tion and operation. It says that the 
present various state laws prevent a 
boiler which complies with the law of 
one state as regards construction from 
being shipped into another state hav- 
ing different requirements, while poor 
and worn out boilers are dumped into 
states having no steam boiler regula- 
tions. 
Progress Made 
Taking the Massachusetts and Ohio 
laws as a basis, the committee drafted 
rules of construction which it submitted 
to steam engineers throughout the 
country for criticism and suggestions. 
Later a number of hearings were held 
and finally uniform specifications were 
agreed upon for practically all materials 
entering into the construction of steam 
boilers. The committee states that 
when the proposed code is completed 
and adopted by all the states a big step 
towards safety will have been taken. 


NEW WISCONSIN CODE 
Wisconsin standards for stationary 





boilers will soon be put in effect. The 


legislature of 1913 enacted a-law re- 
quiring the industrial commission to 
adopt a code of rules for boilers. The 
commission’s own experts, after several 
consultations with inspectors of the 
steam boiler insurance companies and 
taking advantage of the uniform code 
which has been prepared by a commit- 
tee of the American Society of Mechan- 
ical Engineers, has adopted a code very 
similar to those which have worked 
successfully in Ohio and Massachusetts 
for several years. 

The new code will not interfere with 
the present system of boiler inspection. 
The commission will receive reports 
of insurance company inspections and 
of inspections made by experts em- 
ployed by large corporations owning 
several boilers. There will be no con- 
flict with the city of Milwaukee, which 
has a department for the inspection of 
boilers and the licensing of engineers. 





USING THE MAILS 
|TO START BUSINESS 


While experienced insurance men do 
not take much stock in the use of 
printed matter to produce business, 
many of them recognize that much can 
ke done by mail to start business, to 
be closed later by personal interview. 

One of the branch offices located in 
Chicago has recently been doing some 
work down the state which has turned 
out quite satisfactorily. From _ its 
agents it secured the names of banks 
whose employes were not bonded in 
surety companies. To these it wrote, 
not form letters, but individual letters 
and started business that the agents 
were able to close. It handled safe 
burglary business for merchants and 
workmen’s compensation insurance for 
manufacturers on the same plan, get- 
ting the names from the agents and 
turning over replies to them. The 
office also got out a letter to agents 
on workmen’s compensation and lia- 
bility insurance for farmers, basing an 
illustration on a farm of a certain size, 
employing so many men regularly and 
so much additional help at certain sea- 


sons, and urging each agent to present 


the proposition to five farmers in his 
community. This resulted in consid- 
erable business. One agent connected 
with a bank has done so much casualty 
business, largely with farmers, that he 
is giving up his bank position to devote 
his entire time to his agency. 





MINOR LIABILITY LINES 
HELP BUILD AN AGENCY 


Very few druggists have liability in- 
surance—not because they will not buy 
it, but because the subject has not been 
presented to them. 

The doctrine of respondeat superior 
makes the owner responsible for the 
acts of his clerks and assistants— 
clerks are human and make mistakes. 
Who will pay? Druggist’s liability in- 
surance was invented to cover this 
hazard and does so very broadly, pro- 
viding not only unlimited defense but 
indemnity as well. There are a num- 
ber of druggists around your city who 
have no such protection and who 
would be interested. 

A_ solicitor discussing physician’s 
liability insurance always finds an in- 
terested listener. The commissions in 
this line are liberal and the business 
generally leads to more business, in 
accident, automobile liability, burglary 
and life. Your agency should have its 
quota of this business—Kansas City 
Casualty News Letter. 





We are firm believers in the maxim 
that, for all right judgment of any man 
or thing, it is useful—nay, essential— 
to see his good qualities before pro- 
nouncing on his bad.—Carlyle. 


20 


THE WESTERN UNDERWRITER. 





December 10, 1914 








CASUALTY AND SURETY NEWS 








O'BRIEN WANTS CHANGES 


HOLDS KANSAS ACT DEFECTIVE 





Labor Commissioner Favors Official to 
Administer Compensation Law 
and Stop Present Abuses 





Topeka, Kan., Dec. 7—(Special Cor- 
respondence)—Included in the legisla- 
tive program of W. L. O’Brien, Kansas 
state labor commissioner, for this win- 
ter is the establishment of a new office 
in the department to be known as “com- 
missioner of compensation,” to prevent 
“snitch” lawyers from coming between 
the.employers and the injured employes. 
Mr. O’Brien declares this practice has 
continued since the workmen’s com- 
pensation law has been in effect. “Some 
of the settlements made by some of the 
large companies have been no more fair 
than were formerly made under the old 
liability law,” O’Brien declares. In 
many cases attorneys have been called 
in and have received 50 percent of the 
settlement when it was made. 


Would Act as Arbitrator 


The new commissioner would be 
charged with the duty of investigating 
all accidents, and would make it his 
business to see that an equitable ad- 
justment was made. He would be a 
sort of arbitrator, according to Mr. 
O’Brien, with all the powers of an ar- 
bitrator, from whose judgment an ap- 

peal to a court would lie in case of dis- 
detielaction. 

Mr. O’Brien also wants several im- 

ortant changes in the compensation 
Ew including a compulsory feacure. 
The present Kansas law permits em- 

loyers to elect not to come under the 

ow. Mr. O’Brien will urge that the 
law be made to cover employers 
whether they want to come under its 
provisions or not. He also wants pro- 
vision for from $100 to $200 medical 
attendance or hospital bills. Many 
employers, he says, have agreed with 
him that these amendments would be a 
good thing. 


Charges Sharp Settlements 


“Some of the companies are making 
settlements under the new law in the 
same manner that settlements were 
made under the old law,” O’Brien 
complains, “by paying just as little as 
they can. In some cases called to my 
attention lump sums of from one-third 
to one-half what was justly due have 
been paid, and have been within three 
months in full settlement, which is not 
legal. A commissioner of compensation 
would prevent ‘snitch’ lawyers from 
gou ing the injured workmen, and 
would see fair dealing between work- 
men and employers.” Mr. O’ Brien de- 
clares he has statistics to show pay- 
ments that have been made which he 
will check up to the legislature in urg- 
ing the new officer. 


Would Change Waiting Period 


Mr. O’Brien also objects to the two 
weeks’ waiting period in spite of a deci- 
sion by the attorney-general in which 
he declares many have refused to pay 
for the first two weeks of disability 
when the disability reached over a 
longer period. He wants the law so 
amended that it will cover the first two 
weeks—in fact every day lost—where 
disability extends beyond two weeks. 

Mr. O’Brien expects to be displaced 
by a new commissioner as soon as 
Governor-elect Arthur Capper takes the 
oath of office; but he is interested in 
legislation, particularly along work- 
men’s compensation lines, and will work 
for the passage of such’ legislation as 
in — experience he has decided is val- 
uable 


COMPANY ENTERS MISSOURI 





O. P. Rutledge of St. Louis to Be State 
Manager of American Indem- 
nity of Galveston 





O. P. Rutledge, well-known surety 
and casualty man of St. Louis, has been 
appointed state manager of the Ameri- 
can Indemnity of Galveston for Mis- 
souri. He will open an office in the 
Pierce building, St. Louis, on Jan. 2. 
The American Indemnity has applied 
for admission to Missouri and, it is 
said, will make a $50,000 deposit in the 
state. It is a young company, or- 
ganized by wealthy Texans. On Sept. 
30 it had $500,000 paid-up capital and 
$126,354 net surplus. It writes liabil- 
ity, ‘workmen’s compensation, accident 
and health and bonds. 

Mr. —— was formerly connected 
with the Fidelity & Deposit at St. Louis. 
For the past year or so his time has 
been devoted to organization work for 
the Insurance Federation of Missouri, 
of which he is secretary. 


HAS TO RELEASE ITS LOANS 








Springfield, Ohio, Concern Accedes to 
Demands of State Officials to 
Escape Prosecution 





Following a conference at Columbus, 
Ohio, between Deputy Insurance Su- 
erintendent Small, Attorney-General 

ogan, and officers of United States 
Credit Agency Company of Springfield, 
Ohio, releases have been sent 1,500 bor- 
rowers who had been drawn into the 
net of the alleged illicit loan agent. The 
amount involved was nearly $100,000. 
The company gives the loan releases 
to escape prosecution by the state. 

The chattel and salary mortgages re- 
leased were given to secure loans by 
companies controlled by H: Goldberg & 
Co. of Cincinnati, and Bloomburg & 
Teel of Terre Haute, Ind. These two 
companies operated, it is said, a string 
of forty-three side companies in Ohio, 
the U. S. Credit Agency Company guar- 
anteeing each loan to the parent loan 
company. 

The credit company’s offices were 
raided by the Ohio insurance depart- 
ment last July on the ground that the 
company was doing an insurance busi- 
ness in the guaranteeing of the loans. 





Edson Leaves National Travelers 


L. D. Edson has resigned as secre- 
tary of the National Travelers Benefit 
Association of Des Moines. Mr? Edson 
was formerly with the Interstate Busi- 
ness Men’s of Des Moines and later 
with the Federated Business Men’s of 
America. When the latter sold to the 
National he went to the latter and in 
the year ran the membership up to 
45,000. Mr. Edson’s future plans are 
not announced as yet. 





American Fidelity Company 
Fidelity and Surety Bonds 


Accident, Health and Burglary Insurance in New and Attractive Policies 
Liberal Agency Contracts to Agents in Small Towns 


Apply to Nearest General Agency or to Home Office 


GENERAL AGENTS 
OHN PAUI DING MEADE & CO..........seeeeeeeeeeeeeneees 99 Milk Street, Boston 


T. WHELAN, Resident Manager...........-ccscesssecces 80 Maiden Lane, New York 
HUTCHINSON, RIVINUS ERA arr 8 S. William Street, New York 
CHARLES WHA eo | ere ar ye) ee 212 Bakewell Building, Pittsburgh 
i: , : BEE pcbeaceerednsecdancdcacengeses 416-20 Walnut Street, Philadelphia 
F, + BUCHANA: aT tees cecedegusvoddaineenagtees 312 Johnston Building, Cincinnati 
M. HOOVEN & NS oa 8 oe id can saiecend Second and Main Streets, Dayton 
BRYSON. ee CO....Columbus Savings & Trust Bidg., Columbus 
PE UN WEN 5 055.4 60 deectbens Coe te sees cbeeTiegs 656 237 S. Fifth Street, Louisville 
WAYLAND C. BALLARD AGENCY ..........sceccccesecees Meek Building, Des Moines 
SNIDER, HYNES & WATTS. ......cccccccccccccccccccces Putnam Building, Davenport 
CHARLES B. yreeeoee SF rE ee rr eer Ford Building, Detroit 
SCHAYER BRO ha xs «cieptineh beeisedesestGbared bonne Century Building, Denver 

AN, HUTCHINSON & THACKERY......... 1915-17 Insurance Exchange, Chicago 
CLYDE W. DREW COMPANY........--.000.0005 City National Bank Building, Omaha 
CHRIS SCHROEDER & SON COMPANY .........--+++ 83 Michigan Street, ilwaukee 
SOUTH SIDE STATE BANK INSURANCE AGENCY......-.-seeeeeeeee Minneapolis 

BUFFALO “ane 4 SP yeier rs out tne borndake Main and Seneca Streets, Buffalo 
We Be CANTIN Becccscccccecccssccscsccscceccsce anaes County Bank Building, Albany 
J. R. HARKINS — COMPANY 2.2 cccvcovece 042-47 Pierce Building, &. Louis 


GEORGE D. LONG.......cececcccececcessccscvnccecees 818 Grand Avenue, Kansas City 


HOME OFFICE -MONTPELIER, VERMONT 

















SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 0 Policy $ $9.00 / A Year 
Health Policy $10. 00 A Year 


Address ERNEST W. ee +i Treas. 


Interstate Business Men’s Accident Association 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB Gen. Tinois, Mo. Ind., 1428 Insurance Chi 
L. GRAY _. , $28-886 S Securi t 


FRED yy! COMPANY <= #£Northwestern Managers, Bank BI ea. 

RAYMOND & RAYMOND - -~ - an, Jouraal Bldg, Dero 

ALFRED PAULL & SON-_-- sae West Virginia aur Ess xed reead 
R. H. CLARK General ‘Sc oo ern. Ohio, $87 10 ist Rational Bank fh og 

DIGGS FERRIS INS. AGENCY, - Agts.. Southerr 

KING, M McCUNE & McKE We Olin 309 Cincinna big Lima 

THE MERLE Soper & JACKSON CO., Gen. ye Ge. "Produce Exch. sat T Bas. 











BOSTON, MASS. 








INSURANCE THAT MEANS CERTAINTY 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE 


IS WHAT MAKES 





T. J. FALVEY, President 
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REBATE ON GOOD! RISK 


CALIFORNIA PLAN ADOPTED 
To Meet State Fund Dividend Com- 
panies Will Adjust Rates on 
Profitable Business 





San Francisco, Cal.; Dec. 6—(Special) 
—The Casualty Underwriters Associa- 
tion, after a month’s deliberations, dur- 
ing which time it brought out A. W. 
Whitney to San Francisco and sent a 
commitee back to New York to confer 
with the Workmen’s Compensation 
Service Bureau, has decided to allow 
a 10 percent rebate at the end of 1915 
on all business for the coming year 
which shows a profit on that particular 
risk. This means that unprofitable risks 
will be charged the full manual rates, 
while those which show profitable un- 
derwriting for the year will receive a 
10 percent rebate on or about Jan. 1, 
1916. No rebate of any description will 
be allowed on 1914 business, the reduc- 
tion to be allowed the policyholder on 
1915 business based on his experience 
for 1914. 

Had to Meet State Fund 


This final action was taken at a meet- 
ing of the association held Dec. 4, and 
the move was made after the state com- 
pensation insurance fund announced a 
month ago that it would pay a dividend 
of 15 percent to all policyholders on 
1914 business. The companies then 
found themselves in a position where 
they either had to meet the competition 
of the state fund or lose a large volume 
of their business, and, although a re- 
bate of 10 percent at the end of 1915 
does not offset the 15 percent to be al- 
lowed by the state on this year’s busi- 
ness, to say nothing of what it expects 
to rebate for next year’s business, yet 
the company managers believe they will 
hold practically all of their lines. 


Brokerage Is Cut 

In that the companies are rebating 10 
percent on profitable business, they 
have reduced the brokerage allowed lo- 
cal agents and brokers from 10 to 7% 
percent on same, so that they are thus 
effecting a saving of 2%4 percent in the 
placing of probably 95 percent of busi- 
ness which shows profitable underwrit- 
ing. Brokers are to receive the full 10 
percent on lines covering unprofitable 
risks and on business written on a 
minimum premium basis. 

_The company managers at first de- 
cided to quote a rate of 10 percent off 
the 1915 manual on their renewals for 
the coming year, but the state fund ob- 
jected to this procedure as unfair and 
intimated that if this were done it 
would break away from the mutual 
rates agreed upon in the manual. 

Text of Resolutions 

Casualty Underwriters Association 

then passed resolutions making the re- 


bate effective at the end of 1915 as fol- 
lows: 


“All endorsements to be attached to 
renewals of workmen’s compensation pol- 
icies dating on or after midnight of De- 
cember, 1914, or within twelve months 
from date allowing a discount in accord- 
ance with the relief measure adopted Dec. 
4, shall include the following require- 
ments: 

“No discounts will be allowed unless 
the experience of the individual risk for 
the policy year beginning 1914 shows not 
more than 90 percent incurred loss and 
me ie remium expense am 

0 the carrying company’s experience 
on that risk. — saga’ ax 

‘No discount will be allowed or paid 
until the expiration of the policy to which 
the endorsement providing for such dis- 
count is attached. Discount in any event 
shall not exceed 10 percent of all premi- 
ums earned upon policies to which said 
endorsement is attached. 

Applies to Compensation Only 

“No discount is to be allowed on any 
policy which will reduce the net earned 
premium on said policy below the mini- 
mum premium set forth in said policy. 

Said endorsement is to be attached 
only to policies issued on risks carried 
under workings of the compensation in- 
surance and safety act for a period of not 
less than twelve months immediately pre- 
ceding the date of issue of said policy. 

Resolved, that a committee of five be 
appointed to which committee all endorse- 





ment forms issued in’ accordance with 
this resolution shall be submitted for ap- 
proval, and that no company shall issue 
such endorsements until after its forms 
shall have been approved by said com- 
mittee.” 

Action on Manual 


Regarding the new manual of rates 
the following resolution was adopted: 

“Resolved, that the Jan. 1, 1915, manual 
be effective as of Dec. 4, 1914, on all new 
business effective on and after that date, 
and that the January, 1914, manual be 
withdrawn as to all new business dating 
on and after Dec. 4, 1914. 

“That the 1915 manual be effective as 
to Dec..31, 1914, on all renewal business 
effective on and after that date and that 
the 1914 manual be withdrawn as to all 
renewal business dating on and after Dec. 


31, 1914, 

“That all reductions in rate in the 1915 
manual be made effective on existing 
business as of Dec. 31, 1914, and increases 
in the 1915 manual as of the date of ex- 
piration of existing policies.” 


Think Fund Made Mistake 


California casualty underwriters, 
while admitting that their action in 
promising to rebate on profitable busi- 
ness is against all theories of insurance, 
believe that the present stand taken to 
meet the state’s competition will 
evolve itself into a. more sane and 
workable basis by the end of 1915, and 
will further bear out their predictions 
that the state is not justified in paying 
dividends on one year’s experience. 


PITTSBURGH AGENTS BANQUET 








Have a Great Time With Well Known 
Men for Principal Speakers— 
Attendance Large 





A general meeting and banquet of the 
Casualty, Surety and Fire «Insurance 
Agents’ Association of Pittsburgh, Pa., 
was held Monday evening, December 
7, in the English room of the Fort Pitt 
Hotel. About 250 persons attended. 

Richard Deming, vice-president of 
the American Surety Company of New 
York, read a paper on “Suretyship,”. in 
which he pointed out the value of in- 
surance and a company’s obligations 
to the policyholders. 

“Workmen’s Compensation Legisla- 
tion” was the title of a talk by F. Rob- 
ertson Jones, secretary-treasurer of the 
Workmen’s Compensation Publicity 
Bureau, while “The Company and the 
Agent” were discussed by Edward L. 
Hearn, vice-president of the Casualty 
Company of America. The toastmaster 
was Henry J. Harder, manager of the 
Massachusetts Bonding. Music and 
vaudeville were enjoyed. Between 
times the insurance men sang. 

The committee in charge was com- 

osed of representatives of Edward 

Ball, F. J. Bergold, W. L. Clark Com- 
pany, Collingwood & Son, Edwards & 
Co., Eyler & Henry, W. W. Flanegan 
& Co., Henry J. Harder, Hoover & 
Hurst, Frank D. Hartman, Kohne & 
Co., H. Leidenroth, Logue Brothers & 
Co., J. C. Murray, Reid & Co., Riviere 
& Co., J. L. Rivolta, Howard Shaw and 
V. L. P. Shriver. 


Campbell Joins F. & D. 


J. A. Campbell, for several years with 
the Travelers in Chicago and as as- 
sistant manager in Milwaukee, has as- 
sociated himself with the Fidelity & 
Deposit as of Dec. 1. He will shortly 
go to Texas to take up the supervision 
of the casualty lines for that company 
in that state, with headquarters at Dal- 
las’) Mr. Campbell and Edmund G. 
Armstrong, who has charge of the com- 
pany’s surety matters in Texas, will 
make a strong combination, as they are 
both young, aggressive and experienced. 
The Fidelity & Deposit is equipping 
its salaried offices throughout the coun- 
try with men of that type. 








W. McK. HILLAS PROMOTED 


Walter McKean Hillas has been pro- 
moted to the position of assistant secre- 
tary of the Fidelity & Casualty. He is a 
brother of President Hillas. 

He has been connected with the com- 
pany for fifteen years, most of the time in 
the accident department. He has been 
assistant superintendent of that depart- 
ment since 1911. 





“BOSTON -MASS- 


Incorporated Under @ Massachusells Laws ~ 1901 
CAPITAL 


$1000,00 02 


CORWIN McDOWELL President 
ALBERT C. JOHNSON Ist Vice Pres. GUY A. HAM Gen. Counsel. ALLAN FORBES Sec. 


FIDELITY - SURETY - BONDS - LIABILITY - WORKMEN'S 
COMPENSATION - AUTOMOBILE PROPERTY DAMAGE 
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66 ° ” 

Uniformly Fair and Prompt 
in settlement of policy claims, is what the Illinois Insurance Depart- 
ment says of the Bankers Accident of East St. Louis, Illinois. 





We want two special men to travel in Illinois for the 
company with this strong indorsement. Address: 





Bankers Accident Insurance Co. - East St. Louis, Illinois 


a, CLOVER LEAF CASUALTY 
CoMPANY 


The Strongest, Best Equipped and most 
Intensive organization in Illinois, Indiana, 
Ohio and Missouri devoted exclusively to 
the writing of personal health and accident 
insurance wants other good men. 








Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 














Live men can secure desirable territory in Indi- 
ana, Kentucky, Ohio, Pennsylvania, Tennessee and 
West Virginia to represent .a stock company con- 
fining its business strictly to monthly accident 
and Health Insurance. This Means Service. 


CONSOLIDATED CASUALTY COMPANY 
J. W. Scherr, President LOUISVILLE, KY. 


The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 
q Unless you can secure ompt cod efficient coin to the eld your competters will. 
Through our various Saad Offices conveniently located i i 
ick returns on their orders for policies, and in claim adjustments. 
gq Geet acquainted with our system of handling Liabili p> Compinaation, Personal 








Call upon or write our nearest Branch Managers located at Cleveland, Oh‘o, Chicago, Illl., and Pittsburg, Pa 
The Frankfort General Insurance Co.., 123 William St., New York City 


SINCE 
1886 








The Indiana and Ohio Live Stock Insurance 
Company has built up, year after year, its remarkable 
reputation for the ema and business-like manner 
in which its loss were adjusted. 


We want active and reliable agents who solicit in 
the rural districts of their county, as the farmer 
is one of our best prospects. 


Our method of advertising is helpful to the agent. 
Write Home Office today. 
Indiana & Ohio Live Stock Ins, Co, 


CRAWFORDSVILLE, IND. ; 
$200,000.00 paid up capital 
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REPORT OF TEXAS BOARD 


——_— 


ASKS MANY CHANGES IN LAW 


First Year’s Results Under Compen- 
sation Act Reviewed and Short- 
comings In Statute Shown 





The Texas industrial accident board 
has issued its first annual report cov- 
ering the operations of the workmen's 
compensation law for its first year, end- 
ing Aug. 31. The report was held back 
so as to include operations to Dec. 1, 
so that the adequacy of the insurance 
rates could be considered more intelli- 
gently by reason of the additional ex- 
perience. 

_Railroads and other common car- 
riers, cotton gins, farm laborers, 
domestic servants and employes of em- 
ployers of fewer than five persons are 
not under the law. The law is elective 
and employers came in gradually. The 
board makes many recommendations 
for changes in the law. The following 
are some of the leading points in its re- 
port: 


Statistical Record 


After deducting cancellations, the num- 
ber of employers under the act on Sept. 
1 was 2,844; number of employes, 95,808; 
total number of injuries reported during 
the year, 18,888; number of employes re- 
ceiving compensation during the year, 
4,100, all of whom except those instantly 
killed also received medical aid; number 
receiving medical aid only, 2,991; total 
number who were pce ype compensation 
on Sept. 1, 304; amount of compensation 
paid, $219,519; cost of medical aid, $56,- 
388; average wages of employes receiving 
compensation, $15.63. 

“That the total expenditure for com- 
pensation and medical aid during the year, 
as stated in the table, says the board, is 
not an indication of the amount of future 
expenditures by the insurance associa- 
tions and companies for such purposes, is 
shown in their expenditures for the 
months of October and November, 1914, 
which aggregate $17,397 for medical aid 
and $78,810 for compensation; or a total 
for the two months of $96,207. This ag- 
gregate includes the settlements of ten of 
the death claims that were pending at 
the end of the fiscal year. 

“The records of the board show that 
fully three-fourths of those injured and 
receiving compensation could not have 
recovered compensation from their em- 
ployers under the law in force prior to 
the passage of the act.” 


Death Cases 


“Bighty-one injuries, resulting in death,” 
continues the report, “were reported to the 
board during the year. Of them thirty- 
two were settled by cash payments amount- 
ing to $59,711; in three, the employes left 
no relatives and the insurance companies 

aid their funeral expenses; in four, suits 
ive been filed in the courts and are pend- 
ing; in twenty-seven, settlements are pend- 
ing; in six, the beneficiaries of the em- 
ployes are receiving weekly compensation; 
and in thirteen, settlements have been had 
since Sept. 1, 1914. All lump sum settle- 
ments in death cases are based upon the 
average weekly wages of the employe at 
the time of his injury, compensation there- 
for to his ‘beneficiaries being 60 percent of 
such wages, payable weekly, for 36 
weeks; and in ascertaining their present 
eash value a discount of 5 percent is al- 


"Rg 
_— Changes Recommended 


The following are the changes in the 
law recommended by the board: 

Make it include all employes except 
farm laborers; domestic servants and em- 
ployes of railroads operated as common 
carriers. 

Forbid, under penalties, the practice of 
making or permitting employes to con- 
tribute to payment of insurance premiums. 

Extend the right to sue for exemplary 
damages in case of injuries due to gross 
negligence or willful act or omission, 
which is now granted only in cases of 
death by homicide. 

Enlarge the list of specific injuries for 
which specific compensation is granted and 
increase the compensation; allow as much 
for a rig rendered useless as for one 
amputated. 

lnpower the industrial accident board 
to compel lump sum settlements in case 
of death when it is to the interest of the 
beneficiary. 

Industrial Board 


Make the term of members of the indus- 
trial accident board six years, one mem- 
ber retiring every two yea’s. At present 
all members are a cre for two years 
and new boards will not be familiar with 
practices or rulings of their predecessors. 

Empower the board to declare invalid 
al] assignments of compensation and re- 
quire that compensation be paid directly 
to the person entitled to it, thus eliminat- 
ing lawyers, who are now in many cases 





getting one-third or one-half the com- 
pensation. 

Empower the board to require insurance 
carriers to pay a penalty of not over 25 
percent for delay or refusal to pay com- 
pensation promptly except where there is 
reasonable cause for delay. 

Provide that insurance carriers that re- 
fuse to abide by the board’s decisions and 
compel claimants to sue shall be penalized 
12 percent of the compensation awarded 
together with reasonable attorneys’ fees. 


Need of Sound Indemnity 


“If not now given by law to the com- 
missioner of insurance and banking, the 
fullest and most complete authority 
should be conferred upon him to suspend 
or cancel the license of any association or 
company insuring under the act that fails 
or refuses to comply with any provision 
of the act, that is incumbent upon it, or 
any lawful order of the board; or that 
fails or refuses to increase its capital 
stock or reserve fund in the amount fixed 
and ordered by the commissioner. 

“When it is considered that when an 
employer becomes a subscriber to the act, 
his employes and their beneficiaries cease 
to have a right of action against him for 
damages for personal injuries; that the 
employe is, with or without his consent, 
brought under the act; and that the em- 
ploye has no voice in the selection of the 
insurance association or company to which 
only he must look for compensation in 
ease of injury, it cannot be doubted that 
the state should make every provision 
needed to secure to the employe or his 
beneficiaries the payment of the compen- 
sation due under the act. A failure to do 
so at the earliest opportunity would un- 
doubtedly be a grave dereliction of a high 
and important duty.” 

The report closes with the request that 
the $5,000 limit on the board’s expenditure 
for clerical, traveling and other necessary 
expenses be removed. “The amount stated 
is wholly inadequate for the successful ad- 
ministration of the act. Because of such 
inadequacy, the board has been compelled 
to forego many things that are contem- 
plated by the act and are absolutely neces- 
sary for the proper performance of its re- 
quirements.” 





NOW HAS A MILLION CAPITAL 





Standard Accident Transfers $500,000 
From Net Surplus and Still Has 
Over $1,000,000 Left 





The capital stock of the Standard 
Accident was increased from $500,000 
to $1,000,000 at a special meeting of the 
stockholders held Tuesday. The in- 
crease was made by transferring half 
a million dollars from the surplus to 
the capital. The new stock will be 
issued to the present stockholders pro 
rata. 

The company was incorporated in 
1884 with $100,000 capital and ro sur- 
plus. The stockholders paid in $10,000 
additional capital at par in 1885; $90,000 
capital and $37,999 surplus in 1886; 
$15,000 surplus in 1887; $50,000 capital 
in 1899. In 1906 the capital was in- 
creased to $500,000 by a stock dividend 
of $250,000. On Dec. 31, 1913, the com- 
pany had $1,516,843 net surplus and the 
stockholders concluded this was out of 
proportion to the capital. The com- 
pany’s total resources are about $5,- 
000,000. 

The company has been ably managed 
and for many years made good under- 
writing profits. Unfavorable condi- 
tions in the past two years have result- 
ed in underwriting losses, but the large 
interest earnings not only paid good 
dividends but increased the surplus 
steadily, except in 1906 when the $250,- 
000 stock dividend was declared. 





Lawyer Got His Answer 


A Kansas City attorney, who has a 
large personal injury practice, speak- 
ing for union labor, was arguing 
that the compensation acts are un- 
just, in that they make no distinc- 
tion between the value of different 
workmen to the industries and to their 
families. “Why,” he asked, “is no dif- 
ference noted between the skilled, care- 
ful, experienced, and safe workman, and 
one who is comparatively inexpe- 
rienced, weaker physically, not so adept 
and congenitally careless? One gets 
just as much for an injury as thg other, 
although it is apparent that one is 
worth more than the other. 

“Why,” was the reply of an insurance 
agent, “do not the unions then recog- 
nize this difference, and allow employ- 
ers to grade the wages accordingly?” 





NEBRASKA MUTUAL RATES 


NOT OFFICIALLY ACTED UPON 





Insurance Commissioner Said to Favor 
Adequate Rate and Dividends if 
Any Are Saved 





Lincoln, Neb., Dec.  %—(Special 
Correspondence).—As a result of the 
passage of the workmen’s compensation 
act in this state, two mutual companies 
are ‘being organized under the com- 
panion law. Both have filed articles of 
incorporation, but neither has discussed 
with the insurance commissioner its 
proposed schedules of rates. Their by- 
laws are yet in a formative state. 

The stock companies doing business 
in the state have supplied their agents 
with manuals of rates and are organiz- 
ing an inspection service. Agents are 
reported in many cases to have been 
told not to stick absolutely to the man- 
ual rates if small reductions will get the 
business. 

Plat Reduction Reported 


It is reported that the mutual com- 
panies will offer rates that are a flat 
reduction of 20 to 25 percent from the 
manual rates. The law permits the 
mutuals to levy assessments to cover 
any deficits that may occur. They may 
also declare dividends of unused premi- 
ums. The rates of the stock companies 
are in no wise under the control of the 
state insurance. commissioner, but the 
mutuals must secure his approval of 
their rates. Whether he will permit 
any reductions from the rates which 
experience has shown to be safe is a 
question. He does not at this time, 
before committees of the two com- 
panies have appeared before him, think 
that he will. His idea is to begin by 
having a perfectly safe rate and then to 
permit revisions after experience has 
shown them justified. 


Auditor Favors Adequate Rates 


Commenting on the situation, the au- 
ditor said that he preferred to have the 
rate high enough for safety and to see 
the companies declare dividends rather 
than to begin too low and force assess- 
ments from the members. Offhand the 
commissioner relies to a considerable 
extent on the schedules of rates of the 
Massachusetts mutual compensation 
companies. He will not permit the two 
mutuals to begin on a different basis 
because he does not want dangerous 
competition to start. 

Both mutuals will have headquarters 
at Omaha. The Employers Mutual 
Liability, of which A. J. Love is presi- 
dent, filed its articles of incorporation 
ten days ago. Its incorporators include 
public service corporation people, 
manufacturers, hotel men and others. 


Manufacturers Mutual 


The Nebraska Manufacturers Casual- 
ty Association is being organized under 
the auspices of the Nebraska Manufac- 
turers Association. It is understood it 
will seek business among manufacturers 
almost exclusively and not among con- 
tractors and others. Its officers and 
directors to serve till the first annual 
meeting are as follows: 

President—J. W. Towle, Omaha Struc- 
tural Steel Works. 

Vice-President—J. W. Steinhart, Otoe 
Food Products ven, Nebraska City. 

Secretary—Frank I. Ringer, Lincoln. 

Board of directors: C. L. Aller, Crete 
Mills; C. D. Marr, Fremont Foundry & 
Manufacturing Company; H. E. Gooch, 
Gooch Milling Company, Lincoln; George 
W. Sumner, Fairmont Creamery Company, 
Omaha; C. B. Towle, Curtis, Towle & 
Paine Manufacturing Company Lincoln; 
J. W. Towle; Charles C. Smith, Smith 
Index Tabs, Exeter; F. S. Knapp, Omaha 
Box Company; J. W. Steinhart; L. A. 
Kinney, Kinney Cigar Company, Hast- 
ings; Frank Hammond, Hamond Manu- 
facturing Company, Fremont; H. G. Kel- 
ley of Alliance, and S. R. McKelvie, Neb- 
raska Farmer Company, Lincoln. 


Action of Globe Indemnity 
The Globe Indemnity is not writing 
any employers liability insurance in Ne- 
braska. If an employer of fewer than 





five employes desires insurance in the 
company it requires that he come under 
the compensation act by positive elec- 
tion and then writes him for workmen’s 
compensation. - Employers of five or 
more persons come under the law auto- 
matically unless they positively elect 
not to come under. 


MAY LEAVE ORGANIZATION 








Journal of Commerce Says National 
Surety May Retire From the 
Surety Association 





According to an article published in 
the Journal of Commerce, evidently in- 
spired, there is a possibility that the 
National Surety will retire from the 
Surety Association of America. “It is 
feared,” says the Journal of Com- 
merce, “that such action is possible in 
view of the fact that officers of the 
National-are reported to be already in 
possession of evidence that another 
company, which recently retired from 
the association, is cutting the Towner 
rates.” So far as reported, only two 
companies have retired from the asso- 
ciation in several months, the most re- 
cent to pull out being the United States 
Fidelity & Gugranty. The Maryland 
Casualty went out earlier. 

The Journal of Commerce says that 
in the event of hostilities, resulting in 
indiscriminate rate-cutting, the New 
York insurance department “would un- 
doubtedly intervene.” In conclusion 
it says: “The whole situation, which is 
now Critical, appears to hinge on ques- 
tion of loyalty to Towner rates of com- 
panies out of the association.” 





MORE HARMONY AT DETROIT 





New Compensation Manual Reduces 
Friction—Changes in Association 
Membership Effected at Meeting 





The first of the newly established 
“regular” meetings of the Casualty Un- 
derwriters Association of Michigan was 
held Friday, with every member repre- 
sented. The improved conditions 
created by the new manual were evi- 
denced in the harmony which prevailed 
at the meeting. 

Homer Warren & Co. were admitted 
to membership as general agents of 
the Ocean, superseding Bennett, Root 
& Dickinson as members of the asso- 
ciation. Secretary E. H. Rhines read 
a letter of resignation from Jacob 
Guthard & Sons, representing the 
Frankfort General, the agency having 
resigned the company, to take effect 
Jan. 1. The letter expressed regret at 
the severance of connections with the 
association and intimated that applica- 
tion for readmission will be made in 
1915 as the representatives of another 
company. 





Dangerous Contract Conditions 

Surety men are calling attention to 
the fact that contract bonds require 
especially careful handling at present, 
on account of the tendency to submit 
unusually low bids, due to the competi- 
tion for work resulting from the slack 
conditions in the construction field. In 
many cases bids which were far under 
 amamaed estimates have been submit- 
ted. 








Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 





Bankers Accident Co. 


Des Moines, Ia. 
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BANQUET WAS BRILLIANT 


—— 


BRIGHT LIGHTS AT DETROIT 





Annual Function of Surety Underwrit- 
ers Association Saturday Night 
Left Nothing to Be Desired 





The annual banquet, Saturday night, 
of the Michigan Surety Underwriters 
Association was, to quote the words 
of an officer, “the finest function of 
the kind I have ever attended in my 
life. Everything, including the menu, 
was just right—exactly right; speakers, 
toastmaster, character of the addresses, 
anecdotes and so on, and the general 
spirit of the occasion supremely right.” 

Alexander H. Sibley, chairman of the 
arrangements committee, brought home 
with him from the west four home 
office men and two department man- 
agers. 

The guests of honor were Richard 
Deming, vice-president of the Ameri- 
can Surety; Leonard Damman, vice- 
president of the National Surety; Wil- 
liam J. Unverzaght, superintendent of 
agencies of the Maryland Casualty; 
Richard H. Thompson of the Maryland 
Casualty, William J. Terrill of the Chi- 
cago office of the London Guarantee 
& Accident, H. S. Frank of the Cleve- 
land office of. the Aetna Accident & 
Liability, E. D. Hallowell, general 
agent of the Aetna at Lansing, and 
former State Treasurer Albert E. 
Sleeper. 


Monaghan’s Fine Work 


Charles N. McNaughton, president of 
the association, presided and George 
F. Monaghan, counsel for several of 
the surety companies operating in 
Michigan and one of Detroit’s brightest 
legal lights, was toastmaster. Mr. 
Monaghan was the right man in the 
right place. His anecdotes and stories 
were to the point and his repartee de- 
lightful. In fact, his handling of his 
duties was one of the features of the 
evening. About fifty men were pres- 
ent. 

W. H. McBryan, manager of the 
United States Fidelity & Guaranty, was 
responsible for the piece de resistance 
of the menu. He has a friend in the 
northernmost parts of Canada, who 
heard of the coming banquet and went 
out and knocked over a bull moose 
and sent it down. The chef of the 
Pontchartrain prepared it for the table 
most deliciously. Mr. McBryan ex- 
plained that it was not the Bull Moose 
that was killed at the polls on Nov. 3. 


Leonard Damman’s Speech 


Leonard Damman spoke upon the 
advantages of strict square dealing in 
the surety business, both between the 
companies themselves and between the 
companies and the public. He held 
that the quoting of an inadequate rate, 
simply for the sake of landing some 
business, was not only unfair to other 
companies but to the public. The 
public is beginning to develop an opin- 
ion that if a company will not be 
strictly upright in the matter of equal 
rates to all, it will not be strictly up- 
right in making its settlements of 
losses. Mr. Damman also spoke of the 
necessity of agents using care in sub- 
mitting detailed information regarding 
a party when sending in a risk. 


Other Speakers 


Mr. Deming talked on the general 
Situation in the surety business, his 
address containing much information 
of interest to the agents. 

William J. Unverzaght paid a par- 
ticular and rhuch appreciated compli- 
ment to the Michigan association, and 
discussed its relation with the Surety 
Association of America. 

The principal Detroit speakers were 
W. H. McBryan, Alexander H. Sibley 
of the Hartford Accident & Indemnity, 
and Judge Harry Lockwood, counsel 
for the Equitable and other surety 
companies. He talked on legal view- 


points, while Mr. McBryan discussed 
local happenings. 

H. -‘S. Frank’s contribution to the 
brightness of the evening was several 
songs, and he was just as fine in his 
specialty as the others were in theirs. 








News of LIVE 
STOCK Insurance 


Local agents will find much less com- 
petition from London Lloyds in han- 
dling large live stock lines since the 
companies have gotten together and 
arranged mutual reimsurance facilities 
through their bureau. A line of $10,- 
000 or higher can be taken on a val- 
uable animal and the gross line rein- 
sured just as in fire insurance. This 
will help out the agents. The com- 
panies in getting together have gone 
a long way in increasing their service 
and helping agents. Agents will find 
it desirable to educate live stock 
owners to insure in regularly licensed 
companies and not secure indemnity in 
an unincorporated institution like Lon- 
don Lloyds, which only has corre- 
spondents on this side. All the claims 
are paid from London. A claimant 
should see the desirability of having 
his line in a company that can be 
reached. The agent is at hand to look 
after his interests and render him 
service. 

Live stock owners will find it to their 
distinct advantage to deal with an 
agent who resides in their county or at 
least in their section of the state, and 
not some transient who is not vouched 
for. Special men who travel for the 
companies carry credentials from home 
offices, but others should be viewed 
with suspicion. The home office offi- 
cials are expert men who are able to 
give valuable information. Local 
agents can gather much of value from 
them. 

Live stock companies pay 25 per- 
cent commission, and it is a fine line 
to write. Many agents can solicit it 
along with their fire insurance work. 











CLOSES SUCCESSFUL MEETING 


The National Association of Live Stock 
Insurance Companies closed its first an- 
nual meeting in Chicago on Thursday last, 
with a session that was entirely executive. 
Reinsurance arrangements among. the 
companies of the association that will 
enable them to write large lines on fancy 
stock were completed in detail. 


WILL WRITE REINSURANCE 


Among the lines of insurance that the 
American Excess Casualty of New York 
expects to write is live stock insurance. 
As this company is to have $1,000,000 
capital and an equal amount of surplus, 
it will be in a position to help out the 
direct writing live stock insurance com- 
panies materially in carrying large lines. 
The incorporators are now making legal 
publication of their intention to incor- 
— The company will do reinsurance 
only. 


STIRS UP THE OWNEES 


Since the outbreak of this foot and 
mouth disease we have received applica- 
tions from many agents, a large percent 
from those who are not regular producers, 
indicating that the breeders of cattle are 
getting a bit scared and are hunting up 
our agents. In but a few instances have 
we refused to write the business as we 
feel that it is but one of the many hazards 
We assume and that we should give pro- 
tection to the owners when they most 
need it. However, we are writing cattle 
business along conservative lines and tak- 
ing. only first-class risks and from thor- 
oughly reliable owners.—Indiana and Ohio 
Live Stock Bulletin. 


PUBLISHES STALLION REGISTER 


The Indiana & Ohio Live Stock has pub- 
lished a stallion register which it is fur- 
nishing to its agents for use in soliciting 
business. The only requirement the com- 
pany lays down is that the agent present 
the book personally to owners of stallions. 


NEW LIVE STOCK COMPANY 


The Eastern Live Stock of Paterson, N. 
J., has been incorporated under the laws 
of that state. It has a capital of $600,000, 
one-third common and two-thirds pre- 
ferred. Business will be begun when 
$100,000 has been paid in. The incorpor- 
ators are: Adolph Levy, vk Gordon 
Miller, True P. Pierce, E. W. Broome and 





E. V. Woollard of New York city, Arthur 
B. Rosengrist of Arlington, N. J., James 
Anderson of Rutherford, N. J., Roger B. 
Farquhar of Red Bank, N. J., T.. R. D. 
Renwick, Riveredge, N. J., and "Charles F. 
Lynch of Paterson. 


PLANS ADVERTISING CAMPAIGN 


The National Live Stock of Indiana is 
going to engineer a novel advertising 
campaign in 1915, the details of which its 
officers are just completing. It will cost 
about $50,000, it is estimated. It has been 
tried in restricted territory and has been 
found highly successful. It will now be 
made national in its scope. 


SURETY IS HELD NOT LIABLE 








Federal Court in Texas Holds That 
Contract Which Binds Only 
One Party Is Void 





The Equitable Surety has been re- 
lieved of liability under its $190,000 bond 
for the Underground Construction Com- 
pany in connection with the construc- 
tion of the big reservoir for the city 
of Forth Worth. Judge Meek of the 
federal court held that the contract 
between the city and the contractor 
was void for lack of mutuality, in that 
the terms of the contract compelled the 
company to carry it through to a con- 
clusion, while the city could abrogate 
it at any time under certain conditions. 
The decision in the Killifer baseball 
contract suit was cited as a precedent. 

The city had brought suit against the 
construction company and its surety 
in the federal court for alleged viola- 
tion of the terms of the contract, but 
the court held that there could be no 
recovery on the penalty sections of the 
contract and that the surety company 
could not be held on a contract which 
was itself void. 

Attorneys for the city are still mak- 
ing a strenuous effort to get the court 
to reverse its judgment. The case is 
of importance to all companies which 
have been bonded in connection with 
municipal contracts in Forth Worth, 
as practically all of the city’s contracts 
have been of the same general charac- 
ter as the one in question. 





After Official Business 


Surety companies are preparing to 
get some of the business available in 
Austin when the administration 
changes. next January. Scores of offi- 
cials, clerks, etc., will have to execute 
bonds. All heads of departments give 
a $10,000 bond and some in a larger 
amount. Clerks handling money give 
large bonds: Some Austin banks sign 
personal bonds gratis in order to get 
the banking business of the department, 
institution or cashier. 








WOULD REQUIRE BONDS 


WANT NEW LAW IN MICHIGAN 





Favor Act to Compel Giving Surety 
on All but Small Contracts— 
Weed Out the Irresponsible 





The Michigan Surety Underwriters 
Association has named a committee to 
act in conjunction with a committee of 
the Builders & Traders Exchange, in 
an attempt to have a law passed by the 
incoming legislature making it com- 
pulsory for contractors to give a surety 
bond on all jobs of more than $2,000. 

The public, the surety companies and 
the legitimate contractors, it is claimed, 
all would be benefited by such a law. 
It would eliminate the class of would- 
be contractors who set themselves up 
as such with no other capital than a 
hammer and saw, get credit from the 
supply dealers for material and then 
fail, leaving the innocent purchaser of 
the. building to suffer. 


Poor Lien Law 


Michigan’s lien law is a jug-handled 
affair put through some old legislature 
at the behest of lumber dealers and 
others, holding the party for whom a 
contractor erects a building responsible 
for all materials supplied for the build- 
ing, even if he already has paid the con- 
tractor full price on the contract. This 
enables contractors to get unlimited 
credit, whether or not they are respon- 
sible. The proposed bonding law 
would put an end to such losses by un- 
suspecting real estate owners. 

The Michigan Builders & Traders 
Exchange appointed a committee at its 
recent state meeting in Kalamazoo to 
work for such a law, and the Michigan 
Surety Underwriters Association imme- 
diately afterwards took action to co- 
operate. 


Other Association Activities 


The surety association committee 
also is devising ways and means to pro- 
duce a uniform bond that will meet 
the approval of the Builders & Traders 
Exchange and the surety companies 
and also furnish the kind of protection 
that owners desire. The committee is 
composed of William J. Fisher, South- 
ern Surety, chairman; A. M. Creed, 
Equitable Surety, and W. S. Mullen, 
Globe Indemnity. 

The surety association will hold its 
annual meeting for the election of offi- 
cers on Tuesday, Jan. 5. The present 
administration has held office two 
years, having been reelected a year ago. 
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REPORTER WAS STUFFED 


ee 


ARTICLE ABUSES MR. HUBBARD 





Attempt Made to Becloud Interinsur- 
ance Controversy by Throwing 
Mud at Complainant in Case 





Not only turkeys and small boys, but 
a reporter of the “Chicago Tribune” got 
stuffed about Thanksgiving. It was 
really a shame, the things some inter- 
ested party got that reporter to publish 
in “The world’s greatest newspaper.” 
As many people know, B. V. Hubbard 
of Chicago filed a petition with the IIli- 
nois insurance department a while ago, 
asking for the revocation of the licenses 
of the casualty interinsurance exchanges 
operating in the state. The reporter 
or his informant in a most matter of 
fact way mentions Hubbard as acting 
“on the part of the stock insurance com- 
panies.” 

Deals in Personalities 


That is apparently what the interin- 
surers would like to have Superintend- 
ent Potts of Illinois believe. Appar- 
ently they would rather fight the case 
on personalities and motives than on 
the constitutional and legal points 
raised by Mr. Hubbard. 

The Tribune article says, “Hubbard 
appeared but refused to take the stand 
and testify in support of his petition 
and left the room before the hearing 
of the case had fairly started.” Accord- 
ing to Mr. Hubbard’s statement he re- 
fused to go on under oath and let At- 
torney L. A. Stebbins question him 
about matters that had nothing to do 
with the question at issue. He says 
that after Superintendent Potts had de- 
clared the hearing adjourned he left, but 
the attorneys of the interinsurers re- 
mained and kept on talking. 


More Personalities 


After making the bald assertion that 
Hubbard acted “on the part of the stock 
insurance companies,” which is not 
proved, the same article further along 
states that “Hubbard has been active 
in several suits against insurance com- 
panies recently,” and adds that Attor- 
ney Stebbins charged that he had been 
refused a position in most instances be- 
fore he started suit. Whether this con- 
stitutes a charge of blackmailing is 
something for the courts to decide, but 
not even a learned court could see what 
bearing this has on the constitutionality 
of the law under which casualty inter- 
insurers are licensed in Illinois. 


To Protect Manufacturers 


There is one piece of real information 
in the “Tribune” article, that is to the 
effect that the interinsurers got the law 
passed to permit them to be licensed 
‘to prevent unscrupulous organizers 
from starting cooperative schemes for 
defrauding the manufacturers.” Happy 
manufacturers, who have such valiant 
defenders! Think what might have hap- 
pened to them if these attorneys-in-fact 
with a rake-off of 25 percent or there- 
abouts on all the premiums they pay 
had not protected them from unscrupu- 
lous organizers. 


Trial by Newspaper 


It is not in keeping with the usual 


policy of the “Tribune” to allow itself 
to be “worked.” Presumably through 
inadvertence, it permitted the use of its 
columns to malign a citizen of Illinois 
who exercised a citizen’s right to appeal 





to a public official of the state to do 
what the petitioner claims is that offi- 
cial’s duty, and laid before him in 
printed form the reasons for his belief. 
No facts have been presented to prove 
that Mr. Hubbard acted as the tool of 
the casualty companies in this transac- 
tion. One of the most prominent cas- 
ualty men in Chicago says that the cas- 
ualty people have had no business rela- 
tions with Mr. Hubbard further than 
that a few of them purchased copies of 
his book, “Casualty Interinsurance Ex- 
changes.” The issues between Mr. Hub- 
bard and the interinsurers are purely 
legal and constitutional. Abuse of 
either party does not alter those issues 
in the least. The superintendent of 
insurance, or possibly the courts at last, 
will settle the questions involved, and 
the judgment of the readers of the 
“Tribune” will not be asked on the 
merits of the case nor of the parties 
to it. 





ACCIDENT BUREAU ORGANIZED 





Only Statistical Work Will Be Done 
at First to Ascertain Cost of 
Policy Clauses 





New York, Dec. 9—(Special)—The 
Bureau of Personal Health & Accident 
Underwriters was given birth at the 
Hotel Astor on Tuesday when repre- 
sentatives of seventeen of the largest 
companies writing this class of busi- 
ness met and adopted a constitution 
and by-laws for such an organization 
along lines marked out by the commit- 
tee appointed for this purpose at the 
casualty meeting at White Sulphur 
Springs in the fall. 

It is not the intention of the bureau 
to immediately start reform measures 
as to policies, but rather to enter into 
statistical study of experience tables 
with a view of ascertaining the exact 
cost of each provision of accident and 
health policies. When these costs have 
once been determined the policy forms 
actually demanded by the public will 
be decided upon and a certain percent- 
age of total premium charged for each 
provision and each frill, according to 
its cost. 

Walter C. Faxon of the Aetna Life 
will be elected chairman of the govern- 
ing committee of nine members which 
has the work of the organization in 
charge and F. Robertson Jones of the 
Workmen’s Compensation Bureau will 
be secretary-treasurer. Each company 
holding membership will turn in its 
experience tables to the bureau. The 
annual dues will be $25, and while the 
majority of companies have already 
affiliated, efforts will be made to in- 
clude the rest. Several companies that 
were not represented at the organiza- 
tion meeting sent assurances of co- 
operation and support. The second 
annual meeting will be held next De- 
vember. 





Takes Over Company 


The Southern Mutual Aid Associa- 
tion of Birmingham, Ala., of which C. 
P. Orr is president, has acquired a 
controlling interest in and taken over 
the business of the Casualty Insurance 
Company of the South, located at 
Vicksburg, Miss. 

The company will continue to do a 
health and accident insurance business 
on the weekly and monthly payment 
plans, and with few exceptions the old 
organization will be retained. In ad- 
dition. H. Sheffield, vice-president of 
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the Southern Mutual Aid, will serve 
in that capacity with the Casualty In- 
surance Company, while W. R. Lathrop, 
secretary and treasurer of the Southern 
Mutual Aid, will be the auditor and as- 
sistant treasurer of the Casualty In- 
surance Company. 


GILBERT GIVEN GOLD TABLET 








Casualty Men of Chicago Present For- 
mer President of Their Associa- 
tion a Token of Esteem 





George A. Gilbert, resident manager 
of the Employers Liability at Chicago, 
was presented with a gold tablet by his 
business friends and competitors at~a 
luncheon at the Hotel LaSalle_ last 
Thursday. After his election as presi- 
dent of the National Association - of 
Casualty & Surety Agents, Mr. Gilbert 
resigned as president of the Casualty 
Underwriters Association of Chicago. 
In accepting his resignation the Chica- 
cago association adopted suitable reso- 
lutions. These were inscribed on a 
gold tablet eight by ten inches and the 
facsimile of the signatures of thirty- 
one members of the association were 
also engraved on it. The plate was ap- 
propriately mounted, and on Thursday 
Charles H. Eldredge, manager of the 
United States Casualty, presented it to 
Mr. Gilbert with his assembled friends 
enjoying the occasion with him. 


GO AFTER OPPONENT OF LAW 








Union Men in Nebraska Seek to Oust 
Official Who Worked for Defeat 
of Compensation 





Former State Labor Commissioner 
Louis V. Guye of Omaha, who spent 
his days and nights working against 
the passage of the Nebraska compen- 
sation law, has been charged by the 
executive board of the State Federa- 
tion of Labor with being untrue to his 
trust, and placed on trial before it. 
Three distinct attempts were made to 
excommunicate him from all further 
official connection with the federation, 
and each attempt resulted in a tie vote. 

The immediate occasion for the trial 
of Guye was that he is a member of the 
legislative committee of the Federation 
of Labor, and as such is alleged to 
have taken an oath to work for the 
passage of all legislation approved by 
the federation. It approved the com- 
pensation law and instructed its legis- 
lative committee to work for it. 

Checks paid for advertisements op- 
posing the bill bore the signature of 
Louis» V. Guye. The executive board 
in its trial of Guye charged him with 
being the tool of the personal injury 
lawyers who were seeking to defeat 
the measure. 





New York Glass Situation 


Superintendent Hasbrouck of New 
York has called a meeting of the re- 
sponsible heads of the plate glass de- 
partments of the companies writing 
that line in New York city for Dec. 14. 
Then the situation will be gone over. 
Meanwhile the department is investi- 





gating the rate cutting and payment of 
excess commissions that is being re- 
ported. The superintendent has just 
called on companies for information as 
to commissions paid, number of agents 
in New York, whether contracts with 
brokers are subject to cancellation by 
the company, etc. 





TO HAVE UNIFORM CONTRACTS 





Architects and Building Contractors 
Agree to Reform of Great Interest 
to Surety Companies 





Surety men have been advised that 
the American Institute of- Architects, 
which had its annual meeting in Wash- 
ington recently, adopted the uniform 
contract and specifications forms which 
were approved recently by a joint com- 
mittee of the institute and the National 
Association of Builders’ Exchanges. The 
adoption of uniformity in this respect, 
which has been approved by the surety 
companies, was set on foot at the annual 
meeting of the association of builders’ 
exchanges in Louisville last year, after 
the local exchange and the Kentucky 
Surety Underwriters’ Association had 
agitated the matter. It is pointed out 
that up to the present contracts and 
specifications have been drawn without 
regard to uniformity, and have also 
been subject to the interpretation of the 
architect or engineer only, with the re- 
sult that the interests of-the contractor 
have not been protected. For this rea- 
son the surety interests have been anx- 
ious to have the project for the elimina- 
tion of this weakness succeed. 





Bonds Construction Foreman 


The Louisville Water Company has 
recently added foremen of construction 
crews to the list of employes who are 
placed under bond. The action is the 
result of an investigation which satis- 
fied the company that at least one fore- 
man had been defrauding it. The fore- 
men handle material and have oppor- 
tunities to misappropriate it. In addi- 
tion to adopting an effective method of 
inspection of work, which had never 
been provided for before, the company 
has put each of its foremen under bond 
for $5,000. The companies which got 
this business were the American Surety, 
Maryland Casualty and National Surety. - 





Prospects Are Improving 


Building operations have slumped in 
Kansas City since the war started, al- 
though a good deal of small work is 
going on. The trouble has been that 
much big work “in the air” has failed 
to materialize, and building supply men 
as well as surety men have been dis- 
appointed. Several projects are now 
being financed, however, and contracts 
probably will be let soon. 





WOODWARD ACCIDENT VICTIM 


Hedley R. Woodward, vice-president of 
the Fidelity & Casualty, who has been 
seriously ill for some weeks past, is re- 
ported to be somewhat better. It is 
feared he will be still unable to resume 
his duties for several weeks, longer, how- 
ever. Mr. Woodward met with an acci- 
dent, breaking several ribs and causing 
—- injuries and a nervous break- 

own. 





EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass. 
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The Most Advanced and Practical Personal Accident and Sickness Policies. 
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GENERAL ACENTS 


THOS. E. HANLON, Gen. Ohio, East. 
‘ tats and Ky., Talbott 


.E e, Chicago; CHAS. H. GARRISON, 

Mich., Majestic Bldg., Detroit; LOYAL DURAND, Winconsin, Mitchell Bidg., Milwau- 
kee; F.D. HIRSC re Ge) 

OS. & CO., Commerce Bldg., Kansas City, M 


Ky., W. Va., Tenn., 518 Walnut St., Cin- 
Block, Indianapolis; GEO-A. GILBERT, 
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NEWS OF COMPENSATION 


MAY CHANGE ILLINOIS LAW 


Amendments to Various Acts Now 
Being Proposed—Many Different 
Features Would Be Affected 


According to published reports, Gov- 
ernor Dunne of Illinois will probably 
recommend to the coming legislature 
amendments to the Illinois compen- 
sation law, either along the lines of the 
Ohio law, which provides for a state 
monopoly of insurance, or for state 
control of insurance company rates. 

Meanwhile a committee of employers 
and employes is considering changes in 
the law. This committee consists of 
three labor union representatives, one 
mine operator and two members of the 
Illinois Manufacturers Association, 
with Samuel A. Harper, the attorney 
who drafted the first Illinois act, as 
chairman. The labor members are un- 
derstood all to be in favor of a state 
monopoly of insurance. The mine 
operators usually are opposed to the 
stock companies because of the high 
rate on coal mines. Thus a majority 
of this committee appears to consist 
of men not friendly to the present man- 
ner of insuring compensation under the 
Illinois law. The committee, however, 
is not considering the insurance fea- 
ture only, but is also giving attention 
to others. 


LABOR ASKS AMENDMENTS 


Seven distinct amendments to the new 
Nebraska compensation law are to be 
asked by the Nebraska State Federation 
of Labor, according to decision of the 
executive committee. 

Following are the amendments desired: 
An unpaid commission or industrial board 
like that in New York to consider claims 
and make awards; increase of benefit from 
50 per cent to 66% of the employe’s wage; 
raise of maximum compensation limit 
from $10 to $12; the bringing of employ- 
ers of only one man under the provisions 
of the law; payment to the state for death 
of an employe who has no heirs; stipula- 
tion of specific benefits for specific in- 
juries. 


BOARD SATISFACTORY 


Governor Ferris of Michigan, who an- 
nounced that he would’ investigate 
charges made against the industrial acci- 
dent board, has done so and has found 
nothing requiring any action on his part. 
Richard L. Drake, former secretary of the 
board, and Ora E. Reaves, a former mem- 
ber, charged that members of the board 
were devoting too little time to their offi- 
cial duties and too much to their own 
private affairs. After a conference with 
members of the board last week Governor 
Ferris said: 

“There is no scandal in the state in- 
dustrial accident board, and I found noth- 
ing a governor need to have gone there 
for. This ends my investigation. The 
work of the board is satisfactory and of 
a high grade. My investigation, if you 
would term it that, was profitable. I 
talked with the members along lines of co- 
operation, and if there has ever been any 
dissatisfaction along that line, which I 
fail to find, I am sure they will here- 
after work in perfect accord.” 


CONTROVERSY IN OKLAHOMA 


While interested parties are jockeying 
for a start in the movement to secure the 
passage of a workman’s compensation act 
at the coming session of the Oklahoma 
legislature, the preliminary campaign is 
being livened by a controversy between 
officials of the Oklahoma State Federation 
of Labor and Paul B. Smith of Oklahoma 
City, secretary of the Oklahoma State 
Manufacturers Association. That Smith 
“has been attempting to mislead and mis- 
inform employers of Oklahoma regarding 
the compensation law desired by labor’ 
is the text of the labor léaders’ allega- 
tions, in reply to which Mr. Smith says 





that the labor leaders are raising a fog 
and obscuring the issue. 


Mr. Smith’s Statement 


“I am quoted as saying that the Okla- 
hamo State Manufacturers’ Association 
was instrumental in defeating workmen’s 
compensation in the last legislature,” con- 
tinues Mr. Smith. “We did succeed in 
preventing the enactment of a compulsory 
state insurance life pension law which it 
was proposed should be administered and 
controlled by the state labor department— 
a law which we believed would be ruinous 
to Oklahoma industry. We still believe 
it. And the labor leaders still ask for 
the same law—at least President S. Fen- 
ton of the Federation told me so a short 
time ago in discussing the matter in my 
office. It was the labor leaders themselves 
who prevented the enactment of a com- 
pensation law which provided better com- 
pensation of the injured than the law they 
proposed. But it did not provide for ad- 
ministration by the state labor depart- 
ment. It was an insurance law and not 
a pension law, and we asked that its ad- 
ministration be placed with the state in- 
surance department.” 

Until after the legislative session, the 
employers will issue through Mr. Smith’s 
office, the “Oklahoma Workmen’s Compen- 
sation Journal,” of limited circulation, 
principally for legislators, officials and 
the press, as well, of course, as the em- 
ployers. 


ADMITS LAW IS WEAK 


In an address on the Kentucky work- 
men’s compensation law before the Ken- 
tucky Mining Institute in Louisville De- 
cember 5, Kenneth U. Meguire, of the 
Harlan Coal Mining Company, who was 
among the coal operators chiefly responsi- 
ble for the enactment of the measure, ad- 
mitted that it has many weaknesses. He 
said that the rates are deceptively low, 
and are sure to rise. He also pointed 
out that owing to ambiguity in the law. 
occupational diseases may have to be paid 
for, opening the way for abuse. He de- 
scribed the danger involved in allowing. 
money for medical services, and said that 
collusion between employers and em- 
ployes, to obtain from the state fund in 
trivial cases the maximum sum, may not 
always be avoided. 


TO CHANGE WASHINGTON LAW 


Seattle, Dec. 7—(Special)—There is 
every indication that the coming Wash- 
ington legislature will take decided ac- 
tion regarding the present workmen’s com- 
pensation act and will make some decided 
changes, possibly repealing the act. Em- 
ployers throughout the state are complain- 
ing on account of the constantly increas- 
ing assessments and are urging the en- 
actment of the measure which will permit 
them to insure the compensation risks with 
properly accredited liability companies, 
which are better equipped to take care of 
the business. The labor organizations 
are very much disgruntled because of the 
small indemnities paid to injured em- 
Ployes and because no provision is made 
for medical aid. 


Not a Success 


The industrial accident commission has, 
through a widespread plan of publicity, 
prevailed upon the tax payers to believe 
that the plan was a success. As a matter 
of fact injured employes are receiving 
less compensation in Washington than in 
several other compensation states where 
insurance is carried with the casualty 
companies. Another feature which has 
caused much dissatisfaction is the con- 
tention that the industrial accident com- 
mission has frequently been influenced 
by politics in its awards. In the mean- 
while Governor Lister has named a com- 
mission to draft a medical aid amendment 
provision for the consideration of the 
legislature which will take the place of 
the one which was so decisively defeated 
in the November election. 


The Ohio Manufacturers’ Assocation, in 
annual session at Columbus, opposed any 
vital change in the present workman’s 
compensation act until it has had a fur- 
ther try-out; urged the necessity of hav- 
ing comfortable and healthful surround- 
ings for working men and women and ad- 
vocated the physical examination of em- 
ployes—the latter on the ground that it 
would result in the selection of work 
most suitable to the worker, and at the 
same time militate against the spread of 
disease. 

Thomas Shart, aged 30, an employe of 
the Buckeye Steel Castings Company of 
Columbus, Ohio, has filed suit against the 
Ohio industrial commission for $22,000 
damages. He claims to have lost the sight 
of both eyes as a result of heat from the 
furnaces. The commission held that the 
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man’s sight was not lost through his 
employment. 


MINNESOTA DECISION 


The supreme court of Minnesota has 
held that under the workmen’s compensa- 
tion act an employe is held to have ac- 
cepted the provisions of the act unless 
he specifically elects not to accept. The 
ruling was on an nee by Jack Harris, 
Duluth, from a decision of the St. Louis 
county court which held that Harris was 
not entitled to bring action under the 
common law for injuries received while 
employed by the Hobart Iron Company, 
Oct. 15, 1913, because he was subject to 
the provisions of the compensation act. 


COMPENSATION NOTES 


On Dec. 18 the Casualty & Surety Un- 
derwriters Association of Oklahoma and 
the Oklahoma Association of Insurance 
Agents will meet in Oklahoma city. They 
will give special consideration to the 
workmen’s compensation legislation which 
is expected to come before the legislature 
in January. 

Attorney-General Grant G. Martin of 
Nebraska has given Insurance Commis- 
sioner L. G. Brian an opinion holding that 
in the event of the insolvency of any lia- 
bility company to pay compensation 
for injuries, the employer is legally liable, 
and if an employer is insolvent the insur- 
ing liability company must pay the com- 
pensation. 

Claiming that the Maryland workmen’s 
compensation law is unconstitutional be- 
cause it eliminates certain classes of per- 
sons from its operation, a move has been 
started in Baltimore to make a test case 
and have it passed upon by the court. 

Lieutenant-Governor Harding of Iowa, 
who recently has been conferring with 
state senators on committee appointments, 
says that it is inevitable that one of the 
first subjects to be brought before the 
coming session will be changes in the 
workmen’s compensation law. It is ex- 
pected that Senator Clarkson will offer 
the first bill on this subject and that it 
will be along lines of a state monopoly 
of compensation insurance. 

The Connecticut Federation of Labor, 
together with the various central bodies, 
will make a determined effort during the 
next legislature to secure important 
amendments to the workmen’s compensa- 
tion law. Effort will be particularly made 
to secure the establishment of a state in- 
surance fund. Various other amendments 
will be sought which would change the 
law considerably. 





Must Use State Fund 


Companies writing workmen’s com- 
pensation in Michigan have run against 
a new law to which their attention had 
not been called as it was published in 
the “Public Acts,” but not in the insur- 
ance laws. This law (Act No. 388 of 
1913) provides that state institutions 
and departments shall insure their fire 
risks in the “state insurance fund” and 
their compensation in the “accident 
fund,” which is the “fourth option” open 
to private employers. Some of the state 
institutions were carrying compensa- 
tion insurance in stock companies and 
at expiration have notified agents that 
they cannot renew. 





Guthards Take Continental 


Jacob Guthard & Sons Company of 
Detroit have been appointed general 
agents of the Continental Casualty for 
compensation and liability business for 
Detroit and vicinity, effective Jan. 1. 
The agency has resigned the Frankfort 
General. A man connected with the 
office stated the occasion for the change 
was a feeling in Detroit against Euro- 
pean companies on account of the war 
situation, causing patrons of the agency 
to demand policies in American compa- 
nies. 





OCTOBER EMBEZZLEMENTS 


Press notices and dispatches as col- 
lated by the bonding department of the 
Fidelity & Casualty, indicate for the 
month of October, 1914, the following de- 
falcations: 








Beneficial associations......... $ 64,633.00 
Banks and trust companies.... 182,250.00 
Public ServiCe......cccccscssese 413,177.00 
General business.............+. 115,940.11 
Insurance companies.......... 212.19 
COGS THUGS 6c ciccccvcccvccves 2,091.50 
Transportation companies..... 127,883.65 
Miscellaneous .......+essee008 25,147.25 

TEL” B46 np akh-o.nss ob aae sh $931,334.70 
CHICAGO ST. LOUIS 

KANSAS CITY, MO. 





NOTHING TO DO BUT PAY 


IOWA JUDGE HAS SO RULED 





Employer Who Rejects Compensation 
Law Cannot Defend Suit for 
Damages by Employe 


Judge John F. Talbott in the district 
court of Jasper county, lowa, recently 
gave a decision under the workmen’s 
compensation law, which would leave 
the employer who elects not to come 
under the law nothing to do but pay 
the damages decided upon by the jury, 
in the event that he is sued by an em- 
ploye because of personal injuries. He 
ruled that the only question to be sub- 
mitted to the jury was that of the 
amount of damages which the plaintiff 
would be entitled to recover. 


Provisions of the Law 


The Iowa act provides that the em- 
ployer who elects not to come under it 
not only loses his main defenses but, if 
he is sued for damages for injuries to 
an employe, “it shall be presumed that 
the injury to the employe was the di- 
rect result and growing out of the 
negligence of the employer; and that 
such negligence was the proximate 
cause of the injury; and in such cases 
the burden of proof shall rest upon 
the employer to rebut the presumption 
of negligence.” 

It is apparently under this provision 
that the court gave its ruling, which 
seems to deprive the employer of the 
privilege of rebutting the presumption 
of negligence. It goes further than the 
attorney-general’s office ever has gone 
in its interpretations of the compen- 
sation law. 

The defendant has served notice of 
appeal to the supreme court of Iowa. 
Both sides have their printed arguments 
on file, the case has been set forward 
and will be argued on Dec. 16. 


Contentions of Plaintiff 


The plaintiff, George Hunter, a miner, 
was injured by the falling of slate which 
formed part of the roof of the mine of 
the Colfax Consolidated Mining Company, 
where he was employed. The coal com- 
pany had rejected the compensation law, 
but not in the exact form provided by the 
law. The plaintiff contended that the re- 
jection was substantially as required by 
the law and that therefore the defendant 
had no defenses under section 1 of the 
compensation act and that the defendant 
was not entitled to present his case to a 
jury except for the purpose of determin- 
ing the amount of the damage sustained. 


Constitutionality Attacked 


The defendant coal company in the trial 
court attacked the constitutionality of the 
compensation law on the grounds that it 
violates the “due process” clause, that it 
deprives the defendant of trial by jury and 
that it abridges the right of contract. 

Should Judge Talbott’s ruling be af- 
firmed it will place Iowa coal operators 
in a bad plight. They claim that they 
cannot pay the rates of the stock casualty 
companies for compensation insurance, 
and there are not enough of them to com- 
ply with the Iowa law for organizing a 
mutual, Hence they have generally elect- 
ed to remain outside of the law. 


IOWA COAL MEN MEET 


Iowa coal operators met in Des Moines 
Tuesday. ouay demand changes in the 
compensation law which they say will 
make it possible for them to accept the 
benefits of the act at rates which are not 
prohibitive. 

State Senator Clarkson appeared before 
the operators at their invitation to ex- 
plain the changes which he proposes to 
ask the legislature to make in the law. 
He declared that he favors a scheme of 
“cooperative employers’ liability insurance 
under state supervision.” He declared 
that he and Industrial Commissioner Garst 
are working together on the measure and 
that it pes peese to “ease the burden of 
the employer and at the same time result 
in real benefit to the employe.” He made 
frequent references to the “exorbitant” 
rates charged operators, the impossibility 
of their forming mutual concerns and de- 
clared that there is no competition what- 
ever in the making of compensation rates. 
He declared that the claim of politics 
under state control is a straw man be- 
cause of the large measure of power 
which the employer will have under the 
Clarkson-Garst scheme. 

He asked the operators to stand by him 
and promised that if they do, the newl 


formed Insurance Federation of Iowa wi 
“see the fight of its life.” 
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MUTUAL CASUALTY RALLY 


FEDERATION HAS A MEETING 





Agrees With Insurance Commissioners 
Committee as to Context of Legis- 
lative Act for Recommendation 





(FROM A STAPF CORRESPONDENT) 

New York, Dec. 9.—Satisfactory in 
every way was the third annual meet- 
ing of the Employers Mutual Casualty 
Federation held Monday and Tuesday 
here and attended by representatives 
of twenty-five mutual casualty com- 
panies of a total membership of thirty- 
three. 

This substitution of the round table 
plan of program for formal papers 
brought out excellent discussions on 
reinsurance, actuarial and_ statistical 
problems, merit rating and federal and 
state legislation, but the principal work 
of the convention was given over to a 
discussion of the uniform bill for the 
organization and management of mu- 
tual casualty companies. 


Taken Up in Joint Session 


This proposed bill, as approved by 
the Federation and by the National As- 
sociation of Mutual Insurance Com- 
panies at Columbus; Ohio, Sept. 22-24, 
was taken up in joint session with the 
committee on laws and examination of 
the Insurance Commissioners Conven- 
tion and after a few minor changes in 
wording, the commissioners committee 
gave its approval to the bill and an- 
nounced itself ready to present it to the 
general session on Thursday. At the 
same time it adopted the proposed uni- 
form bill applicable to mutual casualty 
insurance companies, this being con- 
structed along similar lines with few 
exceptions. 


Companies Can Expand 


For the past two years the Casualty 
Federation has been working with the 
insurance commissioners committee on 
this measure which, as finally drafted 
by them, provides for the formation of 
mutual casualty companies in states 
where there is at present no provision 
for their entrance and provides for uni- 
formity in their nature wherever en- 
tered. Most important of all, it enables 
a mutual to broaden out by expansion 
in other states and thus bring inter- 
competition. 


Officers Are Elected 


J. C. Adderly, Chicago, secretary, 
Ben Franklin Mutual and Millers Mu- 
tual, was reelected president for the en- 
suing year. The other officers as 
chosen are: Vice-president, Chas. E. 
Hodges, New York, American Com- 
pensation Mutual, and Elmer H. 
Dearth, Detroit, Michigan Workmens 
Compensation Mutual; secretary-treas- 
urer, Victor A. Trundy, Chicago, 
American Mutual Liability. The next 
annual meeting will probably be held 
in Chicago. 





SETTLEMENT SET ASIDE 


“Ordinarily a person who receives and 
signs a written instrument is presumed to 
know and agree to its contents and mere 
negligence on his part will not relieve him 
of responsibility. But one who knows that 
the person with whom he is dealing will 
probably be careless in examining papers 
presented for signature and purposely at- 
tempts to induce such carelessness and 
so obtains signatures to papers which 
would not be signed if understood, will 
not be allowed to urge the carelessness 
of such party who signs the papers, with- 
out knowing the contents thereof.” 

So spoke the Nebraska supreme court 
in deciding the case of Lucy E. Williams 
against the Western Travelers Accident. 
Her signature to a check for $100 in satis- 
faction of a $5,000 policy which was not 
paid in full owing to failure to give noti- 
fication of death on time, was set aside. 





TO DISCUSS COMPENSATION 


Two days of the convention of the 
American Association of Labor Legisla- 
tion, to be held in Philadelphia in con- 
nection with the second National Confer- 
ence on Unemployment, Dec. 28-29, will 
be given over to a consideration of work- 
men’s compensation subjects. There are 





seven set compensation addresses on the 
program and such men as Daniel J. Mc- 
Gillicuddy, Dr. Martin Brumbaugh, gov- 
ernor-elect of Pennsylvania; John Mitch- 
ell, member of the New York compensa- 


lace D. Yaple, chairman of the Ohio in- 
dustrial commission; Henry Bullock, 
chairman of the Indiana commission, and 
Albert W. Whitney of the Workmen’s 
Compensation Service Bureau, will speak. 
One of the set papers on the program 
will be the report of the investigating 
committee on social insurance of the as- 
sociation which will treat of the three 
years’ experience New Jersey has had. 
Form of administration, scale of com- 
pensation, compensation for federal em- 
ployes and the proposed Pennsylvania law 
are among the topics which will be con- 
sidered. 


INDUSTRIAL 
Health and Accident 


INSURANGE 


GENERAL AGENT NAMED z 


George Allison has been named as gen- 
eral agent of the Transylvania Casualty 
of Louisville for western Kentucky, with 
headquarters at Paducah. He has been 
with the Iroquois Life, which has been 
in proces of organization in Louisville. 
He will have six counties in his charge. 














ADVANCE FACTS ON ADDEESS 


All the 150 company managers who are 
to be present at the mid-winter organiza- 
tion of the Health & Accident Under- 
writers’ Conference are to receive by let- 
ter an outline of the paper on “Policy 
Conditions and Frills,” which A. E. For- 
rest, vice-president and secretary of the 
North American Accident.of Chicago, is 
to read at that meeting on the request 
of President R. Perry Shorts. A letter 
on the general subject is now being ad- 
dressed by Mr. Forrest to these man- 
agers, who will thus be able to make up 
their minds as to how to vote either for 
elimination of restrictions and frills or 
against it. The expedition such a plan 
will lend to the conference is apparent. 





CASUALTY NOTES 


The Zurich has placed its Kansas City 
representation with George Oppenheimer 
& Bro., 1005-1006 Scarritt building. 

A. Duncan Reid, general manager of the 
Globe Indemnity, is expected to arrive in 
Chicago today for a stay of several days. 

Albert I. Rodenbaugh has been ap- 
pointed assistant manager of the St. Louis 
claim division of the New England Cas- 
ualty. 

The Lawton-Byrne-Burner Agency of 
St. Louis is actively engaged in -planting 
agencies for the Hartford Accident & In- 
demnity in Missouri and southern Illinois. 

Carl M. Hansen, chief engineer of the 
Workmen’s Compensation Service Bureau, 
was the principal speaker at the annual 
dinner of the American Society of Safety 
Engineers in New York last week. 

According to a Milwaukee newspaper 
the Wisconsin industrial commission will 
recommend to the coming legislature 
initial legislation to provide for sick 
benefit insurance under state auspices. 

The Equitable Surety last week ex- 
ecuted a bond for $118,000 in behalf of 
the James Bright Building & Contracting 


‘Company, contractor for structural work 


on the Missouri Athletic Association’s new 
building at St. Louis. 


According to reports which have 
reached Chicago there has been some rate- 
cutting on official bonds in the Dakotas 
this fall. The law required bids to be 
submitted and apparently some companies 
were over eager for the business. 

McKee & McKetchny, general agents of 
the surety department of the Globe In- 
demnity at Chicago, have executed the 
$108,000 bond of William Allen & Sons of 
Peoria, Ill., who secured the $217,000 con- 
tract for building a hospital at Dixon, III. 


The Atkins Adjusting Agency of At- 
lanta, Ga., announces that it will have a 
special agent located permanently in Ash- 
ville, N. C. This agency adjusts losses 
for the companies, handling life, health, 
accident, automobile and casualty claims. 


The L. H. Phister Agency, representing 
the Maryland Casualty at Kansas City, 
wrote last week the second of its bonds 
on the John i. Glover building, this being 
$18,500 for the brickwork and superstruc- 
ture, and a $25,500 contract bond on a 
six-story building, C. L. Merry owner. 

Geo. W. Allen, Pacific northwest man- 
ager of the National Surety has been 
chosen president of the Arctic Club, one 
of Seattle’s most prominent social organi- 
zations. Mr. Allen’s popularity made it 
possible for him to win over his com- 
petitor by a majority of nearly two to one. 


The L. H. Phister Agency at Kansas 
City, ore the Maryland Casualty, 
has just written Jacob Dold Packing Com- 
pany of Wichita, Kan., unlimited compen- 
sation, the premium being $3,325; and the 





Carr Coal Mining & Manufacturing Com- 
pany of Leavenworth for a $2,000 pre- 
mium, 

J. H. Rush, general agent of the Fidel- 
ity & Casualty at Kansas City has moved 
to 317-321 Rialto building, coming down 
from the fifth floor of the same building. 
The Rialto has many doctors—and the 
company does a large part of the writing 
of physicians and druggists liability in 
Kansas City. 

The Aetna Life, Fidelity & Casualty 
and Travelers, which had accident policies 
on Carl Otto, a St. Louis attorney, who 
was believed to have committed suicide 
have agreed to pay the claims, and the 
suits brought by Mrs. Otto have been 
dropped. The statement that_one of these 
policies was in the Frankfort General was 
erroneous. 

The Equitable Surety of St. Louis which 
bonded Chief J. Webb Jones of the Okla- 
homa City police department is defendant 
in a $10,000 damage suit filed by Bessie 
Berney, a colored woman, who claims 
that she was falsely arrested Nov. 13 for 
the purpose of having her spirited from 
the state before she could correct tes- 
timony in a divorce case. 


Commissioners of Sedgwick county, 
Kansas, have turned down the bonds is- 
sued to recently elected county officers by 
the National Surety. This action was 
taken after the surety company refused to 
pay a claim on a $40,000 bond on O. W. 
Jones, suit on which claim is now pend- 
ing in the courts. Jones is alleged to 
have embezzled nearly $40,000. 


Sigmunt and Philip Fox had a hearing 
in New York last week on a charge of 
oteomening to sell to the United States 
Casualty information secured from the 
records of the state workmen’s compen- 
sation commission. The casualty com- 
pany reported the case; a dictagraph was 
set up in its offices and it is claimed some 
very strong evidence was secured. 

The Lion Bonding & Surety of Omaha, 
through its St. Paul branch office, has 
written the public official bonds for the 
county auditor, clerk of district court, 
sheriff, a part of the county treasurer’s 
bond and a good many of the smaller 
bonds for the county officers of Ramsey 
county (St. Paul), Minn. Louis I. Peilen, 
northwestern manager, is in charge of the 
office. 

Paul H. Boring, resident manager of the 
Fidelity & Casualty at Montreal, has 
been admitted to the company’s “$100,000 
Accident Club.” His office was organized 
in May, 1910. That year he built his ac- 
cident premium income to $4,000 a month; 
in 1911, to nearly $6,000 a month; in 1912, 
to over $8,000, and in 1913, to about $10,- 
000 a month. The company has sent him 
a gold watch and chain. 

A stipulation to dismiss a suit by Flor- 
ence Rawn of Chicago, widow of Ira 
G. Rawn, former president of the Monon 
Railroad Company, against the Maryland 
Casualty, has been filed in the circuit 
court at St. Louis. Another suit by the 
same plaintiff against the Continental 
Casualty will be dismissed. The former 
is for $25,000 and the latter for $5,000. 
The insurance suits are said to have been 
compromised in Chicago last week. 

The bond of $250,000 required of Wil- 
liam Ingle of Baltimore, federal reserve 
agent for the Fifth district regional bank. 
was written by the United States Fidelity 
& Guaranty, through E. Leslie Spence, its 
general agent at Richmond. Mr. Spence 
also landed the $150,000 bond of James A. 
Moncure, of Richmond, deputy reserve 
agent. Bonds of the seven other princi- 
pal officials of the Richmond Federal Re- 
serve Bank were divided among the United 
States Fidelity & Guaranty, Fidelity & 
Deposit, and Maryland Casualty. 


COMMISSIONERS MEETING 


(CONTINUED FEOM PAGE 6) 
in most jurisdictions by the repeal of the 
laws now prohibiting such blanket con- 
tracts. 

The report of the committee on frater- 
nals operating without licenses advised 
that such organizations be brought within 
the jurisdiction and supervision of the 
several departments. The report was 
adopted. 





Pass Mutual Fire Bill 


By vote of fourteen to seven, the com- 
missioners this afternoon adopted the 
uniform bill for the organization and 
management of mutual fire companies 
with the exception of section seven, eight 
and fifteen. This bill is identical with 
the mutual casualty bill which will be 
considered on Thursday by the general 
convention and which already has _ the 
approval of the committee. Attached to 
the end of the bill is a provision giving 
each state the right to modify the bill 
according to requirements of that state. 

he proposed measure authorizes the 
formation of mutual companies where 
there are at least 200 risks for at least 
twenty members covering $500,000 and 
with $10,000 minimum risks. The cash 
assets must be not less than twice the 
single risk assumed on a single fire ex- 


posure. 

Those voting for the bill were: Penn- 
sylvania, South Carolina, Vermont, Vir- 
ginia, West Virginia, Wisconsin, Connec- 
ticut, District of Columbia, Maine, Mas- 
sachusetts, Minnesota, New Hampshire and 
North Carolina. Those contrary were Cal- 





ifornia, Iowa, Texas, Michigan, Missis- 
sippi, New York and Ohio. 
Many Questions Up 

Press of many questions resulted in the 
commissioners adjourning this afternoon 
to a night meeting and the convention 
will probably not be concluded before 
Thursday noon. Among matters yet to 
be taken up are underwriters agencies, 
agency ifications and uniform cas- 
ualty bil 

The laws and legislation committee has 
been presented with two new propositions 
and these will come up tomorrow also. 
One is aimed against discrimination in 
making of term rates, that is, where some 
are made for three years, some for four 
and others for five. The second is direct- 
ed against graded commissions and re- 
sultant discrimination in rates, favoring 
in their stead joint flat compensation and 
contingent commissions. Those urging 
this bill claim that graded commissions 
are wrong in that they recognize pre- 
ferred classes and so distribute the bur- 
of fire insurance premiums inequita- 

y. 

Regulate Advertising of Annexes 

The laws and legislation committee met 
this afternoon and adopted a proposal of 
Commissioner Button of Virginia that all 
publicity and advertising of underwrit- 
ers agencies be issued under the name 
of the parent company in such way that 
the public cannot possibly be deceived as 
the identity of the ——— e. 

In the committee discussion on agency 
qualifications the New Hampshire law 
was credited with being the best in the 
country. Commissioner Darst of West 
Virginia testified that the agency quali- 
fications law of that state has resulted in 
great good. Henry H. Putnam spoke as 
the representative of the National Asso- 
ciation of Insurance Agents and stated 
that there was a demand for laws look- 
ing. to agency qualifications as to char- 
acter. 


ILLINOIS FIELD MEN 
HOLD FOUR MEETINGS 


(CONTINUED FROM PAGE 2) 
T. Wise was read before the State 
Board by D. H. Painter. New mem- 
bers elected to the organization were 
E. D. Thomas, Nord-Deutsche; Harry 
F. Wanvig, Yorkshire; F. W. Sundlof, 
Springfield. 

Nothing but routine business, outside 
the proposed change in annual meeting 
place, came before the Field Club. C. 
C. Nicholson presided. 

New Plan for Inspections 

The meetimg of the fire prevention 
association was probably the largest 
and most enthusiastic in its history. 
Some important recommendations were 
made by President J. George Stauffer 
in his annual address and all were 
adopted. The organization will discon- 
tinue the old plan of town inspections 
and will this year leave this work in 
the hands of district chairmen. These 
chairmen will select committees to 
make inspections instead of calling for 
volunteers. A new form of inspection 
blank will be drafted and the matter 
was left to a committee. A _ special 
committee was named to call on State 
Fire Marshal Bennett and perfect plans 
for cooperation with his department. 

Fire Marshal Bennett has arranged 
for an inspection of Decatur, IIl., Tues- 
day, Dec. 15, and asked for help from 
the association.. Thirteen members 
volunteered to be on hand. 


Association’s Record in 1914 


The report of Secretary-Treasurer 
Mavon showed that during the past 
year the association had inspected 4,627 
buildings in twenty-one towns, discov- 
ered 1,353 defects and secured correc- 
tions in 1,037 cases. The defects not 
corrected are not serious. The state 
fire marshal checked over some of the 
inspections and helped secure correc- 
tions. The Illinois Inspection Bureau 
also checked some and raised rates 1n 
some cases where improvements were 
not made. The average attendance of 
members at town inspections was fif- 
teen. The association now has sev- 
enty-three paying members and a total 
membership of 115. 


Boyd and Weddell Speak 


W. S. Boyd, electrical inspector for 
the committee on fire protection of the 
Western Union, suggested that the or- 
ganization could do much good in help- 
ing push ordinances restricting the 
storage of volatiles and explosives an 
governing the electrical wiring. oe 
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Boyd said that the present state fire 
marshal planned to keep up electrical 
inspections and was going to send all 
of the — engaged in inspection 
work to Chicago for a visit to the Un- 
derwriters Laboratories and for special 
instruction in the work. 

T. R. Weddell, secretary of the West- 
ern Union committee on publicity, said 
that fire prevention work was securing 
tangible results. The burning rate has 
been decreased, but the growth in 
values makes it difficult to exactly 
measure this decrease. The fact that 
the loss ratio has not decreased means 
only that the reduction in the average 
rate has kept pace with the reduction 
in the burning rate. Mr. Weddell 
spoke of the wonderful change in pub- 
lic sentiment that had been brought 
about by the work. 

New members of the association are 
W. E. Houk of the Crum & Forster 
companies and S. T. Johnson of the 
Rochester German Underwriters. 

Eight Goslings Admitted 

At the businéss meeting of the Blue 
Goose the following new members 
were admitted: William E. Houk, 
Crum & Forster; Frederick W. Sund- 
lof, Springfield; P. J. Shanahan, Han- 
over; G. A. Mavon, Atlas; W. M. Frink, 
Firemens; J. H. Kinnaird, Fidelity Un- 
derwriters; J. A. Struck, Sterling; J. 
E. Knapp, Pennsylvania Fire. 

Members of the Blue Goose were per- 
mitted to bring their Peoria local 
agents to the banquet and there was 
a total attendance of 125. W. R. Town- 
ley, general agent of the Western and 
British America, was toastmaster. He 
read telegrams from W. W. Mack, 
former wielder of the goose quill, from 
the Indiana Pond and from James 
Joseph, manager of the Sterling Fire. 
Mr. Joseph was scheduled to speak and 
Mr. Townley did not overlook an op- 
portunity to get off jokes at the absent 
one’s expense. Jacob Wachenheimer, 
local agent, responded to the toast of 
faith, B. L. West to the toast of hope 
and Jerry McQuade, Peoria local agent, 
to the toast of charity. Mr. West was 
introduced as a white hope who would 
some day succeed this man Johnson. 
Mr. McQuade’s fund of Scotch stories 
was a great hit. Musical diversion was 
provided by the committee of Peoria 
ganders. W. E. VanDeventer, on be- 
half of the pond, presented D. H. 
Painter of the Liverpool & London & 
Globe, who goes to the mountain field, 
with a stickpin. 


WARM BATTLE OVER 
-FIRE RATING BILLS 


(CONTINUED FROM PAGE 1) 
them should be made. In the mean- 
time an alternative measure was at- 
tached to the sixth bill and its adoption 
urged by the majority of committee 
with Commissioners Mansfield of Con- 
necticut, Hasbrouck of New York and 
McCulloch of Pennsylvania dissenting. 
Those urging adoption included Com- 
missioners Ekern of Wisconsin, Preus 
of Minnesota, Revelle of Missouri and 
Small of Ohio. 


Ekern Speaks for Bills 


Before the bills were put to a vote 
of the general session, Commissioner 
Ekern, chairman of the committee, took 
the floor and spoke at length in favor 
of their adoption. 

He prefaced his remarks on bills 5 
and 6 by stating that fifteen years ago 
stock fire companies were in worse shape 
than today by reason of anticompact 
and antidiscrimination laws. Today, he 
said, monopolistic .conditions exist 
through the employment of fixed rates 
enforced by local boards. The fifth 
bill, he stated, gave the companies the 
right to do anything they pleased as 
long as they played fair and in the 
open. This measure would be wel- 





comed by companies if not linked with 
the sixth measure. 
Charges Companies With Coercion 
Speaking on the sixth measure, Mr. 
“kern made a bitter attack on the ac- 
tion of the companies in withdrawing 





from different states in efforts to 
“coerce” state governments and the 
public into giving in to them. He as- 
sailed the argument that companies 
have been finding the business of fire 
insurance unprofitable because of the 
high cost of agency plants and for 
other reasons. He expressed the be- 
lief that they might spend more money 
on fite protection in an effort to de- 
crease the gigantic fire loss of the 
country if their losses are now running 
too high. 


5 Percent Profit Too Much 


Especially strong was his attack on 
the statement of companies that they 
have been finding their business unprofit- 
able. He presented statistics to force 
home his arguments .that companies 
have no right to plead pauperism; for 
instance, stating that they have made 
no mention in their statements to the 
public of increases of assets during 
stipulated periods due to earnings on 
unearned premiums. 

The fire protection demanded by 
public, he said, was being urged by 
agents only when necessary to hold 
lines. He stated that the rapid growth 
of mill sprinklers, for instance, had 
been due to mutual companies and not 
to stock companies. 


Revelle for Sixth Dill 


Commissioner Revelle of Missouri also 
spoke at length in favor of the last two 
bills on the grounds that the argument 
that fire insurance rates were not open 
to competition because of their nature 
was fallacious. He said that he recog- 
nized the rights of companies to make 
rates, but that he did not agree that they 
also had the right to maintain such rates. 
If this latter right were prohibited, the 
business now closed to competition would 
be opened up. 

Before the last two bills were put to 
vote, Commissioner Hasbrouck of New 
York delivered a dissenting report. He 
stated that measures were not accepta- 
ble in New York for the same reasons 
that Wisconsin and Missouri were urg- 
ing their adoption. He said that the mi- 
nority on the committee believed that the 
same results could be obtained by means 
of publicity and regulations as to rate 
making by legislatures and state insur- 
ance departments. 


How the Commissioners Voted 


The twelve states voting for the last 
two bills were Iowa, Michigan, Minne- 
sota, Mississippi, Missouri, New Hamp- 
shire, Ohio, South Carolina, West Vir- 
ginia, Wisconsin, North Carolina and Dis- 
trict of Columbia. Those voting against 
were California, Connecticut, Maine, Mon- 
tana, New York, Pennsylvania, Vermont 
and Virginia. Massachusetts did not vote, 
as a commission is now dealing with the 
problem in that state. 

The first four bills went through with 
only the opposition of Commissioner 
Mansfield of Connecticut. His motion to 
table four proposals on the grounds of 
not being needed or desired was voted 
down by a large majority. Bill one au- 
thorizes supervision and examination of 
bureaus by insurance nee. Bill 
two prohibits discrimination in fixing and 
collecting rates. Bill three requires com- 
panies to cooperate in the operation and 
maintenance of bureaus. In most states 
this is now being done. Bill four requires 
written surveys to be made of each risk 
specifically rated. This last is along the 
uniform classification movement favored 
by companies. 


Will Likely Become Laws 


The first four bills seemed to meet 
with the almost universal favor of those 
present and will prboably be enacted into 
law in a great many of the states. In 
urging their enaction, Commissioner 
Ekern said they were badly needed in 
the middle western states to do away 
with the subterfuge of independent bu- 
reaus which, in reality, were not inde- 
pendent, but supported by the companies 
to get around the anticompact laws. 


New York, Dec. 8.—Representatives 
of the National Board and several 
prominent company officials as well as 
a number of commissioners not on the 
special committee of fire insurance rates 
and rate making of the National Con- 
vention of Insurance Commissioners, 
were present at the open meeting of 
the committee, called Monday after- 
noon to consider the six proposed bills 
for all the states on the question of the 
supervision of fire insurance rate mak- 
ing. As a result of open discussion 
from all present, the first four bills 
were adopted by the committee after 
several minor changes in the wording. 

Discussion Over Two Bills 

Efforts to bring the committee to- 





gether, however, on the sixth bill 
proved futile and on the final reading 
this proposed measure, as well as Bill 
5, which had previously been tenta- 
tively adopted, were rejected, the ma- 
jority going on record as having noth- 
ing to recommend in regard to them. 

The difference of opinion arose on 
the inclusion in the sixth bill of the 
words “or unjust,” which, if eliminated, 
would give to the insurance commis- 
sioners the right to fix insurance rates 
only where discrimination exists and 
not where in the opinion of any com- 
missionef there may be injustice as to 
the rate in question. A minority re- 
port was later offered at the general 
session of the convention by those on 
the committee favoring the insertion 
of this right of the state to fix rates not 
only in cases of discrimination but 
where rates may be considered exces- 
sively high. 


Mansfield Opposed to Scheme 


Commissioner Mansfield of Con- 
necticut went on record as opposed to 
the whole propaganda, stating that in 
his opinion the proposed bills were 
unnecessary and uncalled for. His 
motion to table the measure was lost. 


State to Have Supervision 


The bills- if adopted by any state 
legislature will provide for the creation 
of rating bureaus and supervision by 
the state over them. 


Description of the Bills 


The first four bills were adopted by 
the committee with a few amendments. 
Bills 5 and 6 were rejected. A minor- 
ity report will be submitted in their 
place. All this will go to the commis- 
sioners’ convention for final action. 
The proposed six bills are: 


Bill No. 1 provides for the supervision 
of all rate-making bureaus by the com- 
missioner of insurance, for periodical and 
occasional examination of all such bu- 
reaus at their expense, and for giving the 
facts to the public through an official 
report. 

Bill No. 2 prohibits discrimination by a 
company or rating bureau in the rates 
fixed or charged for fire insurance. 

Bill No. 3 requires every company to 
cooperate in a eo rating bureau, and 
requires every bureau to accept as mem 
bers any authorized companies; the ex- 
penses of such bureau to be apportioned 
equitably, and each company to have an 
equal voice in the management. 

Bill No. 4 requires a written survey to 
be made of each risk specifically rated. 
Dwelling houses and other risks for which 
a flat rate is quoted are excluded. The 
survey should assign to the risk a classi- 
fication number according to a uniform 
classification, and this classification num- 
ber is to be used in making up classifica- 
tion data for the use of the bureau in 
testing its schedules and its work, and 
for the information of the companies and 
the public. 

Bill No. 5 prohibits agreements between 
fire companies or rating bureaus, with re- 
spect to the making, fixing or collecting of 
fire insurance rates, except such as are 
not contrary to the public interest. All 
such agreements must be in writing. 

Bill No. 6 authorizes the commissioner 
of insurance to review any bureau rate 
for fire insurance upon property within 
this state, upon hearing after notice, sub- 
ject to court review. 





Motor Insurance News 











Mutual Control Changes 


Rees Wilkinson of Lincoln has se- 
cured control of the Automobile Mu- 
tual of Omaha and will move the com- 
pany to Lincoln where it will have 
offices in the Wilkinson building. 


Will Protect Their Business 


George Tramel, manager of the 
Aetna Accident & Liability and the 
Automobile Insurance Company of 
Hartford in Chicago notified the West- 
ern Automobile Conference that he in- 
tended to give the same rates on the 
combined automobile liability and fire 
and theft floater as the Hartford Acci- 
dent and Hartford Fire do. The Hart- 
ford Fire charges the full rate on its 
automobile floater but the Hartford 
Accident. gives a lower rate on liability 
than the board companies. Mr. Tramel 
states that his combined premium for 
both companies will be the same as 


that of the Hartford companies. He 
notifies the automobile conference that 
he does not intend to stimulate business 
by this method, but merely puts it into 
effect to hold his present business 
against any inroads that may be made 
by the Hartford companies. 


State Agents Given Charge 


The St. Paul Fire & Marine will, 
after Jan. 1, have its state agents in the 
field covered by Neare, Gibbs & Co. of 
Cincinnati, who have the automobile 
general agency for Ohio, Pennsylvania, 
West Virginia, Kentucky, Tennessee 
and all southern states, including Ar- 
kansas and Louisiana, handle this line 
in connection with their regular work 
the same as is done in other territory. 
Neare, Gibbs & Co. will retain the St. 
Paul for other lines locally. 


Raises Its "Truck Rates 


The Hartford Accident & Indemnity 
has increased its liability and property 
damage rates on motor trucks in Chi- 
cago and is now collecting the same 
premiums as conference companies. 
On pleasure cars it is continuing to 
charge the class 2 rates in the Chicago 
district. 


AUTOMOBILES DESTROYED 


At the Cleveland police barn on the 
night of December 7 the police emergency 
chauffeur was badly burned, Chief Roe’s 
$6,500 automobile destroyed, with other 
machines in a fire following an explosion 
of gasolene. One of the machines was 
being filled. The loss will be about $15,000. 

While returning from a funeral near 
Pataskala, friction fired the gasolene sup- 
ply in an automobile hearse belonging to 
the Brown-Meyer Company of Columbus. 
The hearse was damaged about $3,000. 


MISCELLANEOUS NOTES 


The Security of New Haven, has applied 
for admission to the Underwriters’ Bu- 
reau of New England. 

Milwaukee will have $750,000 with 
which to fight fires during the coming 
year, an increase of $12,000 over the ap- 
propriation made for 1914, according to 
recent action of the board of estimates 
in that city. A new fire house is to be 
erected and considerable new motor equip- 
ment will be purchased during 1915. 


DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustrment 
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Don’t Wait! 





JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 


Come In Now! 





NEWARK FIRE 


INSURANCE COMPANY 


NEWARE, N. J. 


ital ad e . 7 . 
Gaplia  - cucyirdene - = © » 


WESTERN STATE AGENTS 
Mi & JACOBS, Ilion, pene ot Wimsesiolt pines! Exchange, Chicago 
LOUIS R. DALE, Io’ wa, Minnesota and Missouri Omaha, Neb. 


$2,009, yese.77 -77 
1 108,003.88 





Responsible Agencies 
Solicited 





a THOMAS L. FARQUHAR, Secretary JAMES 6. MACONACHY, Agency Superintendent 


Building, Detroit 











Assets $1,152,424.98 


ORGANIZED 1853 


Surplus $642,513.99 


LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 





PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Mazeger 


Allemannia Fire Insurance 
Franklin 


UNDERWRITTEN BY 
National-Ben : 


Humboldt Fire ——— Co. 
Teutonia Fire Insurance Co 


Commonwealth Bidg., Pittsburg, Pa. 


all of Pittsburg, Pa. 
Capital, $1, »700,000, Assets, clade. Ohio, 27. DAgeat for to tadiane and Obie $3,449, 769.69 


» Ii. 
New Agents Solicited Fish & Schulkamp * Maniison, 


Wis., General Agents for Wisconsin 








Build up a casualty business. 





Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 








W. ALEXANDER, President 
i N. STEWART, Vice-President 





BALTIMORE, MD. 


FOR Acenc IN ILLINOIS, INDIANA 


AND OHIO, 
ON TRUST BUILDING, CINCINNATI, OHIO, OR HOME OFFIC 


ADDRESS F. E. WOODS, peep Acant 





Wanted 


in Michigan, Indiana, Illinois, lowa, Minne- 
sota, South Dakota, North Dakota, Nebraska 
and Montana. 


Salesmen to sell the remaining stock of a big American Fire Insurance 
Company, organized by a fifty-year-old general agency firm carrying an 


immense volume of business. 


This company has many unique advantages, strongly susceptible of dem- 
onstration, and investment at time of organization should certainly bring 


rich reward. 


HIBERNIA FIRE 


INSURANCE CO. 


562 Insurance Exchange Bldg., Chicago, Ill. 


M. J. NAGHTEN, President 


ROBT. E. PETRIE, Mgr. of Organization 





GEORGE E, FEENEY 
President 


EDWARD T. LYONS 
Secretar 


THE COLUMBI 


JACOB |BUENNAGEL 


INSURANCE CO. 
——— (FIRE) ——— 


Hume-Mansur Bldg., INDIANAPOLIS, IND. 
It is a typical Western Company—Progressive, yet conserv- 


ative. 


Cordially and closely allied with its agents 


YOU SHOULD BE ONE OF THEM 


THOMAS J. FLYNN 
State Agent 


Illinois and Indiana 
17 No. La Salle St., Chicago 


L. S. MACENANEY 
Managing Underwriter 


W. H. KING 
State Agent 
Wis., Minn., and Upper Mich. 
17 No. La Salle St., Chicago 





The CONCORDIA FIRE 


INSURANCE COMPANY 
OE MILWAUKEE, WIS. 


Cash Capital - ~ $ 600,000.00 
Reinsurance Reserve - 1,120,145.81 
Reserve for all other Liabilities 225,696.61 


Surplus to Policyholders - 1,021,949.96 
TotalAssets - - - 2,367,792.38 





STATE AGENTS 
JOHN DREIHS, Chicago, Ill., for Ii. 
F. C. SECOR, Detroit, Mich., for Mich. 
P. 2. NORRIS, Columbus, Ohio, for Ohio and W. Va. 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Iowa, for lowa and Neb. 
FRED B. CLARKE, Indianapolis, Ind., for Ind. 


H. E. MILLER, Milwaukee, Wis., for Wis. and Minn. 








ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD CONN. 





CHARLES E. DOX 
MANAGER 





39 S. La Salle St. Chicago, Ill. 


Herbert Buxton General Insurance 


92 William St., 


New York 


Excess Insurance placed in all parts of the United 


States and Canada 





SAN FRANCISCO: DALLAS: 


A. C. Olds J. S. Aldehoff & Co. 

Manager General Agents 

INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE .GERMARY. 
UNITED STATES BRANCH 

CHICAGO : NEW Y ‘ ATLANTA: 
Harvey W. Murray Dan B. Harris 

General Agent Manager 











FIRST NATIONAL 
FIRE INSURANCE COMPANY 
WASHINGTON, D. C. 





Statement of Condition June 30th, 1914 


As shown by an examination made by the Insurance Department of the 
District of Columbia. 


ASSETS LIABILITIES 

Real Estate (Equity)..... $254,500.00 Outstanding Fire Losses. ..$32,869.54 
Mortgage Loans.......... 246,850.00 Unearned Premium Reserve 203,091.15 

Bonds (Market Value).... 868,797.60 Accrued Charges on Real 
Cash in Banks and Office. 89,182.43 NO Apa 5,208.43 
Agents’ Balances. ........ 64,650.96 All Other Liabilities....... 5,311.09 
Interest and Rents due Capital Full Paid Poeccceces 848,527.50 
and accrued............ 26,694.33 Capital Part Paid.......... 37,560.00 
All other assets........... 6138265 SURPLUS... \.h.60c.cees 424,240.86 
TEs 0 $1,556,808.57 Total...... $1,556,808.57 


Surplus to Policyholders, $1,310,328.36 
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Wants Good Men JETINOIS LIFE INSURANCE COMPANY 





Will Pay Them Well 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 
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LIFE INSURANCE AND 
BUSINESS CREDIT 


A. Barton Hepburn Addresses the 
Presidents Association on | 
Important Subject . 








INQUIRIES OF BANKERS 





Valuable to Know What Line a Man 
Carries When He Seeks Financial 
Accommodations 





New York, Dec. 10 (Special)—At the 
Life Presidents Association meeting to- 
cay A. Barton Hepburn, chairman of 
the board of the Chase National Bank 
of this city, spoke on “The Relation 
of Life Insurance to the Credit Fabric 
of Business.” r. Hepburn was chair- 
man of the Assembly committee on in- 
surance in 1879 when a number of life 
companies failed and public sentiment 
was aroused and demanded protective 
legislation. In speaking from _ the 
standpoint of the banker he saw much 
value of life insurance in establishing 
proper credit. He said in part: 


Asset Side of Life Insurance 


The asset side of life insurance may 
be classified as banking—in one form 
or another. Should not the banking 
character of life insurance companies 
impose upon them, measurably, the 
same obligation to support the credit 
fabric of the country as rests upon 
other forms of banking? If savings 
banks, trust companies and commercial 
banks are required by law to keep a 
reserve against their liabilities, should 
not life insurance companies, in the con- 
servatism of good management, keep 
liquid funds available in case of need? 
Should not the liquid character of their 
assets contribute to the general protec- 
tion of the public credit in times of 
stress and stringency? I by no means 
lose sight of the differentiation between 
life insurance and banking, and I am 
not advocating fixed legal requirements 
of reserve, but in view of the policy 
loans to the insured, it can no longer 
be said that a man must die before any 
demand upon the company can result 
from his policy of insurance. 


Liability Side of Life Insurance 


As to the liability side, the functions 
of an insurance company are not elee- 
mosynary; they do not give alms, but 
they do sell protection, they insure 

(CONTINUED ON PAGE 15) 
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AMICABLE LIFE BUILDING 


Amicable 


Life Insurance 
Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Fifty- 


























One Months 
Cc d Busi April 2d, 1910 
DATE Admitted Assets 
April @nd, 1910............ $ 474,657.50 
December 3ist, 1910...... 823,258.38 
December Sist, 1911...... 369,388 
December Sist, 1912...... 1,769,449.71 
December S3ist, 1913...... 1,967,710.01 
June 30th, 1914............ 2 
Capital Stock 
Fesme BO, BOUS . ..ccccccccsess $820,000 .00 
Net Surpl 
5g $673,718.82 


Net Surplus Increase 


First Six Months in 1914..9 21,919.68 


ARTEMAS R. ROBERTS 
President 











GENERAL AGENT WANTED 





FOR 


Ottawa, Kent and Muskegon Counties in the State of 
Michigan, with headquarters at Grand Rapids or Muskegon. 
To the man who can produce $200,000 and up- 
wards of new business for a purely mutual com- 


pany, from these three counties, we have a fine 
proposition on Commission, Renewals and Salary. 


Address @2-Q, Care The Western Underwriter 











Old Colony Life Insurance Company 


OLD COLONY BLDG. 


CHICAGO, ILLINOIS 


Has territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kansas. 


Why be a Sub-Agent if you have the ability and oppor- 
tunity to become-a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. For particulars write to 


B. R. NUESKE, Vice-President and General Manager 





TELLS RESULTS OF 
THE INVESTIGATION 


High Spots Are Touched From 
Medico-Actuarial Mortality 
Statistics 








LESSONS ARE LEARNED 





Arthur Hunter of the New York Life 
Reads Valuable Paper Before 
Life Presidents 





New York, Dec. 10—(Special)— 
Arthur Hunter of the New York Life, 
who was chairman of the committee in 
charge of the Medico-Actuarial mortal- 
ity investigation, spoke of some of the 
results before the Life Presidents Asso- 
ciation this week, pointing out how the 
public can take advantage of the find- 
ings to lengthen life. 

The investigations, he said, under- 
taken by the companies were primarily 
intended to assist them in determining 
which types of persons could safely be 
accepted for insurance at the regular 
rates of premium, which types should 
be charged an extra premium, and 
which should be declined. The purpose 
of the preparation of these statistics 
was not to excite public interest or 
curiosity, but for actual use in a great 
business. No haphazard methods have 
been used, but the most approved and 
scientific known to actuaries and med- 
ical directors; their knowledge of mor- 
tality is based upon the actual experi- 
ence of companies with all sorts and 
conditions of men and women, and natu- 
rally appears in the form of statistics. 
Mr. Hunter said in part: 


Chief Groups Given 


The insured were divided into many 
(CONTINUED ON PAGE 14) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. Q Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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MERIDIAN LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 


We have Liberal Agency Contracts awaiting a few High Grade Producers in Northern Illinois 
Write the Company for more information 








SHOWS NEED OF LIFE 
INSURANCE FOR WOMEN 


President Cox of Canada Life 
Points Out Demands 
of Day 








DUTY OF COMPANIES 





Says That Female Risks Must Be So- 
licited Same as Men to 
Get Average 





New York, Dec. 10—(Special)—At 
the annual meeting of the Life Presi- 
dents Association, President H. C. Cox 
of the Canada Life spoke on the “In- 
creasing Need of Life Insurance for 
Women.” Mr. Cox called attention to 
the varied opinions as to life insurance 
for women in the past, and showed the 
present tendency toward women taking 
their place in business activities. He 
feels that the companies must meet this 
change and solicit women the same as 
they do men in order to get a proper 
average. He said: 


Has Been a Vexing Problem 


The problem of the insurance of 
women has ever been one of interest 
and difficulty because of the paucity of 
knowledge we have been able to bring 
to bear upon its solution. At a very 
early period we learn that woman as 
an insurable subject was considered 
most desirable; at another period—the 
companies having insured her on a 
lower premium rate than men because 
of her supposed superior longevity— 
we find her attractiveness quite dis- 
pelled, by the unfavorable mortality ex- 
perienced. At still another and later 
period, we find her again being wooed 
by life companies, until presently prac- 
tically all barriers to her acceptance 
have been removed. 

As pointed out by Cornelius Walford, 
F. I. A., the earliest glimmering of the 
idea of woman as an interesting statis- 
tical subject was when Graunt, in 1661, 
made something in the nature of a dis- 
covery, namely, that in the city of Lon- 
don there was preponderance of males 
over females, but that the females out- 
lived the males, in spite of the fact, 
which had come under his observation, 
that “Physicians have two women pa- 
tients to one man, yet more men die 
than women.” He was, however, speak- 
ing only generally, and came to no posi- 
tive conclusions. 


Greater Longevity of Women 


In 1693 Dr. Halley, in constructing 
the Breslau table of mortality, had not 
discovered the superior longevity of 
women, and it was not until 1742 that 
Kersseboom, in his investigation into 
the mortality of the Dutch Annuitants, 
took special note of that amongst fe- 
males, and his data established the fact 
of their greater longevity. This infor- 
mation, together with further proofs 
supplied in 1746 by Deparcieux, an in- 
vestigator of the French tontines, was 
turned to advantage by the Dutch, who, 
when subscribing to a scheme of Eng- 
lish Exchequer Life Annuities, nomi- 





nated girls instead of boys, thus obtain- 
ing the benefit of the more favorable 
mortality. 


General Experience is Shown 


Up to 1843 the confidence engendered 
by these discoveries had, as stated, re- 
sulted in the life insurance companies 
offering lower rates to women, which 
proved to be a sorry miscalculation, for 
in that year the tabulated experience of 
seventeen British offices demonstrated 
that the boasted longevity of women 
failed to assert itself when insured 
women were under observation. 

The general experience from that 
time was that the insured female pre- 
sented a doubtful aspect, and the un- 
favorable mortality gave rise to the sus- 
picion that the offices had been grossly 
deceived by the woman applicants, who, 
it was asserted, could not have dis- 
closed their true physical condition to 
the examining physician. 


Many Suggestions Offered 


An excessive death rate in the first 
five years of risk seemed to bear out 
this contention, but no specific case of 
fraud could be discovered. Many sug- 
gestions were offered in explanation of 
this reversal of the former case for 
women as good insurable risks, it even 
being mooted that they were subcon- 
sciously warned of the approach of dis- 
ease while they were still in a perfect 
state of health, and thus impelled by 
instinct they applied for insurance. 

In 1861 the compilation of the well- 
known combined experience table led 
to the conclusion that the greatest re- 
liance could be placed upon a table 
which was based upon observation of 
male lives exclusively, as the mortality 
amongst insured females had been 
clearly shown to be higher than 
amongst insured males. The recent in- 
vestigation made by the Actuarial So- 
ciety of America still further confirms 
this finding, although the superior 
longevity of women in general is still 
unquestioned. 


Women as Voluntary Applicants 


This wide divergence in experience as 
exposed by a comparison between in- 
sured and uninsured women we may in 
large measure account for by a review 
of the practice of the companies which 
would seem to indicate that they have 
somewhat extensively adopted the 
method of waiting for female insurants 
to propose themselves. If the same pro- 
cedure were followed in regard to men, 
the result would, in all probability, be 
similarly adverse. Officials and agents 
know the necessity of urging men to 
apply for life insurance and the volun- 
tary applicant in some degree invites 
especial scrutiny of his desirability as a 
risk by this very offering of himself 
without solicitation. It would, there- 
fore, seem that if the increasing need 
of life insurance for women is to be 
met, without undue stress upon the 
companies, we must adopt toward them 
the same attitude as toward men. It is 
not sufficient to accord them the same 
rates and plans, as has already been 
done quite commonly, but that we may 
create a favorable average our agency 
systems must be extended to include 
an aggressive campaign amongst women 
of all classes, employing such safe- 


guards as are reasonably demanded for 
the female risk in the same manner that 
hazards are guarded against in dealing 





Special Confidential Terms 


To a limited number of real producers in Ohio, West 
Virginia and Michigan who can write a satisfactory volume 
of paid-for business. Only reliable men who meet these 
requirements will be considered. Write us at once. 


The Cleveland Life Insurance Company 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


Life, Health and Accident Insurance 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 
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GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. : 

Specimens of Life, Accident or Health policies cheerfully furnished. 
For agencies address 


The Columbian National Life Insurance Company 


ILDS WM. C. JOHNSON, 
sateen a Boston, Mass. Vice-Pres. and Gen. Mgr. 











SOUTH DAKOTA 


To a reliable man able to 
finance himself, will make 
a contract on all lines for 
entire State. Address the 
Company, at Oshkosh, Wis. 




















NORTHERN STATES LIFE 


Home Office, HAMMOND, INDIANA 


Attractive Desirable 
Policies Territory 


We offer exceptionally liberal agency contracts to reliable, energetic and 
experienced insurance men in Indiana and Illinois. 


C. C. BONHAM, Agency Supt. 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED 


AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











with men in various occupations and 
walks of life. 


Increasing Need Is Seen 


That the occasion of insurance for 
women is great and urgent and largely 
unsatisfied is apparent, and we must 
perforce acknowledge that its need has 
far outgrown the machinery of the com- 
panies for supplying it, the personal 
solicitation which has been the great 
factor inthe increase of insurance 
amongst men being almost entirely neg- 
lected. Probably less than seven per- 
cent of insurance risks are upon the 
lives of women. This surely cannot be 
considered a fair proportion, having in 
mind how very extensively woman has 
been thrust into the professional and 
industrial occupations by our modern 
civilization. 

Outcome of Present Conditions 


While this- increasing absorption of 
women in business pursuits may by 
some be viewed as constituting a dan- 
ger to the state, on the one hand 
through giving them interests foreign 
to the home, and on the other through 
the effect of their competition with man, 
thereby lessening his earning capacity 
to the point where the forming of home 
ties is not feasible, it is nevertheless 
the outcome of present-day economic 
conditions and must be recognized as an 
integral part of ‘our financial and in- 
dustrial fabric. Charged, then, with the 
maintenance of themselves and sundry 
others, it would seem they perform a 
function as important to society as do 
their brothers, and they cannot logically 
and properly prosecute their avocations 
with independence and content without 
the provision and protection for the | 
future of which those brothers have the | 
advantage and which they also should | 
be able to secure through life insurance. 
Every basic argument in support of in- 
surance for men serves also to impress 
the necessity and desirability of similar 
protection fer such women producers. 
In addition and of equal importance is 





the economic value to the state of hav- 
ing insured those women who have 
established for themselves a monetary 
value through becoming the support of 
others who may eventually but for the 
aid of life insurance become a charge 
upon the state. 

Entitled also to consideration and in- 
surance benefits are numberless women 
of the home, whose lives represent a 
value which cannot be expressed in 
terms of money, but who nevertheless 


constitute one of our greatest national | 


resources and present an indisputable 
insurable interest. 


Duty of the Companies 


It would seem, therefore, that the life 
companies have a duty in respect of 
these women who ase sharing in the 
erection of our business and social 
structure, that our institutions should 
approach the obligation in the light of 
its broader relation to the commun- 
ity at. large, and that, looking to 
its adequate discharge and the satisfy- 
ing of the increasing insurance need of 
our women, we should set in motion 
whatever of machinery we may have 
or may be able to devise, having always 
in mind that it is also laid upon them 
by their relation to the state to make, 
even at the cost of some individual dis- 
comfort, ample or possible provision 
for the perpetuation of their earning ca- 
pacity in its application to others. 





Takes $1,000,000 Business Insurance 


Insurance to the amount of $1,000,- 
000 has been issued on the life of C. C. 
Truax, president of the United Grocers’ 
Corporation, which is now establishing 
a large plant at Toledo, Ohio. The 
premium amounts to between $40,000 
and $45,000 a year, it is said, and the 
business is divided among fifteen com- 
panies. The insurance was written for 
the protection of the company, and it is 
said that the business was closed in 
New York. 


C. 8. RANNELS ADVANCED 


SECRETARY OF FEDERAL LIFE 





Popular Superintendent of Agents of 
the Chicago Company Is Given 
Merited Recognition 











Charles S. Rannels, superintendent of 
agencies of the Federal Life of Chi- 
| cago has been elected secretary of the 
| company. In conjunction with Presi- 
dent Isaac Miller Hamilton, Mr. Ran- 
nels will continue to direct the agency 
force. President Hamilton and Mr. 
| Rannels have been cooperating in the 
| agency department with great success. 
Mr. Rannels went with the Federal Life 
|a little over four years ago. He was 
| appointed agency superintendent and 
| has shown marked ability in handling 
| the field workers. The election is a 
| popular one and the agents have ex- 
pressed themselves very favorably to 
| President Hamilton for this recognition 


| of Mr. Rannels’ ability and faithfulness. 
Mr. BRannels’ Career 


Mr. Rannels was born on a farm in 
Morgan county, Illinois, in 1857. He 
received a liberal education in public 








schools and graduated from Illinois 
College in Jacksonville in 1879. Almost 
as soon as he began to take an active 
part in business life he became inter- 
ested in politics, and in 1894 was elected 
a member of the Republican state cen- 
tral committee of Illinois from the then 
sixteenth district and served three terms 
of two years each, six years in all. He 
was chairman of the finance committee 
in 1894, and of the executive committee 
in 1896, and of the general committee 
in 1898, The late Governor Tanner rec- 
ognized Mr. Rannels’ abilities and ap- 
pointed him chairman of the railroad 
and warehouse commission of the state 
of Illinois in January, 1897, which posi- 
tion he held with marked success until 
1901, when he retired to private life. 





Ballou’s Agency Booming 


A. P. Ballou, manager of the Louis- 
ville agency of the Mutual Life of New 
York, has challenged the other agencies 
of the company in a contest for paid- 
for business in December. The agency 
wrote $700,000 in November, said to 
be the largest business ever written by 
a Louisville agency in one month. Mr. 
Ballou has announced that on New 
Year’s Day he will print an advertise- 
ment of the ten leading producers of 
the agency for December. 





pany. 
‘middle western states. 
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WANTED, of ficial connection with young com- 
At present Agency Manager for two 


Have had three years 


‘previous expe ence as Sec etary of small Com- 
pany. Address 73-B, care The Western Underwriter. 








If you want to increase your income write for our propositton. 


The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. 


LIFE AGENTS double their income handling our special low priced, liberal Health and Accident Policies, 
Issued separately and in combination. No time wasted in making collections. Standard Policies—cost $3.00 
per quarter. The prompt payment of claims brings extra business and more money for you. 


Home Office, DAYTON, O. 


J. R. JONES, Secretary. 











ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


INDUSTRIAL AND ORDINARY POLICIES 


Special confidential contracts for Superintendents, Assistant Superintendents and 
Agents in Indiana, Illinois, lowa, Kansas, Kentucky, Michigan, 


Minnesota, Ohio, and Wisconsin 


NOW ORGANIZING A HEALTH 


HEAD OFFICE: 108 S. La Salle St., CHICAGO 


AND ACCIDENT DEPARTMENT 
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MANAGERS WANTED 


MICHIGAN 
INDIANA 
KENTUCKY 
MISSOURI 








PENSION FOR LIFE 


A UNIQUE AND UNEXCELLED CONTRACT. THE BEST IN LIFE INSURANCE 


THE NEW MONTHLY PENSION COPYRIGHTED BOND. 


NO OTHER COMPANY SELLS IT 


1. A PENSION to the beneficiary for life if the Insured dies; 2. A PENSION to 
himself for life if he lives; 3. A PENSION to himself if totally disabled by accident. 


otatetetaSete® 


0,9,9,9.9,%, 
DOOD 
seleteseretere: 


LIFE SERVICE BOND COPYRIGHTED AGENCY CONTRACT—MADE FOR LIFE. Ask Our Agents About ~y 


THE LAFAYETTE LIFE INSURANCE COMPANY, Lafayette, Ind. BERTRAM DAY, President 


MANAGERS WANTED 


KANSAS 
NEBRASKA 

PEN —, 
ARKAN 








EXPLAINS THE MOUVEMENT 


———— 


ADDRESS BY MISS BINGEMAN 





Tells the Plan Adopted at Rochester to 
Teach Disease Prevention in 
the Schools 





New York, Dec. 10—(Special)—Miss 
M. E. Bingeman, secretary of the “Live 
a Little Longer” committee at Roches- 
ter, N. Y., who carried on a unique 
work in the schools of that city, spoke 
before the Life Presidents Association 
today. She explained the campaign as 
follows in part: 

“The board of education engaged 
two teachers, one a doctor and one a 
nurse, to give lessons bearing directly 
on health and life conservation; for ex- 
ample, what diseases are preventable; 
how to help to keep them from the 
home, and also, by community effort, 
from the community; how the body 
can be made more resistant to disease; 
how to nurse scientifically when home 
nursing is necessary; how to observe, 
record and report symptoms; what 
to do in emergencies arising in the 
absence of doctor or nurse, and when 
to do nothing until the doctor arrives; 
what is proper food for sick and well, 
and how it should be prepared; how 
to care for children, keeping them, as 
nearly as possible, in perfect health, 
and teaching them, as they grow older, 
that they have a better opportunity to 
keep their health than ~has the best 
physician or surgeon in the world to 
give it back to them once it is gone. 


Tells About the Classes 


“The classes—to membership in 
which women eighteen years old and 
over are eligible—are taught in the 
public schools outside of school hours, 
that is, between four and five in the 
afternoon. Evening courses are also to 
be begun. By giving these health 
courses in one school after another— 
or in one group of schools after an- 
other, they will eventually be within 
walking distance of every woman in the 
city; when it will be time to give them 
again in the schools which had them 
first. This is to keep on continuously. 
The course, as now given, consists ‘of 
twelve lessons, two a week for six 
weeks; and can easily be repeated five 
times a year in succession, with as many 
running concurrently as is deemed ad- 
visable. To keep the classes down to be- 
tween twenty and fifty is desirable, as 
in that way pupils are certain to receive 
greater benefit. This can be done by 





making the round of the schools with 
sufficient frequency. 


Life Men Lend a Hand 


“Therefore when eighteen out of the 
twenty-three local insurance agencies 
represented in the Rochester Life Un- 
derwriters’ Association began sending 
out leaflets advising the families of pol- 
icyholders to take advantage of these 
lessons, it indicated that insurance com- 
panies with practically one accord saw 
in this movement a sure benefit to the 
public. People were quick to recog- 
nize this, and so viewed it as of more 
consequence, with a heightened respect. 


How the Companies Can Help 


“Saving the life of one of your pol- 
icyholders for one year means for you, 
at most, one more premium—it means 
just as many additional premiums as he 
lives additional years, up to the time 
his policy matures. But what does it 
mean to the man, to the family and to 
the community! A man is worth much 
more to his community than a life insur- 
ance premium; he is worth to his fam- 
ily and friends more than many life in- 
surance premiums, and to himself, more 
than all his possessions. Therefore, 
should the Life Insurance Presidents 
take up this work, and bring to the at- 


‘tention of municipalities throughout the 


United States and Canada the possibil- 
ity of systematically educating the pub- 
lic in health and life conservation, and 
should they provide for these munic- 
ipalities a good working plan, they 
would be benefiting these two nations 
out of all proportion to any benefit they 
themselves received. While the com- 
mercial gain to the life insurance com- 
panies would be worth the effort on the 
part of the companies, the humanitarian 
and economic gain—the gain, that is, to 
the individual and to the community— 
would be immeasurably greater. They 
would be so great as to place civiliza- 
tion forever in the debt of life insur- 
ance.” 





Agency Licenses in Wisconsin 


Commissioner Ekern of Wisconsin 
has sent out instruction to companies 
stating that in case of requisitions for 
licenses for new agents, which are not 
renewals of licenses, additional infor- 
mation will be required. Besides the 
name and address of the applicant, he 
will be required to give the percentage 
of time he intends to devote to the in- 
surance business. He will also be re- 
quired to state whether he has discon- 
tinued the representation of any com- 
pany within the last three months. 
Also, he will be required to tell whether 
he owes money to any company, policy- 
holder or applicant. He will have to 





swear that he can read and understand 
the various forms of policies and riders 
that are required. This edict for fire 
insurance agents goes into effect Feb. 
1 and for life and miscellaneous agents 
March 1, 


LIFE MEASURES SUGGESTED 








Superintendent-Elect Wilson of Kansas 
Favors Certain Laws—Is Against 
State Insurance 





The passage of a life reserve measure 
—one without fangs in it that may be 
allowed to go on the statute books, and 
therefore unlike the measure proposed 
two years ago in Kansas; an antidis- 
crimination measure in relation to life 
insurance, including the antirebating, 
antitwisting features, and the passage 
of a bill providing for automatic non- 
forfeiture values for life insurance poli- 
cies, are hoped for by the superintend- 
ent-elect of the Kansas department, 
Carey J. Wilson. Wilson believes that 
a life reserve measure can be agreed 
upon without difficulty. He believes 
the antidiscrimination law also will not 
make trouble. 

With reference to the nonforfeiture 
bill, he declares he may decide the best 
measure is that proposed by the Asso- 
ciation of Life Presidents, and concurred 
in by the American Life Convention. 
At least, he say, he wants to see a rea- 
sonable measure enacted. 

Mr. Wilson will not do anything to- 
ward state insurance at the coming ses- 
sion of the legislature, but on the other 
hand probably will tacitly oppose such 
a measure, according to a brief state- 
ment made for publication. Beyond the 
brief statement Mr. Wilson declined to 
discuss the question. 

“IT don’t understand any other sys- 
tem than that on which American com- 
panies have been built up,” is the way 
Wilson puts it. 

Bills providing for state insurance, as 
a matter of fact, unquestionably will be 
introduced. They will be referred to 
the insurance committee of the house 
in which they are introduced, and the 
superintendent of insurance will be 
called-in to give his testimony as to 
the value of the proposed measures. It 
is believed likely that Wilson not only 
will not encourage the proposed ~™ 
but will discourage it. 

Wilson’s declaration was made in re- 
sponse to a direct question as to 
whether or not he would favor state 
insurance measures. 





A permit to write health insurance in 
Texas has been issued the Benefi Life 
of Salt Lake City, Utah, which has here- 
tofore had a Texas license to write life 
and accident business. 








with this Company. 


W. H. HINTON, Sec. & Actuary 





ITS RECORD IS CLEAN. 
Are you one of them? Leet us talk it over. 


Liberal Life Is Liberal to Its Agents 


LIBERAL LIFE is here, ready to help you—to WORK WITH YOU— ust as much as YOU will help and work 
It has progressed. It has territorial openings for the right men. 


Write to us now—for facts. 


Liberal Life Assurance Company of Indiana 
ARTHUR H. JONES, Pres. & General Counsel 


ANDERSON, INDIANA 











3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 


ST. LOUIS, MO..- 
Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 


FRANK P. CRUNDEN J. A. McVOY 
President . 3 
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IN SIX PARTS 


Part I-THE COMPANY—Covering Financial 
and Business Statistics—59 Pages, Com- 
mencing Page 1. 


Part I—THE POLICY—Showing Policy Con- 
ditions, Covering over TWENTY-TWO | 
THOUSAND Answers to Questions—120 
Pages—Commencing Page 61. 


Part II—THE COST—Premium Rates, Divi- 
dends and Cash Values, Ordinary Life, 20 
Payment Life, 20 Year Endowment; Net 
Cost in Case of Continuance and Surrender, 
Participating and Non-Participating; over 
SEVEN THOUSAND FOUR HUNDRED 
Illustrations of NET COST—275 Pages, 
Commencing Page 181. 


Part IV—COMPLETE LIST OF POLICY 
FORMS—All Companies—Over TWELVE 
THOUSAND POLICIES Listed,with Prem- 
ium Rates at Three Ages, 25, 35 and 45— 
120 Pages, Commencing Page 458. 


PART V—RETROACTIVE PRINCIPLES IN 
PRACTICE— Nearly FIVE THOUSAND 
Answers by the Home Office Officials— 
Special Exhibit of Disability Clauses, and 
Special Information—68 Pages, Commenc- 
ing Page 635. 


Part VI—VALUBALE TABLES — Reserve, 
Mortality, Interest and Discount, Table of 
Height and Weight, etc.—50 Pages, Com- 
mencing Page 647. 
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CHAIRMAN CLARK’S TALK 


ADVANCE IN THE BUSINESS 





Shows How Various Departments of 
Life Insurance Have Been Im- 
proved in Late Years 





J. R. Clark, president of the Union 
Central, acted as chairman of the Life 
Presidents Association meeting this 
week. He said in part: 

“The era of mystery in the science 
of life insurance has passed. It was 
represented by a strange combination 
of antagonistic forces. There was the 
actuary of the early days—educated, 
beyond his times—delving into the for- 
mule of plans and results involving 
most intricate mathematical calcula- 
tions; a wonder to the uninitiated. 
And upon ‘the other hand there was 
the agent, with little or no preparation, 
starting out to demonstrate to the pub- 
lic the practicability of organized life 
Is it strange that mystery 
was the result, or that the legal depart- 
ment was very much more prominent 
in those days? 


Must Have Certificate of Approval 


“Today there is no audience for an 
ignorant solicitor with his fairy tale. 
The public has been enlightened and 
demands a scientific presentation. The 
advance in every branch of the business 
is simply a natural evolution. 

“The self-constructed actuary is not 
recognized by reason of his title; he 
must have the certificate of approval 
of an established actuarial society, 
based upon a course of study and ex- 
amination proving efficiency. I had 
the confession of a member of one of 


the actuarial societies, who stated that 


he was glad that he was a charter 
member, for he had serious doubts as 
to whether he could stand the examina- 
tion now required for admission. 


National Association’s Work 


“The National Association of. Life 
Underwriters has done its best work in 
broadening the solicitor by relating 
and discussing in its conventions meth- 
ods of presentation to prospects. It 
has now taken an advance step in a 
campaign of education through the 
press. Even the investment branch of 
the business is being organized in cer- 
tain lines, so that it may be better un- 





enjoying 
1 Company distinction 
of being the “Only Purely 
Wisconsin Company,” 
Has openings for 


whose experiences in 
2 Men the life field have 


been limited, but who 








derstood and used more extensively by 
the companies. 
Need of Special Efficiency 

“The medical schools have as yet 
touched the subject of life insurance 
but lightly in their lecture courses, but 
the time will come when more atten- 
tion will be given to the physician as 
an examiner for life insurance, and 
some day the medical director will re- 
quire him to present a certificate to 
show his efficiency for this special 
work, based upon examination. 

“Never has the work of governmental 
supervision been better understood or 
more appreciated by company and 
policyholder. Now the chief duty of 
the insurance commissioner is not ex- 
pressed in admonition only, but rather 
in advice—how to do what is wanted 
to the best advantage of all concerned. 

Pree From Technicalities 

“The culmination of this united serv- 
ice is clearly teflected in a policy con- 
tract free from technicalities. This in 
itself eliminates the necessity of the 
lawyer to effect settlement of claims, 
and brings the beneficiary and the com- 
pany together upon terms of mutual 
confidence. 

“The Association of Life Insurance 
Presidents has endeavored in the past to 
cooperate with alk branches of the busi- 
ness whether organized or not. It has 
gone further than that, in encouraging the 
introduction of the subject of life in- 
surance into the curriculum of schools 
and colleges, which guarantees an ear- 
lier, and therefore keener, conception 
of the offices which this great business 
may fulfill in the future.” 





Writing Certain Foreigners 


The rule of the Connecticut Mutual 
Life prohibiting agents from taking 
applications from others than citizens 
of the United States, which was pro- 
mulgated when the European war 
started, has. been modified. A for- 
eigner may now be written provided 
the country of which he is a citizen has 
no compulsory military service laws. 
Citizens of countries having such laws 
may be written if the applicant is not 
subject to them. In either case, how- 
ever, the applicant must sign a sup- 
plementary agreement that he does not 
intend to enlist. The warranty makes 
the policy null and void if violated 
within the first year of the contract’s 
life. The citizen of a country having a 
conscript law must furnish additional 
information and evidence that he is 
not subject to any such act. 

here a foreigner is subject to con- 
script laws the agent may submit in- 
formation to the home office and if ap- 
proved may proceed to take the appli- 
cation and warranty from the prospect. 





Now Full-Fledged Company 


The First Texas State Insurance 
Company is now a full-fledged life, 
health and accident company. Here- 
tofore it has been conducted as an in- 
dustrial life company, with a capital 
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An excellent opportunity for a 
profitable connection with a sound, 
growing, Western Company. 
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SPRINGFIELD, ILL. 
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Carry a Strong Anchor— 





The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 


In these days of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 











The Anchor Life Insurance Company 
Indianapolis, Indiana 
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been operated under an old law which 
authorized companies having a capital 
° : stock of $25,000 or over to do an in- 
capacity to hold friends. dustrial business on the weekly and 
More, if you write before January 1, 1915 monthly premium plan. That law lim- 

e * ited its life policies to $1,000 and health | 


and accident liability to a maximum of . 
For If You Mean Business 5) 


$2,000. All of these limitations are re- 
If You Can do Business 





Special AGENTS Special 


age; an ambition unafraid; 
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@ General Agent Wanted for Northern immo. 
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business. Some splendid connections. Answer, 
giving full particulars, 74-C, 


moved under the change just made by , 
the company. 
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Write to me Illinois | 








Ohio 


_JACKSON MALONEY, Manager of Agencies | 3 : 


Philadelphia Life Insurance Co. F 


N. E. Cor. Broad and Sansom Sts., PHILADELPHIA, PA. | 
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SESSION OF CONFERENCE 


—_———. 


SOUTHERN BODY HAS MEETING 





Medical Departments One of Impor- 
tant Subjects for Discussion—De- 
cided Progress Is Seen 





A good attendance marked the pe- 
riodical meeting of the Conference. of 
Southern Life Insurance Companies 
which was held at the Piedmont hotel 
in Atlanta on Thursday of last week, 
and satisfactory progress was made to- 
ward the solution of some of the prob- 
lems that confront life insurance com- 
panies in this section. The conference 
has set itself to the task of reforming 
the medical department of the business 
and the members feel that the unanim- 
ity of opinion on the question will lead 
shortly to a distinct advance in the 
methods now pursued by that branch 
of the service. 


Two Phases of Question 


This matter was one of the chief sub- 
jects of discussion at the two meetings 
that have been held since the confer- 
ence was organized last April, and 
gratifying progress has been made to- 
ward a solution of the two phases of 
the question—a uniform medical exami- 
nation blank and a system of inspection 
of medical examiners.. These matters 
are in the hands of a special medical 
committee which will collect data and 
make its report for final action. 

In speaking of the question, a promi- 
nent member said: “If we can solve 
these matters in a practical way the 
other companies will gladly be gov- 
erned by our action. The advantages 
that would accrue to all companies 
would be of lasting benefit to the busi- 
ness and we are hopeful that these in- 
novations can be put into effect at an 
early date.” 


Nineteen Delegates Present 


Nineteen delegates representing nine 
companies in the southeastern states 
were persent. 

The conference lost a member re- 
cently through the reinsurance of the 
Commercial Life of Savannah in the 
George Washington Life, but the latter 
company as well as the Volunteer State 
and the Maryland Life have been in- 
vited to become members of the body. 

There are no set dates for meetings 
of the conference, but sessions are held 
at the call of the chairman when im- 
portant questions are to be considered. 
The conference has made decided prog- 
ress and its work will be watched with 
interest by nonmember companies, who 
will doubtless derive benefit from its 
deliberations. 

T. W. Blackburn, of Omaha, secre- 
tary of the American Life Convention, 
arrived too late to attend the meeting, 
his understanding being that the ses- 
sions would cover two days. 





Spencer Takes John Hancock 


The John Hancock Mntual Life has 
appointed E. J. Spencer manager at 
Kansas City, after being without a 
manager of that office since May, ex- 
cept for a short period of a few weeks. 





H. A. Hamblin of Superior, Wis., has 
gone with the New England Mutual as 
district manager in Superior, his territory 
also to include a large part of northern 
Wisconsin. For the past year he was con- 
nected with the Bankers Life. 











“be 
1908 
1910 


1912 


Splendid non-forfeitable re- 
newal contracts direct with 





, THE LINCOLN NATIONAL LIFE fort wayne, inpiana 


Comparative Record of Growth for Six Years Ending June 30, 1914 


85,525 
170,093 


258,803 
1914 787,390 1,790,704 20,851,345 357,623 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 





256,024 
419,985 


774,983 


Insurance in Force 


2,441,000 
4,973,000 


7,489,000 


Surplus to Policyholders 
182,903 
203,513 


291,301 











LESLIE YORK ADVANCED 


EQUITABLE PROMOTION MADE 


Frank H. Davis Will Be Transferred to 
Chicago As Inspector of Agencies 
Succeeding Carlile 





Leslie C. York has been made in- 
spector of agencies of the Equitable 
Life of New: York and will make his 
headquarters at the home office. He 
will continue .the direction of the agen- 
cies heretofore under his jurisdiction 
and will, in addition render general as- 
sistance to the agency officers. He be- 
came associated with the Equitable in 
1908 as agency supervisor and was first 
located at Detroit. After developing 
the organization in Michigan and at 
other points, he was transferred to 
Kansas City and given the title of 
southwestern superintendent. He as- 
sumed direction of the agencies in 
Iowa, Kansas, Nebraska and a part of 
Missouri. He has met with great suc- 
cess in his work in this field. 


Davis to Locate in Chicago 


Frank H. Davis on Jan. 1 will trans- 
fer his headquarters to Chicago as in- 
spector of agencies, succeeding William 
B. Carlile. He will continue the super- 
vision of the field now under his direc- 
tion but will also devote his efforts to 
increase the company’s representation 
in Chicago and adjacent territory. He 
entered the service of the Equitable 
about two years ago. He early demon- 
strated his ability for agency organi- 
zation in Minnesota, North and South 
Dakota, over which he was given jur- 
isdiction as agency supervisor. His 
success has justified the enlargement of 
his sphere of activities. 

Otto W. Kleppe, who has been in 
the service of the Equitable for many 
years, has been made assistant to the 
superintendent of agents. He has an 
intimate knowledge of agency matters 
and has shown special ability in his 
work. 





Pioneer Makes Appointments 


The Pioneer Life is getting started 
strong with its new plan of action, and 
a large force has been doing good work 
in Kansas City and vicinity during the 
first month. November produced $200,- 
000 of new business. V. J. Dunton, for- 
merly of the New England Mutual at 
Topeka, has been made general agent 
there, and P. H. Kelly at St. Joseph. 





George C. Fichter, of Rochester, N. Y., 
has just joined the ranks of the Manhat- 
tan Life. Mr. Fichter’s territory em- 
braces the northwest counties of the state, 
where business abounds evidently, for his 
first application is for $15,000 of insur- 
ance. 





Company Wanted for Iowa 


Established general agency representing fire and 
surety companies, with large agency plant through- 
out Iowa, desires general agency of an old line 
life insurance company of high standing for the state. 


ELLIS & HOLLAND, 


SECURITIES BUII DING 
DES MOINES, IOWA 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more pre™*1m-paying business in force in the United States 
than any other Company, and ._. each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1913 
r day in Number of Claims Paid. 7,895 per day in Number of Policies issued ard revived tu: 
r da i d i $286,288, 


549 ¢ 
$1,676, yin New Insurance iss and revived. 02 per day in payments to Policy 


holders and addition to Reserve. $164,025.94 per day in Increase of 


German American Life Insurance Co. 


OF IOWA 
BURLINGTON, IOWA 


Salary contracts to men in Iowa who can 
produce business. 


LOUIS H. KOCH, General Manager. 
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WANTED-Gereral Agents 


Excellent territory yin for experienced Life 


men in Kansas and Missouri. Address 
RESERVE LOAN LIFE company 


INDIANAPOLIS, INDIANA 











Reliance Life Insurance Company 


OF PITTSBURGH} 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that arein good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He wi 1 find them in the UP-TO-THE-MINUTE contracts issued by the 


Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 








Write uz for erritory. 

















Pensions for Individuals. 

Pensions for Superannuated Em- 
ployees of Business Institutions. 

Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfall, rapidly growing field. 


THE PENSION MUTUAL LIFE 
INSURANCE CoO. 
PITTSBURGH, PA. 
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GOES ON “NON-PAR” BASIS 


ACTION BY FRANKLIN LIFE 





Decides to Discontinue All Annual 
Dividend Forms Owing to Popu- 
larity of Stock Rate 





The Franklin Life of Springfield, IIl., 
announces to its agency force that after 
Dec. 15 it will write no more partici- 
pating policies, but thereafter will be 
strictly a nonparticipating company. 
The company’s participating contracts 
are on the annual dividend basis, but 
the amount of this business has been 
decreasing each year. In speaking of 
the move the company says: 

“For several years past the amount 
of insurance issued by the company on 
an annual dividend basis has been 
steadily decreasing. The proporton of 
nonparticipating business has very 
rapidly increased. The situation at the 
present time is that the demand for an- 
nual dividend policies is so small that 
the printing and maintenance of a line 
of such contracts are not warranted. 


Same Tendency in Other Companies 


“This has come about without any 
discriminatory action on the company’s 
part. We understand that it is also 
the experience of other companies that 
freely issue both classes of insurance. 
One large eastern company, well known 
for its good annual dividend record, 
issued during 1913 about 70 percent of 
its new business on nonparticipating 
plans and only 30 percent on annual 
dividend forms. 


Public Is Favorable 


“The public evidently likes the guar- 
anteed low cost policy that shows in 
advance exactly the amount of pre- 
mium payable each year. Estimates 
of future dividends now carry but little 
weight, and are absolutely prohibited 
in some states. The word “guaran- 
teed” means a lot in the present con- 
dition of public opinion. 


Feeling Amongst Agents 


“The general feeling amongst agents 
seems to be along the same line. We 
believe it to be undeniable that if so 
many of the large companies were not 
prohibited from issuing nonparticipat- 
ing insurance by their charters or state 
laws, and if some of those companies 
that do issue it did not discriminate 
against it in agents’ commissions, the 
life insurance issued in this country at 
the present time would be largely non- 
Participating. Agents dislike the con- 
tinued trouble and dissatisfaction over 
dividends”—which are not really “divi- 
dends” at all, but refunds of over pay- 
ments—and it has been stated by 
agents who have worked for both par- 
ticipating and nonparticipating com- 
panies that nonparticipating policies 
are worth a 25 percent increase in their 
mcome because of the saving of time 
and the increased production. 


Discontinues Dividend Policies 


“In harmony with this tendency, 
after consultation with many repre- 
sentatives of the agency force, the com- 
Pany has decided to discontinue the is- 
Suance of annual dividend policies, at 
least for the present. All members of 





the agency force will therefore accept 
this as notice that after Dec. 31, 1914, 
until further advised, all policies issued 
will be on the nonpartitipating plan. 
The company will continue all of its 
present excellent line of nonparticipat- 
ing contracts, and will improve and 
add to them as occasion warrants.” 


EXECUTIVE COMMITTEE MEETS 








American Life Convention Will Vote 
on Monterey, Cal., and Indian- 
apolis for Next Meeting 





The executive committee of the 
American Life Convention met in Chi- 
cago Dec. 8 at the Hotel LaSalle. The 
regular routine of business was trans- 
acted. 

At the meeting in Dallas it was de- 
cided that a referendum vote should be 
taken to determine the next meeting 
place, many members favoring a Cali- 
fornia city. The committee which met 
this week named Monterey, Cal., and 
Indianapolis, Ind., and it is now up to 
the 104 companies in the association 
to cast their votes. Should the vote 
favor Monterey the meeting will be 
held the last week of September. If 
Indianapolis is selected, the meeting 
eg be held the first week in Septem- 

er. 

Those present were E. W. Randall, 
president Minnesota Mutual Life; H. 
L. Seay, vice-president Southland Life; 
W. A. Lindly, president Security Mu- 
tual Life, Neb.; C. F. Coffin, vice-presi- 
dent State Life, Ind.; Henry Abels, 
secretary Franklin Life, and T. W. 
Blackburn, secretary and_ treasurer 
American Life Convention. Isaac Mil- 
ler Hamilton. president Federal Life 
and an ex-member of the committee, 
was also present. 

The next meeting will be held at 
French Lick, Mar. 3-5. 

All of those named went to New 
York to attend the Life Presidents 
convention with the exception of Mr. 
Seay and Mr. Lindly. 





Reinsurance to Succeed 


Efforts of the International Life of 
St. Louis to reinsure the business of 
the American Home Life of Fort 
Worth will be renewed at a meeting 
of the stockholders of the latter com- 
pany which has been called for Dec. 23. 

The first effort of the International 
to reinsure the American Home Life 
was unsuccessful, the proposition being 
defeated by the votes of the small 
stockholders in the company. The In- 
ternational interests then began buying 
up stock in the American Home until 
they had a controlling interest in the 
company and put in their own directors 
and general manager. Now it is 
claimed that they have acquired 
enough stock to put through the rein- 
surance proposition. 





Stamp Tax Committee 


At the Insurance Commissioners 
Convention in New York this week a 
special committee was appointed to 
endeavor to obtain from the federal 
authorities an interpretation of the 
stamp tax law as to whether it applies 
to agents’ licenses. Some commission- 
ers are requiring the tax while others 
are not, holding that such a license is 
not a certificate of authority. 








The Ohio National Life Offer 


A company that is strong financially. 
A home company, with the added advantage of size and strength. 
A company with experienced and energetic management. 








A general agency contract with the home office in “‘home state”’ 
territory. 

Close and immediate contact with the home office. 

Quick action on all agency matters. 

Thousands of influential men financially interested. 

A splendid line of policies with low rates and liberal values. 

An up-to-date home office service in every respect. 

Commissions good, but not too good. 


For Territory and Terms, Address: 


T. W. Appleby, Agency Manager and Actuary, 
Albert Bettinger, President, 


Cincinnati, Ohio. 








The Right Agent needs 
The Right Policy for INSURANCE 


The Right Prospect j, c, CAMPBELL, State Agent 


All the Time $e. West mi. one ag Virginia = 


. ° “T confesss I had not thought of it in that 
The Provident Life way. I see thatif I were to die and all my 
insurance were to be invested, the interest 


and Trust Company would not pay the rent of the house I am 


living in.”’ 
THIS IS WHAT OUR AGENTS HEAR 
OF PHILADELPH 1A EVERY BUSINESS DAY OFTHE YEAR 
J. THOMAS MOORE 
Manager of Insurance Department 


How much income will the face value of your 
Office of the Company, Philadelphia, Pa. 

















eath 
Write for information as to Income Policies. 








Michigan Mutual Life Insurance Co. 


A NON-PARTICIPATING COMPANY 





Organized 1867 - 


Assets $12,000,000 





Nebraska. 





This Old Reliable Company has General Agencies open in Illinois, Indiana and 


, Parties of experience who can satisfy the Company as to their ability to organize 
territory and produce satisfactory volume of business can secure a first class contract. 


ADDRESS: General Superintendent of Agencies 
150 Jefferson Avenue, DETROIT, MICH. 

















GERMAN-AMERICAN 


LIFE 


INSURANCE RYT, OMAHA 
COMPANY 


Our agents are making good money. There is a reason—we’ll tell you. 
G. L. E. KLINGBEIL, President 


INDIANA NATIONAL LIF 


INSURANCE COMPANY Authorized Capital 
eiaenanteaaains. tanenuneat, Wht tel nate ae 
ier eas man Por tatormetion ee Tee as — 


EVERETT WAGNER, General Agent 
E. C. WAGNER, Ass’t Gen’l Agent INDIANAPOLIS, INDIANA 


THE GEM CITY LIFE 


INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 


General Agency Contracts direct with the home office. Exclusive territory. Guaran-, 
teed renewals. Guaranteed Low Level Premium Life Insurance. Unrestricted Acci- 
dent and Health Insurance. , 


Ohio, Indiana and Michigan Only 
Address H. R. STAPP, General Manager 


SCANDIA LIFE Insurance Company 
30 North La Salle Street, Chicago, Illinois 
The Only Illinois Mutual Legal Reserve Company 


Its Policy Holders are Its Only Stock Holders. Issues all Standard Forms Including 
Total and Permanent Disability Benefit, and is a Leader in Net Cost of Insurance. 


We have some splendid Agency openings in Illinois, lowa, Nebraska, Kansas, 
Minnesota, North and South Dakota, Michigan, Connecticut and Washington. 


For Terms to Producing Agents, Address the Home Offfice 
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FA\ORS INCOME POLICY 


SCOVEL ADDRESSES STUDENTS 





Gives Lecture in Life Insurance Course 
at University of Pittsburgh 
on Subject 





“Take this message to every family 
man now carrying life insurance: Is 
your insurance intended for your sup- 
port? Do you want to make it sure 
to do what you intend? If so, whether 
you carry $1,000 or $100,000, you should 
not let a day pass without taking steps 
to have the money made payable to 
your family, not in one lump sum, but 
in a fixed, unlosable income. That 
means a check or checks coming regu- 
larly every month throughout the whole 
period of their need for the support you 
intend. Otherwise, it’s ten to one that 
the insurance money (like any other 
cash you may leave), will be all gone 
in a comparatively short time; far 
shorter than you intend it to last them. 
And that short time of easy money will 
make it all the harder for them to get 
along on nothing, afterward.” 


Lectures Iu Association Course 


_This message for policyholders was 
given recently by Charles W. Scovel 
of the Northwestern Mutual at Pitts- 
burgh, Pa., to the audience of students 
and others at his lecture in Thaw hall, 
University of Pittsburgh, in the public 
course arranged by the Pittsburgh Life 
Underwriters Association. The subject 
was “Life Insurance Services for’ the 
Family or the Estate.” Mr. Scovel 
strongly advocated income insurance 
and favored having the income option 
exercised on old policies. 


Will Bridge Over the Chasm 


“For the family that can carry $1,000 
or $2,000 of insurance—and there are 
millions of them doing so—the monthly 
income will bridge the years stretching 
from the father’s death to the oldest 
child’s first wages,” said he. “These 
years are the yawning chasm for that 
family; they will either make or break 
the children’s whole future. In nearly 
all cases $1,000 to $1,500 of insurance 
will yield a monthly income through 
these critical years of just such amount 
as the mothers’ pension boards have 
shown ‘o be enough to keep the family 
unbroken. 


Covers Period Desired 


“The great middle class of families 
are carrying anywhere from $3,000 or 
$20,000 of insurance. These sums per- 
mit a more extended income service, 
covering the entire life of the mother, 
however long; and, in case of her earlier 
death, continuing for the children to the 
end of twenty years after the father’s 
death, long enough to bring up and edu- 
cate the youngest. On this basis, $1,840 
of insurance yields $10 a month; $4,600 
yields $25, $9,200 yields $50, etc., with 
dividends adding 10 or 12 percent during 
the first twenty years. Here every pre- 
mium dollar yields the largest income 
it could produce anywhere, to be really 
sure to outlast the widow’s life and the 
children’s dependent years. And if the 
father lives on, most or all of his pre- 
mium dollars will be withdrawable to 
support his own old age. 


Simple Matter of Investment 


“The most extended income service— 
particularly attractive to men of larger 
means, or those who wish to provide 
for the whole life of a daughter or son 
—is a simple matter of investment. It 
yields a guaranteed minimum of 3 per- 
cent, increased by dividends to about 
414 percent at present interest rates and 
likely to be higher in the years ahead. 
The principal is kept intact, always at 
par, and is withdrawable whenever the 
income is to end; or it may be drawn 
on any time for emergencies, if so di- 
rected by the insured. The monthly in- 
come may be payable throughout two 
or 


generations—widow and children, 





child and grandchildren—with the prin- 
cipal held for a succeeding generation 
now unborn.” 





SANITARY ENGINEER’S WORK 





What Has Been Done to Improve 
Public Health Is Told by 
Rudolph Hering 





Rudolph Hering, consulting engineer, 
spoke at the annual meeting of the 
Life Presidents Association this week 
on the relation of sanitary engineer- 
ing to public health. He said in part: 

“The works and methods of sanitary 
engineering, which are required for 
every well-established community, may 
be divided into six groups. First, those 
which supply the community’ with 
potable water and, secondly, with good 
air. . Thirdly, those required for keep- 
ing the streets and other means of com- 
munication free from _ dirt, and, 
fourthly, those for keeping the water 
courses in and near inhabited areas 
free from pollution. . Fifthly, we have 
the works and’ methods for removing 
from a community the refuse, solid 
matter, and, sixthly, those for remov- 
ing the used and discarded liquids, that 
is, the sewage. All these works and 
arrangements, as well as their proper 
management and operation, are neces- 
sary to give a community both health 
and comfort. 

“We may draw the general conclu- 
sion that public works relating to sani- 
tary engineering have reached a_point 
of development, based on _ sufficient 
knowledge and experience, to present 
satisfactory solutions in practically all 
cases. In but a few we still need fur- 
ther light, which, no doubt, within a 
short time will be forthcoming, so that 
all of our works will then fully con- 
tribute their share, not only to increase 
our health and comfort, but-also cor- 
respondingly to prolong our lives.” 








HOTEL GIBSON 


Cincinnati’s Safest—Largest—Best Hotel 
500 Rooms 500Baths Built in 1913-14 


Representing an Investment of over 
Two Million Dollars 


“THE LAST WORD in Hotel Service’’ 
Rates—Two Dollars per Day and Upward 








Headquarters 
For Insurance Men 














STOCK SALESMEN WANTED 


Men who can qualify will be assigned to choice terri- 
tory. 


Write giving experience and last connection. 


» . FORT DEARBORN LIFE INSURANCE COMPANY 
FORT DEARBORN CASUALTY COMPANY 


These companies are backed by big men and will have a 
combined capital and surplus of $4,000,000. 


QUICK SELLER—GOOD CONNECTIONS TO MEN WHO ARE RIGHT 
EMIL W. ZINSER 








Peoples Gas Building 
CHICAGO, ILLINOIS 


REAL SALESMEN 


nged 
NEW PLANS—NEW METHODS—ACCOMPLISH WONDERFUL RESULTS 
Follow the lines of least resistance. 


THE BEST, THE CLEANEST AND THE MOST COMMENDABLE 
PROPOSITION IN THIS COUNTRY IS OPEN TO YOU 


We want you to sell it: stock—a life insurance company being 
financed in new ways by new methods that insure success 


OUR MEN ARE MAKING MONEY, ARE YOU? 


Address Iroquois Life Insurance Company, vovisvicte. x¥" 





LOUISVILLE, KY. 








Guarantee 





Omaha, Nebraska 


ASSETS OCTOBER 1, 1914 _. 
RESERVE FUND. . 


Annual Rate per $1,000 of insurance at Age 35—$13.30 
Guaranteed by entire assets. 


Fund Life Association 


$1,594,140.24 
1,540,267,40 


Men Tri te $17,278, 000.00 


Reliable Agents wanted on good renewal contracts. 











fied Legal'Reserve" 


Lifé Insurance 


AGE 20—$10.36 
AGE S50 — $1336 


Disability Bolance at Death 


Commonwealth Life Insurance Company 
Rv _ CHICAGO, ILL. aca 


ey 





AGE 40—s1854 
AGE 50—%2824 


One-half the face in event of Total Permanent 


Commonwealth Life 
Insurance Company 


Issues an Advance Policy Con- 
tract at a Participating Rate. 


LIVE ILLINOIS PRODUCERS of Protective Life 
Insurance can secure exceptional Renewal Contract 
for Illinois territory by addressing the company. 








WESTERN LIFE INDEMNITY COMPANY 





This is a feature 


Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 


and encouragement that helps him close more business. 


Agents who have not already made a contraét for 1914 will surely be interested in the one we can give them 


with our company, and the agent receives assistance 








GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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TRIPLE RELATIONSHIP 


— 


WORK OF THE EXAMINER 





Dr. John L. Davis of the Amicable 
Life Brings Out Some Important 
Phases of Efficiency 





Dr. John L. Davis, medical director 
of the Amicable Life of Texas, in a 
letter to local examiners, says: ‘ 

The examiner’s work implies a triple 
relationship—with agent, applicant, and 
company; and his efficiency depends on 
his proper understanding of these con- 
nections, 

1. The Agent. His work is the 
hardest possible, fraught with trouble 
and disappointment. He is on a battle 
field bombarded with the 16-inch gun 
of his manager urging more -business, 
and “sniped” by medical sharpshooters 
killing off his “perfectly good” risks; 
the whole field infested with the ene- 
my’s spies trying to steal his property 
and equipment for competing com- 
panies. 

Surely if you appreciate his difficul- 
ties you will cooperate earnestly and 
assist the agent in every reasonable 
way, by word and deed recommending 
him and his company, and you will dili- 
gently keep appointments even though 
most inconvenient at times. 


Relation to Applicant 


2. The Applicant. Sometimes, only 
half persuaded to take insurance, he is 
a most unwilling subject for examina- 
tion; but a doctor’s experience with 
cross-grained humanity ordinarily en- 
ables him to handle the client diplo- 
matically with a compliment or two 
for his sagacity in taking insurance, 
and the word fitly spoken to clinch his 
determination; thus the examiner ren- 
ders a real service to both applicant 
and agent. 

Remember the applicant’s attitude is 
very different from that of a sick man 
coming to the doctor, who willingly 
tells all he knows about himself and 
his condition—perhaps more; but he 
applicant waits for you to discover his 
weak spots and may try to hide an 
impairment, more or less. Hence the 
examiner must be sagacious, diplo- 
matic and discreet—only three little 
words, but they embrace countless vir- 
tues, 

Relation to the Company 


3. The Company. You are the con- 
fidential adviser of the company, which 
pays promptly and liberally for service 
and is entitled to your best work. 
Your report should be scientifically 
correct and complete and forwarded 
promptly. On medical examiners the 
selection of risks depends—a_ very 
great responsibility. Your faithfulness 
in administering this trust can not be 
demonstrated in a single year; time 
alone will show whether the selection 
has been good or bad. 





Decision on Divorce Question 


The beneficiary of a life insurance 
policy is the person named in the con- 
tract, no matter if the relationship that 
existed at the time the contract was 
issued has long since been nullified, ac- 
cording to a recent decision of the Kan- 
Sas supreme court. 

_.The case was that of Mrs. Clarence E. 
Filley against Anna E. Filley. The last 
named was the wife of Mr. Filley and 
he took a policy for $3,000. payable to 

Anna E, Filley, my wife.” Several 
years ago the Filleys were divorced and 
Mr. Filley married again. He kept up 
the premiums on his insurance, but neg- 





lected to change the beneficiary. On 
his death both his wife and ex-wife 
claimed the insurance, The court holds 
that the ex-wife, named in the contract, 
is entitled to the money. 

The suit involved the Illinois Life, 
but the company was excused from the 
suit upon the payment of the money 
into court. 





GETS JUDGMENT FOR PROFITS 





President With Interest In Promotion 
Holds Fund as ‘Trustee, California 
Court Decides 





The Western States Life has been 
rendered a judgment for $38,100 and 
interest against the estate of Arthur R. 
Briggs, the first president of the com- 
pany. The suit was brought o recover 
sums paid to him in 1910 by Pratt & 
Grigsby, promoters of the company. 
The promoters had a contract that pro- 
vided that the sale of stock should yield 
to the company a fully paid up capital 
of $1,000,000 and a surplus of $400,000. 
This contract was carried out and when 
the stock-selling period was over, Pratt 
& Grigsby actually paid to the com- 
pany $1,400,000, as provided for. After 
the death of Mr. Briggs, it was discov- 
ered that he and Pratt & Grigsby had 
entered into private arrangement 
whereby he was to receive 2244 percent 
of their profits in promotion. The 
action was brought to recover that 
amount on behalf of the company, on 
the theory that such contract could not 
be sustained in law and that any sums 
that Mr. Briggs so received were re- 
ceived by him as trustée and that the 
proceeds thereof were the property of 
the company. 

The suit was originally tried in the 
superior court, which decided that as 
the Western States Life had received 
the full amount of $1,400,000, according 
to its contract with Pratt & Grigsby, it 
was not concerned with any division of 
profits made by Pratt & Grigsby. Upon 
appeal from his judgment, the supreme 
court reversed the opinion of Judge 
Sturtevant, and held the view contended 
for by the Western States Life, namely, 
that the funds so received by Mr. 
Briggs were trust moneys and belonged 
to the company. The case was re- 
manded for a second trial, which has 
just been concluded, before Judge Sea- 
well and after taking testimony relating 
to the details of the arrangement, Judge 
Seawell rendered a judgment in favor 
of Western States Life for $38,100 and 
interest. 





Tenny Reappears 


Frederick A. Tenny of St. Louis, on 
whose $5,000 life insurance policy claim 
was made by the beneficiary, Miss 
Bertha Ernst, has turned up at his 
father’s home at Cleveland, Ohio. The 
company had been dissatisfied with the 
proofs of Tenny’s death and brought 
suit for the cancellation of the policy. 

Tenny offered a_ strange tale of 
aphasia in explanation of his disappear- 
ance. He was supposed to have lost his 
life in falling off a Mississippi river 
boat, the Stacker Lee, but although his 
room-mate claimed he left their state- 
room in his pajamas, no trace could be 
found of his clothes. A friend recog- 
nized him on the streets of Duluth, 
Minn., and wrote his father, who had 
him brought to Cleveland. Tenny’s 
former employer at St. Louis received a 
letter from Duluth in a hand-writing he 
believed to be Tenny’s and turned the 
letter over to detectives. His reappear- 
ance, of course, disposes of the claim, 
but the company will continue the suit 
to cancel the policy. 





A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 
For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 








A COMPANY NOT OPERATING 
IN NEW YORK 


Is prepared to give Old Time General Agency Con- 
tracts for a Few Important Fields Still Open. Company 
Old Enough to be Settled in Its Policy; Big Enough, if not 
the Largest. General Agency Contracts Under Which 
the Present Leaders in the Life Insurance World Made 
Their Success. One Especially Good Opening at Cleve- 
land for Northern Ohio. Only Men with Established 
Records of Production. Address 59-N, 


Care The Western Underwriter, Cincinnati or Chicago. 














International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER. Vice-Pres. and Gen’l Mgr. of Agencies 


WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. ‘We are able to render unusual assist- 
ance to the “‘boys in the field,”’ in the way of leads from the home 

office, and the active support of influential men in each community, 
These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. , 


There’s a reason! It will pay to investigate 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 











Otto Schenk, President 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


INSURANCE STOCKS 


SPECIAL CONFIDENTIAL PRICES 


AMERICAN BANKERS LINCOLN NATIONAL LIFE 
CENTRAL LIFE MARQUETTE LIFE 
COMMERCIAL FIRE MARQUETTE FIRE 
CLEVELAND NAT'L FIRE MISSOURI STATE LIFE 
COLUMBIAN NAT’L FIRE METROPOLITAN FIRE 
FOREST CITY LIFE NEW WORLD LIFE 
FIRST NATIONAL FIRE INDIANA NATIONAL LIFE 
NORTH AMERICAN LIFE PRUDENTIAL CASUALTY 
GREAT SOUTHERN FIRE 


Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street 











OHIO NATIONAL LIFE 
OLD COLONY LIFE . 
PUBLIC SAVINGS LIFE 
PEORIA LIFE 
STERLING FIRE 
UNION CASUALTY 
WISCONSIN NAT'L LIFE 
ANY OTHER STOCKS 


CHICAGO, ILL. 





INSURANCE STOCK DEPARTMENT 
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PART TIME AGENTS 


PresipENT Isaac MiLterR HAMILTON of 
the Feperau Lire is the latest advocate 
of the whole time life insurance agent. 
In an article entitled “Concentration” 
in the agency bulletin of the company, 
President Hamitton states that the 
part-time man has no prominent or 
permanent place in life insurance. He 
says that the part-timer should keep 
out and be kept out of life insurance. 
He sees no place in the agency plant 
for the part-timer except he be a be- 
ginner studying the business. 

If he has other interests that attract 
his attention he cannot do his best 
work for life insurance. In other 
words, President HAMILTON states that 
life insurance interests must be para- 
mount in the mind of the agent. If a 
man is determined to make life insur- 
ance his real work, then he should con- 
centrate his mind on it and give it the 
best there is in him and give it his en- 
tire time. He calls attention to the 
value of time to the agent and there- 
fore states that when time is squan- 
dered it means actual money that is 
lost. 

President HAmiILton states that the 
trouble with many solicitors is that 
they try to do too many things and 
hence do none of them thoroughly. The 
serving of too many masters means 
failure or small success. He recom- 
mends that every field man concen- 
trate his mind powerfully upon his one 
task. A life insurance man should spe- 
cialize in his work. 

“Ruined by side lines” would make 
a fit epitaph for many a failure, de- 
clares Mr. Hamitton. Life is too short, 
he says, to attempt success in several 
lines. Conditions are very complex 
and competition intense and the only 
hope for distinction, even for the man 
with great ability, is in concentration. 
Mr. HAMILTON asserts that the life in- 
surance business is not played out and 
it only needs the man who understands 
his tables, who has conmfidence in him- 
self and ability to make himself under- 
stood to achieve success. . He thinks 
that too many men lose courage. They 
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fail to surmount obstacles which must 
be overcome. 

When the life insurance man com- 
mences his task, he should be “all 
there.” Mr. Hamitton says that suc- 
cess is obtained by oneness of pur- 
pose that fires the whole being and by 
the concentration of every faculty 
toward the accomplishment of the al- 
loted task. 

The views of Mr. Hamitton are of 
interest, especially as he is head of one 
of the younger medium-sized com- 
panies. Inasmuch as he has given 
much study and observation to the 
agency department, his conclusions are 
most interesting, because most of the 
companies of his class see considerable 
merit in the part-timer. 





THE TWISTER 


Ir there is any one element more 
dangerous to the whole fabric of life 
insurance than rebating, it is twisting. 
The rebater, in an effort to get busi- 
ness irrespective of means, in the ma- 
jority of cases is taking it away from 
some other agent to whom it perhaps 
theoretically belongs, for it has been 
worked by him up to the point of clos- 
ing. The twister, on the other hand, 
is taking away something that already 
exists; something that has been placed 
on the books of a brother agent by the 
expenditure of the time and money and 
energy of that brother agent. 

JuLes GIRANDIN, prominent Chicago 
life underwriter, differentiated between 
these two wrong-doers in an excellent 
way before the members of the CuI- 
caGO LirE UNDERWRITERS ASSOCIATION at 
its last meeting. The rebater, he said, 
can often be defeated by deep faith in 
one’s own company and a consequent 
power of conviction which even the 
offer of a rebate from some other com- 
pany will not offset. Oftentimes, too, 
the rebater is some poor fellow up 
against it; who cannot sell insurance in 
any other way, and yet has no other 
vocation to which he can turn; who is 
at times so hard pressed for money 
that he will wink at practices forbidden 
by law and by the dictates of his better 
judgment and conscience. He is taking 
away from the other agent, to be sure, 
but it is something that as yet is in 
existence only theoretically. 

But the twister! He’s an individual 
of a different stripe. He works in the 
dark, wearing the clothes of a gen- 
tleman of the day and the clothes of a 
burglar by night. His crime is two- 
fold. He steals the property of his 
fellow agents without compunction, 
without shame, without honor. His act 
extends further. It reaches the public 
and takes the money which it has ex- 
pended for the greatest thing in the 
world—life insurance protection. The 
very nature of his act has a tendency 
to create mistrust in the institution of 
life insurance; to sow new seeds of 
suspicion and antagonism. 

The rebater has no place in life in- 
surance; the twister has less. The 
elimination of these two parasites 


should be undertaken in one move. 
ment. Until such a movement has re- 
sulted in a complete success, life insur- 
ance must continue to be recognized 
as a business and so open to the com- 


petition that knows no ethics, rather 


than as a profession and thus protected 
by the unwritten laws of decency and 
fair play. 





Personal Glimpses of 


Life Underwriters’ 





P. W. Satory of Fargo, N. Dak., the 
largest writer of personal business for 
the Pacific Mutual in his state, has been 
appointed general agent. He is one of 
North Dakota’s efficient life insurance 
salesmen. 


John J. Price, now with the Penn 
Mutual,.but for several years the man- 
ager in Indiana for the Berkshire Life, 
is close to being the Nestor of Indiana 
life underwriters, if he is not it now. 
If he sticks to his job until March 1 
next, and he has no other intention, he 
will have been writing life insurance 
thirty-four years. 

Dale J. Crittenberger, of Anderson, 
the newly elected state auditor and in- 
surance commissioner of Indiana, has 
assumed his duties. Only slight 
changes were made in the office force, 
the principal one being that of license 
clerk, Albert Stuckmeyer succeeding 
Louis Wuellner. 


Between Nov. 1, 1912, and Oct. 31, 
1914, $11,026,000 of new business was 
received from the St. Louis clearing 
house of the Equitable of New York 
of which W. E. Billheimer is inspector 
of agencies, of which over 80 percent 
was written on binders. The first 
year’s premiums actually collected in 
cash amounted to $292,800, and no 
notes were taken. Out of 3,885 persons 
insured only three have died. The per- 
centage of “not taken’s” on the total 
business issued was only 4% percent. 
Since Jan. 1, 1914, the producers in the 
agency include twelve $100,000 agents, 
ten $50,000 agents, and thirty-three 
whose production ranges between $25,- 
000 and $50,000. 


Commissioner A. L. Welch of Okla- 
homa, has announced the personnel of 
his. office force for his second term, 
which begins in January. The appoint- 
ments, in reality, have already become 
effective. Orville E. Young, formerly 
third assistant, has been made assistant 
commissioner, the office held until last 
summer by Arthur Pettit. J. G. Reed 
of Hobart becomes third assistant. 
Former Commissioner T. J. McComb, 
who was appointed commissioner when 
the office was created six years ago, 
will continue as special actuary for the 
department. 


As per the usual custom of the Re- 
liance Life, the month of December has 
again been set aside as a testimonial 
month in honor of its president, Judge 
James H. Reed. In the seven years 
past Reed month has been the largest 
of any month during those years, and 
last December the agents broke all 
records. The total business written 
was $3,268,000, and the total paid was 
$3,144,000. Judge Reed is the founder 
of the Reliance Life. 


D. W. Simms, general counsel of the 
Lafayette Life, is one of the most 
striking and picturesque figures in: the 
American Life Convention. He is the 
man from his company that attends the 
annual meetings. He has been in at- 
tendance at évery meeting since the 
organization started, and has never 
missed a session, either open or execu- 
tive. He is always there when the 
president raps for order, and never 
leaves until the motion for adjourn- 
ment has been carried. He is inter- 
ested in all that goes on at these meet- 
ings. He was the first chairman of the 
legal section. In the entertainment 
features of the meetings he is just 
as much at home as in sitting at the 
business sessions. He won one of 
the loving cups in the golf tournament 
at Dallas, made a great address attack- 
ing federal supervision in the legal sec- 
tion, did some talking in the business 
meetings and at the luncheon given 
by the Dallas attorneys to the visiting 





attorneys he made a veritable -hit in 
his.impromptu remarks. Both the sec- 
retary of the Dallas chamber of com- 
merce and the local attorney of the 
city that spoke at the convention ban- 
quet, got off a joke or two on Mr. 
Simms in their speeches. 

He is well known outside of life in- 
surance, being an eminent railroad at- 
torney. 


The Insurance Advertising Service 
Bureau has just been established by 
G. W. Wadsworth, who for more than 
15 years was connected with THE 
WESTERN UNDERWRITER in various ca- 
pacities. The purpose of this new bu- 
reau, which will have its headquarters 
in Chicago, is to design and construct 
advertising copy for insurance com- 
panies so that their expenditure for 
this class of publicity will be more pro- 
ductive. It is a work that is needed, for 
while many of the leading insurance 
papers for several years have been 
preaching the gospel of “mixing brains 
with advertising Copy,’ most of the 
companies do not take any particular 
interest in making up new and striking 
copy for their advertising, principally 
because it is a line of endeavor which 
needs special training or study, and re- 
quires considerable application and 
time which they cannot, without loss, 
take from their other work. It is a 
well known fact that advertising, when 
constructed properly and fitted to the 
possibilities of the medium in which it 
is inserted, will become effective. It 
will produce actual results. Mr. Wads- 
worth is well fitted to do this work for 
the companies, and his more than fif- 
teen years’ experience in insurance 
journal work will stand him in good 
stead in his new field. 


Insurance people of Texas are hop- 
ing that the political storms will not 
sweep Chief Clerk Charles V. Johnson 
and Actuary John E. Higdon from their 
moorings in the insurance commis- 
sioner’s office in Texas. Both these 
men as well as the examiners are well 
liked and regarded as very competent 
and trustworthy men. Mr. Johnson 
has been with the department for ten 
years. The insurance interests of the 
state hope that the competent men of 
the department will be retained. Mr. 
Higdon has been with the Texas de- 
partment for about two years. 


John W. Hogan, general agent of the 
Bankers Life of Iowa at Cumberland, 
Wis., although living in a small town, 
is a leader in his company’s ranks. Its 
bulletin says of him: 

Mr. Hogan is enamoured with the life 
insurance business, and any man who 
loves his work is bound to put enthusiasm 
and heart force in it. His blood is full 
of ginger and at all times has his mind 
and eyes open for prospects. It has been 
said by some of his friends that he sleeps 
with one eye open and that the lid of 
the other eye is transparent. He goes 
after his prospect with the avowed in- 
tention of getting his application, rather 
than making an educational talk on life 
insurance. He starts the day’s work with 
his mind made up to sell life insurance 
and keeps everything else out of his 
system. ' 4 

Mr. Hogan’s home is in Cumberland, 
Barron county, Wis. Barron county is 
in the northwestern part of the state, not 
far from Duluth. It is in a comparatively 
new and is only a partially developed sec- 
tion of Wisconsin, but this particular 
county has been put on the Bankers Life 
map by Mr. Hogan in a way that each 
agent can get a lesson from it. Many 
of our men slight their home town and 
home county. No company is likely to 
stand any higher in a community than 
the standing -of its representative—a 
company is known through its agents. 

The following results produced by Mr. 
Hogan in Barron county with a popula- 
tion less than thirty thousand, within 
the last year and a half. There has been 
written in this county one hundred and 
forty-four applications calling for $324,- 
000 insurance. Only sixteen of these 
applications were for insurance on the 
exchange basis, calling for $36,000 in- 
surance. Mr. Hogan has won the dis- 
tinctive honor twice within the last 
twelve months by writing the largest 
amount of new insurance in this county. 
R. V. Emery also won the same honor 
in the same county in November, 1913. 
There is not much difference in counties 
and there is not much difference in 
people—the difference is in the man be- 
hind the gun and in the way the terri- 
tory is worked. 
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ASSOCIATION ACTIVITIES 
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CINCINNATI AGENTS’ MEETING 





S. P. Ellis of the Provident Life & 
Trust Is Nominated for Presi- 
dent for Ensuing Year 





A total of $3,000 is figured as Cincin- 
nati’s share toward the education and 
conservation campaign of the National 
Association of Life Underwriters, one- 
fourth of which is to go to the National 
association and three-fourths for local 
advertising. The committee of the 
Cincinnati Life Underwriters’ Associa- 
tion reported at the monthly meeting 
held Tuesday of this week. 

The plan outlined by the committee 
is for a fee of $10 payable by each 
member of the club, which would bring 
in about $900. The various agencies 
are then grouped according to size, 
those in the first group contributing 
$125, in the second $75, in the third $25, 
and in the fourth $12.50. This will total 
a little over $2,500, and from other 
sources it is expected that a total of 
$3,000 will be reached. The committee 
had held a meeting in the office of 
Chairman W. A. R. Bruehl, and elected 
William G. Oehmig as secretary. Each 
office will be visited by the committee 
to get their definite promise as to the 
assessment. 


Dean Rogers Spoke 


Dean Rogers, of the Cincinnati Law 
School and president of the Business 
Men’s Club, was the guest of honor and 
addressed the association. Dean Rog- 
ers took as his subject the keynote of 
the association’s constitution “the pro- 
motion ofa high standard of business 
methods, as well as true courtesy and 
friendliness among the representatives 
of the various companies.” 

S. P. Ellis, of the Provident Life & 
Trust, was named for president by the 
nominating committee, E. R. Ferguson 
of the Mutual Life for vice-president, 
J. E. Taylor of the John Hancock Mu- 
tual for secretary and Isaac Bloom of 
the Penn Mutual for treasurer. On the 
executive committee were named H. 
W. Hutchins, National Life of Ver- 
mont; Griffith L. Resor, State Mutual; 
William Klusmeier, Prudential; Samuel 
Sturm, Mutual Benefit, and Noah Mor- 
gan, Western & Southern. According 
to the newly adopted rule of the club 
another ticket may be put in the field if 
anyone desires, the report of the nomi- 
nating committee to be voted on at the 
January meeting. No other ticket is 
expected, however. The men selected 
are strong, and active workers in the 
association. 

An interesting question was brought 
up at the meeting as to when a stamp 
was required on policy loans. Accord- 
ing to the data gathered at the meet- 
ing, a stamp is required when the pre- 
mium loan is a promise to pay, but 
not when it was simply a withdrawal 
of money from the policy reserve, as is 
the custom with some companies. 





Grand Rapids Installs Officers 


The Grand Rapids Life Underwriters 
Association held its annual installa- 
tion of officers last Saturday evening. 
Thirty-one members were present. J. 
A. Bassford, manager of the Mutual 
Life agency, is the new president. 

The speakers of the evening were 
H. W. Becker, superintendent of the 
Metropolitan; Mr. De Noie, superin- 
tendent of the Prudential; John H. 
Hawks of the Lansing association and 


H. Wibirt Spence of Detroit, treasurer 
of the National association. 

H. Wibirt Spence made the conclud- 
ing address of the meeting. He told of 
the educational and conservation move- 
ment of the National association, of 
the advantages of association work, and 
advocated beginning at once to prepare 
to attend the convention of the Na- 
tional association in San Francisco in 
1915. 

The Grand Rapids association has 
collected its fund for the educational 
and conservation committee of the Na- 
tional association, and it will be for- 
warded within a few days. 


RUSSELL IN TWO ADDRESSES 








Phoenix Mutual Agency Manager 
Speaks at Louisville and St. Louis— 
Believes in Training Agents 





Winslow Russell, agency manager of 
the Phoenix Mutual Life, was the guest 
of honor of the Louisville Life Under- 
writers’ Association at its meeting last 
week, Sam Burbank, general agent of 
the Aetna, and vice-president of the as- 
sociation, presided in the absence of 
President W. W. Dennis, and Henry J. 
Powell, manager of the Equitable in- 
troduced the speaker. Mr. Russell 
talked on the proposition, “Are Condi- 
tions Under Which We Operate Right; 
and If Not, How Can We Make Them 
Right?” He explained that his discus- 
sion related not to fundamentals, which 
are of course sound, but to methods. 
He said that the thing that needs most 
attention is the education of the agent, 
while the work of the National asso- 
ciation in the direction of educating the 
public is fine. He referred to a man who 
said that he had never seen an insur- 
ance advertisement which told him any- 
thing about insurance, and that he 
would rather read reasons for buying 
life insurance than company statements. 


Get Rid of Hand Shaker ~- 


Mr. Russell predicted that the time 
would come when no insurance depart- 
ment would license a man to write life 
insurance until he had demonstrated a 
full knowledge of his business. He 
urged that an effort be made to get rid 
of the “handshaker” who learns that an 
agent is working on a case and tries to 
hold him up for part of the commission. 
After his talk Mr. Russell answered 
questions from those present on or- 
ganization, training men, etc., and gave 
many valuable suggestions. Seventy- 
five members of the association heard 
his address. 

Mr. Russell last week also addressed 
the St. Louis association, his topic be- 
ing “The Next Step Forward.” This 
he conceived to be the betterment of 
agency conditions. He favored the 
training of agents in life insurance as a 
profession and of employing agents to 
give their full time to the service of the 
company and against the employment 
of agents who take up the business as 
a side line. The Phoenix Mutual, he 
said, had adopted this plan and had 
profited by it. He gave several in- 
stances showing increased business, 
claiming that it was the result of chang- 
ing from part time to full time agents. 


Service to Agents 


Continuing the talk, he said: 


Definite service should be given to new 
life insurance agents; it creates efficiency. 
I know of an absolute case where 40 per- 
cent of an agent’s business was directly 
traceable to a service department, and 
another 40 percent indirectly. One of the 
most vital things accomplished by a ‘serv- 
ice department’ is the conservation of the 
time of the man who carries the rate 
book. 

I believe in the daily report system. 
I have picked 13 average agents, who in 








Kentucky Manager Wanted 


Recent death creates vacancy with 
reliable company. Liberal first year 
commissions and continuous renew- 


als. Small office allowance. 


Address 75-D, care 
The Western Underwriter 











No Grumbling Here! 


Thus far our new business for 1914 exceeds that of the sane pericd 
in 1913, both delivered and written. Our representatives are PROS- 
PEROUS, not grumbling—are WORKING, not talking war. They have 
modern policies, low net cost, effective literature, a first-class agency 
magazine, and happy relations with the Home Office. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
Incorporated 1851 








BANKERS LIFE COMPANY 


Des Moines, Iowa Organized 1879 





Insurance Issued and Restored 1913 (Paid-for) $60,907,000.00 
Increase in Admitted Assets For Yeare - + 2,630,411.43 





ERNEST E. CLARK, President 











Great Southern Life Insurance Co. 


J. S. RICE, HOUSTON, TEXAS 
President. 


OUR RECORD 


Commenced Business November Ist, 1909 


J. T. SCOTT, 
‘Treasures. 


Insurance in Force 


Gross Assets (Paid-for Basis) 
Dec 31, 1909 $655,004.93 $992,000 
Dec. 31, 1910 1,057,016.02 5,362,260 
Dec. 31, 1911 1,128,912.85 10,057 ,028 
Dec. 31, 1912 1,306,989.41 14,859,856 


Dec. 31,1913 —1,500,835.10 23,650,512 
Apr. 30, 1914 .1,658,702.00 26,884,911 


For Agency Contracts, Address 


O. S. CARLTON 


Vice-President, Houston, Texas 























The Central Life Insurance Company of Illinois 


Ottawa Illinois e Has a few GOOD positions open FOR FIELD 
9 . 


MEN IN IOWA and MISSOURI : It will pay you to investigate 
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1912 were not using the daily report sys- 
tem, and in the first 10 months of that 
year reported $37,649 in premiums. In 
1913 these same agents began using the 
daily report system, and for the first 10 
months of that year their premiums re- 
ported were $47,734. For the first 10 
months of this year, still using this sys- 
tem, they have reported premiums to the 
amount of $53,204. 


ELECTION AT DETROIT 
Jesse L. Scott Is New President—Richard- 
son Reelected As Treasurer 





New officers were elected by the De- 
troit Association of Life Underwriters, 
the nominating committee slate going 
through except in one particular. It 
was planned to pass the offices around, 
but as E. H. Fuller of the Northwest- 
ern Mutual did not wish to serve as 
treasurer, enough members wrote in 
the name of A. G. Richardson, the old 
treasurer, to relect him. The officers 
for the coming year are as follows: 


President—Jesse L. Scott, superintend- 
ent Prudential. 

Vice-president—Ernest W. Owen, gen- 
eral agent Sun Life w 


Second Vice-President—Thatcher 

Root, special agent Mutual Benefit. 
Secretary—H. B. Salot, general agent 

Germania. 


Treasurer—A. G. Riehardson, 
agent Mutual Life. 

Executive Committee—C. L. Bruce, spe- 
cial agent National Life; William C. Chad- 
wick, special agent Mutual Life; F. G. 
ao ty fA special agent the Metropolitan; 
W. C. Martin, superintendent Metropolitan. 
M. H.- Zacharias, Connecticut Mutual, the 
retiring president, becomes a member of 
the committee automatically. 

The annual report of the retiring 
president, M, H. Zacharias, showed 
steady growth of the organization in 
size, usefulness and influence. Presi- 
dent Scott, accepting his office, made a 
clever address. At the close of his ad- 
dress the association voted to hold all 
meetings in the coming year at the 
Cadillac hotel, the service there at the 
Tuesday current meeting having been 
excellent, and then voted to accept an 
invitation from Colonel Will A. Waite, 
of the Phoenix Mutual, who is presi- 
dent of the Orpheum Theater company, 
to go over and see his show. 


HORNER AT CLEVELAND 


special 





Leader in Education Plans Talks of Na- 
tional Campaign 





Warren M. Horner addressed the 
Cleveland Association of Life Under- 
writers Monday evening on the advan- 
tages to be gained from a national cam- 
paign of human-interest advertising. 
Mr. Horner’s subject was “Education 
and Conservation” and he explained the 
plans that have so far been mapped 
out for furnishing information to the 
people, all of whom either are or should 
be interested in life insurance. 

Mr. Horner does not believe that 
cold facts and figures set out in so much 
space will touch the vital spot. He ad- 
vocates copy that will appeal to the 
women of the land, something that will 
reach their sympathies and set them to 
thinking—not that agents and compa- 
nies may build up great businesses, but 
that the protection offered may be ex- 
tended to those whose ideas are now 
confused on the question, as well as 
those who have been drilled by frequent 
contact with solicitors and the perusal of 
such literature as has been furnished 
them. 

People Need Light 

The people want and need light on 
A Penn Matual Premium, less a Pena Mutual 
Dividend, purchasing a Penm Mutual Policy, 
containing Penn Mutual Values, m an In- 
surance Proposition which in the sum of all its 


Berefits, is unsu for net low cost and care 
interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and ‘values increased to full 3% reserve. 








the subject, he said, because many of 
them have only a hazy recognition of 
its mission and an active distrust of its 
methods. Both conditions are based 
upon ignorance of the truth regarding 
the oft-maligned business. The prob- 
lem of taking the truth to them must 
find its solution in education and adver- 
tising. He advocated the use of news- 
papers and the magazines that will 
reach the greatest number. In addition 
a certain amount of printed matter 
along educational lines may well be 
used. News and articles may be fur- 
nished the newspapers, but they must 
carry a degree of interest with them 
that will cause them to be read. Agents 
may do much by establishing lecture 
courses for the purpose of giving peo- 
ple an idea of the good that is being ac- 
complished, but the individual idea must 
be eliminated from anything that is said 
from the plaftorm, whether by an agent, 
company official or layman. 


Explains Financial Side 


The speaker explained the manner in 
which it is expected to raise money for 
this work. He told just how the funds 
would be expended and presented an 
outline of the manner in which the por- 
tion of the fund remaining to the local 
associations may be expended to ad- 
vantage. 

Mr. Horner urged the need of spe- 
cially trained men for insurance sale: 
itors and said that there should be a uni- 
form law throughout the country re- 
quiring an examination to test the fit- 
ness of every applicant for a license to 
transact life insurance business. 

The following new members were 
admitted by the association: N. W. 
Stout and M. H. Evans, Massachusetts 
Mutual Life; H. Greening, Metropoli- 
tan; J. R. Moxon, National Life; C. H. 
Williams and M. W. Newman, Mutual 
Life, and L. Q. Rawson, secretary of 
the Cleveland Life. 





Lincoln Association Meets 


The December meeting of Lincoln, 
Neb., Life Underwriters Association 
was held Saturday evening. A very in- 
teresting address was given by the 
Rev. Dr. Wharton, one of the leading 
clergymen of the city. A round table 
discussion followed in which the gen- 
eral benefits of life insurance as offered 
by the industrial forms and by group 
policies to the working classes received 
a quite general discussion. 

It is the purpose of the Lincoln as- 
sociation to present a series of three or 
four meetings, at least, of semi-public 
character, in which the business and 
professional men of the city will be in- 
vited to attend and participate. 





Climbing Towards Top 


The December meeting and dinner 
of the Pittsburgh Association of Life 
Underwriters was held last week. Fol- 
lowing the dinner at 6:30 o’clock, two 
agents of the Aetna Life and four of 
the Equitable were elected to member- 
ship, marking another step toward 
making the enrollment of the associa- 
tion the largest in the United States by 
spring, the Pittsburgh body being led 
by Chicago. Dr. William J. H. 
Boetcker of Toledo, Ohio, spoke on 
“Thinking Ahead,” and “December 
Production” was the subject of Law- 
rence C. Woods, assistant manager of 
the Equitable. 





Discussed Tax Question 


Twenty-two members of the Rich- 
mond, Va., association of life under- 
writers attended the monthly meeting 
on Monday. There was again cansid- 
erable discussion of the tax question, 
which is to receive attention at the 
hands of a special session of the legis- 
lature in January. It was agreed to let 
the regular tax committee of the as- 
sociation handle the situation and to 
endeavor to prevent the raise in the 
rate to 2% percent as proposed. 

It was decided to defer the meeting 
of the proposed Insurance Congress to 
a date in February to be fixed by Presi- 
dent Crutchfield. Though it was origi- 








The 
Income Doctor’s 


Advice 


(For married men only) 


nally agreed to hold the congress in 
January it was deemed best to meet 
the following month, owing to the 
large number of meetings of insurance 
men that are usually held in January. 
The congress is intended to be of an 
educative character and will be at- 
tended by life men from Virginia, 
North Carolina and the city of Wash- 
ington, D. C. Edward A. Woods, Pitts- 
burgh manager for the Equitable, is 
expected to make the principal address. 





Lansing to Entertain Scovel 
The Life Underwriters Association 
of Lansing, Mich., will hold a special 
meeting Dec. 10 to be the host of | 
Charles W. Scovel, former president 
of the National association, and at pres- 


. l, é : That's the title of a new human-interest 
ent chairman of the publicity commit- 


story, in booklet form. Just out. Copy- 


: ‘ ighted. It ts life i i 
tee. Mr. Scovel will speak at two oy NE gon Fy dee seeding 
gatherings. The first will be an in- Not technical, but has “the punch” which 


creates desire and brings enquiries by mail 
from men who are really prospects. en 
“it’s up to you” to close them 

Price: 50 copies, $1.50; 100, $2.25; 
500, $10.25; 1000, $18.00. ' Sent’ prepaid 
anywhere in the U.S. Your check will do. 
Send 10c in silver for sample copy, and a 
complete and detailed plan for a successful 
“prospect getting campaign” will be sent 
free! . J._Tyndall, Mer. 601-2 First 
Nat'l Bank Building, El Paso, Texas. 


formal reception and luncheon at the 
Hotel Downey. The other will be the 
meeting of the association in the even- 
ing. 





The Columbus Life Underwriters Asso- 
ciation will be addressed on the night of 
Dec. 11 by R. Goldsbury of Pitts- 
burgh, general manager of the Northwest- 
ern Mutual. Mr. Goldsbury is but one of 
the speakers of note who will address 
this organization during the winter. 











Attorney-General Asks Receiver 


Thomas M. Honan, attorney-general 
of Indiana, has begun suit in the St. 
Joseph county circuit court for the ap- 
pointment of a receiver for the South 
Bend Life. In the complaint he sets 
out that the company’s assets are less 
than three-fourths of the liabilities, ex- 
clusive of the capital stock. He fur- 
ther alleges that the solvent assets 
amount to only $35,856 while the liabili- 
ties, exclusive of the capital stock, 
amount to $48,436 with a large number 
of death claims due and unpaid. The 
suit is at the request of the auditor of 
state, who became aware of the condi- 
tions in an exafination of the com- 
pany’s affairs. 











GOOD TERRITORY 


OPEN TO RIGHT MEN 
—those who know how and can pro- 
duce applications and settle policies— 
always ready to negotiate with men of 
experience, energy and enthusiasm, 


Union Mutual Life 


INSURANCE COMPANY 
PORTLAND, MAINE 


ARTHUR L. BATES, President 
Address: ALBERT E. AWDE, Superintendent of 
Agencies, 7 W. Madison St., Chicago, Ill. 




















Admitted Assets................... $1,049,976 
Gain in 1913............ $264,140 
Insurance in Force................ $13,254,199 
Gain in 1913.......... $2,979,074 
Surplus to Policyholders........... $297,266.95 


Lapsed and not taken policies in 1913 were only 844% of 
the total business in force. 


Policies that are easily sold and stay “put” are most 
profitable for the agent. 


OHIO ONLY 


DR. W. O. THOMPSON, President GEORGE W. STEINMAN, Secretary 
COLUMBUS, OHIO 


CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced? 


If so, we have a splendid g for you in Indiana. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 


Get in touch with us at ence 


Central States Life Insurance Company 


Old Line Company Crawfordsville, Ind. Capital, $100,008 
EDWIN M. BROWN, Vice-President and Manager 


A FEW FIRST-CLASS STOCK SALESMEN 


(No Grafters Need Apply) 


Can find a profitable connection with JOSEPH STOUT, Presi- 
dent of the SOUTH BEND LIFE ASSURANCE COMPANY 


HIGH CLASS PROPOSITION FOR HIGH CLASS MEN 


REFERENCES AND EXPERIENCE REQUIRED 
The Beacon Insurance Company 
O. P. WOODRUFF of America Merchants Bank Bldg. 


President INDIANAPOLIS 


A legal reserve Company organized under the Indiana laws, writing insurance on the 
lives of Indiana citizens through Indiana agents. Get our proposition. 
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NEWS ABOUT LIFE POLICIES 


gq New Policies, 





Premium Rates, Divi- 


dends, Surrender Values and all Changes . 


in Po Literature, Rate Books, etc. 
q Su pe Ben 


Digest, Published Annually in May. 
PRICE, $2.50 








SOUTHLAND HAS NEW RATES 





Changes Made in the Premiums on 
Some of Its Forms, Including 
Installment Contracts 





The Southland Life of Dallas, Tex., 
has changed its rates on term policies, 
joint life, disability rates and has also 
issued new installment rates. The in- 
stallment policies are issued in two 
forms: providing for the total payment, 
$2,400, payable in 240 monthly instal- 
ments of $10 each; and for $2,490, with 
a first installment of $100 and the re- 
maining installments $10 each, or $1,830 
in one sum. By the payment of an 
extra premium the payments are made 
continuous for the lifetime of the origi- 
nal beneficiary. On the first policy the 
rates are as follows: 


25 35 45 
Ordinary Life ..... ere $39.60 $56.36 
20-Payment Life ... 43.99 53.77 56.36 
20-Year Endowment. 76.73 78.65 84.65 


On the policy with increased immediate 
benefit to $100, the rates are: 
Ordinary Life ..... $31.55 $41.65 $59.27 
20-Payment Life ... 46.26 56.55 
20-Year Endowment. 80.70 82.72 

The extra premium charged to provide 
for continuation of monthly income is as 
follows: 

Both Age 
Ordinary Life ..... Fs 7 59 :° ‘. 34 $ C96 
20-Payment Life ... 7.25 5.17 3.20 

Term policies are convertible within 
four years on five-year term, and within 
nine years on ten-year term, and _ non- 
renewable. The rates are as follows: 
5-Year Term 9 $12. o7 $16. 89 
10-Year Term 12.69 19.08 

The total disability clause may be at- 
tached to all the principal forms. The 
following are samples of the new rates: 
Ordinary Life ..... $ 0.28 
20-Payment Life ... -23 ° 
20-Year Endowment. .28 38 79 





Western Union Life’s Changes 


The Western Union Life of Spokane, 
Wash., has issued a new rate book. 
The company has put out a new 
monthly income policy, issued on the 
ordinary life and 20-year endowment 
basis, and has also reduced its rates on 
its ordinary life “Economic” policy 
and on the 20-payment life monthly 
income policy. 

An unusual feature of the new rate 
book is a list of medical examiners in 
the states in which the company op- 
erates. The monthly income policies 
provide for a monthly income of $10 
for 20 years. 


25 35 
Ordinary Life ..... $29.33 oes 92 #56. 92 
20-Payment Life ... 45.69 74 1.56 
20-Year Endowment. 76.35 8. 82 6. 45 





Will Make Some Changes 


The Phoenix Mutual Life is mak- 
ing some changes in its policies, which 
will be announced about the first of the 
year. 





New Policies and Rates 


The First Texas State of Galveston 
has increased its capital to $100,000. 
The company will put out a complete 
new set of policies and rates. 





Probably Have Same Dividends 


Although not fully decided, the 
Home Life of New York will probably 
adopt the same schedule in 1915 as that 
in effect in 1914. 





Pacific Mutual Dividends 


The Pacific Mutual will continue its 
present scale of dividends in 1915. 





Will Make Some Changes 


The Western Life of Des Moines will 
announce shortly some changes in its 
rates and policy forms. 

The Columbia Life & Trust of Port- 


Webb’s Policy- - Holders’ 


$ 0.38 $ 0.71" 
31 ‘70 








THERE ARE 


in Michigan 
WITH THE 


Splendid Opportunities 


Detroit Life 


MEN and WOMEN Detroit Life Insurance Company, Detroit, Mich. 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 


We have Good Territory still unassigned; 


The People are Prosperous. 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 











W. C. BALDWIN, President 





————— 











A WORD TO THE WISE IS SUFFICIENT 


GROW UP WITH A GROWING COMPANY 


Insurance in Force Over $100,000,000.00 
PITTSBURGH LIFE AND TRUST COMPANY 


HOME OFFICE, PITTSBURGH, PA. 
HOWARD S. SUTPHEN, 


Directer of Agencies 














land, Ore., also expects to make some 
changes within the next few months. 





Will Change Interest Rate 


The Great Southern Life of Houston, 
Tex., will, beginning Jan. 1, change its 
rate of interest on policy loans and 
reinstatements from 5 percent to 6 per- 
cent, 





No Change in Dividends 


The Equitable Life of New York will 
make no change in its annual dividend 
schedule for 1915. 





Will Have a New Rate Book 


The Missouri State Life will issue a 
new rate book Jan. 1. The company 
has issued a number of new policies 
during the past year, and these changes 
will be incorporated, as well as others 
contemplated. 





Increased Its Cash Values 


The German-American Life of Den- 
ver has increased the cash values on 
all of its policies to the full reserve. 





Increases Its Capital 


The stockholders of the Central 
States Life of St. Louis voted Tuesday 
to increase the capital stock from 
$300,000 to $390,000 to enable the com- 
pany to take over the Aegis Life of 
Denver. The deal was made in Novem- 
ber. Of the 30,000 shares, 21,115 were 
voted, all being in favor of the proposi- 
tion. A meeting of insurance commis- 
sioners to act on the merger will be 
held Dec. 16. The Central States is 
actively covering the territory of the 
Aegis, which operated in Colorado, 
Wyoming, Montana, Utah, Idaho and 
New Mexico. 





Investments to Cut Figure 


A speaker at a recent meeting of the 
building trades division of the Com- 
mercial Club urged all men connected 
with the industry to ask insurance com- 
panies where their money was invested, 
before buying insurance. He made two 
points: First, that money invested in 
real estate loans was safest, and helped 
the building trades; second, that money 
invested in Kansas City helped the city 
generally, and the building trades in- 
cidentally. The idea was endorsed by 
other speakers. 





THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 


Business? One of the oldest Life Insurance Companies in this 
country (not doing business in New York), wishes to contract 


with live General Agents in the following states: 


Alabama, Idaho, Indiana, Kentucky, Maryland, Michigan, 
Minnesota, Missouri, Montana, Nevada, North Carolina, Ohio, 
Pennsylvania, Tennessee and Wyoming. 


Liberal contracts to the right men. 
care THE WESTERN UNDERWRITER. 


Address 1Zz-Q; 








dition, communicate with 
JOHN J. CADIGAN, 


Pres. 





NEW WORLD LIFE 


‘*Giant of the Northwest”’ 


CAPITAL—paid in—One Million Dollars 
SURPLUS—Four Hundred Fifty Thousand Dollars 


@ Offers unusual opportunities, just mow, to insurance men of ability in 
general and special agency contracts for Washington, Montana, Idaho, 
Oregon, California, Iowa and Illinois. 


@ If you want to move to a healthy climate and better your financial con- 


R. M. MALPAS, Agency Manager, 


P. O. Box No. 27, SPOKANE, WASH. 











The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 
Incorporated Under the Insurance Laws of Illinois, 1895 


Manhattan Bidg., 431 So. Dearborn St. 


M. H. Horry Frank T. ANDREWS, A.M., M.D. 
President and Counsel Medical Director 


T. F. Barry, u.z., Secretary, Gen. Mer. and Founder 


Pays Death— Total and Permanent Disability 
and “Old Age’’ Benefits 


FORTY-FOUR HUNDRED | 


such claims and other cash benefits paid on policies 


issued on residents of Chicago and within the “Forty | 


Mile Limit” up to November 1, 1914. 
ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 

T. F. Barry, Sec. and Gen. Mgr. 








Cedar Rapids 


Life Insurance Co. 


G00 CONTRACT 


TERRITORY 
COMPANY 
FOR GOOD MEN 











HOME OFFICE: 
CEDAR RAPIDS, IOWA 
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OF 


AMERICA 


Study this company 
along any line and an 
agent will observe its 
splendid make-up. 
Observe its length, its 
breadth, its thickness, 
and the real life insur- 
ance fiber and quality 
are found. 


The management en- 
deavors to make the 
name “ Farmers Nation- 
al Life” the sign and 
slogan of absolutely fair 
and square dealing. 


Why are we attracting 
good men? There is 


a reason. 





EXECUTIVE OFFICE 
20 East Jackson Boulevard 


CHICAGO 


TELLS RESULTS OF 
THE INVESTIGATION 


(CONTINUED FROM PAGE 1) 
classes, of which the following are the 
chief groups: 

1. Those who were in occupations 
involving hazard; 

2. Those who had a family history 
of consumption; 

3. Those who had a defect in their 
personal history, such as an attack of 
appendicitis, renal colic, rheumatism, 
syphilis, etc.; 

4. Those whose physical condition 
was not normal, as shown by indications 
such as a high pulse, irregular pulse, 
albumen in urine, etc.; 

5. Those whose habits with regard 
to alcoholic beverages were not satis- 
factory in the past, or who used liquor 
steadily at the time of application for 
insurance; 

6. Those who were distinctly over- 
weight or underweight. 


Had Careful Physical Examination 


I should like to emphasize the fact 
that all the lives involved in the inves- 
tigation had been carefully examined by 
competent physicians, and that, in gen- 
eral, the more hazardous the occupa- 
tion, or the greater the defect in phys- 
ical condition, in family history, or in 
personal history, the more care was 
taken in selecting the lives. For exam- 
ple, in the case of applicants who were 
20 percent overweight insurance would 
be granted in the majority of cases, but 
among those of extreme overweight 
very few would be accepted, and these 
would be the best of their kind. In 
order to determine the relative mor- 
tality, a standard or “measuring rod” 
was prepared, representing average 
mortality among insured lives, based 
upon the experience of the forty-three 
companies among all their insured. 


Pinding as to Railroad Men 


One of the significant results of the 
investigation was the high mortality ex- 
erienced among railroad men. Among 
ocomotive engineers, for example, the 
mortality was 60 percent in excess of 
that experienced among the insured as 
a whole, which is equivalent to five 
years’ reduction in the average lifetime. 
If these locomotive engineers had been 
in a nonhazardous occupation, there 
would have been about 337 deaths, and 
there were actually 541 among them. 
Such a death rate can be reduced, as 
is proved by the results of the splendid 
efforts being made by a number of the 
leading railroads to educate their em- 
ployees to assist in keeping down the 
accident and death rates. During the 
first six months of 1914 there was a de- 
crease of one-third in the number of 
deaths among employes of one of the 
leading railroads over the correspond- 
ing period of 1913; and there was a de- 
crease of one-quarter in the number of 
employees injured in the same period 
of 1914 as compared with the first six 
months of 1913. 


Mining Industry 


One is greatly impressed with the 
needless waste of life in connection 
with the mining industry. The mor- 
tality among working miners in all un- 
derground metal mines was more than 
double that among other insured lives. 
This is equivalent to an average reduc- 
tion of fully nine years in their life- 











Warm Personal Interest 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 












time. If these men had been employed 
in non-hazardous occupations, there 
would have been about 280 deaths, while 
there were actually 642 deaths. More 
than 150 of these deaths were due to 
mining accidents. That a great reduc- 
tion in the death rate from accident is 
possible may be inferred from the ex- 
perience in corresponding occupations 
in Belgium, Germany and Great Britain. 

Pneumonia and tuberculosis both 
cause a very high death rate among 
miners, and this can largely be prevent- 
ed through systematic education and 
through co-operation between the em- 
ployers and the miners’ unions. Much 
can also be done in reducing the num- 
ber of accidents in the mines by such 
co-operation. 

uor Business 

There is a general impression that 
saloonkeepers do not live as long as 
persons in non-hazardous occupations, 
but it is not generally known that most 
classes which are connected with either 
the manufacture or sale of liquor have a 
high mortality. Among saloon proprie- 
tors, whether they attended the bar or 
not, there was an extra mortality of 70 
percent; and the causes of death indi- 
cated that a free use of alcoholic bev- 
erages had caused many of the deaths. 
The hotel proprietors who attended the 
bar either occasionally or regularly had 
as high a mortality as the saloon keep- 
ers, i. e., the lifetime was reduced about 
six years on the average on account of 





their occupation. The mortality among 
those connected with breweries was 
about one-third above the normal. The 
large class of proprietors of wholesale 
liquor houses had an extra mortality of 
about one-fifth. In the fourteen subdi- 
visions of the trades connected with the 
manufacture or sale of alcohol, there 
was only one class which had a normal 
mortality, and that was the distillery 
proprietors. The facts regarding the 
adverse effect on longevity of engaging 
in the liquor trade are such that, if they 
were generally known, young men who 
are easily tempted would be deterred 
from entering this business. 


Statistics on Syphilis 


It has generally been assumed that 
syphilis increases the death rate, but 
no facts relating to this country have 
heretofore been published showing the 
serious effect of that disease on mor- 
tality. The forty-three companies ac- 
cepted only the better type of cases 
with a history of syphilis. Taking all 
the cases in which the insured admitted 
having syphilis prior to the date of ap- 
plication for insurance, the companies 
had 274 deaths, while the normal mor- 
tality would have been about 153; that 
is to say, there was an extra mortality 
of about 80 percent due to that disease. 
The same results have been found in 
other countries. 


Shortens Period of Activity 
This is sufficient evidence of the bad 





1915 Dividends of Bankers Reserve of Omaha 


rdinary Life 
Dividends on Issues of 


20-Pay Life 


Dividends on Issues of 

Age. Prem. 1912 1911 1910 1909 1908 Prem. 1912 1911 1910 1909 1908 
21 $19.62 $3.55 $3.70 $3.91 $3.94 $4.03 $29.84 $4.72 $4.92 $5.08 $5.24 $5.48 

20.0 3.56 3.71 3.92 3.97 4.07 30.31 4.75 4.95 5.13 5.31 5.55 
23 «20.51 3.58 3.72 3.93 4.00 4.11 30.80 4.78 4.98 5.18 5.38 5.62 
24 20.99 3.61 3.73 3.94 4.03 4.15 31.31 4.81 5.02 5.23 5.45 5.69 
25 «421.49 3.64 3.75 3.96 407 4.19 31.83 4.85 5.06 5.29 5.52 6.76 
26 22.01 3.67 3.77 3.98 4.11 4.24 32.37 4.89 5.10 5.35 5.60 5.84 
27 22.56 3.71 3.80 4.01 4.15 4,29 32.94 4.93 §.15 5.41 5.68 5.92 
28 23.14 3.76 3.84 4.05 4.20 4.35 33.52 4.97 6.21 5.47 5.76 6.00 
29 23.74 3.81 3.89 4.09 4.25 4.41 34.13 5.02 5.27 5.54 5.84 6.08 
30 24.38 3.87 3.95 4.14 4.381 4.47 34.76 5.08 5.33 5.61 5.92 6.16 
31 25.05 3.98 4.02 4.20 4.38 4.54 $5.42 5.15 5.40 5.69 6.00 © 6.25 
32 25.75 3.99 4.10 4.27 4.46 4.62 36.11 5.23 5.48 5.77 6.08 6.34 
33 26.650 4.06 4.19 4.35 4.55 4.71 36.82 65.31 5.57 5.85 6.16 6.43 
34 27.28 4.14 4.29 4.45 4.64 4.81 37.56 5.39 5.66 5.94 6.24 6.53 
35 28.11 4.24 4.41 4.57 4.75 4.92 38.34 5.47 5.75 6.03 6.33 6.63 
36 28.98 4.36 4.55 4.71 4.88 5.05 39.15 6.55 5.84 6.11 6.42 6.74 
37 29.90 4.51 4.71 4.88 5.04 5.20 40.00 5.63 5.93 6.20 6.52 6.86 
388 30.88 4.69 4.89 5.08 5.23 5.37 40.89 5.71 6.03 6.29 6.62 6.98 
39 31.91 4.89 5.10 5.81 5.45 5.57 41.81 5.80 613 639 6.73 7.10 
40 33.01 6.11 5.34 5.56 5.70 6.81 42.79 5.90 6.24 6.51 6.85 7.23 
41 34.16 5.35 5.60 5.83 5.98 6.09 43.82 6.01 6.35 6.63 6.98 7.37 
42 35.39 5.62 5.87 6.12 6.28 6.42 44.90 6.13 6.47 6.76 7.12 7.52 
43 36.70 5.91 6.16 6.42 6.61 6.79 46.04 6.25 6.60 6.91 7.28 7.68 
44 38.08 6.22 6.47 6.73 6.96 7.18 47.25 6.39 6.74 7.08 7.45 7.85 
45 39.55 6.55 6.80 7.06 7.32 7.59 48.52 6.55 6.90 7.27 7.63 8.03 
46 41.12 6.89 7.14 7.40 7.69 8.02 49.87 6.73 7.08 7.48 7.82 8.22 
47 42.79 7.23 7.49 7.75 8.07 8.46 51.31 6.93 7.29 7.71 8.02 8.43 
48 44.57 7.58 7.85 8.12 8.46 8.89 52.83 7.16 7.53 7.97 8.25 8.66 
49 46.46 7.94 8.22 8.50 8.86 9.32 54.45 7.43 7.80 8.26 8.51 8.92 
50 48.48 8.31 8.60 8.89 9.26 9.74 66.17 7.73 810 868 8.81 9.22 
51 50.62 8.68 8.99 9.29 9.67 10.15 58.01 8.06 8.43 8.93 9.15 9.57 
52 62.91 9.06 9.39 9.70 10.09 10.55 59.97 8.43 8.80 9.31 9.54 9.97 
53 55.35 9.45 9.80 10.12 10.51 10.95 62.06 8.83 9.21 9.72 9.99 10.43 
54 57.95 9.85 10.21 10.55 10.94 11.35 64.29 9.26 9.66 10.16 10.50 10.95 
55 60.72 10.25 10.62 11.00 11.38 11.75 66.69 9.72 10.16 10.62 11.08 11.54 

20-Year Endowment 10-Pay. Life 
Dividends on Issues of Dividends on Issues of 

Age. Prem. 1912 9 1910 1909 1908 Prem. 1912 1911 1910 1909 1908 
21 $50.07 $4.18 $4.53 $4.95 $5.44 $5.96 $48.56 $6.07 $6.50 $6.95 $7.27 $7.79 
22 60.1 4.24 4.62 5.05 5.54 6.06 49.30 6.07 6.50 6.95 7.38 7.82 
23 4 =50.28 4.31 4.72 5.16 5.65 6.17 50.06 6.07 6.51 6.95 7.39 7.85 
24 60.40 4.39 4.82 5.28 5.77 6.29 50.85 6.08 6.51 6.96 7.41 7.88 
25 650.538 4.47 4.93 5.40 5.89 6.41 51.67 6.08 6:51 6.96 7.48 7.91 
26 50.66 4.55 5.04 5.52 6.01 6.53 52.51 6.08 6.51 6.97 7.46 7.94 
27 50.81 4.64 5.16 5.65 6.13 6.65 53.38 6.08 6.52 6.98 7.49 7.98 
28 60.97 4.75 6.29 5.78 6.26 6.78 54.28 6.09 6.53 6.99 7.52 8.02 
29 61.18 4.88 5.43 5.92 6.40 6.92 55.21 6.09 6.54 7.00 7.55 8.06 
30 61.81 65.03 5.68 6.07 6.55 7.07 56.18 6.10 6.65 7.02 7.58 8.10 
$1 61.51 5.20 5.74 6.22 6.70 7.22 57.18 6.10 6.56 7.04 7.61 8.14 
82 61.72 5.88 5.90 6.38 6.86 17.38 58.21 6.11 6.57 7.06 7.64 8.19 
83 61.96 5.57 6.07 6.55 7.038 7.65 59.28 6.12 6.58 7.09 7.67 8.24 
384 62.20 5.77 6.25 6.73 7.21 17.73 60.88 6.13 6.59 7.12 7.70 8.29 
35 62.47 6.98 .6.44 6.92 17.41 7.93 61.53 614 660 7.15 7.738 8.34 
86 52.78 6.20 6.64 7.12 7.63 8.15 62.71 6.15 661. 7.18 7.76 8.39 
87 63.10 6438 6.86 7.34 17.87 8.39 63.94 6.16 6.62 7.21 7.80 8.44 
38 53.47 6.67 7.10 7.58 8.13 8.65 65.21 6.17 6.64 7.24 7.84 8.50 
89 53.87 6.93 7.386 7.84 8.41 8.93 66.53 6.18 6.67 7.28 7.89 8.57 
40 64.381 7.21 °7.64 812 8.70 9.22 67.90 6.19 6.71 7.32 7.95 8.64 
41 5480 7.51 7.94 842 9.00 9.52 69.32 6.20 6.75 7.37 8.02 8.72 
42 65.33 7.83 8.26 8.75 9.31 9.83 70.79 6.21 6.79 7.42 8.10 8.81 
438 55.93 8.16 861 9.10 9.64 10.16 72.32 6.22 6.84 7.48 8.19 8.91 
44 56.59 8.51 8.98 9.47 9.99 10.51 73.91 6.25 6.90 7.56 8.29 9.02 
45 57.32 8.90 9.37 9.86 10.36 10.89 75.57 6.29 6.97 7.66 8.39 9.14 
46 568.14 9.32 9.79 10.28 10.76 11.30 77.80 6.34 7.06 7.78 8.61 9.27 
47 69.03 9.77 10.24 10.74 11.20 11.74 79.10 641 7.17 7.92 865 9.42 
48 60.03 10.25 10.72 11.24 11.68 12.22 80.98 6.50 7.30 8.08 881 9.59 
49 61.138 10.77 11.24 11.79 12.20 12.74 $2.95 6.62 7.45 8.26 8.99 9.78 
50 62.84 11.88 11.80 12.388 12.77 13.31 84.99 6.77 7.62 846 9.19 9.99 
51 63.67 11.98 12.40 13.01 13.39 13.93 87.12 6.95 7.82 8.68 9.42 10.23 
52 65.15 12.58 138.05 13.68 14.06 14.60 89.35 7.17 8.05 8.92 9.68 10.50 
63 66.76 13.28 13.75 14.39 14.78 15.32 91.68 7.43 831 9.18 9.97 er 
564 68.55 14.04 14.52 15.12 15.55 16.09 94.11 7.74 8.60 9.46 10.29 a 
65 70.51 14.87 15.36 15.87 16.35 16.92 96.66 810 891 9.76 10.64 11. 
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effect of syphilis on the individual. It 
is hardly necessary to mention that, in 
addition to shortening men’s lives, it 
shortens their period of activity while 
they are alive. Locomotor ataxia and 
softening of the brain are believed by 
medical men to be due to syphilis in the 
majority of cases. 

It must not be assumed that the high 
mortality is due to the companies ac- 
cepting cases which had not been prop- 
erly treated for syphilis. One of the 
classes consisted of men who had had 
two years’ continuous treatment, and 
one year’s freedom from symptoms 
prior to acceptance by the insurance 
companies, yet the excess mortality was 
80 percent—a decreased lifetime of 
about six years. A disease which short- 
ens the life and limits the activity of the 
individual, and which causes untold mis- 
ery and suffering to the progeny, should 
be and can be banished by an intelli- 
gent public opinion. 

Habits as to Alcoholic Beverages 


Nothing has been more conclusively 
proved than that a steady free use of 
alcoholic beverages, or occasional ex- 
cesses, are detrimental to the individual. 
In my judgment, it has also been proved 
beyond peradventure of doubt that total 
abstinence from alcohol is of value tu 
humanity; it is certain that abstainers 
live longer than persons who use alco- 
holic beverages. The low mortality 
among abstainers may not be due solely 
to abstiner:e from alcohol, but to ab- 
stinence from tobacco, and to a careful 
regard for one’s physical well-being. 

Among the men who admitted that 
they had taken alcohol occasionally to 
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excess in the past, but whose habits 
were considered satisfactory when they 
were insured, there were 289 deaths, 
while there would have been only 190 
deaths had this group been made up of 
insured lives in general. The extra mor- 
tality was, therefore, over 50 percent, 
which was equivalent to a reduction 
in the average life of these men of over 
four years. 


Effect on Moderate Drinkers 


With regard to men who had used 
alcoholic beverages daily but not to 
excess, the experience of the companies 
was divided into two groups: (a) men 
who took’ two glasses of beer, or a 
glass of whiskey, or their equivalent, a 
day; (b) men who took more than the 
foregoing amount, but were not consid- 
ered by the companies to drink to ex- 
cess. The mortality in the second group 
was found to be fully 50 percent greater 
than in the first—an excellent argument 
for moderation in the use of alcoholic 
beverages. The foregoing result does 
not mean that the large excess mor- 
tality in Class (b) was due to their 
drinking a little more each day than 
those in Class (a). It is probable that 
among those who were very moderate 
users of alcoholic beverages there were 
comparatively few who eventually used 
liquor immoderately; but among those 
who took more than a glass of whiskey 
or its equivalent a day there were prob- 
ably a goodly number who increased 
their daily consumption after having ap- 
plied for insurance, and who eventually 
drank to an immoderate extent. Part 
of the hazard from alcoholic beverages 
lies in the user losing the power to limit 
himself to a moderate consumption. 


Statistics on the Reformed 


Among the men whose habits were 
formerly intemperate but who had re- 
formed for at least two years prior to 
their acceptance by the insurance com- 
panies, the extra mortality was fully 30 
percent; i. e., their average lifetime was 
reduced by about three years. 

The committee of the Medico-Actua- 
rial mortality investigation did not make 
a report on the mortality among total 
abstainers, but sufficient statistics have 
been published by individual companies 
to justify the statement that persons 
who have always been total abstainers 
have a mortality during the working 
years of life of about one-half of that 
among those who use alcohol to the ex- 
tent of at least two glasses of whiskey 
per day. 

Pleurisy 

What may the public learn regarding 
such an apparently uninteresting sub- 
ject as the death rate in an insurance 
company from pleurisy? They may 
learn that the deaths from tuberculosis 
of the lungs among persons who had 
had pleurisy within five years prior to 
insurance were three times the average 
number. The public should be told 
that an attack of pleurisy is followed in 
many cases by tuberculosis, and that, 
accordingly, after an attack of pleurisy 
every precaution should be taken to 


guard against infection from tuberculo- 
sis. 
Pamily Record of Tuberculosis 


Twenty years ago it was believed that 
tuberculosis of the lungs was directly in- 
heritable, and, accordingly, it was the 
custom of most companies to decline to 
grant insurance on applicants either of 
whose parents had died of tuberculosis 
of the lungs. After it was ascertained 
that tuberculosis was apparently due to 
contagion, the companies liberalized in 
their treatment. It was noted, how- 
ever, that there was an excess mor- 
tality among persons with a family his- 
tory of tuberculosis even when care was 
taken against contagion, and many 
physicians were led to believe that a 
predisposition to that disease could be 
inherited. In the latest investigations 
it has been feasible to make subdivi- 
sions with a view to determining the 
types of persons among whom the mor- 
tality had been high, and thereby to 
arrive, if possible, at the reasons for 
the apparent predisposition to tubercu- 
losis. 

Experience in Light Weights 


Among light weight men who had a 
parent die of tuberculosis, the mortality 
was high at the younger ages, but nor- 
mal at the older ages. It may be said, 
in general, that, except at young ages, 
the longevity of persons above the aver- 
age weight is not affected by a family 
history of a parent dead from tubercu- 
losis. The mortality among men who 
had a brother or a sister die of tuber- 
culosis was not materially different 
from that among men who had a parent 
die from that disease. 

Unfortunately, these statistics do not 
show definitely whether or not a pre- 
disposition to tuberculosis is hereditary, 
but it has been indicated that there is 
a predisposition to light weight, which 
is a condition favorable to the develop- 
ment of tuberculosis. A well-nourished 
man, taking reasonable precautions 
against contagion, has little to fear from 
tuberculosis. The lesson to be drawn 
by the community from the experience 
of the insurance companies is that the 
inhabitants should be well nourished in 
order to reduce the gréat economic 
waste which comes from tuberculosis. 

Among persons who were very light 
in weight but who had not a family 
record of tuberculosis, the death rate 
from that disease was high. 


Influence of Overweight on Mortality 


There is no doubt that marked over- 
weight has a material effect in decreas- 
ing length of life, especially at the mid- 
dle and older ages. For example, among 
men 40 pounds above the average 
weight the lifetime of those who en- 
tered the companies at age 45 was about 
four years less than that of men of 
normal weight. The public should un- 
derstand that marked overweight is a 
serious handicap to length of life. Dia- 
betes, Bright’s disease, heart disease 
and apoplexy cause a large proportion 
of the deaths among the overweights. 





While the over-eater is not such a bad 





social influence as the excessive drinker, 
the former is also shortening his life by 
lack of moderation. 

This investigation shows effects of in 
correct living and frequently indicates 
the way in which improvement may be 
made. The officers of the companies 
are glad to have such information given 
to the public, since they know it will be 
of direct benefit in reducing the death 
rate and because they are interested also 
in such matters from the standpoint of 
the general welfare, 


LIFE INSURANCE AND 
BUSINESS CREDIT 


(CONTINUED FROM PAGE 1) 
against the extremes of misfortune and 
graduate the vicissitudes of life; they 
are not money-making institutions, but 
enable the general public to mutualize 
their strength and helpfulness, and mini- 
mize the loss and hardship which would 
otherwise exist. That is the attitude 
which the companies have assumed and 
which the public have accepted, and 
now insist that such relationship shall 
be maintained. 


Is Essentially Mutual 


Some companies are capitalized, but 
public sentiment limits dividends to a 
very moderate percentage, and insists 
that all overplus earnings be held for 
the benefit of the policyholders. All 
companies are essentially mutualized in 
their administration; the amount re- 
ceived in premiums exceeds the amount 
paid for losses only by an amount rep- 
resenting the cost of management and a 
proper and wholesome reserve. Time 
was when a life insurance agent had to 
weave a spell, to fascinate with fluent 
phrase to induce the sale of a policy. 
Now, if a business man is known not 
to have a life insurance policy, it ex- 
cites the query, “I wonder why?” Of 
course the premiums exceed the death 
losses, and long years of payment en- 
able the companies to meet the pres- 
ently occurring losses. I have never 
known anyone to regret these constant- 
ly recurring payments, year after year, 
and all the while the insured has had 
protection, 


Both Deal in Credit 


Life companies and banks both deal 
in credit and subsist upon credit, and 
both draw from the public the financial 
resources with which they in turn serve 
the public. The reservoir, filled by the 
inflowing stream of premiums, is 
drained by the outgoing current of as- 
certained losses. The asset side of life 
insurance deals wholly with credit; on 
the liability side, your outstanding in- 
surance depends upon your credit with 
the general public, upon their belief in 
the honesty and efficiency of your man- 
agement and your financial ability to 
meet the obligations contained in such 
insurance. 


Inquiry as to Life Insurance 


The initial inquiry for credit would 
naturally take the form of a personal 
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interview, and at some point in such 
an interview between a banker and a 
would-be depositor or debtor, the in- 
evitable inquiry would suggest itself, 
“Have you any life insurance, and if so 
how much, and in what companies? 
Does it run to your estate, or to some 
named beneficiary?” Such an inquiry 
would be important because of its bear- 
ing upon his financial power, but vastly 
more. important as showing his trend 
of mind, the extent to which he as- 
sumed personal responsibility, whether 
he was caring for the present and im- 
mediate future only, or whether the 
range of his vision and his activities 
looked to the protection of his estate 
and his family after his demise. 


Business Insurance 


It is interesting to note the activities 
of life companies, in urging life insur- 
‘ance, as a means of circumventing the 
disaster almost sure to follow, in cases 
where death removes from the manage- 
ment of a business the man whose fore- 
sight and ability have made the busi- 
ness a success, Of course, the mortality 
chances in such cases, under the law of 
average, may not be very great, but 
they are chances which a concern, de- 
peecens largely upon one life, may well 

esitate to take. Hence, the growing 
custom, to shift the risk to a company, 
which, by insuring many lives, invokes 
the law of average, thus making certain 
that its losses shall not in the a gregate 
be abnormal. I am told that this kind 





of insurance is now being written in 
large amounts to cover, not only the 
dependence of one partner upon an- 
other, but also of corporations upon 
their managing geniuses, their inventors 
and other persons upon whom success 
is largely dependent. 

Life insurance is also being made to 
serve the useful purpose of insuring 
creditors against the death of debtors 
whose ability to pay their debts is more 


dependent upon their living than upon |. 


the amount of property they may own. 
I borrowed money to finish my educa- 
tion, and had my life insured as col- 
lateral. The party making the loan be- 
lieved I would repay the same if I lived, 
and that the insurance company would 
if I did not. These useful functions 
tend to remove uncertainty and chance 
of loss from daily business transactions, 
which is most important in establishing 
and maintaining credit relations. It 
shows how rapidly and how intimate- 
ly life insurance is being interwoven 
with current business. 


Psychological Significance 


There is another feature of life insur- 
ance about which I would like to speak, 
and on which I would lay much em- 
phasis, because I feel that it has not 
been fully appreciated. I hardly know 
what to call it, unless it be the psycho- 
logical significance of life insurance as 
it should be viewed from a creditor’s 
standpoint. 

When it comes to extending credit, 


the average business man does not, per- 
haps, have in mind any set of rules or 
formule. He does not attempt to anal- 
yze and catalogue the qualities the ap- 
plicants should possess, as a basis for 
the credit they ask. He reaches a con- 
clusion by the short cut to which he is 
accustomed, viz.: the man’s manner, ap- 
pearance, reputation, financial standing, 
and somewhat by his words and prom- 
ises. 

He should always, in some way, either 
general or specific, by inquiry or intui- 
tion, seek and obtain answers to a num- 
ber of questions such as these: Has 
the man ability, self-control, prudence 
and forethought? Is he cautious, fru- 
gal and normal in his habits of life? 
Has he a sense of justice and a proper 
regard for the rights of others? Is he 
accustomed to assume responsibility, 
and does he understand the need for 
being prepared to meet emergencies? 


Many Questions Asked 


Is he home-loving, industrious and 
mindful of duty? Is he progressive, and 
likely, therefore, to keep pace with his 
competitors? Does he know how to 
get money’s worth for money expend- 
ed? Is he fickle and erratic, or are 
his habits fixed and his purposes in life 
well-defined? Has he integrity and 
reputation and does he cherish his 
standing among his fellowmen? Is he 
selfish and self-centered, or does he 
think of others, and especially of wife, 











children and those who may be de- 
pendent upon him? 


Effect of Life Insurance 


Surely it will require no argument 
before a group of life insurance experts 
to prove that a careful and detailed in- 
quiry as to the life insurance a man 
carries would shed light upon each of 
the questions I have attempted to for- 
mulate and to which many others of 


| similar import might well be added. 


Suppose, for example, in seeking infor- 
mation as to a man’s forethought, pru- 
dence, caution, frugality, unselfishness, 
reliability and other qualities which go 
to make up high character and good re- 
pute, we should ask how much life in- 
surance he carries, of what kind and 
for how long has it been carried, i 
what companies has it been taken out 
and is it for the protection of the fam- 
ily or the business or both? 


Gives Insight Into Character 


Could we find anywhere better evi- 
dence of the working of the man’s mind, 
of his habit of life, of his sense of re- 
sponsibility, and, in fact, of all qualities 
upon which we must rely for fulfilment 
of promises so far as personality is con- 
cerned? Of course, inquiries concern- 
ing a man’s life insurance will not 
answer all of the questions involved in 
the matter of extending credit, nor an 
of them conclusively, but I doubt if 
there is any one line of inquiry that 
could be made of a man who has 
reached middle age, after having been 
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5-Yr. Mo'ly Income 


10-Year Monthly Income————_ 15-Yr. Mo’ly Inc. 
Poy Lia BA as La 
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Ages. Ord. Pay. End. End ay. End 
20 $ . rr oe 49 $23.13 m5, oo $37, 61 He ai $28 04 $53. 16 $59. ry #4. 64 $21. 09 $81 z. ty 04 
21 12.70 23.16 56 38. 28.26 93.80 69.4 13 
22 S63 12.91 23.19 ib:ot 38:82 28.73 38:81 93.85 59:60 i276 32:08 32°96 HEH 
23 8.83 13.13 23.23 16.28 39.46 29.21 24.21 93.90 59.56 42.84 22.54 33.52 59.31 
24 9.03 13.36 23.27 16.66 40.12 29.70 24.63 93.95 59.62 42.91 23.06 34.10 59.41 
25 9.25 13.60 23.32 17.06 40.81 30.22 25.07 94.00 59.69 42.99 23.62 34.71 59.52 
26 9.49 13.84 23.36 17.49 41.53 30.76 25.52 94.06 59.76 43.07 24.22 35.34 59.64 
27 9.73 14.10 23.41 17.93 42.27 31.82 25.99 94.12 59.83 43.16 24.83 35.99 59.77 
28 9.98 14.37 23.46 18.40 43.04 31.90 26.49 94.20 59.92 43.26 25.48 36.67 59.89 
29 10.25 14.64 23.62 18.90 43.84 32.50 27.00 94.27 60.01 43.37 26.16 37.38 60.05 
30 10.53 14.93 28.59 19.42 44.67 33.13 27.53 94.35 60.10 43.49 26.89 38.12 60.22 
$1 10.83 15,23 23.66 19.96 45.54 33.78 28.09 94.43 60.20 43.62 27.64 38.89 60.39 
32 11.15 15.55 23.73 20.55 46.42 34.46 28.66 94.53 60.33 43.76 28.45 39.69 60.59 
33 11.48 15.87 23.82 21.17 47.35 35.16 29.27 94.63 60.45 43.91 29.31 40.53 60.80 
34 11.83 16.22 23.91 21.80 48.31 35.89 29.91 94.74 60.58 44.09 30.19 41.41 61.05 
35 12.20 16.58 24.02 22.49 49.81 36.66 30.56 94.86 60.73 44.28 31.14 42.32 61.32 
36 12.59 16.95 24.13 23.21 650.34 87.45 31.25 94.99 60.89 44.49 32.13 43.27 61.60 
87 18.01 17.34 24.26 238.98 51.41 38.29 31.98 95.13 61.08 44.73 33.20 44.28 61.93 
38 18.44 17.76 24.40 24.78 652.563 39.15 32.74 95.29 61.28 44.99 34.31 45.33 62.30 
39 13.91 18.19 24.56 25.64 53.68 40.04 33.53 95.46 61.50 45.28 35.51 46.43 62.70 
40 14.40 18.64 24.74 26.55 54.88 40.99 34.36 95.64 61.75 45.61 36.76 47.58 63.15 
41 14.92 19.12 24.93 27.51 56.13 41.96 35.25 95.86 62.03 45.97 38.10 48.80 63.65 
42 15.48 19.62 25.15 28.54 57.48 42.99 36.17 96.10 62.34 46.38 39.52 50.08 64.22 
43 16.07 20:15 25.40 29.63 58.78 44.07 37.15 96.365 62.69 46.83 41.02 51.43 64.84 
44 16.70 20.70 25.68 30.79 60.18 45.20 38.17 96.65 63.08 47.34 42.63 52.86 65.55 
45 17.87 21.80 25.98 32.02 61.64 46.38 39.27 96.98 63.52 47.91 44.34 54.38 66.34 
46 18.11 21.92 26.33 33.40 63.17 47.63 40.42 97.35 64.01 48.55 46.24 55.97 67.22 
47 18.91 22.69 ° 26.71 34.87 64.76 48.94 41.66 97.77 64.56 49.25 48.28 57.68 68.20 
48 19.76 28.30 27.14 36.43 66.42 50.32 42.96 98.24 65.17 50.05 50.44 59.48 69.29 
49 20.66 24.05 27.62 38.10 68.15 51.78 44.385 98.78. 65.87 50.92 52.76 61.40 70.50 
50 21.63 24.85 28.15 39.88 69.95 653.31 45.81 99.36 66.63 51.89 55.22 63.44 71.85 
61 22.62 25.70 28.73 41.71 71.83 64.92 47.39100.02 67.48 52.97 67.75 65.61 73.35 
52 28.68 26.60 29.38 43.66 73.79 56.63 49.05100.75 68.43 54.17 60.45 67.91 75.01 
53 24.80 27.57 30.09 45.73 75.82 58.43 60.84101.55 69.48 55.49 63.32 70.39 76.83 
54 26.00 28.61 30.89 47.94 77.96 60.83 62.75 102.44 70.64 56.96 66.38 73.03 78.86 
55 27.28 29.71 81.76 50.30 80.19 62.85 64.78 103.44 71.92 68.56 69.65 75.85 81.08 
56 28.65 30.90 32.72 52.88 82.52 64.49 56.97104.53 73.34 60.34 73.15 78.88 83.54 
67 $0.11 32.17 33.79 65.62 84.96 66.77 69.32105.75 74.92 62.30 76.87 82.13 86.26 
52 $1.68 33.54 384.95 58.41 87.52 69.19 61.84107.10 76.67 64.44 80.87 85.62 89.23 
69 33.35 85.01 36.23 61.49 90.22 71.79 64.55108.58 78.59 66.81 85.14 89.37 92.50 
60 $5.14 86.58 37.64 64.78 98.06. 74.56 67.45110.23 80.72 69.39 ee 93.40 96.08 
61 37.05 38.29 39.18 68.31 96.05 77.52 70.60112.06 83.07 72.24 94.58 97.75 100.02 
62 $9.10 40.13 40.87 72.09 99.22 80.70 73.99114.08 85.66 75.35 99. 81 102.44 104.33 
63 41.28 42.11 42.71 76.12102.58 84.12 77.64116.82 88.52 78.75 105.40 107.50 109.04 
64 43.64 44.25 44.73 80.46106.14 87.79 81.60118.79 91.65 82.48 111.40 112.98 114.20 
65 46.15 46.57 46.94 85.10109.93 91.74 85.87121.52 95.10 86.56 117.83 118.89 119.85 
66 48.85 49.08 49.36 90.08113.97 95.99 90.49124.54 98.88 91.01 124.72 125.29 126.02 

Whole Life Continuous (5-Year) Monthly Income 
Age of : 
Ins’ad 6 10 15 20 rm 30 35 40 45 50 55 60 65 
20 1.77 29.94 28.02 26.09 24.20 22.87 20.60 18.89 17.22 15.63 14.09 12.66 11.32 
25 $36.28 34.11 31.83 29.49 o717 24.91 22.77 20.75 18.85 17.06 15.41 13.87 12.45 
30 42.23 39.88 87.16 34.34 31.46 28.64 25.95 23.45 21.15 19.06 17.17 15.47 13.93 
35 50.32 47.62 44.65 41.19 37.66 34.10 30.66 27.44 24.52 21.93 19.65 17.67 15.91 
40 61.30 68.28 64.77 50.88 46.56 42.11 37.68 33.46 29.59 26.17 23.24 20.77 18.65 
45 76.39 7307 os. 3t 64.39 59.29 53.79 48.13 42.55 37.31 32.66 28.66 25.35 22.58 
50 7.39 93. 83.71 23,08 70.93 63.75 56.42 49.33 42.83 37.17 32.41 28.59 
55 126. 40 122. 08 118. 8 110.651 95.15 86.15 os | PE 567.98 49.85 42.78 37.26 
60 166.88 161.86 155.60 148. $0 189. $4 129.54 118.26 1 93.20 80.30 68.46 58.29 50.14 
65 220.78 214.91 207.46 198.62 188.18 176.00 162.00 146. 36 129. 87 112.47 96.11 81.50 69.33 

20-Pay. Life Continuous (5-Year) Monthly Income 

Age of Beneficiary 

Age of 2 
Ins’'d 5 10 15 20 25 30 35 40 45 50 55 60 65 
20 45.12 42.44 39.56 36.68 33.69 30.82 28.03 25.37 22.88 20.62 18.64 16.94 15.55 
25 50.21 47.22 43.95 40.64 37.09 33.71 30.48 27.45 24.68 22.21 20.06 18.26 16.80 
30 56.75 63.48 49.80 4587 41.81 37.78 33.92 30.38 27.10 24.28 21.89 19.92 18.33 
35 65.18 61.61 57.55 53.10 48.36 48.65 38.85 34.47 30.55 27.17 24.36 22.09 20.29 
40 765.89 72.15 67.74 62.78 57.87 51.68 45.96 40.51 35.56 31.32 27.82 25.04 22.89 
45 89.94 85.9 $3.98 75.77 69.66 63.04 56.15 49.36 43.04 37.49 32.91 29.28 26.51 
50 108.69 104.47 33 93.36 86.52 13-33 70.68 62.29 54.20 46.86 40.62 35.63 31.81 
65 184.21 129. $4 128: 99 117.36 109.66 100.89 91.20 .92 iw og eH 52.28 45.21 39.69 
6C =: 16 9.89 164.79 158.43 150.90 142.07 131.86 120.33 107.73 9.90 59.78 61.58 
65 221.20 215.38 207.88 199.04 188.60 176.42 162.42 146.78 128. 39 112. $9 96.53 81.92 69.75 


Whole Life Continuous (10-Year) M 
ie a = ) Monthly Income 


oor 5 10 15 2 
ns’ 0 25 30 35 40 45 50 
20 32.69 31.11 29. 27.87 26.31 24.79 23.33 21.93 20.57 19.29 Ha 1741 16-29 
265 37.11 35.23 33.26 31.30 29.40 27.57 25.86 24.24 22.74 21.34 20.10 19.03 18.16 
30 43.06 40.88 38.52 36.10 33.72 31.46 29.33 27.39 25.64 24.05 22.67 21.52 20.59 
35 51.10 48.58 45.79 42.85 39.87 36.96 34.25 31.78 29.61 27.71 26.10 24.79 23.75 
40 62.01 59.14 55.88 52.33 48.62 44.89 41.32 38.07 35.21 32.78 30.77 29.19 27.99 
45 +f Hyg o..35 65.70 61.12 56.87 51.66 47.26 43.35 40.04 37.3 
50 98.08 94.38 89.99 84.96 79.87 78.36 67.20 61.22 55.74 51.03 4720 11.36 42.18 
55 126. 97 122. 72 117. ‘57 111.60 1 7.27 89.26 81.18 73.50 66.68 61.05 56.63 53.59 
60 167.27 162.29 156.17 149.00 140. $9 131. 30 120.98 110.16 99.47 89.45 80.97 74.41 69.79 
65 221.59 215.74 208.43 199.80 189.70 178.05 164.97 150.81 145.47 122.37 110.09 100.19 93.02 
20-Pay. remem yg ae H Monthly Income 
Age of 
Ins’d 5 10 15 20 25 30 35 40 45 50 55 60 65 
20 47.27 44.95 42.55 40.15 37.78 35.48 33.25 31.15 29.22 27.52 26.09 24.95 24.10 
25 52.27 49.64 46.84 44.02 41.24 38.57 36.06 33.72 31.61 29.78 28.26 27.07 26.17 
30 58.71 55.75 52.54 49.21 45.90 42.71 39.74 37.03 34.64 32.61 30.94 29.65 28.70 
35 66.98 63.72 60.07 56.21 52.25 48.39 44.75 41.46 38.62 36.23 34.33 32.88 31.82 
40 py 74.10 70.04 65.60 60.92 56.23 51.70 47.58 44.01 41.06 38.74 37.02 35.80 
45 1.59 87.78 83.30 78.28 72.84 67.16 61.53 56.26 51.61 47.76 44.76 42.54 41.00 
50 140: 22 106.11 101.19 56 89.28 ve 75.54 68.78 62.61 57.38 53.25 50.19 48.11 
55 135.62 131.12 125.66 119.30 112.06104.03 95.47 86.83 78.63 71.40 65.53 61.11 58.07 
60 171.17 166.11 159.90 152.61 144.16 isa: ‘59 124.07 113.04 102.15 92.12 83.64 77.08 72.46 
65 222.36 216.51 209.20 200.57 190.47 178.82 165.74 151.58 137.06 123.14 110.86 100.96 93.79 
Whole Life eT ;' SS Monthly Income 
Age 
Ins’d 5 10 15 20 25 30 35 40 45 50 55 60 65 
20 33.87 32.53 31.18 29.8 8.60 27.38 26.19 25.07 24.03 238.11 22.33 21.74 21.35 
25 38.26 36.65 35.02 33.42 31.90 30.46 29.12 27.87. 26.73 25.73 24.92 24.30 23.90 
30 44.21 42.27 40.28 38.30 36.39 34.63 33.01 31.55 30.26 29.16 28.27 27.61 27.18 
35 62.21 49.93 47.51 45.04 42.62 40.36 38.30 36.50 34.96 33.67 32.66 31.93 31.45 
40 63.10 60.45 57.52 54.45 51.36 48.40 45.70 43.32 41.34 39.74 38.51 37.65 37.11 
45 78.05 74.98. 71.50 67.72 yi 59.89 56.24 53.00 60.28 48.12 46.52 45.43 44.76 
50 99.30 95.74 91.62 87.01 82 .94 Hy 4 pa a ee 60.48 58.20 56.67 55.77 
55 128.22 124.08 119.17 113.57 107. 36 100.73 94.03 87.66 82. zt 45 ios eit Ler 
60 168.56 168.68 157.78 150.95 143.18 134.66 126. IO1i6. 83 108. $6 1 1.69 43 92.9 89 
65 223.48 217.71 210.61 202.29 192.71 181.91 170.20 158.16 146.61 136. 47 138, 50 122. 39 136: 84 
20-Pay. Life Continuous (15-Year) Monthly Income 
a Age of Beneficiary 
ge 
Ins’d 5 10 15 20 25 30 35 40 45 50 55 60 65 
20 9.64 47.70 45.73 43.79 41.90 40.07 38.33 36.73 35.31 34.12 33.2 2.56 32.17 
25 54.58 52.33 50.02 47.76 45.57 43.49 41.57 39.81 38.29 37.04 36.07 35.39 34.99 
30 60.95 58.36 55.65 52.94 50.33 47.89 45.66 43.68 41.98 40.61 39.57 38.85 38.41 
35 69.15 66.22 63.05 59.82 56.66 53.68 50.97 48.61 46.64 45.07 43.91 43.11 42.63 
40 pre 76.46 72.83 69.02 65.17 61.45 58.07 55.12 52.68 50.78 49.40 48.47 47.93 
45 93.62 90.03 85. + 81.47 76.81 He 67.86 64.03 60.85 58.39 56.62 55.47 54.80 
60 3=6112. 32 108.27 103.66 98.52 92.96 ea 76.58 72.28 ot-38 66.47 64.89 63.99 
55 137.60 133.22 128. o2 122.08 115.49 108. is 1 94.54 88.58 83.76 80. oH aoe 76.63 
60 173.21 168.25 162.27 155.32 147.44 138.79 129. $7 120.65 112.35 105. 39 100. 94.59 
65 224.64 218.77 211.67 203.35 205.36 182.97 171.26 159.22 147.67 137.53 129. 36 124, 08 120.82 
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engaged in business for several years, 
that would come as near showing both 
ability and determination to meet obli- 
gations and keep promises. 


Universal Custom to Insure 


The need for making such inquiries 
is of growing importance. There was 
a time when it was the rule, even among 
conservative business men, to carry 
largely, if not entirely, risks of fire, ac- 
cident and death, against which today 
it is almost the universal custom to in- 
sure. Then a lack of life insurance did 
not carry special significance. Now the 
failure of a man to take the precau- 
tions which are commonly taken by his 
fellowmen is a fact of such importance 
as to put the prospective creditor on 
notice, and call for careful inquiry as 
to why he thinks he can disregard what 
has come to be the common judgment 
of mankind. Or, to put it another way, 
the man a generation ago who carried 
life insurance of large amount was so 
exceptional as to excite inquiry as to 
his reasons and motives for so doing, 
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while today it is the man who thinks 
he can afford to do without life insur- 
ance that is subjected to inquiry. 


Valuable Information 


Banks have long been accustomed to 
ask large borrowers for a statement of 
the life insurance they carry, and it 
seems'to me that commercial agencies, 
like Dun’s and Bradstreet’s, should ask 
for similar information for use in reach- 
ing a conclusion as to the credit-rating 
to which a man is entitled. Such infor- 
mation is certainly valuable contribu- 
tory evidence. 


Paith Is Essential 


In urging the psychological element 
in credit transactions, as disclosed by 
the life insurance a man carries, I have 
in mind largely those dealings in which 
security is neither asked nor expected— 
dealings in which property is exchanged 
for mere promises to pay. As to such 
transactions, faith is, and must be, put 
in a man who makes the promise and 
in his habits of mind and conduct, which 
have crystalized into what we are ac- 
customed to term reputation. I fear 
we sometimes overlook the fact that in 
making inquiry about a man’s ‘property 
and the profitableness. of his business, 
we are really sceking information con- 
cerning the qualities which have led to 
his success in business. It has oc- 
curred to me that the combined records 
of life companies, showing those who 
have insured and carried insurance for 
some time, those who have borrowed 
on their policies, and those who have 
not committed this offense against their 
beneficiaries, would afford an excellent 
credit-rating of the men whose names 
would thus appear. It is almost regret- 
table from the credit standpoint that 
such information must be deemed con- 
fidential by the life companies. Men 
seem to pride themselves upon their 
property ownership and do not object 
to its being known in business circles, 
partly, no doubt, because this is cus- 
tomary and generally regarded as evi- 
dence of the possession of those char- 
acteristics which give reputation and 
standing among their fellowmen. Would 
not public knowledge of the insurance 
they carry also contribute to their 
credit-standing in the community? 

Management Is Potent Factor 


The potent factor, the all-important 
factor in every business, is the manage- 
ment. Would you insure the machine 
and not the man? By every rule of pru- 
dence and conservatism, is not life in- 
surance just as indispensable to credit 
as fire insurance? 

Banking renders an indispensable 
service to the public and realizes its 
profit in the aggregation of very small 
percentages in multitudinous transac- 
tions. It is managed as a business and 
for gain. Life insurance management 
seeks no profit in the usual sense of 
that term; it holds and uses all net 
earnings for the benefit of the insured; 
the insured seeks no personal profit or 
advantage, but strives to protect his 
credit, shield his family and soften for 
them the asperities of life after he has 
passed beyond the realm of personal 
activity. 

Tangible Results of Better Motives 


Life insurance is unselfish, it is the 
tangible result of the better motives of 
human nature embodied in the form of 
practical relief; although interwoven 
with and closely allied to business, its 


impulse and its execution are sociolog- , 


ical, altruistic; it is the regard for one’s 
credit and the love for one’s family, 
incarnate in tangible, enforcible con- 
tract, a beneficent instrumentality, 
which enables the dead hand to control, 
in order to sooth, assuage, cherish and 
support. 





Dark Locates at Cleveland 
E. H. Dark, who has been assistant 





secretary of the United States Annuity 
& Life, has been appointed general 
manager of the Columbia Life at Cleve- | 


land, Ohio, succeeding Frank G. Car- | 
penter. 
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sence of the prejudice against 

Texas investments that for a time 
existed among life companies on ac- 
count of the Robertson law, which re- 
quires the investment of a certain pro- 
portion of the reserves on Texas busi- 
ness in property or securities in that 
state. Since that law was passed there 
have been two important developments 
that affect the company view. In the 
first place; there has been a great 
change of sentiment in regard to the 
desirability of farm mortgages as life 
insurance investments, and these se- 
curities, which are the chief offerings 
from Texas, are now coming into-high 
favor. In the second place, the tre- 
mendous agricultural, commercial and 
financial development of the state have 
become better known. 

Undoubtedly the recognition of 
Texas as a desirable investment field 
is due in considerable part to the 
growth of western life companies. 
Many of these companies were organ- 
ized in territory where a few years 
ago conditions were the same as they 
are now in Texas, and in communities 
that have more or less commercial in- 
tercourse with the state. Thus the men 
in charge of the investments of the new 
companies were in touch with the state 
and saw its advantages. 

The success of the home companies 
has perhaps been the biggest factor of 
all in drawing the attention of insti- 
tutions of other states to the Texas 
field. It is true the investments of 
these companies do not bulk as large 
as they will a few years hence, when 
the reserves have piled up on the poli- 
cies that are now young. The great 
business they are able to write in the 
state, however, has led the outside 
companies to look anew at the field, 
and with the changed sentiment in re- 
gard to land mortgages and the wider 
knowledge in regard to Texas, the 
growing favor of investments there is 
noticeable. 

Still another factor is the facility 
of investment offered by the farm mort- 
gage companies. There are many large 
houses in Texas that are perfectly re- 
liable dealing in farm mortgages, and 
thus life companies and other investors 
can place their funds in large or small 
amounts without the overhead expense 
that would be involved in the mainte- 
nance of investigators on the ground. 

The Union Central is one of the 
companies that never ceased investing 
in the state. It now holds millions of 
dollars of securities there. The John 
Hancock Mutual is a heavy buyer and 
has its own man traveling the field. 
The National of Vermont and the 


POLICY LABELS 
All Styles and Prices 


Write for samples to 


"T sence is nowadays a notable ab- 





Tue WESTERN UNDERWRITER. 


1362 Insurance Exchange, Chicago. 


Insurance Finance 








American Central Life are said to have 
invested $200,000 in one week recently. 

That the prejudice due to the Rob- 
ertson law is disappearing is shown 
in the fact that there are now over 500 
insurance companies of all kinds report- 
ing to the Texas insurance department. 





Insurance securities in charge of the 
Iowa insurance department passed the 
$60,000,000 mark this week. In July they 
were $56,000,000. 


FRATERNAL MEN’S MEETING 
Executive Committee Makes Recom- 
mendations to Insurance Commis- 
sioners as to Valuation of 
Securities 








The executive committee of the Na- 
tional Fraternal Congress, an organiza- 
tion consisting of the managers of the 
fraternal organizations of the United 
States and Canada, met in New York 
Monday and unanimously agreed on 
certain recommendations to be made 
to the National Convention of Insur- 
ance Commissioners relative to the val- 
uation of the securities of fraternal or- 
ganizations. These recommendations 
were later taken up by the commis- 
sioners and acted upon. Besides the 
eight members of the executive commit- 
tee of the Fraternal Congress, many 
other prominent fraternal officers at- 
tended the conference. J. F. Taske of 
Des Moines is president of the organi- 
zation. 


May Give Free Annual Test 


The Union Central Life is trying out 
the plan in two or three of its largest 
agencies of giving a free test of urine 
once a year to its policyholders. The 
experiment so far has proved that the 
service is appreciated and the com- 
pany, it is stated, is likely to put it in 
general use, 


Will Not Publish Lists 


The Pacific Mutual is another com- 
pany that has decided not to publish 
death claims, it applying it to both the 
life and accident departments. The 
lists will be furnished to the different 
agencies, but on condition that they 
will be regarded as confidential. 


Vote for Mutualization 


The meeting of the policyholders of 
the Prudential called to pass upon the 








plan to mutualize the company was | 
held this week. Of the proxies which | 


were sent in by mail the count showed 
940,716 in favor and only 206 against. 
The plan provides for the turning over 
to the policyholders the complete con- 
trol of the company by the purchase 
and retirement of the capital stock. 
The stock is to be paid for on the basis 
of $455 per share of $50 par value or 
910 per cent. This means that the 
stockholders will be paid $18,200,000 for 
their $2,000,000 par value stock. 
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of Worcester, Massachusetts 
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eee cccccccoccccseccose $ 2,346,537.80 
occccccccccescccccces $ 23,05 


eee ee eeeeeeee 


eee ee eee ee eee CPPCC Cee Tee eee eee 
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SEALY HUTCHINGS, Pres Seal Mae. GEO. SEALY, V. P. & Secy. 
LOUIS A. ADOUE. V.P. 


J. F. SEINSHEIMER, Genl. H. O. STEIN, V. P. & Treas 


AMERICAN INDEMNITY COMPANY 


Capital $500,000 Surplus $166,666 


ISSUES ALL FORMS OF 


FIDELITY AND SURETY BONDS 


WRITES ALL CLASSES OF 


CASUALTY INSURANCE 


HOME OFFICE GALVESTON, TEXAS 











Guardian Accident Insurance Co. 


of ——— 
INDIANAPOLIS, INDIANA 

















All that is 
desirable in 


Good 
Agency 














Accident Openings 
and Health in 
Insurance Indiana 
HORACE E. KINNEY, President 
CAPITAL =- = = = = 100,000.00 

















The Republic Casualty Company 


CLEVELAND, OHIO 


WILL WRITE ALL FORMS OF 

CASUALTY INSURANCE, IN- 

CLUDING FIDELITY AND 
SURETY BONDS 


Agents Wanted in Ohio Now! 


WILL ENTER OTHER STATES 
AFTER JANUARY Ist 


Authorized Capital, $1,000,000 
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News About Companies 





Guaran’ Fund Life, Omaha.—New 
business to the amount of $1,768,000 was 
received last month, as compared with 
$1,494,000 for November of last year. A 
total of $21,686,000 of new business has 
been received this year. Fleming R. 
Fenn of Kansas, was the largest individ- 
ual producer for the month, having $74,000 
of new business to his credit. 

7” * . 


Equity life, Frankfort, Ky.—Walter 
Jeffers, of Frankfort, Ky., has been ap- 
pointed receiver following a report of an 
examination of the company. In his re- 
port the examiner said: “The company is 
insolvent, has exceeded its powers, has 
failed to comply with the law and its fur- 
ther proceedings are hazardous to the 
public.” Its balance Nov. 1 was $46.67, 
and since last May it has incurred mor- 
tuary disability claims of $40,000, the 
claims at that time amounting to $70,000. 
The income since April 1, amounting to 
about $10,000, has gone, it was stated in 
the report, to pay officers’ salaries and ex- 
penses. The company was originally or- 
ganized in Louisville, but was moved to 
Frankfort some time ago. It is said that 
A. J. Heliker, of Louisville, had been en- 
deavoring to buy control recently. 

> >. * 


Life—This company will write 
approximately three million and a half 
this year, gaining two million. The in- 
surance in force at the end of the year will 
reach the $12,000,000 mark. The company 
has a contest on between the Iowa and 
Illinois agency forces. The former issued 
the challenge Nov. 23 and asked for a 
handicap of $75,000, as the Illinois force 
is about double the size of that in Iowa. 
The contest closes at the end of this 
month. 

* * > 

Pension Mutual Life—This company is 
planning to transfer the business of the 
old Order of Unity, which it has on its 
books, from the assessment to the legal 
reserve basis. The Order of Unity and 
American Life Annuity Society were 
merged in 1910 under the name of the 
Pension Life Society, which later became 
the Pension Mutual Life. The actuaries 
are now working on a plan of transfer. 





Reception to Policyholders 


A public reception for policyholders 
and their friends was given by the 
Franklin Life in its new home office at 
Springfield, Ill., last week. The event 
was planned before the death of the 
late President E. S. Scott and was in- 
tended to celebrate the company’s oc- 
cupancy of the handsome structure. 
When Mr. Scott died the affair was 
postponed. 

Women of the city, as well as men, 


DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


> J. McCARY & CO. 
wad GENERAL AGENTS 
The Penn Mutual Insurance 
Any Life Insurance > Already hn 
Our See us at Once 
= Mutual Policies Sell Themselves 
RN EXCHANGE BANK BLDG. 
CHICAGO 
YMAN & PALMER 
General Agents for Illino 
BERESHIRE LIFE INS. CO. 
of Pittafield, Mass. 
69 W. Washington Street 


CHICAGO, ILLINOIS 


MINNESOTA 


E. ELLIS, Manager 
© PHOENIX MUTUAL LIFE INSURANCP 
COMPANY 


























419 to 423 Plymouth Bldg. 
$th and Hennepin 
Opportunity for good agents 
MINNEAPOLIS 


OHIO 


WwW A. R. BRUEHL & SON 
e GENERAL MANAGER? 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and83 East Pourth Street 


CINCINNATI, OHIO 
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State Life Captures Business 


The city council of London, Ont., 
has accepted the tender of the State 
Life of Indianapolis, whereby 150 Lon- 
don men going to the front with the 
second contingent. will be insured for 
$1,000 each. All the men must submit 
to a physical examination. This busi- 
ness was won in competition over sev- 
eral other companies. No details as 
regards rates were given out. 


LIFE APPOINTMENTS 
Minnesota 
N. W. Mut.—Frank Horn, St. Paul; W. H. 
Holmgren, Browns Valley; E. N. Gates, Du- 
luth; T. H. Weld, Jr., Minneapolis. 
Mut. Ben.—James Finnegan, Pine Island; C. 





A. Hubbard, Lake City; H. L. Brandt, Austin; 
H. J. Matchett, S. G. White, St. Paul. 
Scandia—W. R. Eckberg, Oscar Leonard, 


Minneapolis; W. Laudert, New Richland; 
els P. Olson, Wells. 

Minn. Mut.—H. R. Peterson, Aldrich; P. E. 
Lewis, \ Lewisville; . Reading, Windom; 
R. S. Rice, Reading. 

N. W. Nat.—H. J. C. 
Peterson, Leo Arenson, J. 
apolis; Lundberg, 
Sacred Heart. 

N. Y. Life—E. 
Howe, Albert Lea; 


Albert 
lliott, Minne- 
Vasa; Emil Thang, 


B. Appel, St. Paul; M. P. 
C. F. Hall, Minneapolis. 
n. Cent—O. H. Doebler, Cannon Falls; G. 
A, Lindgren, Upsala. 
Mo. State—Manley Oistad, Shelly; W. C. 
Allen, Plainview; O. S. Retrum, Peterson. 
Mutual, N. Y.—D. C. Alcott, Northfield. 
Prudential—G. H. Mundy, Duluth. 
Travelers—A. G. Forbes, Minneapolis; W. 
W. Lloyd, Bemidji. y 
Equitable, Ia.—A_ R. Goldberg, Minneapolis. 
Canada Life—L. R. Willard, Minneapolis. 
National, Vt.—C. H. Vahl, Buffalo Lake. 
Surety Fund—C. B. Oswald, Minneapolis. 
Home, N. Y.—John D. Hoar, Duluth; F. L. 
Kurth, Barnesville. 
N. Life—E. .K. Wold, Elbow Lake. 
Equitable, N. Y.—N. J. Terhaar, Avon; L. 
A. Lampert, West Union; C. H. Sawyer, om 


Hirschman, 
W. E 


Valley; Corcoran, Green Isle; " 
Wellenstein, Albany; Frank Rothstein, Rich- 
mond; J. H. Healey, Marshall; C. C. McDon- 


ough, Kellogg; R. J. Welsh, Farmington; T. 
M. Thronson, Benson; E. Schmitz, Stewart; 
ti . McRae, Graceville; E. N. Schonweiler, 

abasha; O. z, Wallen, Evansville; F. H. Gores, 
Wadena; Homer Wooldridge, Stewartville; H. 
R. Schmitt, Paynesville; J. W. Boock, Gibbon; 
N. H. Olson, St. Peter; A. F. Leigh, St. Paul. 

Mutual, N. Y.—H. E. Graffam, Jr, Grand 
Rapids; S. L. Benton, Willmar; A. G. Orcutt, 
H. S. Kedney, Minneapolis; J. A. Quinn, Lake- 
ville; H. L. Nowka, Beaver Creek. 

ew York—C. H. Zeman, South St. Paul; 
A. C. Wold, Elbow Lake; D. H. Larson, Monte- 
video; C. F. Hall, Minneapolis. 

Mass. Mut.—C. H. Corbett, Jr., A. S. Dem 
sey, St. Paul; C. A. Johnson, Minneapolis; 

J. ge A. J. Nelson, Minneapolis; G. E. 
Grant, Mankato. 

Minn. Mut.—O. W. Root, | wentmemngy © H. 
—— “yee Madelia; F. M. Dearstyne, inne- 
apolis. 

Dak. Western—Bessie Thompson, Minneapo- 
lis; George Smith, Lamberton. 

N. W. Natl.—C. A. Couillard, Barnesville; 
Anton {ehome, Zumbrota; Hilda Humpfner, J 
F. Mackin, Minneapolis. 

National, Vt.—C. P. Grosenick, Ortonville. 

Aetna—A. O. Dietz, E. F. Ott, St. Paul. 

Prudential—E. T. Connélly, Minneapolis; M. 
J. Stockwell, St. Paul. 

ut. Benefit—Thomas Anderson, 

. C, Swenson, Hendricks. 

State Mut., Mass.—Geoffrey Holmer and W. 
J. Watson, Cokato. 

ome, N. Y.—C. H. b , Cre 

Friendly Service—Anton Klaes, Minneapolis. 

Reliance—E. B. Palmer, St. Paul. 

John Hancock—A,. W. Soper, Owatonna. 


Penn Mut.—C. C. Bray, St. Pa 
N. W. Natl.—wW. F. Gane. Hamel; R. E. 
Moorhead; A. A. Mortenson, St. Paul; 


Parks, 

A. B. MacPherson, Minneapolis; Jacob Hohl, 

Mound. 
Minn. Mutual—L. W. Cross, Brewster; Wil- 
Shieldsville; John Finegan, Kil- 

. Ahern, Taunton. 


Kennedy; 


Les, 





Dakota West.—M. W. Conklin and A. E. 
Cowie, Windom. 

Equitable, Ia.—L. D. Steward, Lakefield. 

Twin City—T. M. Schooley and H. W. Swan- 





We offer only carefully selected 


FARM MORTGAGES 


In Northwestern States 


5, 5), 6 Per Cent 


We attend to all details during life of loan 


Farm Mortgage Bond Co. 


JOHN A. HARTIGAN, 
President 


Edincott Bldg. ST. PAUL, MINN. 


—_ _—_ 4, FSS =~ i Ww A 





Pacific Mut.—C. M. Hanscome, Beroun; E. A. 
Schwarz, Walnut Grove; N. A. Wells, Cold 
Spring. 
Penn Mut.—R. S. Crolius, Minneapolis; Mar- 
shall Alexander, St. Paul. 
New Engl. Mut.—Samuel Friedman, Minne- 
apolis. 
Equitable, Ia.—G. D. Higgins, Minneapolis. 
Travelers—G. W. Ellis, Minneapolis. 
Mass. Mut.—V. L. Johnson, Minneapolis. 
astby, Minneapolis. 
L. Ahern, Austin. 
illiam | St. Paul. 
arber, Browerville; 


Mut.—M. J. Aldrich, Fairmont. 
F. Hohman, Brainerd. 
Wisconsin 

Aetna—G. L. Pattison, Durand. 

Central, Ia—L. A. Bu Dahn, Eau_ Claire; 
me agen, Madison; Gilbert Gilbertson, 
Mt. Horeb. 

Guardian—Phil Bonesho and Lawrence Con- 
way, Milwaukee; F. E. Holston, Bayfield. 

ew Engl. Mut.—O. F. Brandt, Ashland; C. 
E. Dreutzer, Milwaukee; G. F. Roberts, Fox 
Lake; A. C. Hoene, Marshfield. 

New York—A. J. McDougal and B. H. Nixon, 
Spooner. 

North Amer.—M. P. Koke, Milwaukee. 

N. W. Mutual—A, M. Hewitt, Kansas City, 
Mo.; H. C, Halsey, Milwaukee; M. E. Devine, 
Portage; W. C. Grary, Manitowoc. 

Old Colony—A. L. Pireaux, Green Bay; H. 
L. oray Spring Green. 

Old Line—Frank Deviley, Green Bay. 

Travelers—L. B. Lernick: Madison, 

Aetna—John K. Findlay, Waukesha. 

Central, Ia—A. H. Lowe, Delavan; 
Meyer, Marion; S. J. Conway, Crandon. 

reat Nor., Wisc.—Torger Severson, 
mouth, 

Guardian—W. H. Tousley, Spring Valley; 
Miss Lula E. Wright, Mauston; John E. De 
Master, Cedar Grove. 

Metropolitan—Roy D. Fentress, La Crosse. 

New Engl. Mutual—P. J. Frost, St. 
Minn. 

North Amer.—F. J. McNeill, Beloit; A. F. 
Wiipolt, Janesville. 

Old Colony—Herman Hancock, Foxboro. 


LIFE NOTES 


Vice-President Gail B. Johnson of the 
Pacific Mutual was in Chicago this week. 
He has been in the south and southwest 
on an agency trip. 

William E. King, for some time general 
agent of the American Express Company 
at Des Moines, has gone with Anderson & 
King, of Des Moines, Iowa general agents 
of the New England Mutual. 


Henry J. Powell, manager of the Equita- 
ble Life at Louisville, has announced the 


B. E. 
Ply- 








| eighteen years. 


Sterling, Ky., where he will have charge 
of ten counties. 

John G. Austin, Kentucky state man- 
ager of the United States Annuity & Life, 


of Chicago, died suddenly at Carlisle, 
Ky., Dec He was 55 years old and 
had been in the insurance business 


County Tax Commissioner Wingart of 
Tiffin, Ohio, has purchased the agency of 
the Union Central Life, formerly con- 
ducted by the late Thomas H. rohen. 
Since his death the office has been in 
charge of Miss Marie O’Brien. 

Since Aug. 15, according to an official 
report, the German Military Service & 
Life Insurance Co. of Germany has paid 
out $3,750,000. The amount paid from 
Oct. 15 to Nov. 11 was $1,342,250. Daily 
payments last week averaged $75,000. 

A. O. Eliason, Minnesota Mutual state 
manager for Minnesota, announces that he 
will hold an agency convention for his 
Minnesota field force Jan. 8, at the home 
office. To use Mr. Eliason’s language, the 


| meeting will consist of “some business, 


| more pleasure, and everybody get to- 
| gether.” 
Members of the staff of A J. Frith, 


Paul, | 


manager of the Cleveland branch of the 
Travelers, will enjoy a turkey dinner to- 
ward the close of the month, as a result 
of an eight-day contest that closed last 
week, Premiums amounting to almost 
$3,000 were written during the contest, 
about half of it the last two days. 


Superintendent-elect Carey J. Wilson of 
Kansas will ask the legislature to provide 
for a state actuary in the insurance de- 
:partment. Wilson also asks that ar- 
rangements be made with the engineer- 
ing department of the state university 
for the services of a competent en- 
gineer to pass upon waterworks ques- 
tions. 

Wiiliam M. Stewart, a former agent of 
the Metropolitan Life, who was arrested 
some time ago following indictments for 
embezzlement and obtaining money under 
false pretenses, was awarded a judgment 


| of $6,000 damages against the company 


| 


following trial of his suit for false arrest 
and imprisonment at Jeffersonville, Ind., 
last week. 

George M. Rynick, manager of the Mu- 
tual Life of New York for western Indi- 
ana and eastern Illinois will give a ban- 
quet in Terre Haute, Ind., Dec. 29 to all 
the field men in the territory under his 
control, which includes some 42 counties. 
Mr. Rynick plans on having a representa- 
tive present from the home office. The 
dinner is an annual affair and is followed 
by a discussion of better agency methods. 








and plenty. 


prosperous. 


MINNEAPOLIS 3 





Northwestern National Life 


Insurance Company, 


Is doing business in the zone of prosperity 
Its agents are successful and 
New business for October 
showed an increase of 48 per cent 

. and September an increase of 50 per 
cent over the corresponding months 

of last year. Three desirable districts in 

the West and South open just now. Write 


for information. Correspondence confidential 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis 


MINNESOTA 
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Once an 
Illinois Life 
Man 


Always an 
Illinois Life 
Man 








INTER-SOUTHERN LIFE 


INSURANCE CoO., $3 Louisville, Kentucky 


Is Clean, Strong and Progressive 





—has ample asseis and no unpaid death claims 





Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life msurance 
for the right company? Let us tell you why we believe this is 


- The Right Company 


ADDRESS 
INTER-SOUTHERN LIFE INSURANCE CO. 
Home Office, Louisville, Kentucky 


SniNetionalBesk Building  Hume-MansurBuikiing Insurance Exchange 
Atlanta, Georgia ledienapelie, fadiona Chicago, [limos 











The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
he Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


Joss ise, incureeee a in Force oscas 
1893 139,826 3,691,843 600,893 
1898 321,505 8,392,902 1,527,339 
1903 1,074, 654 25,715,285 


1908 3,621,170 


43,443,633 8,062,281 
1913 7, "804, 230 


73, 455, 636 =: 112,886,338 











Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 
GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 














Branch Offices tn all the larger ‘ties tn Cin tata, Be Kentucky, West ViritaandWestern Peanayvania C. Norie-Miller, U. S. Manager, 55 John Street, New York 
YOU Mr. Life Insurance Man— Representing : 
meets aoe The Mutual Life Insurance Company 
of New York 


q Write a Live Wire Contract. 4 Incontest- 
able after two years. Total permanent dis- 
ability for either sickness or accident. 


A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 


Merchants’ Life Association, Burlington, Iowa 
OVER ONE MILLION ASSETS 








You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘‘oldest company in America’”’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, and in a Fie Mis to give liberal direct general contracts 
to the men who can deliver the goods. Missouri State Life ae the b bill and we have some 

ferritory open open in Kentocky, Ohio, Vi a, West Virginia, Georgia, Mississippi, ll!linois, Indiana, 
lowa yoming, New Mexico, California, Oregon and and Washi ashington. 

WRITE US FOR PARTICULARS 











Home Life Insurance Company of New York 


An examination of the Home Life of New York by the New York Insurance Department, the 
report on which has just been issued, shows the Company to be in splendid condition in every respect, 
with an excellent record in all of its relations with policyholders. The chief examiner closes the report 
on the examination as follows: 

“From the above report it is apparent that the Company is efficiently managed, its claims under 
its policies promptly settled and its policyholders treated fairly.” 

During the period under examination the Home Life has experienced a steady and sound growth, 
its assets, now nearly $30,000,000, being well over five millions greater than in 1909 and the insurance 
in force having increased from $92,532,533 in the year mentioned to over $116,000,000 in 1913. 


For Agency in hb. apply » 
W. A. R. BRUEHL & SO 
4th Nat" i Bat Bae  osieoati 


In other eahey apply to 
GEO. W. MURRAY, Supt. of 
250 Broadway, New York, N. 





Office Ornaments and 
: Chair-Warmers 


have never succeeded with 
us. “Prudential. Agent,” 
work and success are syn- 
onyms. 


We Want Agents 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President Homie Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 














‘i SAFE AS A GOVERNMENT BOND 
LIFE.HEALTH, ACCIDENT *° MONTHLY INCOME INSURANCE. 


sjdteeam LATEST POLICIES AND AGENCY CONTRACT BULEUIOE 
Splendid Openings IND., KY., MICH. and OHIO 




















